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HOW TO CATCH SPRING TROUT/ SECRETS 

OF A POKER CHAMP/ TRY A NEW FACE FOR 
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Come to where the flavoris. 


Marlboro Country. 


Marlboro Red 
or Longhorn 100's— 
you get a lot to like. 


Sos Maen 


Warning: The Surgeon General Has Determin 
™100's: 19 mg"tar’’ 1.5 mg. nicotine av. per cigarette, FTC Report Aug’72 That Cigarette Smoking ls Dangerous to Your Health. 
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Already in the works is a 
laser rifle that will burn a 
quarter-inch hole through 
aman at a distance of five 
miles. The Pentagon is 
spending an estimated $90 
million a year on such 
weapons. The Soviets may 
be spending more 


Why are so many successful men failures 
at personal financial planning? 


Being successful isn’t enough anymore. 
Making money is still mighty i important. But 

what you do with it after you make it is more 

important than ever. And considerably more 


difficult. 


Handling your own money in this 
complicated world is almost a full-time job: to 
do it properly, you need to be part lawyer, 
part accountant, part investment-counselor, 
and part insurance specialist. 

And youre not this fortunate. You 
don’t have the time, or all the specialized skills. 
Youre successful in your business or 

, profession, but maybe youre not so successful 
when it comes to personal financial planning. 

This is what we at Phoenix Mutual would like the chance to change. To 
help, we’ve developed a Personal Analysis Service, P.A.S. for short, designed to 
provide you with a complete, comprehensive analysis of your financial condition 
and future goals. Without charge. 

You begin with a confidential interview, conducted by a Phoenix Mutual 
agent who’ also a Registered Representative of Phoenix Equity Planning 
Corporation. The information he collects is then forwarded to Hartford, where 
specialists, assisted by computers, prepare a 15-page personal financial analysis. 

In it, we analyze your assets and liabilities; we consider your capital needs 
and aspirations; we outline tax advantages; and we recommend how much of your 
money should go into savings, how much into insurance, and how much, if any, 
into investments. 

Our P.A.S. analysis is yours to keep. Its flexible and factual, with the 
possible risks and rewards clearly stated. When all the facts are in, when all the 
thinking’s been done, the decision is clearly up to you. 

Its an important decision, too. Especially when you stop to think that in the 
course of your career, you'll probably earn over half a million dollars. Its your 
money. And the way you handle it will affect you and your family for the rest of 
your lives. 


Write: Phoenix Mutual Life Insurance Co., Phoenix Mutual. 
Dept.P, One American Row, Hartford, Conn. 06115 Pick our brains. 
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“There’s 
never been 
a golf ball 
quite like 
this one.” 


Here’s what makes 

it the golf ball 

good enough 

to carry Jack 

Nicklaus’ personal 

trademark .. . The 

Golden Bear. 

@ Super tough 

DuPont Surlyn® 

cover... . this 

ball is virtually 

indestructible. 

@ Exclusive “Hi-Energy” solid 

center and special high quality 

rubber windings . . . this ball will 

outperform most liquid center balls 

and add distance to every shot. 

@ Conforms to all U.S.G.A. 

specifications . . . has the “click” 

and “feel” every golfer wants. 
$15.00 per dozen at better 


sporting goods stores everywhere . . 


The new Jack Nicklaus Golden 
Bear Golf Ball by 


’, y * Reg. Trademark DuPont 


THE GREATEST NAME@IN GOLF 
BRUNSWICK CORPORATION * DEPARTMENT D825 
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Could your portable pass this test? 


On September 15, 1972 
at 9:03 a.m., this eye chart 
was actually telecast over 
Channel 11 in New York City. 

At precisely that moment, 
we snapped this picture of 
a Sony portable in an apart- 
ment in Manhattan. 

As you Can see, the eye 


chart looks just about as Which proves that the 
clear as it looks in the 11 inch diagonal] SonyTV-112 
doctor's office. delivers an incredibly clear, 


Now please keep in mind — sharp picture. 
that this is nota simulated or | However, you don'thave 
closed-circuit transmission. to take our word for it. 

Itis an unretouched Trust your eyes. 


reproduction of an actual Y Ask 
anyone. 
telecast. SON’ ca. Vis aa’ c 


room, 714 Fifth Ave., New York. 


UinlS US TRUE 


“LISTEN, 1 watch a lot of television,” 
actor Burt Reynolds confessed, in describing 
his leisure activities to the late-to-bed 
millions who watch the Tonight Show. 

“A lot of people think I'm doing a lot of 
other things, but I’m not. I'm home with 
my TRUE magazine on Saturday nights. . . .” 

Burt’s confession, coupled with our 
recollection of his widely published portrait 
as Cosmopolitan’s first nude male center- 
fold, inspired the fanciful, center-column 
composite at right. The pose may not be 
typical of TRUE’s talented buff, but after 
seeing it no one could possibly accuse him 
of being just another pretty face. 

This month the at-home evenings of 
Burt and all other TRUE men may be en- 
livened by two articles that lay bare 
some fascinating facts about poker and 
ponies. On page 46, “Amarillo Slim” 
Preston deals us an inside straight on his 
pasteboard-pushing past in “My Life As 
a Poker Playin’ Pro.” On page 53, ex- 
mobster Vincent Teresa documents the 
syndicate boast, “We Can Fix Any Horse- 
race, Anywhere, Anytime,” with sufficient 
instances of dirty horseplay to tout the 
prudent reader off the nags forever. The 
fact that the mob fix isn’t always in, keeps 
confirmed bettors battling the odds—often 
to the point where they lose their shirts 
and wind up looking like .. . well, a nude 
male centerfold. 

According to Princeton, New Jersey’s 
chief jester-in-residence, Raiph Schoenstein, 
the superefficient machinations of the 
Mafia are less to be deplored than “The 
Menace of Disorganized Crime.” (See 
page 54.) “The number of bungled 
burglaries and goofed-up heists is definitely 
increasing,” Ralph informs us, “Since I 
finished the article, two guys armed with 


What sort of man reads TRUE? 


alarm clocks in cardboard boxes walked 
into a Manhattan bank and threatened to 
bomb the place unless they were handed 
twenty thousand dollars. Only trouble 
was the bank they picked is one where 
some three hundred FBI men keep their 
savings. Eleven of them were standing on 
line with their paychecks when the two 
alarm-clock artists showed up brandishing 
notes. Now they’re both doing time.” 

It struck us as somewhat curious that 
Ralph Schoenstein—whose latest book, 
1 Hear America Mating, has been hailed 
as “the funniest sex book since Little 
Women—should turn to writing about 
crime in the same month that ex-crime 
reporter John Godwin turns to writing 
about the sex-charged dating and mating 
games played by a growing number of 
American unmarrieds: “The Myth of the 
Swinging Singles," page 40. For all we 
know, it may be the beginning of a period 
of literary hat-switching, during which 
sportswriters and child-psychologists will 
report on the political scene, and the 
business world will be covered by experts 
in fishing and hunting. Which—as one office 
wag remarked—might not be a bad idea. 


Though change is everywhere in the 
wind, it seems reasonably certain that at 
least one of this month’s contributors will 
continue to produce the same sort of top- 
drawer reportage that has been his partic- 
ular specialty for almost three decades. He 
is Edward Hymoff, author of the disturbing 
report on the highly hush-hush subject of 
laser weaponry, which appears on page 38: 
“The Army's Secret Race To Perfect the 
Death Ray.” Hymoff, a hard-digging 
journalist and author specializing in mili- 
tary, aerospace and science writing, is a 
former war correspondent whose news- 
beats have been centered in all the major 
hot spots of the world. His familiarity 
with war and weaponry notwithstanding, he 
finds the imminent advent of the laser 
gun to be frightening. “And,” he adds, 
“the implications over the long term are 
more frightening still.” 

We can only agree. 

On the very day that this final page 
of copy goes to press, Hymoff’s hunching 
of the future importance of laser weaponry 
is given front-page newspaper support 
by an announcement that the Nixon 
Administration’s proposal budget for fiscal 
1974 earmarks $34 million for the devel- 
opment of a laser-triggered hydrogen 
device that would be “simpler, smaller 
and cleaner” than the present H-bomb. 

With such a variety of subject matter 
to fill the reader's at-home hours, it's 
possible that this month’s issue will be 
zapped off the newsstands before Burt 
Reynolds and others can get there. If so, 
please accept our apologies. We’re doing 
our best to-keep the new TRUE available 
everywhere, and will make every effort 
to replenish any sellouts brought to our 
attention —The Editors 


TRUE is published monthly by Fawcett Publications, Inc., Fawcett Bidg., 
Greenwich, Conn. Address All Mail: Subscriptions, change of address, 
Form 3579 to Subscription Dept., Fawcett Bldg., Greenwich, Conn. 06830, 
and all editorial and advertising to Fawcett Publications, Inc., One Astor 
Plaza, 1515 Broadway, New York, N. Y. 10036. Second Class postage 
paid at Greenwich, Conn., and at additional mailing offices. This issue 
published in national and separate editions. Editorial Offices: One Astor 
Plaza, 1515 Broadway, New York, N. Y. 10036. Advertising Offices: New 
York, Bruce Burton, Manager, David P. Phillips, Mail Order Manager, 
One Astor Plaza, 1515 Broadway, New York, N. Y. 10036; Chicago, 
Edward Shervey, Manager, 101 E. Ontario St., Chicago, Ill. 60611; 
Detroit, Robert Bonamy, Manager, 211 W. Fort St., Suite 1010, Detroit, 
Mich. 48226; Los Angeles, Ronald B. Sheppard, West Coast Manager. 
3807 Wilshire Blivd., Los Angeles, Calif. 90010; San Francisco, 220 
Montgomery St., San Francisco, Calif. 94104. Research Director, Ted 


4 / TRUE / APRIL 1973 


Giletti. Printed in U.S.A. Copyright @ 1973 by Fawcett Publications, Inc. 
Reprinting in whole or in part forbidden except by permission of the 
Publishers, Address manuscripts to N. Y. editorial office. Unacceptable 
contributions will be returned if accompanied by sufficient first class 
postage. Not responsible for lost manuscripts or photos. Subscription 
Price: $7.00 a year in U.S., possessions and Canada. All other countries, 
$10.00 a year. Foreign subscriptions and sales should be remitted by 
International Money Order in U.S. funds payable at Greenwich, Conn. 
06830. Permission hereby granted to quote from this issue of this 
magazine on radio or television, provided a total of not more than 1000 
words is quoted and credit is given to the title of the magazine and 
issue, as well as the statement, ‘‘Copyright 1973 by Fawcett Publica- 
tions, Inc.” The title TRUE is registered in the U.S. Patent Office. 
Printed by Fawcett Printing Corporation, Louisville, Ky. Member of Audit 
Bureau of Circulation and Magazine Publishers Association, Inc. 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


accuracy . 


Model 788 §- 


One of ¢ 


How n 


If you think you hz more for 
greater accuracy, y‘ surprise. 
Here’s how and y mington 


Model 788 bolt-acti ire rifle is 
changing a lot of mi days. 


Most shooters dream o 
place every shot in a single 
ever, rifles have a tende 
slightly different points, givi 
number of holes instead 
of only one. So a rifle’s 
accuracy is determined 
by measuring the diam- 
eter of a typical group 
fired under ideal condi- 
tions. 

This measurement is 
expressed in “Minutes Of 
Angle” (M.O.A.). A rifle 


rifle that can 

e target. How- 
roup bullets at 
la 


. Remington Keports 


1 does 
>to cost? 


The 788 has extra-fast lock time—and that’s the 
secret of its success. It takes only milliseconds from 
the time the trigger sear is released before the bullet 
starts down the barrel. Tests of the 788 show that 
the bullet leaves the barrel before a comparable 
bullet in a competitive rifle has left the cartridge 
case. So, with all else equal, a faster lock time gives 
you an edge, since there’s less time to stray off tar- 
get after pulling the trigger. In fact, the 788 is so 
accurate, our famous Model 540-X rim fire match 


that can consistently Cutaway view of the Model 788 bolt action. Note how the lugs (a) engage grooves 


inch circle at 100 yards 


M.O.A., or less, is considered excellent and is de- 
sirable for long-range varminting or serious match 
competitions. 

Lots of things are needed for Minute-Of-Angle 
accuracy. Usually, bolt-action rifles are preferred. 
The bolt must fit properly and hold the cartridge 
correctly in the chamber. The bore must be ultra- 
straight and the rifling ultra-precise. The barrel must 
be properly bedded in the stock. (When a rifle is 
fired, the barrel vibrates like a violin string. Pres- 
sure at the wrong points can disturb the vibrations, 
causing the bullet to go astray.) The sights must be 
aligned with the bore and firmly mounted so they 
can’t shake loose. The trigger pull has to be crisp 
and clean, and the lock time—the time it takes for 
the rifle to fire after you've pulled the trigger— 
should be as fast as possible. 

Obviously, all these things cost money. In fact, 
some fine old models have been discontinued, be- 
cause it would cost more to make them today than 
most people are willing to pay. However, we happen 
to make a bolt-action rifle-our Model 788—that’s 
incredibly accurate but sells for less than $100! In 
fact, the 788 has even shown up at target matches 
where contestants don’t stand a chance if they can’t 
consistently get in the X-ring. 

The 788 has what it takes to do the job. Precise 
rifling, bedding and sound construction throughout. 
The artillery-type bolt has nine extra-heavy locking 
lugs for extra strength (see photo, above). The lugs 
engage grooves in a solid-steel receiver for sure 
strength and accuracy. And the trigger pull is silky 
and smooth with no noticeable creep or drag. (You'll 
have to feel it to believe it.) 


group shots within a one- at the rear of the receiver. This arrangement makes it possible to put the release (b) 
closer to the firing pin, so it has less distance to travel than in ordinary actions. That 
déliversone NAGA One contributes to the 788’s incredibly fast lock time. 


target rifle was patterned after it. 

How were we able to put all this together at such 
a low price in spite of today’s rising costs? Mostly 
thanks to advances in Remington engineering and 
innovative tooling concepts. The resulting cost sav- 
ing made a lower selling price possible...so you 
don’t have to spend more to get greater accuracy. 

The 788 has a Monte-Carlo-type stock, is clip- 
fed and comes with adjustable iron hunting sights. 
The rear-sight barrel holes will take a target scope 
block, and the receiver is drilled and tapped for 
scope mounts and receiver sights. A choice of five 
popular varmint and big-game calibers. All for only 
$99.95*. A left-hand version in 6mm Rem. or 308 
Win. costs only five dollars more*. You can now 
purchase the 788 rifle complete 
, B® with a scope. For an additional 
= ae $15.00* you can get the popular 
—_§ 4-power Universal Model UE 
scope, complete with mount and rings. 

So, if you're hunting for an inexpensive hunting 
rifle that’s accurate enough for the target range, the 
Model 788 is for you. Also, use Remington ammuni- 
tion; it’s the ammunition we used to prove the 788’s 
accuracy. 

Remington Reports are based on facts and test 
results. For a free copy of our 1973 catalog, write 
to: Remington Arms Company, Inc., Dept. 127, 
Bridgeport, Conn. 06602. 


Remington. 


Great guns deserve great ammunition. We make both. 


States Patent Office. 
o change without notice 


“Remington” is a trademark registered in the United 
*Prices shown are suggested minimum prices. Subject 
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TRUELY OURS 


TELL IT TO TRUE: ONE ASTOR PLAZA, 1515 BROADWAY, NEW YORK, N.Y. 10036 


DEVIL MADE US DO IT 
I read in “Strange But True” [February 
1973] that on November 18, 1883, 
when it was 12 noon, Eastern Standard 
Time, it was 1, 2 and 3 in the other 
zones going westward. When did they 
change it to 11, 10 and 9 as we enjoy 
it today? The devil made me do this! 
Bill Worwick 
Sheridan, Ore. 


Certain editors have faces as red 
as the devil. 


NOT FUNNY ? 
When I turned to “TRUE Puzzlers” 
[February 1973], I was surprised. 
There are funnier ideas than a dumb 
animal that is trapped. 
Bob Proko, Jr. 
Oak Park, Til. 


This was a news photo of an actual 
event. We are certain it will inspire 
humane captions, 


HOPE FOR MANY ILLS 

It is heartening to know that there is 

hope [““Acupuncture—Cure From the 

East? February 1973], for those who 

suffer from the ailments for which 

Western medicines offer no answer. 
Ron Staley 
Denver, Colo. 


Charles Fox’s article on acupuncture 
was well researched and documented. 
However, he does not give the U.S. 
medical community sufficient credit. 
Hundreds of MDs are currently study- 
ing acupuncture in its manifold appli- 
cations, and the subject is witnessing 
a renaissance of unprecedented propor- 
tions in the American medical profes- 
sion. 

John W. Nawratil, Editor 

American Journal 

of Acupuncture 

Felton, Calif. 


I enjoyed reading “Acupuncture—Cure 
From the East.” I am a member of the 
Research Committee of Acupuncture 
and Moxibustion of the Association of 
Chinese Medicine of the Republic of 
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China, and the Societe Internationale 
d’Acupuncture. The only thing in Mr. 
Fox’s story that I would take exception 
to is the statement that Dr. Wu Wei- 
Ping is the only master acupuncturist 
outside mainland China. There are 
many—not only in Taiwan, but 
throughout the world. 

E. J. Mullins 

President, 

Yin Yang College of 

Acupuncture 

Cody, Wy. 


I found the article on acupuncture to 
be one of the most comprehensive I’ve 
ever seen. Countless people have health 
problems which doctors have pro- 
nounced incurable. Apparently acu- 
puncture treatment might hold some 
hope. 
Walter Jaeger 
Appleton, Wis. 


We received a flood of very per- 
sonal letters. Most, seeking respite 
from pain and suffering, asked for 
specific information. All these let- 
ters to date have been answered. If 
you are interested in learning more 
about acupuncture, get in touch 
with the Acupuncture Center of 
Washington, 1712 I Street, N.W. 
Washington, D.C. 20006; The 
Harkness Hospital of San Fran- 
ciseo, Calif.; The National Institute 
of Health, Bethesda, Md. 20014; 
Dr. Wu Wei-Ping, 33 Kang Ting 
Road, Taipei, Republic of China: 
or Mr. Frank Tao, Press Officer, 
Embassy of the Republic of China, 
522 Press Building, Washington, 
D.C. 20004. 


TROUBLE IN TOYLAND 

The blow-by-blow description of 
Patrick McManus’ experimental air- 
craft [The Terrible Toy Menace” 
January 1973] took me back to my 
childhood. My experimental aircraft 
was somewhat sturdier, but the flight 
was not nearly so exciting. I feel that 


the toy industry has engineered the 
imagination out of most toys and we 
have allowed legislation” to supplant 
parental guidance. 
Martin L. Potts 
Texarkana, Tex. 


FAT AND SEXY 
The late Sophie Tucker said “Nobody 
loves a fat girl, but oh, how a fat girl 
can love.” [“‘Girth Control for a Better 
Love Life,” January 1973]. Being a bit 
fat, she was in a position to know. 
W. Thayer 
Wanatchee, Wash. 


FOREWARNED: FOREARMED’ 

A pickpocket [“Watch Your Wallet,” 

February 1973] recently cleaned me 

out. I wish I’d read your article sooner. 
Elliot Hersay 
Chicago, Ill. 


IT'S TRUE 
Women’s magazines are a bore. I en- 
joy a man’s magazine more! In 1973, 
it’s TRUE for me. 
Emma Brezger 
Pittsburgh, Pa. 


WHY DENY YOURSELF? 


As a subscriber to TRUE you'll get 
month after month of outstanding ac- 
tion, adventure, information and down- 
right reading pleasure. Join us—we'd 
like to have you. Just check the appro- 
priate box below and fill in the coupon. 
We'll do the rest. You sit back, relax 
and ‘enjoy, enjoy. 


() 1 YEAR IN U.S. & POSSESSIONS ..$ 7 
1 1 YEAR IN CANADA 

(C1 YEAR IN ALL OTHER COUNTRIES $10 
Send to. 
Address 
City 


Mail your order to TRUE Magazine, 
Fawcett Building 
Greenwich, Conn. 06830 


PLEASE INCLUDE YOUR ZIP CODE 


State Zip——_ 


Think Silva Thins 100’s.They have 


less “tar” than most Kings, 100’s, 
menthols, non-filters: 


Menthol too. 


Warning: The Surgeon General Has Determined 
That Cigarette Smoking Is Dangerous to Your Health. 


“According to the latest U.S. Government figures. Filter and Menthol: 16 mg. “tar”, 1.1 mg. nicotine av. per cigarette, FTC Report August,’72. 
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Let the great masters of 
photography show you... 


how to take nictures 
rged with excitement 


charge 


ee y 
» Pa: ae 


If you’re the kind of person who gets out a 
lot, who sees a lot of people and a lot of 
action — what fun to have a camera and to 
really know what to do with it! To canoe 
down a river and catch the effect of the foliage 
shooting past. To capture the sudden-death 
excitement of the crucial moment in a base- 
ball game, tennis match, a race. To get a 
close-up of a night owl swooping down on 
its prey. 

There’s no doubt about it—having a camera 
along can double your fun. And today, when 
even small, light cameras are so sophisticated, 
outdoor and action pictures are easier than 
ever to get. All you really need is a little addi- 
tional knowledge — the kind that can make 
the difference between an ordinary picture 
and a great one. 


Let the Great Masters show you how 
to take unforgettable pictures 


You may have browsed through a few “how- 
to” books on photography before and found 
that they didn’t really seem to speak to you. 
That’s why we invite you to examine the 
introductory volume to the most unusual pho- 
tographic series ever created: the LIFE Li- 
brary of Photography. 

In this magnificently illustrated series, you'll 
receive professional guidance on shooting all 
kinds of subjects—on capturing the essence of 
a place, a moment or an experience. Famous 
photographers for LIFE such as John Do- 
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minis, Carl Mydans and Alfred Eisenstaedt 
will offer you their personal trade secrets. 

The LIFE Library of Photography can take 
you as far as you want to go into the wonders 
of photography. It can show you everything 
your camera is capable of . . . and all the 
tricks of the darkroom. 

TIME-LIFE Books has spared no expense 
to make these the most thorough, readable 
and easy-to-use photography books you've 
ever seen. The writing is to-the-point, with 
every technical term clearly explained. Steps 
are illustrated, so you'll know exactly what 
is meant. And included are some of the finest 
pictures ever taken to guide and inspire you. 


Send for The Camera for 10 days free 


Mail the coupon at right and we'll send you 
The Camera for ten days with no obligation. 


Among other volumes in the 
(ia LIBRARY 
OF PHOTOGRAPHY: 


Photography as a Tool, Color, 
The Print, Light and Film, 
Photojournalism, 

The Studio, The Great Themes, 
Photographing Nature, 
Photographing Children, 
The Art of Photography, 
Travel Photography. 


The [Library of 
Photography 


invites you to accept 


THE 


CAMERA 


for 10 days free 


Read it. Browse through it. Apply what you've 
learned to your own picture-taking. 

We don’t see how the kind of information 
in The Camera can help but improve your 
pictures (and the fun you have outdoors)! 
But you be the judge. We'll even send you a 
valuable 64-page Photographer's Handbook, 
Free. If you're not satisfied, simply return the 
books and that will end the matter. If you 
wish to keep The Camera, we will bill you 
for only $7.95 ($8.95 in Canada) plus ship- 
ping and handling. You will then receive 
other volumes in the series at the same price 
of $7.95 plus shipping and handling, one 
approximately every other month. Each vol- 
ume comes to you with the same 10 day free 
examination privilege, but you may cancel the 
arrangement at any time. Right now, mail 
postpaid order form or coupon. 


+ Actual 

book size: 

10%” x 10%” 

¢ Hard cover, 
silver-stamped 
black-cloth binding 

* Each book contains 
more than 200 pages 
with as many as 300 
monochrome and 
color pictures 
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TIME-LIFE BOOKS, Dept. 2703 

TIME & LIFE BUILDING, CHICAGO, ILLINOIS 60611 
Yes, I would like to examine The Camera. Please send it to me 
purchase of — together with the Photographer’s Handbook — for 10 days’ 
THE — | free examination and enter my subscription to the LIFE Library 
2 Oe of Photography. If I decide to keep The Camera; 1 will pay 
CAMERA $7.95 ($8.95 in Canada) plus shipping and handling. I then will 
receive future volumes in the LIFE Library of Photography 
3 series, shipped a volume at a time approximately every other 
month. Each is $7.95 ($8.95 in Canada) plus shipping and 
handling and comes on a 10-day free examination basis. There 


Yours FREE with 
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Valuable 64-page 
Photographer's 


Handbook contains 3% 5 
hundreds of tips ¥ 


and ideas for tak- 
ing pictures. In- 
cludes 150 photos 


and drawings, doz- 9 


ens of charts and 
tables. 


is no minimum number of books that | must buy, and I may 
cancel my subscription at any time simply by notifying you. 

If I do not choose to keep The Camera and the Photog- 
rapher’s Handbook, 1 will return the books within 10 days, my 
subscription for future volumes will be canceled, and I will not 
be under any further obligation. 
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Jeep Tours: Offbeat Way To Go 


Ride to the Sun's Eye, get A tour operator knows the country. He 
; can take you to the most interesting places, 
close to the Ear of the Wind tell you their history, and get you there 


—in less than a day at the best time to photograph them. 
About 35 companies offer tours in ten states. 


Tours into the backcountry are not quite 


rere. ‘= _-— . _~—_— like riding down the highway, but neither 
oe i | ’ ~— th are they as dusty and bumpy as some 
pe 4a: 6 . — «<< Ww people might think. Most tour vehicles 
7, rT \ ' Mae ay _—s ares six- to nine-passenger station wagons 
, “ f : » in Ky _ with air conditioning and heaters. A few 
|| ’ \ = companies use either open-top vehicles for 
wT ay yf better viewing, or converted military 
ae iN. \\ ae || personnel carriers. 
< oy as Pra FF T vi Essential to a good tour is a good driver, 
Wen. 7 | ral | and Emery Hunt of Mexican Hat, Utah, is 
‘— e s just that. Emery, who speaks Navajo, is 
a friendly man who knows everybody 
BY PAT HOLMES and everything in the area. He and his 
brother Jim operate Canyon County Scenic 
Tours. Their day tours are $15, and you 
can order lunch from a nearby café. 
Guost Towns and Indian ruins. Sand dunes Emery’s tour into Monument Valley, 
and lava flows. Wildflowers in July. Golden which is roughly 20 miles from Mexican 
aspen at September's end. Many of these Hat, differs from those of other tour 
are to be seen only by backpackers or companies in that he enters the valley by a 
those who travel by horseback or in four- — sandy back trail. “We Follow the Sun” is 
wheel-drive vehicles. Now jeep-tour his motto, so tourists can count on being 
companies, organized around the “We in the right place at the right time to take 


drive—you look” slogan, make such trips pictures. The magic word in Monument 
to the vast and colorful backcountry both Valley is color: red sand dunes, green 
enjoyable and carefree. juniper trees, yellow rabbit brush, vivid 


ne 
PHOTOGRAPHED BY THE AUTHOR 
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blue sky, and spectacular formations that 
change color and shape with the moying 
of the sun. To capture this colorful 
scenery takes lots of film—at least 60 shots. 

Another tour of Monument Valley is 
Goulding’s. The lodges and trading-post 
perch on a rocky ledge between canyon 
wall and wash, and day tours for four or 
more are priced at $19 per person. 
Reservations are needed for both tour and 
lodge. Larry, our Navajo guide at Gould- 
ing’s, was not only a good driver, but a great 
coffeemaker, too. And that late-afternoon, 
ice-cold watermelon he cut—delicious! 

Some of the area covered was the same 
as the Hunt's tour—arches with poetic 
names such as Ear of the Wind and Sun's 
Eye; formations called the Left and Right 
Mittens, and Totem Pole; the Echo Cave 
Indian ruins (dating back 900 years), and 
unusual rock carvings. We stopped to see 
the displays at the Navajo Tribal Museum 
and took pictures of several Indians— 
all of whom posed for a fee. 

North of Monument Valley in Bluff, 
Utah, Gene and Mary Foushee operate the 
Recapture Lodge and tours. On _ his 
Recapture Pocket Breakfast ($10 including 
bacon and eggs) Gene, a geologist, takes 
you for a nature walk and explains how 
the rock formations were created; how 
the Desert Ash dies back when water is 
scarce and grows again when water is 
plentiful; and points out beetle and lizard 
tracks in the sand. 

Utah’s canyon country is a rugged land 
of colorful sandstone and slick rock, and 
almost all of Canyonlands National Park 
is inaccessible to the average tourist. Kent 
Frost's Canyonlands Tours in Moab, Utah, 
schedules several trips into the park; the 
day tours are priced at $25. The Salt 
Creek and Angel Arch trip takes a jeep 
trail that follows a sandy wash winding 
between high canyon walls, through tunnels 
of tamarisk and over rocks. At trail’s end, 
one takes a short hike to a beautiful 
arch over which an angel stands guard. 
A thrilling ride in Canyonlands is that 
which climbs Elephant Hill—a 40 
percent grade with switchbacks so tight that 
you have to back down (or up) some 
sections before turning into the next. 

Another of Utah’s national parks is 
Capitol Reef, which is three-fourths 
wilderness. Lurt and Alice Knee operate 
the Sleeping Rainbow Guest Ranch, base 
for 12 tours, each costing $25. The 
Cathedral Valleys and Thousand Lake 
Mountain trip, fine any time, is excellent 
in the fall. The scenery is ever-changing— 
colorful “inverted paint pots,” as Lurt 
calls them, towering Temples of the Sun 
and the Moon, the Walls of Jericho, lava 
dikes and plugs. After a wonderful lunch, 
the tour switchbacks up the mountains 
into a world of green meadows and 
pines, golden cottonwoods and aspen. 

My first tour was in Colorado—through 


“Who's your tailor?” 


In work clothes the class of the field is Big Ben. cotton twill) is treated with a soil release finish 
Machine washable, never needs ironing, and _ so dirt, grease and tar virtually fall off. Big Ben, 
the fabric (Celanese® Fortrel® polyester and 350 Fifth Avenue, New York, New York 10001. 


By the makers of Wrangler Jeans. 
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: I } | Simoniz introduces the first car wax I Simoniz introduces the first one- 
ae ever, It sold like crazy. step wax. It cleaned AND waxed, 
= saving a lot of people a lot of work. 


Simoniz is introduced to England. 


192 Many Rolls Royces at Ascot were 


shinier that year. 
I EB} Simoniz helps a lot of people 
through college. Waxing cars with 


Simoniz was like money in the bank. 


I fy Simoniz introduces the first deter- 
gent-proof wax, You could wash 


away the dirt and still keep the shine. 
Simoniz introduces the premium 


19 yf wax of premium waxes, Royale. It 


remains unchallenged. 
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oa | Simoniz introduces the first car wax ever. 


But there’s more to Simoniz than waxes. There’s a complete line of car care products. 


Simoniz. You've always heard how good it was. 


© 1873 MORTON-NOAWICH PRODUCTS, ING, SIMONIZ IS A TRADEMARK 


1973. 


Introducing new Simoniz’ Presoft and Liquid. 


your car should have? 

Try new Simoniz Pre-Soft 
or Liquid. They go on easy and 
stay on long. 


The protection and 

durability your car needs, plus 
the shine and ease you want. It’s 
all there in these two new 
Simoniz waxes. 

Simoniz cleans deep down 

and buffs up to a radiant, long- 
lasting, hard shine. A shine that 
protects your car against all the 
threatening elements mother 
nature and man can muster. For 
example, recent tests show that 
these two new Simoniz waxes 


provided 22 times more 


protection against detergents 
than the leading pre-soft wax. 
Even 52 automatic car washings 
couldn’t remove the shine. Isn’t 


that the kind of protection 


Simoniz.Now find out how good itis. 


ARIZONA 


Canyon Tours, Inc. 
P.O. Box 1597 
Page, Ariz. 86040 
(602) 645-2433 


Crawley’s Golden Sands Tours 
P.O. Box 187 

Kayenta, Ariz. 86033 

(602) 697-3424, 697-3240 


Justin’s Thunderbird Lodge 
P.O. Box 548 

Chinle, Ariz. 86503 

(602) 674-5443, 674-5265 


Navajo Scenic Tours 

P.O. Box 809 

Window Rock, Ariz. 86515 
(602) 781-4682 


Don Pratt Jeep Tours 
P.O. Box 177 
Sedona, Ariz. 86336 
(602) 282-7184 


Tom Tom Tours 

1701 N. Navajo Dr., Box 245 
Flagstaff, Ariz. 86001 

(602) 774-3988 


CALIFORNIA 


Desert Expeditions 

P.O. Box 104 

Palm Desert, Calif. 92260 
Tel. Airlansea Travel Agency 
(714) 346-6927 


Paul H. Thompson Enterprises 
4225 Paseo de las Torguas 
Torrance, Calif. 90505 

(213) 378-2304 


COLORADO 


Cloud 9 Guided Jeep Tours 
P.O. Box 344 

Aspen, Colo. 81611 

(303) 925-1040 


Lake City Jeep Rentals & Tours 
P.O. Box 434 

Lake City, Colo. 81235 

(303) 944-2241 


National Forest Tours 
107 E. Riverside 

Estes Park, Colo. 80517 
(303) 586-4207 


Yankee Boy Basin. The company was 
Ouray’s San Juan Scenic Jeep Tours (full 
day $12.50, half day $6). Charlie, the 
driver, was the one who turned me into a 
confirmed tour taker. He took the time to 


16 / TRUE / APRIL 1973 


Mountain Top Scenic Tours 
Rt. 2, Box 186 

Montrose, Colo. 81401 
(303) 249-6370 


Ghost Town Scenic Jeep Tour 
R.R. No. 1, Box 290 

Salida, Colo. 81201 

(303) 539-2114 


San Jaun Scenic Jeep Tours 
Ouray, Colo. 81427 
(303) 325-4444 


Telluride Transfer 
P.O. Box 326 
Telluride, Colo. 81435 


Vail Jeep Guides 
Vail, Colo. 81657 
(303) 476-5387 


HAWAII 


Hawaii Island Safaris 

P.O. Box 11 

Hilo, Hawaii 96720 

(808) 935-7406, 967-7216 


Hawaii Trails 
Kamuela, Hawaii 96743 
(808) 885-4394, Cable: HAHAI 


MONTANA 


Mr. Jack Henderson 
1905 Central Avenue 
Great Falls, Mont. 59401 
(406) 453-3794 


NEW MEXICO 


Red River Tours & Jeep Trailways 
P.O. Box 82 

Red River, N.M. 87558 

(505) 754-2232 


Roadrunner Tours 

P.O. Box 270 

Red River, N.M. 87558 
(505) 754-2957 


OREGON 


Lane Ventures, Inc. 

P.O. Box 344 

Cottage Grove, Ore. 97424 
(503) 942-3547, 942-2491 


Sand Dunes Frontier, Inc. 
Oregon Coast Highway 
Florence, Ore. 97439 
(503) 997-3544 


sort the six of us out by name and made 
sure we had jackets, sun hats, dark glasses 
and plenty of film before we started. 

Our red, open-top jeep climbed among 
aspen and pines, waterfalls, old mines, and 


The Dune Scooters 

4125 Coast Highway North 
North Bend, Ore. 97459 
(503) 756-4453 


SOUTH DAKOTA 


State Game Lodge 
Custer State Park 
Custer, So. Dak. 57730 
(605) 255-4541 


TEXAS 


Mr. Glen Pepper 
P.O. Box 47 
Terlingua, Tex. 79852 


UTAH 


Canyon Country Scenic Tours 
San Juan Trading Post 
Mexican Hat, Utah 84531 
(801) 074-2320 


Capitol Reef Lodge 
P.O, Fruita via Torrey 
Utah 84775 

(801) 425-3558 


Escalante Scenic Tours 
Escalante, Utah 84726 
(801) 826-4210 


Goulding's Trading Post 

P.O. Box 1 

Monument Valley, Utah 84536 
(801) JL7-1172-Car 72 


Kent Frost Canyonlands 
Tours, Inc. 

P.O. Box 910 

Moab, Utah 84532 
(801) 259-6686 


Lin Ottinger Tours 
Moab Rock Shop 
137 North Main St. 
Moab, Utah 84532 
(801) 253-5121 


Mitch Williams’ Tag-A-Long Tours 
452 North Main St. 

P.O. Box 1206 

Moab, Utah 84532 

(801) 253-6690 


Recapture Lodge 

Tours of the Big Country 
Bluff, Utah 84512 

(801) 672-2281 


Sleeping Rainbow Guest Ranch 
Capitol Reef National Park 
Utah 84775 

(801) 425-3570 


massive peaks draped in snow. The road 
went up, down and around, clutching the 
mountainside. Meadows bloomed in living 
color—reds, pinks, oranges, yellows, blues 
and purples. We stopped for coffee beside 


You dont have to be an Ancient Roman 


.. .to live like one. 


Coleman Propane: 
Lanterns, Stoves, and Catalytic Heaters 


Safe. Convenient. Dependable. That’s Coleman’s total propane line with features no one 
else can match. 


Take Coleman's exclusive regulator. It keeps fuel pressure constant at all propane levels. 
So you get controllable heat and light, minimum fuel consumption, steady performance. 
Regardless of outside temperature or altitude. Then there’s the unique safety thermo- 
couple and valve on Coleman Catalytic Heaters. If the heater ever goes out, the fuel 
flow stops automatically. It’s fool proof. 

Check Coleman's fuel system. The Propane disposable bottle and all hoses have 
automatic shut-off valves. Disconnect the propane with complete safety, even if 

the system is in operation. Operate Coleman Propane Lanterns, Stoves or 

Catalytic Heaters from disposable 14 or 16 ounce bottles. Or choose Coleman's 

11 pound refillable tank. Total performance, total safety. Count on it. 


~ Coleman doesn't believe in cutting corners. Our propane products prove it. 


Ask someone who has one. 
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double twin waterfalls, one set above the 
other. At the turnaround, snow had not yet 
melted, and we pitched a barrage of snow- 
balls before heading back. 

A wide variety of tours is offered in 
Arizona: trips to Indian ruins in Canyon 
De Chelly, by Thunderbird Lodge, Chinle; 
drives through volcanic fields and red-rock 
country, by Tom Tom Tours in Flagstaff; 
one-and-a-half hour jaunts into the back- 
country around Sedona by Tom Canby; 
and a White Mesa trip by Canyon Tours in 
Page, that features natural bridges. 

A photography tour with a professional 
photographer is included among the many 
trips of Desert Expeditions, Inc., of Palm 
Desert, California. And in Oregon you can 
ride the sand dunes with either of two tour 
companies. If you would prefer to visit the 
mountains, stop at Lane Ventures, Inc., at 
Cottage Grove. On their tours you can pan 
for gold or spend a day at a working mine. 

In Hawaii, there are a couple of tours 
that have trips to valleys, forests, mountain 
and lava flows. And New Mexico’s Red 
River Tours include fishing trips along with 
scenic ones. Of interest to rockhounds is a 
geological jaunt offered by Glen Pepper of 
Terlingua, Texas. Like to visit a buffalo 
herd? Then take the tour at the State Game 
Lodge in Custer State Park, South Dakota. 
Or how about a trip to a petrified forest 
with Utah’s Escalante Scenic Tours? 

Tour companies generally operate from 
May first to November; a few remain open 
all year. The desert areas are best to travel 
in May and June or September and October. 
Visit the mountains in July and August to 
see the wildflowers or in the fall for autumn 
color. 

If you have never taken a jeep tour and 
have your doubts, try one of those sched- 
uled for half days. No reservations are 
needed for four-hour trips, and the cost for 
a minimum of two to five people is $6 to $10 
per person. If fewer than the minimum go, 
they must divide the basic charge among 
themselves. This is true of almost all tours. 

The most popular is the all-day trip 
which runs about $12 to $25 (less for 
children). Usually the jeep leaves at nine 
in the morning and returns at five. Some 
companies provide lunch, some charge ex- 
tra for it; others furnish only a beverage. 

Camping trips extend from two days to 
a week. All but the bedroll and personal 
items are included in the price of the tour, 
which ranges from $30 to $35 per day and 
up. If camping isn’t your thing, try the 
deluxe trip offered by Navajo Scenic Tours 
of Window Rock, Arizona. Included, 
along with overnight stays in motels, are 
travel via air-conditioned van and side trips 
by jeep and boat. The tour through Navajo- 
land costs about $168 to $207 per person, 
double occupancy, for five- and six-day trips. 

Somewhere among all these jeep tours, 
there should be one to suit your taste—and 
wallet. If you have a good time, you will 
become a repeater—in fact, half of those 
who go return to take a different trip. 

A postscript for the uninitiated: since 
tours are into the backcountry, rest rooms 
are few. Usually there’s a Ladies Rock and 
a Gentlemen’s Rock. So take along little 
packets of tissue and disposable wash- 
cloths. 


Clarks... The only Desert’ Boot 
no matter how you look at it. 


(Clarks Desert Boots Thrive on “loving neglect’”’.) 
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LOTTERY LUNACY 
Back in 1936, the late Fannie Brice con- 
vulsed Ziegfeld Follies audiences in a 


TRUEW NEWS 


BY LOUIS BOTTO 


MONSTER RALLY 
You've probably wondered, as I have, 
how King Kong was created and made 
to move on the screen, or how any of 
those prehistoric and nuclear monsters 
were concocted for horror films. All the 
answers are in Film Fantasy Scrapbook 
(A.S. Barnes and Company) by Ray 
Harryhausen, one of Hollywood's fore- 
most stop-motion animators, who helped 
to create such titans as Mighty Joe 
Young, the creatures in The Beast From 
20,000 Fathoms, One Million Years B.C., 
and other fantastic money-makers. 
The book is crammed with spectacular 
sketches and stills from monster movies, 
plus fascinating text on the complex and 
time-consuming art of stop-motion pho- 
tography. If you saw Jason and the 
Argonauts, you'll recall an unbelievable 


RAPPING WITH SANDERS 

I talked with Johnnie Sanders a few days 
after he won the $18,000 first prize in 
the $65,000 Pepsi-Cola outboard world 
championship race at Lake Havasu, 
Arizona. The 36-year-old veteran of the 
outboard enduro circuit said he had a 
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scene in which seven skeletons fought 
three men. As Harryhausen reveals in 


his book, this sequence took over four 
months to film, since it involved live 
actors with animated figures in a realistic 
combat scene. The author also spent two 
years working with the late Willis H. 
O’Brien on Mighty Joe Young. The 
gorilla’s movements had to be shot one 
frame at a time, as in cartoons, so that 
“ .. it took about three days to record 
15 seconds of action.” 

Harryhausen’s work is not confined 


entirely to monsters. In One Million 


Years B.C., the animator had the pleas- 
ant task of being on the island of 
Lanzarte with Raquel Welch and teach- 
ing her how to fall to the ground in a 
proper position for a Pterandon to pick 
her up. 


few bad moments, especially on the first 
day of the eight-hour race when a 30- 
mile-an-hour wind caused an unusual 
number of boats to flip. “The tunnel-hull 
type boats we were racing,” Johnnie ex- 
plained, “run on air and turn over pretty 
easy when the wind blows as hard as it 


rowdy sketch involving her seductive at- 
tempts to retrieve a winning sweepstakes 
ticket she had given to her landlord in 
payment for her rent. Today, Fannie 
could do a far funnier sketch on the 
complexity of New Jersey’s new daily 
lottery. You need a pocket calculator 
to figure out if you won or not. It goes 
something like this: your 50-cent ticket 
has five digits on it. You win $2500 if 
you have the entire five-digit number 
in sequence; $225 if you have the five 
numbers in reverse sequence or four 
digits in sequence from the beginning or 
the end of the winning number; $25 if 
you have sequential combinations of 
three digits or (are you still with me?) 
if you have the five digits of the win- 
ning number without regard to sequence; 
$2.50 if you have two digits in sequence 
from the winning number. As Fannie 
Brice would have moaned, “Oi vay!” 


APRIL LOG 

April 1-2: State Target Championship, 
Lakeland, Florida. Annual statewide 
competition sponsored by Florida Arch- 
ery Association. Also, Fifth District 
Rodeo, Palatka, Florida, featuring all 
popular western events. April 1-October 
2: Annual Tarpon Hunt, Fort Myers, 
Florida, designed for fishing competition 
at night. Through April: Fishing Tourna- 
ment, Pensacola Beach, offering awards 
for both cobia and mackerel catches. 
April 7-8: Frontier Days Rodeo, Tampa. 
April 29: Riverside International Race- 
way, Riverside, California, L & M Cham- 
pionship Race. 


did that day. Surprisingly, I didn’t see 
any of the blowbacks when they hap- 
pened. Probably would have slowed me 
down quite a bit if I had. I saw the over- 
turned boats and the debris after the 
race was over.” 

Johnnie raced for Johnson Outboards 
in a Scotti-Craft, tunnel-hull 17-footer 
powered by a 200-horsepower outboard 
motor. 

There were 108 single-engine entries 
and a little over 50 finished on the second 
day. Sanders averaged a record 87 miles- 
an-hour in the 696-mile race, almost 
five miles-per-hour better than the mark 
set last year by Bill Sirois. “I did ninety- 
five or ninety-six in the straightaways 
and around seventy on the sharper 
turns,” Johnnie said. “The mental strain 
is more than the physical strain in a race 
like this—but I find tunnel-hull boats less 
exhausting to run than V-bottoms. Also, 
with a single rig, you're not as apt to have 
engine problems because there’s one en- 
gine instead of two. I had the engine 
wide-open for the last hour and I was 
just praying that the engine would hold 
together. It did.” 


JUDICIAL ARTIST 

T talked recently with an unusual artist 
—Leo Hershfield—who can be called 
the dean of contemporary courtroom 
illustrators. Leo, who lives in Braden- 
ton, Florida, started sketching trials for 
the by-gone New York newspaper PM 
in the 1940s. In the 1950s, someone at 
NBC-TV recalled his fine illustrations 
of titanic legal tilts and he was hired to 
sketch the Watkins censure proceedings 
against Joe McCarthy. From then on, 
Hershfield became the official court 
artist for the Huntley-Brinkley Report 
and NBC News, covering such heated 
bouts as the trials of Captain Medina in 
Georgia, Jack Ruby in Dallas, Dr. Spock 
in Boston, Clay Shaw in New Orleans 
and Captain Levy in South Carolina. 
His most recent brush with the law was 


the Arthur Bremer trial in Maryland. 


UNSINKABLE SHAKESPEARE 
When the Shakespeare Company sent me 
an announcement recently about the first 
boat its new Marine Division had pro- 
duced, two words caught my attention: 
“absolutely unsinkable.” Being skeptical 
about such claims—remember the Ti- 
tanic?—I journeyed to Washington, 
South Carolina, for a demonstration. 
Well, the claim appears to be valid. 
Not only doesn’t this WonderCraft 12 
fishing boat not sink when filled with 
water, people and gear, but both halves 


Hershfield discussed with me some of 
the problems of his coutroom career: 
“There’s the judge—he may not permit 
sketching during the trial and that means 
the artist must study all the faces and 
work from memory later. That isn’t an 
ideal situation. Another hitch is where 
we sit. Usually we get choice locations 
up front, but other times we're seated 
in the back and I, being short, have to 
sketch over the tops of heads. 

“Our subjects are not sitting for a 
portrait—and that’s another problem. 
They move around a lot and sometimes 
have their backs to us. We have to 
sketch them as quickly as possible, never 
knowing if you'll get another good look 
at them.” 

Television revived the use of court- 
room artists. Decades ago—before the 
advent of photo journalism—magazines 
used illustrators to sketch their impres- 
sions of trials. Their work was rushed 
to the publishers by horseback and train. 
In our video era, many judges will not 
permit TY cameras in court, therefore 
artists must recapture the proceedings in 
quick sketches which are rushed to sta- 
tions by plane. 

Hershfield’s procedure is to sketch 
without color in court, then add water- 
colors while flying to the TV station. He 
uses a sketchbook and does over a hun- 
dred sketches at each session. Has any 
attorney or defendant ever objected to 
being sketched by him in court? “No,” 
he answered, “but Jack Ruby complained 
that I hadn't sketched enough hair on 
his head.” 


will float when the boat has been sawed 
in two. The hull has layers of tough 
ABS plastic with solid foamed polyure- 
thane between. As a result, the craft is 
light but practically indestructible. 

After separation, the two boat halves 
were run about with Shakespeare’s 
Wonder Troll electric trolling motors 
at either end. Apparently these motors 
are unsinkable, too, as one of them kept 
on running though it and its battery (see 
picture) were under water. The Shakes- 
peare men didn’t explain that. 
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So perfect fitting, you never 
even feel it, Healthknit is the 
trim-tailored underwear that 
really moves with your body. 
No binding, no bunching, yet 
support is solidly there where 
you need it. And Healthknit 
T-shirts, briefs, athletic shirts 
are so easy to care for; no 
ironing, ever. And_ shrink-re- 
sistant to hold their form from 
now on! 


/t does a body good... 


Healthknit 


UNDERWEAR * SPORTSWEAR # SOX 


Standard Knitting Mills, Inc. 
P.O. Box 360, Knoxville, Tenn. 37901 
A Division of Chadbourn Inc. 


The Vanishing Convertible 


What set the once popular con- 
vertible on the skids? Safety, 
sure, but that was a small part 


BY CHARLES FOX 


AMERICANS fell in love with convertibles 
long before they fell in love with Ginger 
Rogers or Jean Harlow. For four decades 
or more, riding around with the top down 
on Saturday night was de rigeur. If you 
wanted to let "em know you'd “arrived,” 
there was no alternative to the convertible. 
It said it all. 

But as the Sixties started to slide, so 
did the soft-top’s popularity. And now 
nothing short of a miracle will save it. 
Detroit convertibles will be a treasure 
trove for nostalgia buffs within three years. 

Production of domestic convertibles 
peaked in 1965 when Detroit offered 23 
different makes and 34 models, selling a 
record 509,415. Since then it’s all been 
downhill. Only eight nameplates are offer- 
ing rag tops in 1973. Chrysler Corporation 
and American Motors have dropped them 
from their lineup completely. Ford is 
down to three and General Motors, six. 
In 1971 only 90,000 were sold and in the 
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first 11 months of 1972, sales were running 
a third below that—about 0.8 percent 
of total production. 

Certainly new safety requirements 
helped set convertibles on the skids, but 
it’s not as simple as that. Last December 
the Automobile Importers of America, 
representing 18 foreign auto manufacturers 
(builders of most of the convertible sports 
cars sold in the U.S.—British Leyland 
Motor Holdings alone sells 50,000 annu- 
ally) won a decision from the Sixth U.S. 
Circuit Court of Appeals in Cincinnati 
that saved convertibles from the maws of 
federal government safety standards, The 
AIA argued that 1976 roll-over require- 
ments would erase this type of car, and 
that it should be granted a special ex- 
emption. The court agreed. Congress, it 
ruled, had intended that special body styles 
be taken into consideration when applying 
safety standards and that “standards shall 
not be used as a device to bring about 
[the convertible’s] extinction.” 

Significantly, U.S. auto manufacturers 
did not participate in the litigation. As 
far as they are concerned, you can scratch 
the convertible, anyway. GM admits the 
only convertible it is interested in hanging 
onto is the Corvette. The public, says 
Detroit, has simply fallen out of love with 
this kind of car. It all seems very sudden. 
Certainly Detroit did little to save the 
convertible. For whatever reason, over the 
last half-dozen years it soft-pedaled the 
rag top while pushing vinyl roofs, hard- 
tops and sunroofs. Some people say that 
the air-conditioning boom played a part, 
too. Approximately 70 percent of today’s 
domestic cars are ordered with air condi- 
tioning, including a sizable percentage of 
today’s convertibles, Apparently a man 
who'll pay for one of the most expensive 
body styles in the line will come up with the 
extra dough to get his rag top fully loaded. 

Undoubtedly, what has hurt most, 
however, is vinyl roofs. Last year more 
than 45 percent of the domestics sold had 
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this glue-on “convertible look.”’ Sunroofs 
have only begun to play their part. Their 
numbers are insignificant at the moment, 
but Detroit’s marketing people predict a 
boom in the near future, which is bound 
to help depress the convertible market 
(if there’s a convertible market left to 
depress). The tape-deck boom has already 
hurt. People who like to combine good 
listening and driving seem to be the same 
folks who once went for convertibles. 
And there’s nothing more vulnerable than 
a stereo tape deck in a soft top. One slash 
and it’s all gone. 

But the roots for the demise of con- 
vertibles lie deeper than this, They're 
sociological and economic and to under- 
stand them you must look at the history 
of open cars across the years. 

Up until the early Twenties the best- 
selling body style in America was the open 
touring car. No one really liked touring 
cars. People bought them because they were 
the cheapest family transportation you 
could get. Then, in 1922, Essex came up 
with the first competitively priced closed 
car and the swing away from open body 
styles began. 

The open car survived, but with a 
different personality and a new role. The 
two-place roadster came into its own. This 
was America’s sporty car of the Twenties 
and Thirties. Don’t confuse roadsters 
with convertibles. Roadsters came with 
canvas and isinglass side curtains that 
snapped into place and gave token pro- 
tection from the elements. Convertibles, of 
course, have wind-up windows and snug- 
fitting tops. 

During their heyday, roadsters were 
the cheapest cars in the line. In 1930, for 
instance, you could buy a Model A roadster 
for $435 while the most basic four-door 
Ford sedan went for $590, Roadsters had 
the lowest, snappiest styling. Minus a lot 
of the sheet-metal, wood and glass that 
went into the other body styles they were 
also the fastest of the breed. 

Who bought roadsters? Kids mostly, 
and would-be kids. It was like today’s 
Corvette market. Two types buy most of 
them: young studs and middle-aged males 
making their second effort. Roadsters were 
for fun-lovers. A lot of people who weren't 
having fun bought them too, of course, 
figuring that that way they would have 
fun. And a lot of them did. 

As the Thirties unraveled, the automo- 
bile became more refined and the spartan 
roadster began running into competition. 
The cabriolet emerged. A two-seater with 
style and wind-up windows and a bulky 
folding top. It stood tall and, naturally, 
cost more money, Cabriolets gave way to 
five-passenger convertible coupes. 

The new convertibles had the roadster’s 
aura of sportiness. They were low and 
sleek, but they carried five in comfort 
and a much higher price tag, so an owner 
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- Onthe road a Sports Car. In your budget, an economy car 


For the price of many an economy car, 
MG Midget offers you one of the 
most consistent winners in sports car 
competition. 

It's all sports car. From the 
precision of its rack-and-pinion 
steering to the stability of its race 
proven suspension. 

Qualities you'll appreciate most 
when you decide to take the long 
cut home—on a road that’s a twisting 
ribbon of scenic route. 

That's when you'll really feel the 
response of the four-speed gearbox 
coupled with the 1275 c.c. overhead 
valve engine. 

And that’s when you'll know that 
this is one economy car that wasn’t 
built to take granny to the supermarket. 

In all, you'll find the MG Midget 
just right for you, your friend and 
enough gear to see you through a 
weekend. 


And enough fun to see you 
through years of sports car driving. 

Like all true sports cars, MG 
Midget has a complete array of 
instrumentation, including electric 
tachometer and trip odometer. 

Other standard fittings include: 
front disc brakes, mag-style 
wheels, semi-reclining bucket seats, 
fitted carpeting and a steering 
wheel wrapped in glove-soft vinyl. 

It's one economy car you'll really 
enjoy driving—all the way to the bank. 

For the name of your MG dealer 
and information about overseas 
delivery, call (800) 447-4700. In 
Illinois, call (800) 322-4400. Calls 
are toll free. 
BRITISH LEYLAND MOTORS INC., LEONIA, NJ. 07605 


aD The sports car America loved first. 


BEHIND THE WHEEL (from page 22) 


was reckoned to be an even higher liver 
than the wildest coon-coater had ever been. 
The convertible may have been a different 
animal than the roadster, but nevertheless, it 
did the roadster in. Ford, the biggest open- 
car producer of the Thirties, built its last 
roadster in 1936. 

The trouble with these big new converti- 
bles, as Detroit immediately found out, was 
that to stop them twisting and torquing 
themselves to pieces, you had to stiffen the 
chassis, weld a hefty X-member into the 
frame and another bulkhead behind the 
backseat. This meant more weight still, as 
did the hydraulic top mechanisms that came 
in in 1939. Things reached crisis propor- 
tions with the mammoths of the Fifties. 
The open car had done an about face. 
Whereas the jackrabbity roadster had been 
a light, fast, sinewy beast, the cheapest 
money could buy, the convertible became 
the heaviest and about the slowest and the 
most expensive model in the line. 

College kids and low-budget young 
blades were priced out of the market. 
Convertibles became the domain of the 
well-heeled family man. He used it to com- 
3 ha mute to work and the only time the top 

‘ Fl i iat came down was when he lent the car to 

) = 2 the kid on Saturday night or took the family 
Theres a little explorer In everybody... out on Sunday, because who wants to leave 
an open car parked in the sun all day? The 

family man had an investment to protect, 

( and a poor one to start with. No matter 
Before you set out to discover how well looked-after, tops and interiors 


new places, discover GM-Harrison deteriorate fast. A convertible today is 

air conditioning. It can make explor- likely to cost you up to $1500 more than 

d ing a lot more enjoyable. By keeping a comparable four-door sedan and when 

: An your camper cab cool and comfortable you come to trade it in, you'll get $400 or 
Harrison keeps in summer. By removing $500 less for it. And today who needs to 


‘e\ dust, pollen and excess take that kind of bath? If you're still bent 
sei humidity. Scout up your on buying a convertible, consider buying 


the explorer cool 
. Chevrolet or GMC Truck an old one. Any pre-1952 soft top is already 


and comfortable 


e dealer and start vour safari a collector’s item; so are the 1961 through 
from homesite with a demonstration of GM Harricon 1967 Lincoln four-doors, and the Cadillac 
to campsite. truck air conditioning. Eldorado convertible will hold its price. 


The irony is that these cars personify 
wretched excess and wretched excess is 


o oO e,4e oO 
Harrison Air Conditioning evidently what killed the convertible. ii 
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What time today will tire 
trouble be convenient ? 


ee 


Let Firestone put steel between 
you and tire trouble. 


Steel Radial 500—we think you'll say 
“They're the best tires I've ever owned.” 


Two belts of brass plated high tensile fm OUR 40,000 MILE GUARANTEE 
E The Steel Radial 500 by Firestone is guaranteed to 


steel cord under the tread. Better handling i i give you 40,000 miles of treadwear in normal passen- 
and steering than any conventional tire f ger use on the same car. If it doesn't, take your 
A i ; i guarantee to any Firestone Store or participating 
we ve ever made. A computer designed mica | % Dealer. He'll replace the tire with a new one and give 
quiet running tread. A 40,000 mile guar- you credit for the mileage not received based on the 
antee—that's three or four years of aver- be ‘ | then current adjustment price (approximate national 
Pas ‘ average selling price) plus Federal Excise Tax. Asmall 
d : 
age ariving. ° service charge may be added. 
And our stores and many Firestone 


Dealers will give you six ways to charge it. 


The 40,000 mile Steel Radial 500...another people tire from 


Firestone 
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TRUE PUSS 


The Contest 


Quite often sportswriters give sports 
events, such as a heavyweight champion- 
ship fight or a World Series, the impor- 
tance of profound historic events. In a 
turnaround, readers are invited to select 
one historic happening and write a head- 
line for it suitable for a sports page. 


Your headline: 


Example: In 1540, Henry VIII divorced his fourth wife, Anne of Cleaves. 


Che Daily Cruv 


H. 8 DROPS FOURTH 


Japanese attack Pearl Harbor on December 7, 1941. 


Lee surrenders to Grant at Appomattox on April 9, 1865. 


Your headline: 


The Rules 


Tear out and send the completed con- 
test page (don’t forget your name and 
address) to: 

April Contest Editor 

TRUE 

1515 Broadway 

New York, New York 10036 


Entries will be judged for originality. 
To be considered, entries must be post- 
marked no later than April 19, 1973. In 
case of duplication, earliest postmark 
wins. All decisions are in the sole dis- 
cretion of the editors of TRUE and will 
be final. All entries become the property 
of True. Results will appear in the 
August 1973 issue. 


The Leo’s get-together with Cancer pro- 
duced several thousand contest entries 
but, once again, many entries were quite 
similar. Tailgating, hitchhiking, vermin 
(crabs in the vernacular), and losing 
one’s head over a portion of tail, were 
the most heavily suggested captions. The 
winner—Mr. Keith Mindel of District 
Heights, Maryland—receives the McCul- 
loch Power Mac 6 automatic chain saw. 
His winning entry: “It is grammatically 
incorrect for your subordinate claws to 
come at the end of a lion.” The six 
second-prize winners, each of whom will 
receive a McCulloch Mini Mac 1 chain 
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The Prizes 

1. Winner will receive a sterling silver 
goblet (one of limited edition of 500 
manufactured by Kirk) from Carl’s 
House of Silver. The goblet,which retails 
for $400, is a 512 -inch-tall replica of the 
cup presented by General Lafayette in 
1824 to his host in Baltimore during the 
general’s last visit to America. 2. Run- 
ners-up will receive a year’s subscription 
to TRUE. 


Your name: 


Your address: 


January Results 


saw, submitted the following: “I 
shouldn’t have walked through that crab 
grass’—Owen Curts, Houston, Texas; 
“My turn to lead the conga line”—Blair 
Kincaid, Euclid, Ohio; “It was the only 
way MGM could get me to open my 
mouth”—Robert C. Gormley, Newton, 


Pa.; “Some months seem to hang on for- 
ever’—Alan Hawkinson, Farmington, 
N.M.; “So, how else would you walk a 
crab?”—Lyle Howard, Pontiac, Mich.; 
“Leave the sides full and just a little off 
the tip’—James J. Fahey, Tucson, Ariz. 
Captions submitted by runners-up, each 
of whom will receive a year’s subscrip- 
tion to TRUE, include the following: “I 
just gotta find a new computer dating 
service’—Harvey A. Storey Jr., Hills- 
boro, Ore.; “Just call us the odd couple” 
—George Mottoss, Cleveland, Ohio; “I 
could loose my ‘pride’ over a thing like 
this”—Donald W. Gage, Lamar, Mo. 


THE MAVERICKS 
ARE OUT TO CHANGE THE WORLD. 


Ride a bike well all be less exhausted. 
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MAVERICK ‘JEANS & SPORTSWEAR 


350 Fifth Avenue New York, N.Y 10001 


Turn to Dodge. For leadership 


In motor home chassis . . . pickups for camping use . . . compact 
wagons . . . even cars with complete factory-engineered trailer-towing equipment,. 
Dodge has put more firsts on the road than anyone else. vet’ 4 
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Large or small, when 
it comes to motor home 


chassis, Dodge outsells 
them all. The big Dodge offers a 
—— eailer towing ee 
—S—— a ts completely factory- 
roan ia engineered from radiator 


to hitch platform. 


4 out of 5 motor 
homes are all Dodge 
underneath. 


Dodge is Number 1 
when it comes to 

taking care of ‘you 

while you travel. Over 
200 Dodge R.V. Service 
Centers are now in 
operation, and more are 
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Dodge builds the 
chassis for more mini- 
motor homes than any other 
manufacturer. 


Dodge Trucks 


Extra care in engineering makes a difference in Dodge...depend on it. 


In recreational be ead 
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Dodge introduces the 
Club Cab with 34 cubic 

2, feet of extra storage space 
inside. We’ve got to be 

Number 1 in Club Cabs 

because we’re the only 

ones who make them. 


Dart Sport. A complete traveler with options such 
as a fold-down rear seat and a trailer- 

towing package so you can pull up to 2500 pounds. 
Dodge brings you new ideas about oe 
visiting the outdoors economically. 


When it comes to 

American-made compact 
wagons, Dodge Sportsman is 

the Number 1 seller. 
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CHRYSLER 


MOTORS CORPORATION 


Turn to Dodge for 
leadership in i 
Recreational I Vehicles. 
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Nine Basic Betting Tips 


So you can get your money’s 
worth on sports bets, a pro 
tells how he plays the game 


BY JOE BRINTON 


IF consumer-advocate Ralph Nader 
decides to sic his investigative teams on 
racetracks and off-track betting parlors, a 
roar of outrage will rise up across the 
land—and it won't be only bookies who 
are screaming. In terms of consumer 
protection, no one is treated more un- 
fairly than Americans who wager on 
sports events. They bet two billion dollars 
a month, but they seldom know how much 
they are charged for the privilege of 
betting. 

Before you can begin to get your money’s 
worth when you bet, you need to know 
the true cost of betting at various 
establishments. For example: 
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Racetracks. In most areas, the state tax 
and track commission on your bet cost 
you from 16 to 21 cents per dollar 
played. Since the charges are figured into 
the odds, this reduces a 50-50 proposition 
to 30-50 odds, which is a 40 percent 

drop in the bettor’s potential profit. 
Off-track betting shops. Betting costs 
tend to be between 18 and 30 cents on 
each dollar bet. On separate pool betting, 
such as the Kentucky Derby and other 
out-of-state events, the minimum of 18 
cents applies. On bets OTB transmits to 
the racetracks, winning bettors at the 
track collect the additional 12 cents. 
Bookmakers. Typical bookmaker profits 
range from two percent on $500 baseball 
bets to 30 percent on horseraces. 

Private betting at stadiums, arenas, country 
clubs. Since there is no charge to the 
bettors the extra cost of betting is zero. 

Reviewing these statistics, even a 
candidate for Gamblers Anonymous can 
see that individual man-to-man betting 
on sports events is the consumer’s special. 
If you are evenly matched against one or 
more friends, you can wager thousands 
of dollars without spending an additional 
dime. Even when you lose your bet, you 
know where the money has gone. Instead 
of enriching a middleman—the racetrack, 
bookie or government bureau—the profits 
belong entirely to the winning bettor. 

If you insist on subsidizing commercial 
sports betting, there are ways to increase 
your winning chances and to protect 
yourself against professional opponents 
who include: (1) the bookmakers who 
rig odds and points the wrong way; (2) the 
horsemen, owners, coaches and. athletes 


PHOTO BY WIDE WORLD 


who have inside information; (3) the 
professional handicappers who spend most 
of their time studying horses or teams. 
With really good luck, you might beat 
the professionals on a given event— 

all it takes is a right guess on a $1000 
daily double, exacta or superfecta. 

But aside from a lucky stroke like that, 
your only chance of winning is to do as 
the experts do and learn the following 
fundamental concepts of betting. 

The most important single principle in 
wagering is as old as civilization, but 
it was popularized in America by the 
Gay Nineties horseman, George E. Smith, 
popularly known as Pittsburg Phil: Your 
best bet is the horse or team whose 
winning chance seems better than the 
betting odds indicate. For example, if you 
think a racehorse has a 50-50 chance of 
winning and the odds are 5 to 1, that 
is an extremely favorable bet. 

A second basic idea is that if the con- 
testants in an event are evenly matched, 
the true winning chances are always 
unknown beforehand. So, in the above 
example, how would you know that the 
horse’s chance is 50-50? You wouldn't 
know, but the point is that the horse’s 
true chance is not 5 to 1 against. These 
are only betting odds, which may be 
based on informed opinion, but much of 
the time they are not. 

A third principle: in any money game, 
the man who has the biggest bankroll will 
win if his skill equals that of his opponents. 
If you imagine a two-dollar bettor playing 
poker with $1000 bettors, you can ap- 
preciate the reality of this axiom. 
Unfortunately, the big money that is 
being played against you at the racetrack 
by bookies and racetrack experts is 
not apparent to you. 

A fourth basic is: no one can give you 
advice that covers every situation. Risks 
vary greatly from sport to sport and 
contest to contest, and each bettor possesses 
a different skill. More important, the 
goal of every player is different. If a 
two-dollar bettor aims to make $20, and 
wins $20, he is happy. But if a $1000 
bettor wins $20, he considers himself a 
complete failure. Actually, when it comes 
to gauging advice and setting goals, you 
are the one who makes the ultimate 
decision. 

Nevertheless, there are rules and pro- 
cedures which seem to produce favorable 
results for the professionals and can do 
the same for you. 

1. Picking the winners. 

Following Smith’s principle, concentrate 
your wagers on horses and teams whose 
winning edge far outweighs the odds 
which are quoted against them. For ex- 
ample, if you rate the Dodgers’ chance 
at 60-40 and the odds are quoted at 

5 to 9, you should not ordinarily make 
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“Flying a kite off a windswept glacier | in 
New Zealand is no game for kids:’ 


By PPO! NTMENT 
TO HER MAJESTY QUEEN ELIZABETH II 
SUPPLIERS OF “CANADIAN CLUB" WHISKY 


HIRAM WALKER & SONS LIMITED 
WALKERVILLE, CANADA 


“With 18 feet of sail 
as my wings— 
I,a rather jittery 
Jeft Jobe from 
Seattle—was ready 
to conquer the sky. 
Altitude : 8000 feet 
on New Zealand’s 
Glacier Dome. Michele helped me into my 
kite harness. And soon I was racing toward 
the edge of the ice fall. I had descended 
3000 feet in a perfect glide, when an icy 
blast rocked the kite. And suddenly, I was 
fighting for my life with a deadly downdraft. 
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“With some wild maneuvering and 
miraculous luck, I escaped into smooth air. 
As I circled, I grimly remembered the 
first rule of kiting : never fly higher than 
you'd like to fall. 


6 YEARS OLD. IMPORTED IN BOTTLE FROM CANADA BY HIRAM WALKER IMPORTERS INC., DETROIT, MICH. 86.8 PROOF. BLENDED CANADIAN WHISKY. © 1972. 


“That evening, at The Hermitage Hotel, we 
toasted our adventure with Canadian Club.” 
It seems wherever you go, C.C. welcomes you. 
More people appreciate its gentle manners 
and the pleasing way it behaves in 
mixed company. Canadian Club— 

Imported in bottle from Canada “The Best In The House’’® in 87 lands. 


What makes 
Mustang different 


is the way 
it looks, handles, 


and makes you feel. 


From top: Mustang Hardtop, 
Convertible, Mach lI. 


There are at least three reasons why Ford 
Mustang has been the top-selling car in its class 
since 1965. 

Good looks. Mustang is sporty and sleek. 
Inside and out. Your choice of five models: Mach |, 
SportsRoof, Grandé, Hardtop and Convertible. 

Good handling. Mustang’s low silhouette and 
compact size make its handling as beautiful as its 
looks. You get independent front suspension with 
anti-sway bar, for decisive sporty car handling 


This luxurious Grandé interior is shown with 
optional arm rest/ storage compartment. 


with a comfortable passenger-car ride. 

Great feeling. Driving a Mustang adds up toa 
statement of personal style. It feels great to you... 
it looks great to whoever’s watching. 

Discover Mustang for '73, at your Ford Dealer’s. 


FORD MUSTANG 


Pregnancy Symptoms in Men 


When his wife is expecting, 
the father-to-be may have 
his own set of problems 


HEALTH 
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BY BERNARD MAGIL 


PREGNANCY, an exclusively female con- 
dition, can sometimes produce pseudo- 
pregnant symptoms in the male. Hard to 
believe? Maybe your friends won’t mention 
their own embarrassing experiences— 
any more than you will—but psychiatrists 
and, for that matter, medical doctors 

do encounter such cases. 

“In my early years of medical practice,” 
recalls Brooklyn, New York, psychiatrist 
Wilfred Dorfman, “when I was still a 
general practitioner and before I became 
an internist, I had a patient whose wife was 
suffering from the nausea common in the 
early months of pregnancy. But this hus- 
band was very nauseous and also vomited 
—he outdid his wife.” 

This was not an isolated case. As is well 
known, digestive disturbances are often 
psychogenic. During World War II, medical 
officers were familiar with soldiers getting 
stomach upsets just about the time their 
wives were due to go into labor. In the 
mid-1950s a U.S. Air Force psychiatrist, 
Dr. James L. Curtis, did a study of 55 
enlisted men who were expectant fathers. 
He divided them into three groups: those 
with serious psychological problems, those 
with minor problems, and a group whose 
problems were considered slight or of no 
significance. Dr. Curtis found that the men 
in the second and third groups—those 
with less serious problems or none at all 
—more clearly than the first group, devel- 
oped complaints such as “morning sickness” 
similar to those of pregnant women. 

One trouble with Dr, Curtis’ study was 
that he failed to compare the men who 
had pregnant wives or mates—ten of them 
were unmarried—with enlisted men who 
were not expectant fathers in order to 
determine what proportion of the fidgety 
gut reactions was triggered by the preg- 
nancy and not simply part of every 
man’s occasional experience. 


More recently, two British doctors did 
just that. Psychiatrist William H. Trethowan 
and Dr. Michael F. Conlon examined 
much larger samples: 327 expectant fathers 
and 221 men whose wives were not preg- 
nant. In the first group, 57 percent had 
physical symptoms, in the second, 46 
percent. The expectant fathers suffered 
particularly from loss of appetite, nausea 
or sickness, and toothache (for some reason 
folklore associates this symptom in a male 
with pregnancy). The doctors concluded 
that the 11 percent difference between the 
two groups means that about one man in 
nine develops psychosomatic symptoms 
related to his wife’s pregnancy. 


ILLUSTRATED BY JERRY COSGROVE 


Studies also indicate that some men put 
on weight when their wives are pregnant, 
Recently I met Edouard Luntz, a young 
French film-maker who came to this coun- 
try in behalf of his new film Wanderlust. 
Since his last trip here he had become 
the father of two sons, the oldest is 
four and the other is six months. I 
asked whether he had had any physical 
symptoms during his wife’s pregnancies. 
He laughed, “Yes, I did. When she was 
pregnant with the first one, I had pains 
in my stomach and frequent digestive 
upset. With the second pregnancy, I put 
on weight. It was really very unusual for 
me. And T lost it all afterward.” 

Another case in point is my own ex- 
perience. I am a man of slight build whose 
weight has varied little over the years— 


one of those fortunate guys who has never 
had to fight fat or watch calories. But 
when my wife became pregnant, I began 
putting it on and by the time she gave 
birth, I was 12 pounds heavier. Nothing 
like that happened before or since. “Weight 
gain during a wife’s pregnancy may be 
due to overeating caused by anxiety,” 
says Dr. Joseph B. Furst, an East Hamp- 
ton, New York, psychiatrist. Did I eat 
more than usual? I recall that neither my 
wife nor I did, but in any event, increasing 
my food intake has at other times had 
little or no effect on my weight. 

Visceral vagaries or other physical 
symptoms related to future fatherhood 
usually express inner conflicts catalyzed 
by the pregnancy. When the symptoms 
mimic the pregnant state, they may be 
due to ambivalent feelings, both hostile 
and tender. In some cases there may be 
what has been called “uterus envy" (sibling 
of penis envy), the hidden wish to emulate 
female reproductive ability. But your 
weight gain or nausea may also be some- 
thing quite different and positive: an 
expression of deep empathy between you 
and your mate. 

While physical symptoms in the male are 
relatively uncommon, pregnancy induces 
in both partners a wide range of emotional 
reactions, conscious and unconscious. 

The expectant mother’s psychological 
changes have been much talked and written 
about, but the expectant father’s have 
been treated with benign neglect in a kind 
of reverse sexism. Yet sometimes the male 
has greater problems of adjustment than 
the female. One thing is certain: you may 
play it cool, but if you say your wife’s 
pregnancy doesn’t affect you, you're either 
deliberately lying or unconsciously re- 
pressing feelings you're unable to face. 

“The expected paternal reaction is that 
everybody is supposed to welcome a baby,” 
says Dr. Furst. “But the actual reaction 
may be quite different and it varies greatly. 
There are so many variables: the man’s 
age, the status of the marriage, his eco- 
nomic situation, how many children he 
already has and what kind of relationship 
he has with them, his mental health— 
for a deeply neurotic man pregnancy may 
precipitate a breakdown—and so on, 
Under each variable there may be 
numerous subvariables.” 

Two different types of male emotional 
response to pregnancy are noted by Dr. 
Dorfman, who is editor of Psychosomatics, 
official publication of the Academy of 
Psychosomatic Medicine: “Very often the 
wife’s pregnancy comes as a delight to 
the man. He feels it proves his virility. 
But there are instances where the pregnancy 
provokes ambivalent feelings. ‘Now I'm 
in it for good.’ It may show in overt 
hostility to his wife and he may even be 
hostile to himself. Perhaps his job isn’t 
secure or his income will make it difficult 
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to support an addition to the family, He 
won't admit these fears to himself—it’s un- 
American to be scared stiff. Instead he lets 
it out on his wife. Or on himself: he gets 
headaches or what we call tachycardia— 
a too rapid heartbeat. Or he gets bellyaches 
and goes to a doctor, who tells him he’s 
got a nervous gut—spastic colon. Reaction 
to pregnancy might also cause the flare-up 
of an old ulcer which had been quiescent. 
I'm speaking especially of the man who's 
having his first child.” 

Dr. Dorfman believes that the first preg- 
nancy is likely to create greater conflicts in 
the husband than the later ones. Psychiatrist 
Arthur D. Colman, associate clinical pro- 
fessor at the University of California, San 
Francisco, leans toward the opposite view. 
“The only studies,” he says, “are with preg- 
nant women, They show that later preg- 
nancies are more difficult psychologically 
than the first. I suspect that the same is 
true of husbands, though there are many 
exceptions. During the first pregnancy a 
man’s fantasies and fears are likely to be 
greater than later on. But in later pregnan- 
cies, the financial problem may loom large. 
This is no longer fantasy. The reality fac- 
tors are so much greater in later preg- 
nancies,” 

During this period your wife will prob- 
ably be going through even more profound 
psychological changes. She will be more 
preoccupied with herself, she may tire easily 
and become more dependent on you for 
various domestic chores. Although she may 
have done minor mothering of you, she 
may expect you now to “mother” her. And 
she may not be very sensitive to your 


psychological needs. How will you re- 
spond? 

Much depends on your psychological 
makeup and the kind of relationship the 
two of you have had. A wife who was very 
dependent before she got pregnant may 
create intolerable strains for her husband 
by leaning on him even more. Or she may 
transfer part of her emotional dependency 
to her obstetrician and make her husband 
feel inadequate and jealous. On the other 
hand, the unborn child may be threatening 
to a man who is passive, insecure and 
overly dependent on his wife. 

Even where there has been no excessive 
dependence by either partner, a man’s 
anxiety over impending fatherhood may 
cause him to feel like getting away from 
it all. In their book Pregnancy: The Psy- 
chological Experience (Herder and Herder, 
1971), psychiatrist Colman and his wife, 
Dr. Libby »Lee Colman (she’s a Ph.D 
in Shakespeare) write: “The most common 
behavioral problem for the expectant father 
is simply that of ‘running away.’ But it is 
rarely recognized as such by the man him- 
self or by the people around him. There 
always seems to be an explanation: business 
trips, new casual acquaintances, ball games; 
the pattern develops gradually and extends 
itself into long absences from home or sex- 
ual affairs with other women.” 

What about a man’s sex life during his 
wife’s pregnancy? Dr. Furst points out that 
after the third of fourth month many cou- 
ples become fearful of injuring the unborn 
baby and pregnancy becomes “a sex-starved 
situation.” This builds up tensions and 
anxieties in both partners. Actually obste- 


tricians prohibit intercourse only in the last 
month, and some doctors say you can keep 
at it even then unless the expectant mother 
develops bleeding or there is danger of 
premature labor. 

During early pregnancy many women 
feel less sexual desire, while in the second 
three months they often become more pas- 
sionate than usual and make greater de- 
mands on their husbands. “Men's reactions 
are paradoxical,” says Dr. Colman. “De- 
spite locker-room talk about virility, they 
aren’t turned on by more demanding wives. 
Some may respond with a lessening of sex- 
ual interest. 

The California psychiatrist points out 
that despite the American male’s supposed 
preference for the well-stacked female, a 
man may find his pregnant wife’s burgeon- 
ing breasts and bulging belly sexually un- 
derwhelming. 

All this is part of what might be called 
the expectant father syndrome. Most men 
manage to cope, even though most wives are 
unaware there is anything to cope with. 
Dr. Dorfman thinks the obstetrician can be 
helpful to husband as well as wife in pre- 
natal counseling. “Good prenatal care,” he 
says, “should provide the opportunity for 
ventilation of fear in both the male and 
the female.” 

But if you feel the psychological load is 
getting you down seriously, you should seek 
help from a psychiatrist, marriage coun- 
selor or other professional therapist. This 
should not mean long-term treatment. And 
preferably it should include the mother-to- 
be. Psychologically, pregnancy is a two- 
some. 


If you cant shoot straight | 
with this, see an optometrist. 


Marlin 39A rifle, about $109.95. 


BETTING TIPS (from page 30) 
a wager. You should bet when you think 
the chance is 80-20 and the odds are 8 to 5. 

Bet on the sport which you know best. 
You can measure your handicapping skill 
by calculating your percentage of winning 
selections on each activity. If you keep 
jumping from sport to sport, you are merely 
guessing the results. So follow a particular 
team, racing stable or betting proposition. 

Be an eclectic handicapper. Use every 
known method of picking winners. Many 
horseplayers think that figuring the form is 
the only way to handicap. It isn’t. There 
are several dozen ways to observe races and 
judge horses. Once you do form your own 
opinion, don’t let others mislead you. 

2. Handling your money. 

In commercial betting, you should cut 
the number of bets you make to an absolute 
minimum. This is the only way to survive 
when you know the middleman is taking 15 
to 25 percent of every stake you play. More- 
over, cutting down on the number of bets 
enables you to concentrate your money 
on the “best bets” in accordance with 
Smith's best-bet principle. 

At the racetrack, concentrate on “win” 
betting. If you decide to insure a win bet by 
making “place” or “show” bets, make sure 
you divide your win stake. Don’t add money 
to it. Also note that the daily doubles and 
parlays on horseraces are very favorable 
bets when played by experts. However, for 
the average player they are Very difficult 
bets to win. 

Whatever you do, be consistent. If you 
back a horse or team today and win, be 
sure to bet the same horse or team the next 


time it has a good chance. If you miss an 
important winner, don’t play it next out 
just because you missed it once—unless 
there is some unusual reason for doing so. 
3. Using the loss-limit system. 

Plan every wager with care. Either con- 
sciously or unconsciously, experts play their 
stakes according to a daily or weekly quota 
system called the “loss-limit.” It works like 
this: 

Phase I—Pick any convenient period 
of time such as one day at the track or one 
week’s play with a bookmaker. Next, set a 
realistic dollar goal on the profit you aim 
to make and also set a conservative dollar 
limit on the amount of loss you are able to 
sustain. Then, playing stakes of reasonable 
size, you try to win enough to reach your 
goal within the given period. If you lose, 
stop betting when you reach your prede- 
termined limit on loss. But when you suc- 
ceed in reaching your goal, you have a 
choice: (1) pocket the profit and discon- 
tinue betting until the next day or week, or 
(2) continue betting in the hope of making 
a quick killing. 

Phase IJ—Whether you won or lost the 
last time out, start the profit and loss 
system over the next day or week that you 
bet. When you do win consistently—day by 
day or week by week—you should increase 
your stakes as rapidly as you deem ad- 
visable. When you lose steadily, you reduce 
the stakes as rapidly as possible—and stop 
betting if necessary. 

The beauty of the loss-limit approach is 
that it gives you control of your bankroll, 
and should give you a chance to play a 
larger stake on your next winner. In other 


words, it tends to maximize profits and 
minimize the amount of losses. 
4. Avoiding common mistakes. 

Never make a bet if you do not have cash 
available to pay for it. This is your only 
solid protection against betting more money 
than you can afford to lose. 

Don’t guess. On a chance basis, you are 
losing two to 30 cents per dollar in com- 
mercial sports betting. If guessing is your 
bag, play a noncommercial game with 
friends. Don't fall hopelessly far behind. 

Avoid making point-handicap bets on 
football, basketball, and other games, ex- 
cept when you are betting with friends. The 
points are disguised odds, so the straight 
odds on baseball and horseraces give you 
a more favorable deal. 

Don’t bet on a sports event until you 
thoroughly understand the way the odds 
are quoted. Bookies use four different bet- 
ting “lines” on most events and the more you 
bet, the better the odds you're entitled to 
get. In certain “sucker” propositions, such 
as round robins, if-bets, reverses, future 
books, raffles, lotteries and slot machines, 
the bettor’s unfavorable percentage is multi- 
plied several times. 

Don’t listen to touts. A tout is anyone so 
sure he knows the next winner that he can’t 
wait to tell you. 

Try not to be swayed by your emotions. 
From Dostoyevsky to Nick the Greek it is 
this emotional, human element in wagering 
that seems to fascinate men. Actually, when 
you get right down to it, success in betting 
on sports has little to do with human feel- 
ing. What is important is knowing how to 
play the game. 


If our Golden 39A doesn’t help you shoot better than 
ever before, you don’t need a better gun. 


You need better eyes. 


You see, the 39A is one of the only lever-action .22 
rifles in the world with Micro-Groove* rifling. 

(Fortunately, we make all the others, too.) 

What it does is help reduce bullet distortion and 


keeps gases from escaping. 


The result being a rifle that’s so accurate, so sweet 


shooting it’s downright uncanny. 


It’s one of the reasons people have been buying 


Marlins for over a hundred years. But there are others. 
Like a real, American walnut stock. Six machined, 


heat treated steel forgings. Solid receiver top. And a 


new Wide-Scan™ front sight hood for easier sighting. 
Seeing is believing. 
See all the Marlin 39s in D, M, A, A-Octagon, 
M-Octagon and Century variations —at your gun 


dealer's. 39-A illustrated, about $109.95, other models 


from about $99.95 to $125.00. Ask your dealer for a 


free color catalog or write Marlin Firearms Co., North 


Haven, Connecticut 06473. 


Marlin Made now as they were then. 
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TRYA NEW FACE 
FOR A MEW LIFE 


Though not a panacea, male cosmetic surgery can 
produce both psychological and economic benefits 


SELF-IMPROVEMENT/BY SUSAN B. GRAVES 


THE NUMBER OF MEN who have undergone cos- 
metic surgery—that is, surgery performed for 
looks’ rather than health’s sake—has 
doubled over the past five years. j 

In the years since World War II, 
when plastic surgery came to the 
fore, surgeons have greatly im- 
proved their skills and ad- 
vanced techniques. Once in- 
clined to be somewhat dis- 
dainful about purely cos- 
metic jobs, they are now 
looking for new and 
better ways to correct 
nature’s minor imper- 
fections. 

The social stigma at- 
tached to cosmetic sur- 
gery is definitely on 
the wane, and the de- 
sire to look better and 
younger is no longer 
considered solely the 
prerogative of the fe- 
male, In fact, male interest 
in cosmetic surgery has been 
largely generated by women’s grow- 
ing acceptance of it. Surgeons report 
that most men consult them at the urg- 
ing of their wives and girlfriends, although referrals by other 
male patients are increasing. 

Sustaining youth, enhancing sexual desirability, increasing 
self-confidence and self-esteem are among the benefits which 
both men and women hope to achieve through surgery, but 
many surgeons note that the primary motivation of male 
patients is economic. That men who earn their bread by their 
looks seek surgical help is hardly news. What is news is that 
more men in nonglamour occupations are conceding that 
physical attractiveness has a great deal to do with job success 
—especially in positions involving public contact. A 28-year- 
old electric typewriter salesman, for example, had his Roman 
nose pared down to more conventional proportions because, 
as he put it, “I deal constantly with secretaries, and the better 
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I look to them, the more typewriters I sell.” 

The trend toward cosmetic surgery is 

further encouraged by the fact 

that more men who are in the 

limelight are publicly ac- 
knowledging their indebted- 
ness to the surgeon’s skill 
with a scalpel. 

Affluence is still another 
factor, since cosmetic sur- 
gery is very much a luxury 
item. Naturally costs vary 

across the country—de- 

pending upon each sur- 
geon’s fee scale and in- 
dividual patient re- 
quirements—but, in 
general, face lifts run 
between $2000 and 
$3000; eye lifts and nas- 
oplasties about $1000. 
Hair transplants are in 
the $1500 to $2500 range, 
although Frank Sinatra re- 
portedly paid a whopping 
$25,000-plus to the Beverly 
Hills surgeon who restored his 
receding hairline. Moreover, 
surgery which is unrelated to 
health or safety is seldom covered by medical insurance, and 
the surgeon's fee usually must be paid in full—in advance. 

Dr. Edgar P. Berry, chief of Plastic Surgery at Lenox Hill 
Hospital in New York and president of the New York County 
Medical Association, points out that only a generation ago 
men made up less than five percent of the plastic surgeon’s 
cosmetic practice. Usually these male patients were actors, 
models, effeminate men with pronounced narcissistic prob- 
lems and young men in their teens or early 20s with fairly 
serious facial deformities. In the major cities males now 
account for as much as 15 to 20 percent—reflecting the 
marked increase in business executives and other profes- 
sional men. 

Remodeling of noses, ears and(Continued on page 106 ) 


1973 Oldsmobile Ninety-Eight. 


United Air Lines’ Senior VP for Maintenance 
Operations, Marvin Whitlock, thinks its engineering 
integrity makes it the best luxury car he’s ever driven. 

Maybe youll agree. Maybe you wont. 

But if youre going to invest 5,000 or more in 


aluxury car, shouldnt you take the time to check it 
out for yourself? 


‘*My life is devoted to reliability in aircraft, At Oldsmobile, we believe a car priced 


and I want the same thing in a car. So ’'m $5000 or more should be superior to an 
oriented more to its engineering qualities ordinary car. Not only in room, comfort and 
than to anything else,”’ observed Mr. Whitlock. accouterments—but in its driving satisfactions 

“What I feel in this Olds Ninety-Eight as well. So we put as much care into engineer- 
is, in one word, security. Everything about it ing its Rocket 455 V8 and its suspension 


system, as we do in designing its 
body and upholstery. 

There are other cars that might 
be considered in Ninety-Eight’s 
class. Most are more expensive. But 
we don’t think they’re any more car. 
Oldsmobile. Always a step ahead. 


—the engineering, the response, the r 
handling and ride—added up to 
that. ’'ve owned Oldsmobiles for 
years so I know their reliability, 
especially the engines. But this was 
more. It was a grand feeling of 
confidence.” 


The 1973 Oldsmobile Ninety-Eight. 


Drive it and draw your own conclusion. 


The Army's 
Secret Race to Perfect 
The Death Ray 


MILITARY/BY EDWARD HYMOFF 
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orld War III! 
Wiwissites from underground silos and from submarines 
beneath the sea blast into space, their warhead trajec- 
tories preset to zero in on strategic targets thousands of miles 
away. Orbiting early-warning satellites and far-reaching 
ground radars signal to underground command centers that 
nuclear war has begun and thermonuclear devastation awaits 
hundreds of millions of people in the target countries. 
At the same time, antiballistic-missile countermeasures 


have become operative. Light rays, vast in power and range, 
and aimed like searchlights, lash out in an effort to pinpoint 
and destroy the incoming warheads thousands of miles out 
in space. 

The beams from ray guns aimed at attacking aircraft de- 
stroy electronic weapons systems and flight controls, knock- 
ing the warplanes out of the sky. On the ground, attacking 
troops are swept by ray guns—and blinded. Or, if it’s the 
ultimate “death ray,” high-flying (Continued on pagel08) 


ILLUSTRATED BY GIL KANE 


Already in the works is a laser rifle that will 
burn a quarter-inch hole through a man at a dis- 
tance of five miles. The Pentagon is spending 
an estimated $90 million a year on such 
weapons. The Soviets may be spending more 
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The Myth of the 
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Swinging Singles 


MODERN LIVING/BY JOHN GODWIN 
PHOTO BY TERRY STEVENSON 


OF ALL the minorities currently flexing their 
muscles in the United States, by far the biggest 
is the amorphous population segment called “the 
singles.” Generically the term applies to some 36 
million adults—one for every two-and-a-half 
married people. 

Their muscle-flexing has so far been of the’ 


Throughout the land the singles scene is in high gear. Yet in spite 
of the mod bars and frenzied weekends, it is not all fun and games 


mildest order. It amounted to no more than the distribution 
of “Single Power” buttons and the assembly of various con- 
ferences to air the grievances of the nonweds. But these are 
straws in the wind that denote a growing consciousness of a 
potentially immense amount of political and economic clout. 

The grievances, although not particularly harsh, are gen- 
uine. As Dr. Marie Edwards, a clinical psychologist in Los 
Angeles, stated: “Unfortunately, our society puts a stigma on 
being single.” She might have added that most civilized so- 
cieties have done so since antiquity. 

Singles were made to feel downright alien during the years 
of the great “togetherness” cult, a mania birthed jointly by 
Madison Avenue and Hollywood, which regarded singleness 
as akin to halitosis and anyone lacking offspring as either an 
invert or a communist. The idea was that normal homo 
sapiens came equipped with spouses and progeny, and carried 
them permanently fastened to their backs—possum-style. 
Most of the nation's facilities were geared to the family as 
the consumer unit. Family housing, family entertainment, 
family cars, family vacations, family games, family diets, 
family magazines, family everything; including prayers and 
hobby kits. 

The winds of change began to blow during the early 1960s, 
about the time when an increasing slice of the family market 
decamped to exurbia. The prefix “single” crept into adver- 
tising jargon, timidly at first, but imbued with a chic aura of 
rakishness. Within five years it was adopted by every con- 
ceivable commodity, plus a few rather inconceivable ones. 
(One Chicago retailer announced “Water Beds for With-it 
Singles,” the implication being that with-it singles slept— 
while not alone—very closely together.) 

Among the first grazers in the new pasture were the singles 
bars. Basically these are saloons infused with a certain café 
ambiance: mostly Tiffany lamps, dark wood paneling, and 
comfortable chairs or settees so arranged as to permit a maxi- 
mum of impromptu mingling. 

The prerequisite of a singles bar is the ability to draw large 
numbers of young women minus male escorts—a reversal of 
established saloon policy. One way of achieving this is by 
hiring handsome, personable waiters and bartenders; fre- 
quently junior executives moonlighting on their jobs, These 
usually bring in a nucleus of their own peers for a start. The 
rest must be left to a process the trade calls the “powder 
room tom-tom.,” 

“Word spreads that a certain hangout is fine for meeting 
fellows,’ a Boston bartender described it. “So the chicks 
flock in. After that it all depends how they work out together 
—you never know beforehand.” 

Singles bars, in fact, have to balance on a thin behavioral 
tightrope. On the one hand a certain reputation for raunchi- 
ness is highly desirable—as long as nothing actually happens 
on the premises. A much-repeated joke I heard from their 
managers was the alleged introduction formula between 
patrons: “Shall we have a drink first?” The proprietor of a 
certain pub in San Francisco's financial district assiduously 
spread the rumor that in his establishment a number of gals 
turned up every Friday night carrying toothbrushes in their 
purses, 

On the other hand the atmosphere mustn't become too 
gamy. A few professional hookers can ruin the scene. 

“No, I wouldn’t call them dating spots. They're meeting 
spots,” explained former Chicago airline stewardess Mia 
Crawford. “My girlfriends and I don’t make dates there— 
not often, anyway. Mostly we just give out our telephone 
numbers. It's a bit like a parlor game with rules, really. Like, 
you can walk away from a guy after he’s bought you a drink. 
That's O.K. But after he’s bought you several, you’re kind of 


Excerpted from the book The Mating Trade. Copyright © 1973 
by John Godwin. Published by Doubleday & Company, Inc. 


stuck. Obligated, if you know what I mean. Of course, you 
can always pay your share of the tab and move to another 
table. I’ve done that myself.” 

For those singles bars that strike just the right chord, 

business can be dazzling. According to an insurance company 
estimate, there are 780,000 single persons living within the 
square formed by Manhattan's Fifth Avenue and East River 
between 30th and 90th Streets. The first actual singles bar 
opened in that area in 1964, when Berney Sullivan plushed 
up his formerly stodgy little saloon. After Sullivan’s came 
Friday's, created by bachelor duo Alan Stillman and Ben 
Benson (it has since been followed by Tuesday's, Wednesday's 
and Thursday’s; and the partners now have franchises right 
across the country). 
_ Then, in rapid succession, came a whole string of singles 
bars including Mr. Laffs and Maxwell's Plum, where on 
weekend nights the action is literally wall-to-wall. Today New 
York’s “Singles Strip” reaches almost into Yorkville, although 
the focal territory is still the two-square-mile enclave on the 
midtown East Side.(Greenwich Village is out since the hard- 
drug crowd moved in.) 

From New York, the singles bar pattern has spread to 
other centers, forming similar strips in Chicago's Near North 
Side, Boston’s Back Bay, and San Francisco’s Union and 
Montgomery Streets. 

These strips magnetize the most attractive crowd of young 
people in contemporary America. And they have developed 
a mode of encounter au naturel, delightfully free of the tor- 
tured verbal convolutions that once accompanied pickups. It 
works both ways: either sex is permitted to smile a non- 
chalant “Hi,” and start from there. 

Another bit of unwritten etiquette requires the girl to buy 
her own drink first, but expects the man to pay for subsequent 
rounds once a conversation gets under way. A meal—or the 
establishment's facsimile thereof—counts as something of a 
commitment. 

Even the banes of the singles bars belong about evenly to 
both sexes. On the male side it’s the nonsingle, the married 
philanderer sailing under false colors. He may not be able to 
take a girl back to his apartment, but he frequently ends up 
in hers; thanks to a superior modus operandi that comes 
from experience. 

His female equivalents form what is known in bar parlance 
as the “Martini Mafia.” These are coordinated groups of three 
or four girls who disperse as soon as they enter. Each lady 
then nails her sucker-for-the-night, who will spend the next 
few hours plying her with the costliest potables available, 
climaxed by a three-course supper. The moment the plates 
are emptied, however, the whole bunch reunites to march 
out of the place in a solid phalanx; unassailable through 
weight of numbers. Their regular boyfriends—or husbands— 
are men working night shifts . . . often behind the counter 
of another singles hangout. 

The bars have acquired a high and glittering profile that 
makes them appear much more significant than they actually 
are on the singles scene. 

Fora start, they remain confined to small sections within 
a handful of our biggest cities. More important, they cater 
almost entirely to young, white, middle-class postcollegians. 
Older men and women, and those lacking the “right” clothes 
and vocabulary, find themselves largely ignored. Apart from 
being thus geographically and socially exclusive, the bars also 
disqualify people who can’t cope with their elbowing free- 
wheeling brand of joie de vivre; not to mention nondrinkers. 
All in all, they absorb a very minor portion of America’s 
singles reservoir, 

This reservoir is not only im- (Continued on page 89) 
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The Care and Feeding: 


of Tax Tattletales 


The Feds don’t talk about it, but 


snooping and snitching for revenge and profit 
is a year-round sport with some citizens 


MONEY/BY DIOGENES 


(Pseudonym of a U.S. Internal Revenue Agent) 


Mi. favorite tax informer was a public 
accountant with a name some- 
thing like Ackerman. I spent a_ hot 
August afternoon in his office going over 
the tax returns of one of his clients, a 
doctor. Because I was anxious to get out 
and wrap myself around a cold beer, I 
made the audit short and simple. I leaned 
far in the doctor's favor so as to avoid 
complications. There were some stock- 
market transactions that looked fishy to 
me, but I let them ride. All I did was to 
disallow a few unsubstantiated deduc- 
tions. The doctor’s extra tax liability was 
going to be about $300—and since his 
stated gross income was in the $30,000 
range, I doubted this would hurt him 
much. 

But evidently it did. Ackerman and I 
were just finishing our work when the 
doctor-taxpayer himself (the TP, as we 
say at IRS) walked in. When he found 
he owed an extra $300 in taxes, he ex- 
ploded. 

“My God, Ackerman!” he yelled at 
the small, pale accountant. “What the 
hell do I pay you for? To give my money 
away?” He went on like that for several 
minutes and finally left, slamming the 
door. 

I said, “Jeez, I'd hate to be one of his 
patients. Is he like that all the time?” 

Little Ackerman nodded sadly. “I’ve 
been living with it for years. Sometimes 
I wonder... .” 

He stood up and went to the window, 
then beckoned me over. The window 
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looked down onto a small parking lot. 
Ackerman and I watched the doctor 
walk to his car, a gorgeous new white 
Cadillac. 

Ackerman said, “His wife has a new 
Continental, and each of his kids has a 
new Porsche.” 

I got the point, of course. I nodded 
and recited a little piece of private IRS 
doggerel: “You wonder how, on thirty 
thou.” 

Ackerman shrugged and went back to 
his desk, apparently ready to let the 
matter drop. But I wasn’t ready. Maybe 
I was irritable because of the heat, or 
maybe I just hate to see a little guy get 
picked upon. Even revenue agents have 
hearts. At any rate, for whatever reason, 
I was in a mood to deal the doctor a low 
kick. I did something field agents are 
not encouraged to do. I told Ackerman 
about our informer program. 

The Internal Revenue Service does not 
actually invite citizens to inform upon 
each other. “Invite” is much too strong 
a word, It is more accurate to say that 
machinery exists within IRS for process- 
ing tips from informers. We don’t adver- 
tise it. We simply allow it to exist. Never, 
in my memory, has any revenue official 
deliberately publicized this machinery or 
urged citizens to use it. Quite the con- 
trary, in fact. On the rare occasions 
when newspaper or magazine reporters 
come around and ask us about it, we say 
as little as we can. We don’t like it. But 
there it sits. 


The reward ranges from one to ten 
percent of the taxes and penalties col- 
lected as the result of a tip. The size of 
the reward depends on a recommenda- 
tion by the special agent assigned to the 
case. He bases his recommendation on 
the completeness and general usefulness 
of the data supplied by the informer. 

Ackerman listened quietly as I told 
him all this. I finished my business with 
him, left his office, hunted down my 
cold beer and forgot all about him. 

Six months later he phoned me. He 
had the goods. 

His detective work had been admira- 
ble. He had begun by assuming the 
doctor was hiding income—not an un- 
reasonable assumption, but a difficult 
one to prove. He asked himself two 
questions. One: where can a man hide 
income? Two: where would the evidence 
of this income be likely to surface? 

After following several false trails, 
Ackerman finally hit pay dirt: the stock 
market. 

Was it possible, he wondered, that the 
doctor maintained accounts at two 
brokerages? An open account whose 
transactions he declared to the IRS, and 
a secret account somewhere else? 

Ackerman knew that this is a common 
income-hiding system. You can deposit 
money into a brokerage account as into 
a bank, and if you’re lucky and careful, 
the IRS will never find it. 

Ackerman now asked himself how he 
could find the doctor’s second account, 


if it existed. His solution was simple and 
direct. He belonged to a fraternal organi- 
zation in his town, and one of the other 
members was the mailman whose deliv- 
ery route included the doctor’s home. 
Perhaps for a cut in the reward money, 
the mailman agreed to tell Ackerman the 
names of brokerage houses from whom 
the doctor received mail. 


[ turned out, as Ackerman suspected 
and hoped, that the doctor received 
letters regularly from two brokerages. 
One was the house Ackerman and the 
IRS knew about. The other was a smaller 
brokerage that Ackerman had never 
heard of. 

The next part of the story is obscure 
to me—a fact with which I am well 
content. Somehow Ackerman obtained 
photocopies of four monthly account 
statements from this smaller brokerage. 
It is reasonable to suspect that he and 
the mailman obtained these copies by 
illegally opening envelopes addressed to 
the doctor by the brokerage. The two 
conspirators may have copied the ac- 
count statements at night, carefully re- 
sealed the envelopes and delivered them 
a day later. 

The account statements were the doc- 
tor’s downfall. The first thing Ackerman 
noticed, on studying them, was that the 
doctor loved “wash sales.” If he had a 
stock whose market price was down since 
he bought it, he would sell the stock in 
his open, declared account. Thus he 
would establish a capital loss for tax 
purposes. But if he believed the stock’s 
price dip was only temporary, he would 
simultaneously buy an equal number of 
shares in his secret account. This is a 
wash sale—and it doesn’t wash with us 
at Revenue. The rules say that if you 
want to establish a deductible loss, you 
may not buy into the same stock for 30 
days after you've sold it. 

Another thing that met Ackerman’s 
delighted gaze was the sheer size of this 
secret account. The doctor had about 
$200,000 worth of cash and stocks in it. 
Judging by the four months’ record in 
Ackerman’s hands, the doctor appeared 
to deposit several thousand dollars of 
new cash in the account every month. 

The upshot of the story is that we 
nailed the doctor and nailed him tight. 
I turned the matter over to the Intelli- 
gence Division, and a special agent went 
down to the brokerage and dug back 
through years of records. We ended by 
assessing the doctor for something over 
$130,000 in taxes, interest and penalties. 
We recommended the maximum allow- 
able reward for Ackerman, and not long 
afterward he received a Treasury check 
for some $13,000. 

If this story whets your appetite, fine. 


You are in the minority, but you are not 
alone. In an average year, the various 
district and field offices of IRS hear from 
some 10,000 tipsters who want rewards. 
Normally one in every five or six claims 
is approved. The rewards total about 
one-and-a-half million dollars each year, 
and IRS collects $35 million or so in ad- 
ditional taxes, interest and penalties 
from those informed upon. 

It is not a large program when meas- 
ured against Revenue’s other colossal 
statistics. But the program does exist, 
and if you want to take advantage of it, 
we will lend an interested ear to your 
story. 

The procedure is simple. If you have 
a story to tell, write or phone the Intelli- 
gence Division at the IRS district office 
where you pay your taxes. If your story 
seems sound, a special agent will be 
assigned to follow it up. Assuming he 
finds your allegations to be provably 
true, you will be asked to fill out and 
sign something called an Application and 
Public Voucher for Reward for Original 
Information, otherwise known as Form 
211. This application will meander its 
way through a series of organizational 
procedures. If the untidy clump of paper 
doesn’t get lost under more paper in 
somebody’s out box, in the end you'll 
receive either a check or a sad letter 
saying your application has been denied. 

To win any reward money at all—in- 
deed, to get anybody at the IRS even 
remotely interested—you must come up 
with solid and specific information. Mere 
suspicions are not enough; nor is hear- 
say. Each April, every Revenue office 
receives a steady flow of purported tips 
that are really nothing more than un- 
founded accusations. Some might be 
accurate, for all we know. But our man- 
power is in short supply, and we won't 
risk agents’ time unless there is a reason- 
able chance of a payoff. 


Oo” elderly lady, for example, ap- 
parently has it in for a wealthy 
real-estate tract developer in her home- 
town. Every year her local Revenue of- 
fice gets a letter from her, charging him 
not only with tax dodging, but also with 
moral turpitude and other failings. As 
proof, she once submitted a newspaper 
photograph of the man and called atten- 
tion to his “vulpine face.” At another 
office where I worked, a college student 
sent in a membership list of an expensive 
country club near his home. “It is com- 
mon knowledge that 90 percent of these 
business executives cheat on their taxes,” 
he wrote. “Their moral caliber is uni- 
formly low.” In presidential election 
years we receive letters suggesting we 
probe the tax behavior of the major 
candidates. None of this is much help 


to the IRS, of course. 

What we buy—when we buy anything 
—is hard fact. Often it takes a good deal 
of work to develop the kind of fact that 
wins reward money—so much work, 
indeed, that you sometimes wonder what 
drove the man to do it. 

In one case, a waiter in a high-priced 
restaurant became curious about certain 
actions of the owner. Each night after 
the restaurant closed, the owner would 
remove the tape from the cash register 
and put it in his pocket. He would then 
throw out all the waiters’ checks. At the 
end of each week, he would give the 
bookkeeper a plain piece of paper on 
which he had written the alleged total 
of the week’s gross receipts. 


TT waiter asked himself why the 
owner didn’t simply hand the book- 
keeper the cash register tapes. He thought 
he knew the answer. His suspicions were 
confirmed at the end of one particularly 
busy week. The bookkeeper looked at 
the week's alleged gross receipts and re- 
marked to the owner, “Slow week, huh?” 
The owner nodded sadly. 

The waiter now began a project that 
took him an entire year. He arrived 
at the restaurant early each morning, 
grubbed the waiters’ checks out of the 
trash and took them home. At the end 
of a year he had a large box full of them. 
He laboriously added them up and thus 
arrived at a calculation of the restau- 
rant’s true gross. He mailed this informa- 
tion, along with the box of checks, to 
the Revenue Service. 

The reward he finally received for this 
year of labor was about $200. 

Tax informing has been lucrative for 
some but not for others. It is a risky 
business at best; you seldom know what 
the payoff will be, if any. It is also the 
kind of business that can make enemies 
for you. The Revenue Service will scrup- 
ulously keep your identity a secret if 
you so request, but it is altogether likely 
that the taxpayer you inform upon will 
guess who you are before the case is 
concluded. 

What makes people inform on each 
other? The most obvious motive is the 
reward money, but it is by no means the 
most common motive. At least nine out 
of ten tax informers fail to ask for any 
reward at all—and, since they don't ask 
for it, we don’t pay it. Some are moti- 
vated by a desire for personal revenge, 
others by patriotism. But by far the most 
common motive is plain jealousy. The 
archetypal informer is a fellow of modest 
means, a wage- or salary-earner who has 
little opportunity to do any tax cheating 
of his own. He discovers that somebody 
richer than himself is getting away with 
a bundle of (Continued on page 71 ) 
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FISHING/BY CHUCK GARRISON 


PHOTOGRAPHED BY THE AUTHOR 


His younger kin have broken 
records for six years, 

but the granddaddy of them 
all is still laughing 


SUPERBASS 


his is not an ordinary fish story. This 

is the true story of a fish that hasn’t 
even been seen or caught: a life history 
of a bass, a particular bass, alive and well 
in San Diego County. This is the story 
of Superbass. 

On July 26, 1972, James A. Bates of 
Chula Vista, California, came close to 
ending the story. He almost hooked Su- 
perbass. Bates drove the barb of his 
hook through the plastic skin of an 
artificial nightcrawler and into the jaws 
of a new state record largemouth, a 17- 
pound, 14-ounce Florida-strain fish then 
living in San Diego City’s Lake Murray. 
The catch topped the existing state rec- 
ord by a respectable one-pound, three- 
ounces and focused speculation on how 
big Superbass may be growing. But Bates’ 
prize was not this celebrated fish, and 
his trophy was but a shadow compared 
to the monstrous proportions Superbass 
could attain. 

Superbass would not fall this easily. He 
and others of his subspecies have opened 
a new era in California black bass an- 
gling. Superbass differs from the north- 
ern strain of largemouth in several re- 
spects. He grows faster, prefers shallower 
water, strikes less and quickly becomes 
wary. When he does strike, he is more 
particular about what fools him. He also 
dominates the bass population in waters 
where he and northern bass interbreed, 
and he grows to outlandish dimensions. 
In fact, he grows to such trophy size that 
he may someday bring the world record 
bass title to southern California. 

We wouldn't know these things about 
Superbass, though, and we wouldn’t be 
anticipating his ultimate capture if San 
Diego bass anglers hadn't been dissatis- 
fied. 

The story of Superbass begins in Flor- 
ida where the subspecies of largemouth 
bass enjoys the year-round growing 
season afforded by a combination of 
warm, fertile and shallow lakes. San 
Diego sportsmen eyed the Florida large- 
mouth’s tremendous growth period with 
more than casual interest. California's 
bass were experiencing a growing period 
of only six to eight months per year since 
the northern largemouth’s metabolism 
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plunged downward when water tempera- 
tures dipped below the mid-50s. Even 
when introduced into California waters 
which maintain temperatures above 50 
degrees year- round, the northerns rarely 
reached weights in excess of ten pounds. 

San Diego anglers reasoned that local 
water conditions greatly approximated 
those found in Florida and so the impor- 
tation of Florida bass seemed a logical 
solution for trophy fishing. The introduc- 
tion of Florida bass would also settle, 
once and for all, the question of whether 
there actually was any significant differ- 
ence between the size potential of Florida 
and northern bass. 

In May 1959, through an arrange- 
ment of the City and County of San 
Diego and the Florida and California 
Fish and Game Departments, Florida 
bass were introduced into southern Cali- 
fornia. The California Fish and Game 
Department airlifted 20,000 fingerling 
bass—including Superbass’ parents— 
from a hatchery in Pensacola to a plant- 
ing site on Upper Otay Reservoir, San 
Diego County. In order to raise and 
study these bass in a sterile, scientifically 
controlled environment, the Fish and 
Game Department had _ previously 
treated Upper Otay with the chemical 
rotenone in order to eliminate all exist- 
ing fish before threadfin shad were 
stocked as forage for the new arrivals. 
The first Florida spawn occurred in 
Upper Otay in the spring of 1960, assur- 
ing the perpetuation of the species in 
California. This was also the year Super- 
bass was born. 

From that beginning in the sanctuary 
of Upper Otay (closed to all public fish- 
ing), Florida bass fingerlings were 
stocked into three San Diego reservoirs 
in 1960: lakes Wohlford, Sutherland and 
Lower Otay. The following February, 
105 Floridas from Upper Otay were 
transplanted into Lake Miramar, a new 
reservoir completed in 1960, and in later 
years both Upper Otay and Miramar 
served as Florida bass factories for sev- 
eral other San Diego lakes. 

Sometime during those initial stocking 
days of the early Sixties, somebody lost 
track of where Superbass went, but the 


IS ALIVE 
AND WELL 
IN 
CALIFORNIA 


fish planting continued. In the summer 
of 1961, El Capitan Lake received its 
first Florida plant and Lower Otay its 
second. In March 1962, it was Lake 
Henshaw. San Vicente Reservoir was the 
subject of a transplant program in the 
spring of 1969, then Lake Murray in 
May 1972. 

There was little to spur the hopes of 
fishermen for six years following the 
planting. In fact, some forecasts were 
dismal. Short-term, comparative studies 
in California (1962) and Florida (1964) 
indicated no significant growth difference 
between Florida and northern bass. Un- 
less a drastic change occurred, anglers 
would still be faced with the prospect 
of trying to top the San Diego County 
record for northern bass—ten pounds, 
three ounces—set at Barrett Reservoir 
in 1953, or the long-enduring California 
state record northern bass—a 14- 
pounder—taken at Round Valley Res- 
ervoir in 1948. If the former seemed dif- 
ficult, the latter must have appeared 
impossible. Many of the northern popu- 
lations in the San Diego County reser- 
voir system had never produced even a 
nine-pound northern largemouth. 

Then in 1966, it began. Fish and Game 
Department biologists, working through 
a marked-fish identification program con- 
ducted principally at El Capitan Reser- 
voir, began to take a second look at some 
incredible creel counts. Florida bass only 
seven years old were now reaching 
weights of nine to 11 pounds, and that 
same year Wohlford Reservoir produced 
a 13-pound Florida that established a 
new San Diego record! 

Superbass and his brethren were be- 
ginning to grow. (Continued on page 58 ) 
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My life as a 
POKER 
PLAYIN’ 
PRO 


BOOK BONUS 


BY ‘‘AMARILLO SLIM’? PRESTON 
WITH BILL G. COX 


ILLUSTRATED BY JIM SHARPE 


To become the World Champion Poker Player, one 
has to win the World Series of Poker played annually 
in Las Vegas. Last May “Amarillo Slim” did just that, 
taking 22 hours and seven other top card players in 

the process. But poker, as Slim notes below, isn’t 
the only thing on which the author gambles. In late 
November he collected a $31,000 bet after successfully 
rafting down the 29-mile stretch of the Middle Fork 

of Idaho's Salmon River. “I've bet on some wild, crazy 
things before,” Slim said, “but never anything like this.” 


he jaunt to Sidney, Australia, started like most 

such fortune-prospecting journeys I make— 

with a rumor that some high poker was being 
played there. I'll go anywhere in the damn world 
for high action, especially if it’s up in the six- 
figure bracket. Word of these games gets around. 
Somebody’ll call me at home, or wherever I may 
be, or contact a casino in Nevada that knows 
where to get in touch with me. 

A man phoned me and said, “Slim, they’re play- 
ing some poker in Sidney, Australia, and it’s sup- 
posed to be a hell of a good game. Whatta you 
doing?” 

I was in Nevada at the time and I wasn’t real 
busy. It sounded like a good thing to me, so I told 
this boy, “Nothing, neighbor. I’d like to go down 
that way, anyway, because I wanna buy some 
horses.” 

There was a short pause. “I don’t have any 
money, Slim.” 

“You don’t need any, partner,” I replied. I 
stopped off in Amarillo just long enough to get 
my passport—which I keep current and which 
looks like a chicken scratched on it because of 
all the places I been. Then this feller and I took 
a jet to Sidney. Since he was broke, I furnished 
the money. But we didn’t know we were heading 
for a disappointment. 

When we got there, what we smelled cooking 
wasn’t on the fire. Once again though, this big 
western hat and these’ cowboy boots of mine saved 
the day. 

I went to the racetrack, (Continued on page 80) 


Excerpted from / Play Poker To Win, to be published 
soon by Grosset & Dunlap. Copyright © 1973 
by “Amarillo Slim’ Preston and Bill G. Cox. 
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o this student of the human comedy, it seems at times that 

firearms fanatics share much with the fair sex. They, 

heaven bless ‘em, have of late been bamboozled into reviv- 
ing the bustle—that bulgy adornment of General Custer’s day 
—and it does seem that both gun nuts and the manufacturers 
who supply them are likewise looking backward in order to 
shape present and future trends. Damsels and gun lovers alike 
are guilty of historical faddism. 

There’s no keeping up with the whims of mesdames’ fash- 
ions, of course, but gun trends over the past few years have 
been strikingly evident. For example, a whole rackful of com- 
memorative rifles have been produced, up to 100,000 at a 
batch, in the name of Buf- 
falo Bill Cody or the com- 
pletion of the trans-U.S. 
railroad, all on an action 
designed back in 1893. 

Or we've seen hand- 
sized commemoratives, 
perhaps in smaller numbers 
but in a plethora of varie- 
ties by Colt, named for 
Civil War generals and In- 
dian skirmishes both his- 
toric and obscure, but all 
copies or small-caliber up- 
dates of the great Model P 
of 1873, sometimes known 
as the Peacemaker or 
Frontier Model. 

We've recently seen a 
revival of the muzzle- 
loader phenomenon, with 
North-South mock battles 
of uniformed black-powder 
enthusiasts, and shooting 
matches conducted in ways 
and to levels of accuracy 
that were hardly dreamed 
of in the days of Daniel Boone. This black-powder enthusiasm 
has carried over into handguns, first with Italian-made copies 
of percussion models and more recently with modern spiral- 
spring versions like the Ruger .44 caliber “Old Army.” 

Still another aspect of the backward look has been the 
commercial reincarnation of ancient wildcat rounds like the 
three-decades-old .22-250 or the even hoarier .25-06. At 
times it seems that one quick road to success in gunmaking 
is to take something old and bill it as something new; to rig 
a new rifle design with the Sharps buttplate of a century 
back or to fit the modern semiautomatic with the barrel-band 
trappings of the 1880s. 

And the end is by no means in sight. 

The latest evidence that gun lovers and the sporting fire- 
arms business thrive on nostalgia is the current revival, or 
rebirth, if you prefer, of cartridges that long have been com- 
mercially available but little used, since guns for them have 
not been made for a generation or two. One of these, the 
.45-70, is a full century old. Such rounds were kept alive by 
the simple fact that guns feature no built-in obsolescence; 
will last, as the late Roger Kenna of Marlin once observed 
in annoyance, many times longer than safety razor blades. 

Probably the one manufacturer who has all along been 
conscious of the “turn backward” trend in today’s guns is 
Bill Ruger, himself a classicist who may drive an ultramodern 
Ferrari Daytona but gets his real kicks from a 40-year-old 
Bentley tourer. To date only two of the firearms basic in the 
Ruger line lack this element of bustle days, one being the 
original standard semiautomatic .22 pistol and the other the 
Security Six double-action revolver, a defense and police gun. 
There are two Ruger models well beyond the drawing-board 
stage which at first glance seem as thoroughly 20th century 
as smog-control devices, but I'll bet you a three-course lunch, 
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NOSTALGIC 


BOOM 


Some cartridges won't die. The old 
.45-70, for instance, is again popular 
in new rifles created especially for it 
GUNS/BY WARREN PAGE 


PHOTOGRAPHED BY JEFFREY FOX 


with martinis, that these guns will acquire a touch of the 
Victorian somewhere before they reach the marketplace. 

It is not surprising to find then that Ruger is already com- 
mitted to the bustle approach in the chambering of certain 
popular models. In 1973, for example, his Model 77 bolt 
action will begin to appear, barreled for the 7x57 or 7mm. 
Mauser cartridge that dates back to the days of elephant 
hunter Karamojo Bell. He may also use the 7x57 for the 
Number 1 or fancier single-shot rifie in the little carbine 
version which hefts under 7/4 pounds. Ruger had one in his 
scabbard during a Wyoming elk hunt with me recently. It 
featured a 20-inch barrel, full Mannlicher stock and han- 
dled like a lollipop. The 
7x57 round really wasn’t 
up to the 400-yard shoot- 
ing which was Ruger’s only 
opportunity of the hunt, 
but at moderate range such 
a rifle would make a dandy 
one-shooter for a gentle- 
man or a lady. 

That same cartridge may 
show up in the Ruger Num- 
ber 3. single-shot rifle, 
which comes with a simple 
American-style lever, 
Sharps-reminiscent _ butt- 
plate and band joining bar- 
rel and forearm. That rifle’s 
deliberate backward or 
19th-century look was 
teamed with the venerable 
.45-70 cartridge when the 
gun first appeared last year. 

Long considered for the 
Number 3 is the .30-40 
Krag, for which rifles 

: : haven’t been made in a 

coon’s age. By 1974 I 

wouldn’t be surprised to see this rifle in .22 Hornet, a turkey 

round par excellence and not bad on 125-yard chucks, either; 

a cartridge most of us thought was kept alive only by courtesy 
after the .222 Remington made the rifle scene. 

Why, with the .308, .30-06 and even the .300 Winchester 
magnum available in a single shot, should anyone yearn for 
the .30-40 Krag? Why, with a baker’s dozen of more potent 
varminting rounds available, should anyone want a .22 Hor- 
net? Do we really need an Indian-fighting cartridge like the 
.45-70? Damnifiknow. There’s nothing reasonable about this 
whole back-to-the-bustle business really. But they’ll sell. 

So I suspect, will the latest Marlin rifle. Some bright lad 
in the North Haven plant took the modern Model 336 lever 
action and rediddled the bolt face, magazine feed and ejection 
port to handle the .47-70. The rifle was rechristened the 
Model 1895 to gain old-time flavor and presto, Marlin had 
a four-shot repeating timber rifle handling a cartridge that 
had once slain Indians and buffalo, a rifle guaranteed to knock 
over anything skinnier than a grown redwood. With .458- 
diameter bullets of 405-grain weight at a factory-loaded 1320 
feet per second (or up to well over that if moderate-pressure 
handloads are attempted), it may not make true magnum 
ballistics but who’s going to argue with such bullet hammer- 
blows? 

Not surprisingly, Marlin stuck with the traditional in mak- 
ing this “new” Model 1895 straight-stocked and in rigging 
it with the semibuckhorn and bead front sights which were 
standard equipment in early years. But the gimmick is that 
the rifle comes with a hammer spur so the solid-topped receiver 
can handle a scope in modern style. (Continued on page 68) 


Recent .45-70s, from left: H & R $2000 commemorative in 
“trapdoor” Springfield model. Marlin Model 1895, Ruger No. 3. 


ITT Community Development Corporation announces 
the largest new community ever planned for Florida. | 


We invite you to look into 
the long-range growth 

and retirement advantages 
of becoming a landowner 


at Palm Coast. cars 


Like so many Si Auguatine 
others you may have 
been considering the 2. 
possibilities of land. ge 

Perhaps you've 
been waiting for just 
the right opportunity, 
in the right place. 

ITT Community 
Development Corpora- 
tion, a subsidiary of 
one of the world’s larg- 
est corporations, did 
the same thing. 


We found the ideal location. 


We found what we were seeking along 
the Atlantic Coast of Florida. The area now 
known as Palm Coast" is 27 miles south of 
St. Augustine, the oldest city in America, 
and 24 miles north of Daytona Beach, a 
modern city with an impressive growth rate. 
And Daytona Beach is a live, dynamic com- 
munity, with its world-famous auto racing 
Speedway, Jai Alai, dog racing, restaurants, 


Information contained in this ad Is general to the 

Daytona Beach-St. Augustine area, Property offered 

for sale in Palm Coast may or may not be affected by 

the events or predictions described. 

*Palm Coast is a registered service mark of ITT 
Community Development Corporation. 

**Homesite owner membership rates and guest fees 
available on request. AD 


The Florida Division of Health requires a 
homesite to have either a septic tank or cen- 
tral sewerage. At this time neither can be 
assured on all lots. See offering statement 
for further details. 

If neither is available at time of home 
construction, the company will refund your 
purchase price in full. 


nightclubs, and the kind of shopping you'd 
expect in a city that serves an area of 
175,000 people. 


How population growth can enhance 
the potential of your land. 


Of the 10 largest states, Florida shows 
the highest population growth rate. The U.S. 
Bureau of Census projects Florida’s popula- 
tion will increase about 43% by 1985. 

Population growth inevitably leads to a 
greater demand for land. As land becomes 
scarcer, it becomes more desirable. 

Flagler County, in which Palm Coast is 
located, reports that assessed property val- 
ues have climbed 47% since 1969, accord- 
ing to the county's Tax Assessor. 


The climate that most people from 
the North find perfect. 


The climate at Palm Coast allows you 
to enjoy life all year ‘round. The air is clean 
and fresh and the average temperature is 
over 60 degrees in December and about 
80 degrees in July. Basically there are 3 

ss. Wie seasons: spring 
summer, 
and fall. 


It is not just the temperature at 
Palm Coast that makes it so pleasant. 


Palm Coast is one of the last large 
stretches of unspoiled wooded land on 
Florida’s East Coast; a potential area of 
100,000 acres, with more than 17 miles along 
the Intracoastal Waterway and over 5 miles 
of sandy ocean beach. 


— 
PART OF MANY MILES OF NATURAL WATERWAY AT PALM COAST. 


We’re making plans to keep it that way. 
Every stage of development in Palm Coast 
is under the supervision of environmental 
engineering consultants. We've already com- 
mitted $14 million to help preserve our crys- 
tal clear water and natural beauty. 


At Palm Coast things are happening 
right now. 


There are homes built now and other 
homesites are available in our golf course 
area and other desirable sections, some on 
or near water. Waterfront property is not al- 
ways available—but ask. 

Our beautiful clubhouse and tennis 
courts are open; our golf course is already in 
play.** A spectacular new $600,000 yacht 
club, complete with swimming pool, is ready 
and open now. 

Palm Coast is a vast, planned commu- 
nity with land set aside for proposed 
schools, shopping centers, and other com- 
munity facilities. 


The advantages of becoming a 
landowner at Palm Coast now. 


If you’re among the first to purchase a 
homesite at Palm Coast, you get first choice 
of sites. You get to pick from 
the land around our golf club 
or other choice locations. 

In addition, you are as- 
sured of paying today’s prices; 
an assurance that could be 
very important to you, consid- 
ering the history of desirable 
Florida land. So write now to 
find out about available sites 
and prices. eITTCDC 1973 
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Hailed as a new art form, or 
damned as mere defacement, 
graffiti are unquestionably a 
colorful comment on our times 


HUMOR/BY R.M. WINTERS 


PHOTOS BY TRINGALI/PALMERI 


IN THIS preposterous world some people 
get their jollies from scribbling dirty 
words on walls. Others—on an ego trip 
—-scribble political and social comments 
because they want the world to know 
how they feel about the existing social 
chaos we call civilization. 

Sociologists call these  scribblings 
“oraffiti.’” The name graffiti (singular 
graffito) is derived from the Italian 
word graffiare, meaning to scratch. It 
harks back to ancient Rome and Pom- 
peii; there creative souls used a scratch- 
ing tool called a graphium to engrave 
their messages on walls. 

Today graffiti are particularly popular 
with people in minority groups. They use 
the furtively scribbled comments to say 
what the newspapers and other “estab- 
lishment” media won’t publish. Hence 


most of the graffiti found in the ghettos 
and barrios is either sexual or political. 
Good examples of the former are “A 
friend in need is one to keep away from 
your wife,” and “Sex takes the drudgery 
out of housework.” 

The homosexual community commu- 
nicates via the public men’s rooms with 
such “in” comments as “More deviation 
equals less population,” and “Let’s face 
it—we’re all queer.” 

Graffiti are also a great aid to the 
antisocial—which can include anyone 
who thinks differently than the crowd. 
Generally these graffiti are neither brutal 
nor insulting. On the contrary, they are 
often quite witty: “Hire the morally 
handicapped,” “J. Edgar Hoover sleeps 
with a night-light” and “Show a little 
kindness—rape an old maid.” 

Graffiti seems to be contagious. Any 
uninhibited reader of a choice bit of 
graffiti who has a writing instrument will 
quickly add his own comment. Often 
these spur-of-the-moment addenda are 
even funnier than the original graffiti. 
For example, in many cities the police 
have reported that their posters and 
bumper stickers reading “Support your 
local police” have been defaced with 
“Bribe a cop today.” 

One Chicago restaurant owner who 
posted signs in the men’s room which 
read “Please do not write on wall” found 
interesting comments including “You 
want I should type it?” In a Hollywood 
movie rest room some existentialist 
wrote “There is no tomorrow,” and be- 
neath it some live-for-today soul added 
“How about tonight?” 

At one New York subway station the 
message, scrawled with a broad, felt-tip 
marker, “My mother made me a homo- 
sexual” was followed by an equally bold 
“If I buy the wool, can she knit me one, 
too?” 

At another station, the population-ex- 
plosion problem was reduced to simple 
terms. The message “Thank God my 
mother doesn’t believe in birth control 
or I wouldn’t be here now,” was followed 
by “Who needs you?” 

College students are great scribblers 
and their graffiti reflect their interests, 


desires and particularly their demands 
that the world do as they say. They seem 
to be interested in love, sex, peace, mari- 
juana, their next check from home and 
the price of a good, used car. 

So their graffiti include these momen- 
tous thoughts: “Legalize pot,” “Sex has 
no calories,” “Pray for sex,” “Love 
makes the world go down,” “Chastity is 
its own punishment,” “If I come to see 
you will you come, too?” “Plan ahead— 
use contraceptives,” “Support the Pope 
—get pregnant,” “Ban the bra,” and “To 
kiss is human, to seduce divine.” 

Their disenchantment with the exist- 
ing social order is obvious in such satiric 
graffiti as: “Anarchists unite,” “Stamp 
out reality,” “Cancer cures smoking” and 
“Charlie Brown for President.” 

The graffiti phenomenon has swept 
many people into grabbing a pencil, ball- 
point, chalk or a can of aerosol paint 
and making their own mark on some 
previously virgin wall. Presumably the 
writer should have something to say. But 
that didn’t stop one eager beaver who 
scribbled “I have something to say, but 
I don’t know what.” 
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From the book My Life in the Mafia. 


Copyright © 1973 by Vincent 
Charles Teresa and Thomas C. 
Renner. Published by Doubleday 
and Company, Inc. 
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BOOK BONUS 


BY VINCENT TERESA 
WITH THOMAS C. RENNER 


very bettor who sets foot inside a 

racetrack and expects to win is a 

sucker. I was the biggest sucker of 
them all. I used to be at the track so 
much that my legs used to ache from 
the cement—every day—every meet. I'd 
bet as much as two and three grand a 
race, every race, when the money was 
rolling in. Sometimes, I’d come out win- 
ning a few thousand, but most of the 
time I'd come out a loser . . . five or six 
grand and on a real bad day, it would 
be as much as twenty grand. 


- ILLUSTRATED BY 
€ **4 MORT ROSENFELD 


cer 


There wasn’t a racetrack in New Eng- 
land where the mob didn’t put the fix 
in at one time or another. New England 
had—it still does—more banana races 
each year than any section of the world. 
I should know. I helped fix enough races. 
From the time I was a kid, I knew races 
in New England were fixed by the mob. 
Yet I kept going to the track and betting 
my shirt and so did all the big mob guys 
except Raymond Patriarca. He thought 
we were all stupid, and he was right. But 
that didn’t stop Henry Tameleo, or Joe 


Lombardo, or any of the other wise guys 
from slipping into the track when the 
security people weren’t looking and bet- 
ting their shirt, usually on races they 
knew were fixed. The trouble was you 
never knew how many fixes were in. 
That’s how bad things have got in New 
England. In one race, there might be 
three different fixes for three different 
horses by three different wise guys. 
Everybody was trying. One might have 
bought a jockey, another might have 
juiced a horse and bought the spit box 


“| don’t care where you go— 
the trots in New York or the 
flats in Detroit—the mob can 
reach the horse it wants to...” 
=a aS SSS SS SE SS SS 


[urine sample of the winning horse]— 
you never really knew for sure. Yet we 
all came back, day after day, like the 
rest of the suckers. 

Look at Lombardo, the old New Eng- 
land crime boss. Who could have been 
smarter than Joe? He owned a stable of 
thoroughbreds. He fixed races himself 
all over New England. He had so much 
money from bookmaking he couldn’t 
bury it all, let alone spend it. Yet every 
day of his life until he died he was at 
the racetrack. Rain, snow, heat, nothing 
mattered to him. He wouldn’t even go 
to the clubhouse and relax. He’d stay in 
the grandstand on that hard cement and 
bet every race like a sucker. Or take 
Mike “the Wiseguy” Rocco. He owned a 
piece of Suffolk Downs in East Boston. 
He knew the races were so crooked you 
couldn’t get them into the ground with a 
corkscrew, but he was there betting every 
day, losing a bundle. My partner later 
on, Joe Black (Joseph Lamattina), was 
just as bad. We’d whack up a big score 
on stocks or some dice game. Here— 
here’s your 50 grand, here’s mine. At 
least I'd bury some, give some to my 
wife to run the house with. Not Joe. 
He’d head for the track like a reindeer 
and at night he’d be at the dog track. 
And if there were baseball or basketball 
or football games, he was out betting on 
them. All of us—we were all degenerate 
gamblers—but the worst thing was we’d 
bet our bundles at the crookedest tracks 
in the world. 

A lot of the mob guys were banned 
from some of the tracks. In a way, that 
was pretty funny. I mean Patriarca had 
a piece of Berkshire Downs, Rocco had 
his hooks into Suffolk Downs, and other 
mob guys like Joe Modica or Doc Sagan- 
sky [a Boston bookmaker] had interests 
in other tracks. And here you had track 
cops paid by mob fronts barring mob 
guys. It was all a farce—all for show. 
I remember one of my friends, Danny 
Montevano, was with me one day at the 
track and the track cops came up to us 
while we were sitting in the clubhouse. 
They told Danny he’d have to leave. He’d 
been accused of being in a murder and 
he was a known bookmaker. I started 
to yell: “Why don’t you throw me out? 
Bar me. What is it, a bargain for me to 
lose fifteen or twenty grand every day? 
Throw me out (Continued on page 73) 
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Disorganized Crime- 
(and How to Fight Ik) 


In an era of bungled burglaries and other felonious defaults, 
crime lacks class. It’s time the underdogs of the underworld got it all together 


EVER SINCE THE making of Rififi and 
The Asphalt Jungle, caper films have 
been celebrating the brilliance of the 
criminal mind as it silently slips into 
banks, casinos and pension funds. These 
entertainments, however, have been 
somewhat deficient as documentaries be- 
cause the average criminal mind has all 
the brilliance of Papa Jukes. For every 
neatly executed Plaza Hotel heist, a 
dozen second-story men climb into the 
wrong apartments, 15 muggers go after 
off-duty cops, and 25 robbers forget to 
check the gas in their getaway car. 

Although the world's crime rate is 
now at an all-time high, the style of it 
couldn’t be lower: like a booby prize 
made in Hong Kong, it is mass-produced 
shoddiness. Taking his cue from the 
plumber, dentist and state senator, the 
modern criminal considers craftsman- 
ship a thing of the past, a relic of the 
days of gentlemen thieves like Arthur 
Barry and Willie Sutton—both of whom 
would have been appalled by a recent C- 
minus holdup in Jamaica, New York. 
Two bandits entered the National Bank 
of North America and managed to: 

1, Overlook $60,000 in currency. 

2. Hit the manager over the head when 
he politely asked, “Can I help you?” 

3. Accidentally discharge a gun while 
trying to pick up a bag of coins. 

4, Flee in panic at the shot, clutching 
just a few loose bills from the counters. 

The only thing they didn't do was try 
to steal a police car to get away. 

In view of this shocking decline in 
the level of larceny, I offer the following 
service manual—a kind of Good House- 
breaking Guide—for the thief who is 
ashamed of the current state of his call- 
ing and who would like to be able to 
hold his masked head up high again. 
Here, then, are some tips that just might 
help to reduce the overcrowding in our 
prisons: 

1, Don't take calls at the scene of the 
crime. One day last year, a newsman for 
Chicago radio station WGN placed a 
call to a bank when he learned that a 
robbery was in progress. A man an- 
swered the phone. 

“What's going on there?” the newsman 
asked. “I understand you've got a 
robbery.” 


“Yes, who is this speaking?” said the 
voice in the bank. 

“WGN. And who is this?” 

“This is the robber.” 

Moments later, this well-spoken thief 
was on his way to becoming a cultured 
voice in Joliet prison. When queried, he 
told the incredulous police that he just 
couldn’t bear to pass a ringing telephone. 
Therefore, to avoid this same unfortunate 
urge, make sure that your answering 
service never forwards your calls. The 
only time you can safely take a call at 
the scene of a crime is when you're 
faking your tax return, 

2. Try ta stay awake. One recent night 
in Ramsgate, England, police were called 
to a home where they found a burglar 
asleep on the floor. He said he had heard 
a noise after breaking in and then de- 
cided to lay low on the carpet; and the 
next thing he knew, the police were 
shaking him awake. 

Although numerous great men like 
Thomas Edison and Winston Churchill 
have had the ability to fall asleep at 
any time or place, there don’t seem to 
be many crimes in which a nap will move 
things along. So if your particular prob- 
lem is falling asleep at the scene of the 
crime, and you don’t intend to switch to 
inventing or politics, then you had better 
kick the habit at once. 

What might be the cause for your 
dozing off in mid-job? Well, first of all, 
you might be bored with the crime. For 
example, mugging theatergoers these 
days is somewhat like watching a TV 
rerun: mostly predictable and rather 
dull. Therefore make sure that the job 
you select is one that will hold your 
interest, especially if you're someone 
with a short attention span. 

Another cause for falling asleep at 
the scene of a crime may simply be a 
physical one, so try an afternoon nap 
before you go out on a job. But if you 
still find yourself yawning when you're 
sorting the silverware, see your doctor 
right away—prison yards are full of men 
who should have had their thyroids 
checked.. (For more on this whole prob- 
Jem of how to avoid getting sent up as a 
result of being run down, see my recent 
book, Bloed Sugar, Iron, and the Cops.) 

3. Don't take no for an answer. In 


HUMOR/BY RALPH SCHOENSTEIN 


Hurst, Texas, a few months ago, a hold- 
up man walked up to Charles Williams, 
night clerk at the Holiday Inn, and told 
him to hand over the money in the 
register. 

“I’m not going to do it," Williams said. 

“You're not?” the bandit asked. “Are 
you going to call the police?” 

“Yes, I am,” Williams said. 

The bandit ran outside, got into his 
car and drove away, thinking perhaps 
about a career in data processing. 

Up in Toronto, a man walked into a 
branch of the Canadian Imperial Bank 
and gave teller Betty Child a note that 
said, “I want some money.” 

“Don’t be silly,” she told him, and 
walked away. 

He left without his withdrawal. 

Both these bandits failed to employ a 
fundamental rule that every good sales- 
man knows: the crime begins when the 
victim says no. In all the annals of 
crookedness, the number of willing vic- 
tims can be counted on the fingers of 
Clifford Irving’s writing hand; so if 
you're planning a career in either crime 
or life insurance, you can't let yourself 
be discouraged by resistance—verbal re- 
sistance, that is. Any other kind should 
be respected for its caliber, which may 
range from .22 to .45. 

4. Neatness counts. After the burglary 
of a jewelry store in Lyons, France, last 
year, police arrested Gerard Marteau 
because his calling card had fallen from 
his pocket at the scene of the crime. A 
few months earlier, outside a branch of 
the Manufacturers Hanover Trust Com- 
pany in New York, four bandits were 
about to drive off with $20,000 in cash 
when they discovered that one of them 
had dropped the ignition keys on the 
floor of the bank. Instead of going back 
and asking everyone to search, they 
chose alternate transportation—their feet 
—and they were caught. 

The lesson is clear: don't leave any- 
thing at the scene of your crime besides 
a deficit, If you do drop something there, 
a calling card is particularly ill-advised, 
especially if it’s yours, for it will either 
get you caught or put you on a mailing 
list. 

5. Don’t hold up a cop unless you've 
considered (Continued on page 71 ) 
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SHOULD OUR CHURCHES BE TAXED? 


“‘Yes,"’ says this Baptist clergyman— 


SATURDAY MORNING, June 14, 1969, our 
church buildings were burned to the 
ground. We lost more than $500,000 
worth of property. We lost our invest- 
ment of money, time and sentiment. We 
lost irreplaceable records and books. The 
fire was a tragedy for our church and a 
loss to our community. 

A policeman discovered the predawn 
fire. He had been called by a neighbor 
who had heard vandals breaking glass at 
the church building. The vandals were 
arsonists. Four firemen were injured as 
they battled the intense fame. The fire- 
men were on the scene for 72 hours. 

After the fire the police and fire de- 
partments provided security around the 
ruins. They investigated the fire and the 
suspected arson. They provided protec- 
tion for the parsonage which had also 
been threatened by the fire. 

There were people in the city who re- 
minded us, in the face of our tragedy 
and fear, that the church had received 
this costly assistance at the expense of 
the community, since we, as a church, 
do not pay taxes to support the police 
and fire departments. We own buildings 
and more than seven acres of valuable, 
untaxed real estate. We enjoy a privileged 
position in the city. As citizens, we are 
all too conscious of the fact that our 
privileged position is maintained at the 
expense of others. 

Churches own real estate. They own 
buildings used for worship and prayer. 
They own buildings used for education 
and recreation. They own houses that 
clergy live in, and they own rental prop- 
erty. Churches own apartment buildings, 
print shops and girdle factories. Churches 
own farms, ranches and commercial 
beaches. They own bank buildings, 
wineries, bakeries, garbage dumps and 
radio stations. Churches build subdi- 
visions, operate mills and control invest- 
ment houses. One church has accumu- 
lated more wealth than any corporation 
in the United States. The combined 
wealth of the churches staggers the im- 
agination, And churches do not pay 
taxes. 

The Congress and local governments 
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for the good of the church 
OPINION/BY BOB W. BROWN 


PHOTOGRAPHED BY JEFFREY FOX 


are reluctant to tax the churches. This 
has been an historic practice in the 
United States. But it is legislative and 
does not reflect anything in the Consti- 
tution. Some government leaders realize 
that the churches are in a privileged posi- 
tion, but are reluctant to impose taxes 
upon the churches at this time. 

What would happen if the churches 
were taxed? 

Tax revenue would increase by multi- 
plied millions. Although there is no way 
to accurately count the amount of 
church-owned property and business in- 
come, it has been estimated that church 
wealth in the United States is in excess 
of $170 billion. Needless to say, tax 
revenue on any or all of this accumu- 
lated wealth would be significant. 

Americans are tax weary. They are 
resentful and hostile about the way tax 
money is collected and used. The poli- 
tician’s dilemma is that while people 
resent increased taxation, they neverthe- 
less expect more and more services from 
the government. The most obvious solu- 
tion is to find new sources of revenue. 
Levy taxes upon those persons, institu- 
tions and corporations that are not being 
taxed. 

Taxing church property would not 
produce enough income to solve all the 
problems of the city, or state, or nation. 


But this new revenue would make an 
important contribution—it would make 
a difference. Taxing church property 
would not eliminate the national debt 
or rebuild the inner city, but it would 
provide new money for government ser- 
vices. It would provide some relief for 
the overtaxed citizen. It could eliminate 
the upward spiral in taxes. At least for a 
while. 

If, in addition to taxing church-owned 
property, the government would tax the 
income from alJ church-owned and op- 
erated business enterprises, its annual 
revenue would increase dramatically. 
And there is no sound reason why this 
income should not be taxed like that of 
any other business corporation. These 
“nonprofit” religious corporations do in 
fact compete with private business—but 
with the unfair advantage of being ex- 
empt from paying taxes on moneys 
earned. 

If the churches were taxed, the treas- 
ury of your city, your state and the 
nation would benefit enormously. If the 
churches were taxed, the church could 
honestly serve a prophetic role in Ameri- 
can society. 

During the past two decades priests, 
ministers, nuns and rabbis have demon- 
strated, written, preached, and led pa- 
rades about Vietnam, the draft, poverty 
and race. They have been active and 
vocal. Martin Luther King, the Berrigan 
brothers, Father Groppi and Ralph 
Abernathy have been joined by thou- 
sands of churchmen. And quite properly, 
I might add—for it is the inherent call- 
ing of the man of God to prophesy 
against social evil, He is compelled to 
vocalize against wrong. He should be 
active. 

In many ways religious men have 
helped produce corrective changes in 
America. Any casual observer would 
recognize that churchmen were and are 
instrumental in the productive legisla- 
tion that benefits the American black, 
Churchmen have traditionally sought to 
help the poor, the handicapped and the 
neglected. This is the assigned role of 
the church. But (Continued on page 98 ) 
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SUPERBASS (Continued from page 45 ) 


In 1967 and 1968, the number of immi- 
grant bass over nine pounds continued to 
climb and in 1968 El Capitan yielded a 12- 
pound, six-ounce trophy; Lower Otay 
served up a 13-pound, seyen-ounce giant 
and Wohlford produced two whoppers 
weighing 14 pounds, nine ounces and 14 
pounds, 15 ounces. The fame of northern 
California's Round Valley Reservoir faded 
along with the 14-pound state record that 
had stood for 20 years. 

A second California state record was set 
in April of 1969 when a Miramar Reservoir 
bucketmouth registered 15 pounds, four 
ounces. The number of Floridas taken that 
year in the San Diego lake system totaled 
31 fish. 

The pace quickened in 1970 with 66 
largemouths over nine pounds making 
trophy anglers out of San Diego fishermen. 
A huge “floater” weighing 16 pounds, 15 
ounces was found belly-up at Wohlford 
Reservoir, and although the state record 
didn’t fall this year, the largest fish taken 
legally om rod and reel was a 13-pound, 
14-ounce fish at Lower Otay. (A poacher 
landed a 15-pound, 734-ounce fish out of 
season at Lower Otay, but the catch was 
never officially recognized. ) 

In 1971, angling success was little short 
of phenomenal. Two hundred and one bass 
known to be over nine pounds were re- 
corded during the ten-month period, Jan- 
uary | to November 1. Lake Miramar 
captured the state record for the second 
time in three years, boasting a 16-pound, 
1l-ounce Florida, 

Next in line, in July of 1972, was the 
17-pound, 14-ounce state record earned by 
James A. Bates, described early in this 
article. 


“Come in.... 


Just how big is Superbass today, and 
how big will he grow next year and the year 
after? Probably best qualified to answer 
that question is Larry Bottroff, assistant 
fisheries biologist with the California De- 
partment of Fish and Game and the recog- 
nized San Diego expert on Florida bass. 

“T think you'll see a twenty-pound fish in 
time, maybe in one or two years,” Bottroff 
told me during the formulative stages of 
this article. “There could even be a fish 
that big right now, especially in one of the 
lakes stocked with trout, like Miramar or 
Wohlford.” 

Bottroff suspects a fish this enormous is 
most likely to emerge from a lake included 
in the city’s trout stocking program because 
big bass gorge themselves on the catchable- 
size rainbows and subsequently blossom 
into balloonlike shapes. He tabs either 
Miramar or Wohlford as likely prospects 
for a 20-pounder because both receive trout 
and are also among those lakes with the 
oldest populations of Florida bass. 

What about Superbass someday surpass- 
ing the existing world record of 22 pounds, 
four ounces, set at Montgomery Lake, 
Georgia, in 1932? 

“Tt’'s certainly not impossible,” says 
Bottroff. “They keep getting bigger every 
year and I'm reasonably sure they can get 
that big. I thought it was unusual when they 
lived to be nine or ten years old, but now 
it’s eleven, twelve and next year it will be 
thirteen years old. And remember, that 
seventeen-fourteen bass caught in 1972 
wasn't even an original fish; it was a year 
younger than the originals. Next year, what 
is left of those original stockers will be 
another year older. We now believe Florida 
bass can live to be thirteen, fourteen or 
maybe even fifteen years old.” 


Free! Up to five extra miles of water skiing. 


Johnson's 65 gives you more skiing, more cruising than 
comparable competitive outboards. 

You get this extra mileage from every six-gallon tank 
of gas at mid-range speeds because the 65 is exhaust 
tuned and Loop-Charged. 

Exhaust tuning means we use exhaust sound waves 
to pack more of the new fuel charge into the cylinders. 
For more power. On less gas. 

Loop-Charging brings fuel in and pushes the exhaust 
out in one continuous power loop. Again, you get more 
performance without using more gas. 

But we didn’t stop there. Our MagFlash™ capacitor 


discharge ignition system sends up to 37,000 volts of 
spark to the plugs in less than five millionths of a second. 
For quicker starts. Smoother running. Long plug life. 
So visit your Johnson dealer's and consider a Sea- 
Horse 65. Or its Loop-Charged brother, the 50 hp. 
Not only do you get a lot more skiing. You get a lot 
more engine. Write for free catalog. 


“Jo 


First in dependability. 


risor 


outboards 


Division Outboard Marine Corporation. Johnson Outboards, Sea-Horse Drive, Waukegan, Illinois 60085. Dept. T-473. 


The excitement stirred by San Diego's 
giant Florida bass hasn't lacked an element 
of intrigue. Or frustration. 

The frustration began in April 1969, with 
the setting of a state record at 15 pounds, 
four ounces. Although bass fanatics were 
scurrying about the San Diego City chain 
of lakes armed with the latest rods, reels, 
lures and sophisticated electronic gear, the 
record fish swallowed the cheese bait of a 
trout angler. Bass fishermen were more 
than mildly moved by the illogical catch. 
The mystery came next. 

On February 7, 1970, Lower Otay dam 
keeper Les Eliason received a midnight 
phone call. It was four days before opening 
day, but the anonymous caller told Eliason 
he had started his fishing a little early. The 
mystery voice said a sack was hanging on 
the main gate at the lake. 

Eliason went to the gate, found the sack 
and a handwritten note that read: “This 
fish deserved more recognition than I could 
give it. It was caught 2-7-70 on a black 
worm [plastic]. It presented more of a prob- 
lem than I could cope with. I prey [sic] that 
it falls into the right hands so that this 
fish and Otay Lake can get the recognition 
they deserve. It weighs at least 16 pounds, 
making it a new record. I'm sorry I 
caught it. Please don’t think too unjustly of 
me. Thank you.” 

Inside the bag was a 15-pound, 734-ounce 
Florida. 

News about the mysterious, unclaimed 
bass spread and soon another phone began 
to ring, that of Orville Ball, then City Lakes 
Recreation Superintendent for San Diego. 
Each caller claimed to have caught the fish. 


Finally a handwriting analysis conducted by 
the San Diego Police Department de- 
termined that John Halby of San Diego, 
a 21-year-old college student, had written 
the note and waylaid the bass. 

Halby confessed to having fallen victim 
to the charisma of the Florida. He said he 
had decided to fish the lake early because 
he was on his semester break from school 
and wouldn't have been able to fish on the 
official opening day. Halby, who was 
majoring in biology, expressed interest in a 
career as a fisheries biologist or game 
warden. Promising never to violate any 
more city lake regulations, he got off with 
a scolding, but kept the. memory of a 
helluva big bass. 

The mystery of the state’s most cele- 
brated fish poacher was solved, but the fish 
and game commission took a dim view of 
the antics, refusing to recognize the fish ds 
a new state record. 

Once again, bass fishermen set out to 
topple the existing record of 15 pounds, 
four ounces. On January 17, 1971, Randall 
Danio of Poway was still fishless at Lake 
Miramar. It was nearly 4:30 p.m. and 
Danio was patiently anticipating his first 
trout strike. Casting from the lake’s popular 
fishing float, he tossed out another try with 
an Abu-Reflex spinner and when the lure 
next came back, it was stuck in the jaw of 
a 16-pound, 11-ounce bass. An equal-oppor- 
tunity Florida had again chosen to im- 
mortalize a trout angler. Bass fishermen 
squirmed in their chairs when they read of 
the incident. 

Finally, with the landing of the 17-pound, 
14-ounce fish last year, a bona fide bass 


angler was elevated to state record status. 
James A. Bates’ lifelong pursuit of the bass, 
plus his bait-casting tackle, plastic worm 
and his membership in the national Bass 
Anglers Sportsman Society proved beyond 
a shadow of a doubt that his record catch 
matched his intentions. It seemed Bates’ 
great catch had finally ended the succession 
of unusual circumstances . . . almost. 

What was unusual this time was the 
location: Florida bass that huge were not 
thought to be in Lake Murray. Known 
principally as a put-and-take trout lake, 
Murray didn't receive its first plant of 
Floridas until May 1972, a situation raising 
speculation that the 17-14 had originally 
come from somewhere else. 

“It was a real surprise,” Bates recalled 
excitedly. “The theory is that somehow the 
fish came from El] Capitan Lake and got 
into Murray through the water system. 
When the fish came up to wallow on top 
at a distance, we still figured he’d go about 
ten pounds. It all happened so fast, we 
didn’t know we had a record until he was 
almost in the boat.” 

However, biologist Larry Bottroff has his 
own ideas about why Superbass’ younger 
brother came out of Murray. 

“T doubt that it came down the water 
system,” Bottroff said, “although it is possi- 
ble, I guess. But I think most probably some 
fisherman could have put it in there some 
time back. A few years ago there were 
some people moving fish back and forth be- 
tween lakes without authorization, a few 
people with a planting program of their 
own.” 

Bottroff agreed it was highly ironic that 


We’ve done something behind your back. 
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Bernzomatic introduces compact cooking and lighting. 
For hunters, fishermen and campers. 

The new Back Pack stove is just 91/2" high. 

It weighs 15 ounces and burns clean, economical iso- 
butane Bernzfuel. You can cook with it for up to 5 hours. 
The companion lantern is equally compact—just 14” 
high—but the light is equivalent to a 60 
watt bulb. And it burns up to 5 hours. 

i Comes with disposable fuel cylinder. 
These are the newest additions 

to the Bernzomatic camping 
equipment line of stoves, lanterns 
and heaters. 

Ask for them wherever camping 
appliances are sold. 

Everything about these new 
Back Pack items is small, but the 
enjoyment you get from them. 


Bernzomatic, innovative products 
for recreation, home and emergencies. 


BERNZ() MATIE 


BERNZOMATIC CORPORATION, ROCHESTER, N.Y. 
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the best 
campers 
around. 


Fan trailers—in recreational vehicles, The Class of '73— 
offer the camping man and his family a wide choice of 
models in three lines—the popular priced Lee Liner, the 
Style Liner (shown here), and the ultimate in traveling 
comfort, Fan Luxury Liners. 

In all, there are 24 trailer models in the Fan Class of 
'73. They range from 16 to 31 feet, sleep up to six 
persons, offer total self-containment with fully equipped 
kitchens and bathrooms, and maintain the Fan reputa- 


tion for quality of construction. 

There’s a model just right for your kind of camping, 
whether it's a fishing trip, a sightseeing family tour, or 
both. 

Write today for a free full-color 12-page brochure 
showing the Fan Class of '73 trailers. (Motorhome bro- 
chure also available.) 

With a Fan trailer in your rear view mirror, you can 
look forward to good camping. 


Fan Coach Company T 
LaGrange, Indiana 46761 
A subsidiary of W.R. Grace & Co. 

Name 


Please send free 
brochure on 


Fan Trailers 
City 
1 Fan Motor- 
homes to: State Zip 


| 

| | 
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tomorrows pipe 


today! 
SENSATIONAL! NEW! 


BRYJON 


A PRODUCT OF MODERN RESEARCH & TECHNOLOGY 
YOURS EXCLUSIVELY IN 


MEDICO 


FILTER PIPES 
Standard $3.95 


with guaranteed bite-proof nylon bit 


Apollo $2.50 


Bowls 
guaranteed 
never to break 
or burn out, 
replaced free 
when returned to 
S.M. Frank & Co., Inc. 
N.Y., N.Y, 10022 


YELLO-BOLE° 
HONEY-GAKED PIPES 
Standard $3.50 


with guaranteed bite-proof nylon bit 


Nova $2.50 


YOU'VE NEVER SMOKED A PIPE 
LIKE THIS BEFORE! 


A MILDER SMOKE! 


Look for the Brylon display at your favorite tobacco counter. 


Exotic Expandable Bookends 


The look is far Eastern...as far and as 
magical as the superb Indian craftsmen 
who hand-carved these unusual “Owl 
design” bookends. Made of luxurious 
shesham wood, they add a warm, dis- 
tinctive touch to desk or mantle. Start- 
ing at 12 inches, the wings 
span a full 19 inches; col- 
lapsible for easy storage. 
Satisfaction guaranteed. 
$495 plus 95¢ postage 
and handling 


HAMILTON HOUSE 
Dept, 587T-4 cos Cob, Conn. 06807 
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Cos Cob, Conn, 06807 


HAMILTON HOUSE | 
Dept. 5847-4 4 


A COOLER SMOKE! 


VADDIN’S LAMP. 


Go ahead, make a wish. We can't 
guarantee a genie will appear, but 
you can never tell. Made of fine 
Indian brass with delicate hand- 
carved fillagree work. Adds a 
fascinating touch to any room. 
6% inches long. Satisfaction 
guaranteed. 


$495 + a5¢ pp & hdlg. 


an alleged bootlegged bass would also end 
up being the new state record. 

In his study of Micropterus salmoides 
floridanus, Bottroff has noted the following 
interesting characteristics of these trophy 
fish: 

The Floridas differ from the northerns in 
both coloration and scale count. The 
Floridas’ side markings consist of elliptical 
blotches in contrast to the continuous 
lateral stripe of the northerns. The Floridas 
tend toward yellow-and-black pigmentation 
instead of the dull to brillant green of the 
northerns. Also, the Floridas contain more 
and smaller scales along the lateral line— 
from 70 to 72—in comparison to the 61 
to 64 scales of the northerns. 

Florida bass interbreed with northern 
bass. When this occurs, the Florida strain 
tends to dominate. This produces a Florida 
hybrid with intermediate characteristics. 

Spawning periods for the two types of 
largemouths seem to overlap, although the 
Floridas often begin spawning a week or 
two earlier than the northerns. This similar 
spawning behavior appears to explain the 
mass intergradation which has occurred. 

The top months to catch a Florida bass 
are March and April when the fish are 
spawning and vulnerable in shallow water. 

Growth rates for Florida and northern 
bass are similar for the first few years of 
life, but the Floridas consistently outweigh 
the northerns after the third year. 

The catch rate for Florida bass is sig- 
nificantly lower than for northern bass, 
indicating that almost three northerns are 
caught for every Florida. 

The Florida bass prefer shallow water, 
with most fish taken in depths of less than 
15 feet. This shallow-water preference 
probably contributes to the lower catch 
rate of the Floridas because these areas are 
subjected to heavy fishing and motorboat- 
ing pressure, and are more easily affected by 
wind activity. 

Floridas are usually caught on plastic 
worms, nightcrawlers and shallow-running 
lures (81,1 percent of the catch), while 
northern bass are caught principally on 
plastic worms, live baits (crayfish, mud- 
suckers) and deep-running lures. In fact, a 
full 40 percent of the northerns in one study 
group were taken on live bait and deep- 
running lures, while only 14.2 percent of 
the Floridas were fooled by these baits. In 
order of effectiveness, the top baits for 
Florida bass are: plastic worm, 49.1 per- 
cent; nightcrawler, 16 percent; shallow lure, 
16 percent; deep lure, 8.6 percent; surface 
lure, 2,2 percent; redworm, 2.5 percent; all 
other live bait, 6.4 percent. 

Because of the introduction of Florida 
bass, more age classes of bass are repre- 
sented in the fisheries, and the number of 
fish in each class appears to be increasing. 

Though the San Diego lakes bluegill 
population has decreased, that fish’s ‘size 
has noticeably increased. 

San Diego bass anglers have learned 
much about the famed Florida bass since 
that planeload of fingerling passengers 
lifted off from Pensacola a dozen years ago. 
One thing they have learned is that each 
year's top fish continues to outdistance the 
last by pounds, not ounces, and that this 
steady progression appears headed to only 
one conclusion; .somewhere out there, 
poised in striking position, finning to keep 
his grotesquely-huge form upright, a Super- 
bass is waiting. 
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A paint that glides is ensie 
than a paint that paints, 


Some house paints just paint. But one paint really helps 
you paint. Glidden Spred® Gel-Flo Alkyd House Paint. 


Gel-Flo ™ is the first house paint that’s gelled. So you 
can really load it onto a brush. Then it glides on. As thick 
as you want. Or thin if you want. Glide it on thin where 
siding is smooth. Glide it on thick over rough, weathered 
surfaces. It smooths most of those hairline cracks and pits. 
And then it smooths itself out to an even, glossy finish. 
And because it’s gelled, Gel-Flo is much less inclined 
to run, drip or sag. If you just follow the directions, one coat 
of Gel-Flo is all it takes. Even over black. 


And Gel-Flo works just as well if you want to roll or 


spray it on. Glidden Spred Gel-Flo. Don’t settle for a paint 
that just paints. Get the one that glides. 


Glidden Spred Gel-Flo 
It glides because its ge 


ONE-COAT 
me S 


red 
SEL Flo 


EXTERIOR ALKYD 
HOUSE PAINT 


ERE « 


GLIDDEN COATINGS & RESINS 
CM CORPORATION, CLEVELAND, OHIO 44115 


Glidden 


How TO 


IN THE SPRING 


When rivers are high, cold 
and possibly muddy, the fish 
respond best to offerings 
they can taste—bait 


FISHING 
BY TED TRUEBLOOD 


ILLUSTRATED BY HOWARD TERPNING 


e had to walk across a meadow 

to the stream. All we could see 

of it as we set up our tackle be- 
side the car were specks of silver where 
the rising sun bounced off the water and 
filtered through the tiny, waxy leaves of 
the alders. This was it, the traditional 
opening day of the New York trout 
season. 

My companion, white haired and 
seventyish but spry as a cricket and alert 
as a chipmunk, threaded the line through 
the guides of his fly rod almost to the 
tip-top. Then it slipped from his fingers 
and slid back down to pile in a heap on 
the ground. Hal Bayliss never swore. 
He retrieved the end of the line and 
started threading it through the guides 
again. As he did so he said, “My hands 
are trembling.” Pause. “I hope I never 
get so old I’m not excited on opening 
day.” 

I was excited, too. I admitted it and 
added something about anticipation be- 
ing half the fun, which isn’t true, of 
course. It’s part of the fun, but not half 
of it. The great thing is a trout on the 
end of your line, lunging and splashing, 
and you don’t know whether you'll land 
it or not, and you suddenly find yourself 
wanting that trout more than anything 
in the world. 

It seemed to take all day to assemble 
our tackle, struggle into our waders, 
pulling them up outside our coats be- 
cause the sharp chill of early spring was 
in the air, put on our bulging fishing 
vests, lock the car, and start out across 
the meadow. We hurried through the 
grass, the melting frost flying like sunlit 
diamonds before our eager feet. Around 
a clump of alders, across a puddle and, 
finally, to the river. Our high excitement 
of moments before sank to dismay. It 
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was running bank to bank, at least twice 
normal height, and the water was loaded 
with silt. 

The winter had been a hard one and 
it had hung on far too long. But after a 
week of sunny days and crisp, clear 
nights we had forgotten that the swamps 
and bogs were still full of water from 
recently melted snow. Here was this 
water before us, hurrying down to the 
Hudson, dirty, cold, and far too much 
of it. 

Hal Bayliss, my neighbor when I lived 
in Pleasantville, New York, was a purist. 
He tied beautiful flies when the trout 
season was closed and cast them beauti- 
fully when it was open. Now he turned 
to me and said, almost wistfully, “Maybe 
a bucktail?” 

I said, “Maybe,” and we clipped off 
the conventional wet flies we had tied 
on and replaced them with bucktails. We 
began fishing. The water was so high 
and fast we couldn’t get into the stream, 
but we edged along the grassy bank, 
casting our bucktails across the turgid 
stream and letting them swing around to 
our side and trying to work them down 
into the pockets and eddies with the little 
pulls and pauses that, we hoped, imitated 
the struggles of dying minnows. 

The sun cleared the last of the barren 
trees along the eastern ridge and hit us 
broadside. We were warm at last, but we 
caught no trout. We fished down around 
a bend and I substituted a Colorado spin- 
ner for the bucktail and by adding a 
couple of split shot a foot up the leader, 
managed to tumble it along the bottom 
the way a spinner should be fished in 
high water. 

After fishing futilely for 100 yards or 
so with the spinner and while I was in- 
tently watching the point where my line 
entered the brownish water, I stumbled 
over a dead alder lying on the ground. 
In so doing, I turned it over and there 
before my eyes were several lovely, pink, 
squirming earthworms. I reeled in 
quickly, laid my rod down, and trans- 
ferred them from their happy home to 
a pocket of my fishing vest. I did this 
with a feeling of guilt. Hal would not 
approve. But he was 25 yards ahead, 
fishing his bucktail with skill and de- 
termination. He didn’t notice. 

I sat down on the grass, lit my pipe— 
which would provide an obvious excuse 
for stopping—and tied on a No. 8 hook, 
leaving the shot in place on the leader. 


I impaled a wiggling worm lightly in 
three spots and looked around for a 
ptace to fish. By now, however, the pipe 
was going well and the sun was warm. 
So I sat there enjoying the first really 
good smoke of the day and wondered 
why I should feel ashamed for turning 
to a worm—which was certainly the 
only sensible way to fish such high and 
dirty water—and why I should care 
whether Hal knew what I was doing 
or not. 

I understand it better now than I did 
then. Like most boys, I began fishing 
for trout with bait. Gradually I turned 
to flies, influenced partly by what I read 
and partly by older anglers who extolled 
the delights of fly fishing and stressed the 
great skill it required. I accepted without 
question their adamant statements that 
not only was fly fishing the highest form 
of angling, but that fly fishermen were 
the highest form of anglers. 

What a lot of malarkey! I can speak 
harshly of fly fishermen because I am 
one. I fish with flies for two reasons: 
First, flies are more fun, though I can’t 
explain exactly why. Second, during 
most of the season fly fishing is the best 
way to catch trout and many other fish. 
But I see no point in sticking to flies 
and snobbishly downgrading other an- 
glers when conditions make flies hope- 
less. If we want to catch fish, and pre- 
sumably most of us do or we wouldn't 
go fishing, then the only sensible thing 
is to use a method that gives us a chance. 

But on that bright April day with Hal 
Bayliss, 1 was well on the way to becom- 
ing a purist. So I felt guilty when I 
turned to worms. It wouldn’t bother me 
now. Finally I beat my pipe out and 
struggled to my feet wishing—as I do 
to this day—that somebody would make 
waders less bunglesome. 

A few yards downstream the river had 
cut into the bank, undermining an alder 
which now hung down almost to the 
water. There was a tangle of roots be- 
neath its butt and just upstream from 
this obstruction the current had gnawed 
out a pocket in the bank. A slow back- 
water swung around in it. Such a spot, 
which offers trout shelter from the rac- 
ing current, can’t be fished properly with 
fly or lure, but it is a natural for bait. 

I approached carefully, not because 
they might see me, but because an in- 
cautious footstep on the spongy soil 
woud send out(Continued on page 101) 


If you took yo our family tothe island for 
the wi kend and this 1s what they remember, 
your boat was probably built 

with Starcraftsmanship. 


Living on an island for a weekend is The 20’ fiberglass American is a sporty 
more than an experience. It’s an education. looking performance boat. The American 
It's so quiet your kids can hear the performs so beautifully on the water you may 
water lapping their toes. not care if you ever get to your island. 
They can learn to water ski. But you'll get there fast. Because its wide 
They can learn to go to sleep without angle V hull cuts through the water sharply. 
a street lamp staring in their window. The American is also built for comfort. 
And you can learn to wake up with the For example, you can have dinner cruising 
sun. Unalarmed. around your island. There’s an ice locker 


Those are the reasons people buy Capris 
and Americans. Not because you want a 
snappy bowrider or runabout. But because 
you want what they can give you. 

At Starcraft we never forget that fact. 
That’s why we build our boats so they make 
sure you will enjoy the experiences you get. 
It takes Starcraftsmanship. 

Basically, Starcraftsmanship is a 
standard of excellence. 

Coming up to that standard meant 


developing the leading research and design to keep your dinner in and fold-out tables 
center in the industry. A center that to serve it on. : 
recognizes different people want different But more than features and the quality 
things in a boat. materials we build them out of, Starcraft puts 
For example, our 20’ fiberglass Capri value in craftsmanship. It’s the reason our 


standard is Starcraftsmanship, and you get 
more value out of your boat. 

Starcraft is one of the few companies 
who test boat molds with refracted light 
to find possible flaws. 

Every prototype boat is inspected by 
the Boating Industry Association. 

And then they’re tested on the water. 
They're driven, Raced. Capsized. Swamped. 
Everything we can think of to prove their 
perfection to us and to you. 


is a big, family-style, roomy open-bow run- After all, we want one of our boats to take 
about. It performs beautifully, but because your family to your island. And when it brings 
it’s made with a wide modified tri-hull it you back we want you to remember it as 

rides smoother and safer. beautifully as you’re picturing it now. 

Everytime a little wave rolls by it doesn’t Write to us for more information about 
roll the Capri. When you corner it, you can the Capris and Americans, and the name of 
enjoy looking into the water, because you're your nearest dealer. Dept. H7-4 Starcraft 
not afraid you're going to fall into it. Company, Goshen, Indiana 46526. 


mete, STARCRAFT aw 


® ABangorPunta Company The more you live with it, the more you appreciate it 


NOSTALGIC BOOM (From page 48) 

The .45-70 kick is climaxed by the ac- 
tivities at Harrington & Richardson, which 
views the fad for this caliber as a stepping- 
stone to get into the centennial or com- 
memorative business with a big bang, and 
also as a good solid livelihood, with no less 
than six versions of the Springfield trapdoor 
action offered. 

Lushest will be 19 special officer's models 
at 3000 clams each, in commemoration of 
the 19 commissioned officers who died with 
Custer, Each is cased, comes with fancy 
leather-bound volumes depicting the 7th 
Cavalry history and the proceedings of the 
Reno court-martial, and carries the officer’s 
name and his brief history as part of the 
heavy engraving by Robert Kain. 

Slightly less lush in engraving and wood 
selection, and priced at $2000, are carbines 
representing the enlisted personnel, each 
banded according to rank and carrying the 
name and brief background of a dead sol- 
dier, making up the total of 268 men who 
died at the battle of the Little Big Horn. 
Collectors will probably fight over these. 

Next in the line is a Springfield Arsenal 
commemorative, lavishly silverplated, en- 
graved and tagged at $1000, a true col- 
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Detail close-ups of H & R Springfield 
in $2000 grade show fine engraving 

by Robert Kain. Rifle commemorates 
death of trumpeter Frederick Walsh who 
died on the Little Big Horn July 

25, 1876. 


lector’s item. 

The officer's model type, introduced in 
1972 with prices ranging from $250 to $300, 
in either rifle or carbine form, will stop at 
serial number 10,000, although the 19th- 
century history of Springfield showed that 
only some 500 of these special jobs were 
made for commissioned personnel on a 
near-custom basis at $35 apiece. 

The Little Big Horn carbine series, with 
tang peep sight and grip cap screwed on in 
last-century fashion, will be held to 5000. 
But, there'll be no such limitation on the 
standard hunting model which H & R plans 
to equip with a fully adjustable Williams 
open sight. 

All of which represents a major commit- 
ment to an action and a cartridge each a 
full century old, yet now available for prac- 
tical use and not just display purposes alone. 
And shot many will be. Production guns are 
regularly achieving two-inch groups at 100 
yards. 

Incidentally, the H & R trapdoor-action 
rifles, being almost identical to those turned 
out by Springfield for the military, should 
not be fed the hot-rodded .45-70 handloads 
that are digestible by the Marlin M95 and 
the extremely strong Ruger single-shot. But 


the trapdoors will be handloaded, never 
fear. Fred Huntington, die-maker of RCBS, 
tells me that demand for .45-70 dies jumped 
from 29th to 14th place in 1971 alone. And 
I’m offering side bets that one of the loading 
companies will be out either with special 

Trapdoor history, like that of the .45-70 
cartridge, is an endless study. Tom Wallace 
of the Springfield Museum—which des- 
perately needs funding and which now 
shares the old arsenal buildings with a 
community college—took me down into 
the storage cellars for a peep at more than 
200 versions of the trapdoor action; a dozen 
calibers between .30 and .58, most of them 
experiments by the great Erskine Allin or 
by Freem Bull. Bull, after the Buffington 
wind-gauge sight of 1884 made long shoot- 
ing possible, used to fire tests out to 900 
yards, or drive his buggy out as far as the 
Granby garage to 1000 yards, in order to 
justify the potency of the Springfield in 
open-country conditions like those prevail- 
ing in the West, as compared to the short- 
ranged and less powerful .44 caliber re- 
peaters like the Spencer and 1873 Win- 
chester. 

Remember that the trapdoor action be- 
came standard U.S. military equipment 
shortly after the Civil War. Both rifles and 
ammunition underwent a constant process 
of evolution and detail change. Following 
the Little Big Horn battle, Major Reno’s 
report for that part of the 7th Regiment 
under his command said that the cavalry- 
men had expended some 38,030 rounds of 
.45 caliber ammunition, but that of 380 
carbines, six had been rendered unservice- 
able because the breech block had not fully 
closed. The cartridge head had thereupon 
blown off and left the case body stuck in 
the chamber. 

Reno correctly regarded this as “‘a radical 
defect & in the hands of hastily organized 
troops could lead to most disastrous [sic] 
results. . .” The issuance in 1882 of a 
“Headless Shell Extractor” akin to those 
today used by hand-loaders, and replace- 
ment of the original soft copper by brass 
in 1888, helped solve the stuck-case prob- 
lem. 

Though the .45-70 left its mark as a hunt- 
ing rifle, its real repute was made on the 
battlefield. 

Army cavalrymen used the Springfield 
.45-70 carbine in nearly a thousand Indian 
fights, from the Wagon Box shoot-up al- 
most to the last uprisings of the Arizona 
Apaches. Repeating magazine rifles were 
known, and offered the ordnance depart- 
ment, but the .45-70 was hard to beat in 
reliability and in its long-range striking 
power, astonishing though this may seem in 
our day of ultra-high bullet velocities. 

The last trapdoor Springfield carbines 
were made in June, 1893, and were danger- 
ously used by volunteer forces in the 
Spanish-American War. Dangerously, be- 
cause powder smoke could betray the in- 
fantryman’s position. National Guard units 
were last equipped with trapdoors as late 
as 1906. Did I say last? Hardly. Now with 
the 1970s we are looking back again, per- 
haps even going back again, to visit with 
the shades of Buffalo Bill Cody, George 
Custer and Chief Crazy Horse. Jj 


New Monte Carlo. 
With the road manners of Europe's finest. 


Monte Carlo S isn't just a 
different kind of Chevrolet. 

No. It's acar designed and 
built to achieve special 
handling characteristics like 
those found in the great road 
cars of Europe. 

Yes, our engineers did 
their homework. 

The sum of which is a car 
with not only impeccable 
road manners, but acar with 
the elegance and confident 
handling qualities combin- 
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be seen with and gratified to 
drive anywhere in the U.S.A. 

We gave Monte CarloSa 
greatly changed new sus- 
pension that gives you good 
stability and excellent road 
contact on curves. 

We gave it radial tires. 

We gave itan exterior that 
reflects the sophistication 
within. 

And Motor Trend magazine 
named it “Car of the Year” 
for 1973. 


1973 Chevrolet. Building a better way to see the US.A. AC “a7 


treshen up 


1973, BROWN & WILLIAMSON TOBACCO CORP. 


Warning: The Surgeon General Has Determined 


That Cigarette Smoking Is Dangerous to Your Health. 


18 mg. “tar,” 1.5 mg. nicotine av. per cigarette, FTC Report Aug. 72. 


TAX TATTLETALES (From page 43) 
Uncle Sam's money, and it makes him so 
mad that he squeals. 

Typically, he discovers the fat cat’s dis- 
honesty by accident—by just happening to 
be in the right place at the right time. One 
such informer was a church minister who 
chanced one Monday morning to visit a 
bank far from his hometown. He saw a 
member of his congregation, a store owner, 
standing at a teller’s window and depositing 
rolls of nickels, dimes and quarters. 

This puzzled the minister for a few min- 
utes, but then he saw the light. Several 
years ago the store owner had approached 
him after a church service and asked how 
much cash turned up in the average Sunday 
collection. The minister had replied that it 
was usually in the range of $50 to $100. 
The store owner had said, “Great! I need 
a lot of small change in my business. From 
now on, let me buy it from you every Sun- 
day. You give me the change, I'll give you 
a check.” 

The minister was happy to go along with 
the suggestion, for he was worried about a 
rising tide of Sunday collection robberies. 
But now, several years later, it turned out 
that the store owner didn’t really want the 
small change after all. He was depositing 
it in a bank on a Monday morning. Why? 

After mulling over the question for a few 
days, the minister called the IRS. Since I had 
audited the store owner’s return a couple 


of years back, I was called in on the case. 
I recalled that, during the audit, I had been 
surprised at the store owner's unusually 
generous contributions to his church. I had 
questioned him about them, but he had 
produced all his canceled checks to prove 
his case. Despite a nagging feeling of dis- 
content about the situation, I had had to 
allow this TP a huge charity deduction. 

We hit him for about $3000 in back 
taxes, plus interest and a 50 percent civil 
fraud penalty. The minister used part of 
his reward money to buy a safe for his 
church's Sunday cash. 

There have been several cases in which 
men, perhaps dissatisfied with the service 
received, have informed on prostitutes. Any 
time a man meets a prostitute—from the 
lowliest streetwalker to the highest-priced 
call girl—he can safely assume that she is 
not declaring her income openly to the 
Revenue Service. Since prostitutes get paid 
mainly in cash and since the average cus- 
tomer can be counted on to keep the facts 
to himself, most women in the profession 
simply fail to file any tax returns at all, 

The percentage who get away with it must 
be in the 90s. But once in a while, a man’s 
wish to keep his sexual affairs private gets 
overwhelmed by his anger over a call girl’s 
tax-free wealth. “What got me,” one such 
informer explained to a special agent, “was 
the size of this girl’s apartment. Twice as 
big as anything I'll ever have. When I 


thought what she was getting away with, it 
made me so mad that I left without—well, 
finishing.” Over the next few weeks he did 
some amateur gumshoe work, bribed a bank 
employee to give him some facts about the 
girl's account, and finally came to us. 

A man who wanted to make a regular 
living out of tax squealing might be able to 
do it by concentrating on high-priced call 
girls. Even then his income would be high- 
ly uncertain, and the fact is I’ve never heard 
of a regular tax informer or even a fre- 
quent repeater. As I've noted, the big kill- 
ings in this business usually result from 
chance—from happening to hear or see 
something you weren't looking for. 

Still, there’s probably no harm in staying 
alert. If you don’t like your boss, or your 
divorced wife is giving you trouble, or your 
next-door neighbor irritates you, perhaps a 
little quiet sleuthing will lead you to some 
useful conclusions, Tax informing, if you 
have the stomach for it, is certainly a handy 
form of revenge. And as Ackerman re- 
marked to me after he received his Treasury 
check, “What could be better than to get 
revenge and get paid for it, too?” 

Well, it depends on your viewpoint. Be- 
fore you get too excited about the possibil- 
ities, there is one last thing I ought to tell 
you: the reward you receive, if any, will 
not be as big as it seems. It will be taxable 
as income. Perhaps worse, it almost always 
will guarantee you an audit. J 


DISORGANIZED CRIME (From page 55) 
everyone else. In another branch of the 
Manufacturers Hanover Trust Company, a 
man handed a note to a teller, demanding 
money. The teller then stepped in front of 
the counter, grabbed the man, and said, “I’m 
also a cop.” 

This kind of depressing surprise could 
easily have been avoided if the bandit sim- 
ply had taken a moment or two to get to 
know his victim, a matter I have thoroughly 
covered in my definitive work, You and 
Your Moonlighting Cop. The essence of 
my advice is to start your crime not with 
a brusque little note but with some charm- 
ing exploratory talk. 

“Hi, there,” you should say. “So you're 
a teller, eh?” 

“That's correct,” the patrolman will reply. 

“Is the money any good? IT mean what 
they pay you, not what you count.” 

A little joke can be disarming, especially 
if the arms are a .38. 

“Can I help you, sir?” he'll say. 

And now you're ready to lay him bare. 

“Yes, I'm taking a survey of bank tellers 
to find out what they think about the charges 
that there are no honest cops.” 

6. Always read the instructions on what- 
ever you're breaking into. There’s never 
any problem reading the instructions on a 
bank because a sign in the window will 
say if it’s open or closed and you won't 
waste time trying to interrogate tellers on 
Washington's birthday. But consider what 
recently happened to burglars in Gulfport, 
Mississippi, and Seattle, Washington. The 
ones in Gulfport ripped open a safe in a 
cleaning company after ignoring a sign on 
the safe’s door that gave the combination 
and said that it contained nothing but com- 
pany records; the burglars in Seattle spent 
several hours one weekend trying to pound 


open a safe whose instructions for opening 
were prominently posted nearby. 

So in this age of the unexpected, when 
tellers tell bandits “Don’t be silly” and 
safes advertise their combinations, the gen- 
tleman of crime no Jonger can operate by 
primitive reflex: he needs, among other 
things, a feeling for language. The safe- 
cracker’s need to acquire rudimentary read- 
ing skills is another excellent reason for not 
dropping out of school. 

7. Be sure that a previous crime isn't 
still in progress. A man recently tried to 
hold up a branch of Los Angeles’ Security 
Pacific National Bank less than two hours 
after another man had made off with a 
haul of his own. Federal agents, who were 
in the bank investigating the leadoff hold- 
up, took a short break to arrest the culprit 
who came in second. 

Of course, you can rarely enter a bank 
when some kind of crime isn’t going on— 
embezzlement, new service charges, or an- 
other subtle heist of the mortgage interest 
rates—but what you have to watch out for 
is a concurrent outside job. And this leads 
us to a fascinating question of professional 
ethics: if you happen to be sticking up your 
favorite bank or candy store and you run 
into another freelancer at work, should his 
haul be trumped by yours? Amy Vanderbilt 
has still to rule on this particular social 
dilemma, but my own advice is to take only 
what hasn't yet been stolen, for shooting it 
out with a comrade is not only bad manners 
but a noisy attention-getting device. 

8. Haye your getaway car serviced the 
day hefore. I can't stress strongly enough 
the matter of proper auto care. In Birming- 
ham, England, a few months ago, thieves 
who had neatly looted a radio-and-TV shop 
reached their getaway car only to find the 
battery dead. Their next charge came from 


a judge. 

The way to avoid such embarrassment is 
to steal your getaway car far enough in 
advance so you can have it properly 
checked. You should strive for a dependa- 
bility that Ralph Nader would smile upon, 

9, Plan your escape route with care. 
Whether you'll be traveling by car, foot or 
motorbike, try to know where you're going. 
In Sydney, Australia, a prisoner recently 
escaped from jail by hiding in a laundry 
truck; but when he got out, he found that 
he’d been delivered to another prison four 
miles away. This tip, therefore, is useful 
even after you're caught. 

Needless to say, in planning your get- 
away route, you can’t get a Triptik from the 
AAA, but you should still make an effort 
beforehand to locate tunnels, one-way 
streets and other problem thoroughfares 
along your intended route. It’s a shame to 
get stuck in the exact-change lane of a 
bridge or tunnel when all your change is 
in neatly wrapped rolls from the Chase 
Manhattan Bank. 

In conclusion, may I say that these are 
just some of the ways in which you can do 
your bit to battle disorganized crime and 
restore some pride to a profession that now 
has all the elan of an expansion hockey 
team. The need has never been greater. 
Even as this goes to press, a late-late bulletin 
informs us that an inmate at Georgia's 
Reidsville prison was caught printing six- 
cent postage stamps just three weeks before 
the eight-cent stamps replaced them. Now 
it’s bad enough to aim so low as to try for 
a killing in eight-penny engravings rather 
than five-dollar bills. But it is sheer criminal 
negligence not to be aware of what any 
crooked child well knows: that the postal 
rates go up more often than shots to the 
moon. # 
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Sports equipment for your feet. 


Maybe you’ve never thought of your socks 
as sports equipment. 

But if you look at it, they’re almost as neces- 
sary as a golf club is to golf, a bat to baseball or 
a racquet is to tennis. 

And just as you need different equipment 
for these sports, you also need different socks. 

Some sports demand heavier socks, others 
lighter ones. Some even need a fashionable 
sock. And every sport requires a sock that’s 
tough enough to stand up to the roughest game, 
yet feels comfortable and absorbent. 


§® Burlington Socks/Adler is a division of Burlington Industries at Burlington House, New York, N.Y. 10019 
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To give you specific socks for specific sports, 
we designed an authentic All Sports Collection. 

Now whether you play tennis, golf, bowl, 
hunt, camp, ski, skate or take up team sports, 
we have the right socks for you. Available in 
sporting goods, department and men’s stores. 

So next time you go out for your favorite 
sport, equip yourself —feet first. 


All Sports Collection’ 
Burlington Socks/Adier 


Self-contained. 


Shasta's XL series is an economical line of new trailers 
that are as gentle on the pocketbook as they are on 


the road. Four models from 18 to 24 feet, all self-contained 


with full kitchens and bathrooms for complete 
independence wherever you travel. 


FIX ANY HORSERACE (Continued from page 53) 

of here for Chrissakes!” They wouldn't listen. They just es- 
corted Danny off the track. I could never get barred from the 
tracks. I never knew why, either. I had as good a criminal 
record as any of them. 

My first score in a bagged race was in the early 1950s when 
I was hanging around Pinetree Stables with my Uncle Dominick. 
He took me to Suffolk Downs with him one day and told me 
there was a syre thing running in the seventh race. “If I come 
out and give you the high sign,” he said, “go bet till your eyes 
fall out.” I looked at him and nodded and, as he walked away, 
I looked at the racing form. The horse he had was a stiff, a real 
pig from Canada. I remember thinking Uncle Dominick and 
Joe Lombardo were out of their minds. Anyway, the time for 
the seventh race came up. I looked up at the tote board and 
the horse was listed at 20-1 odds. I thought to myself, I’m not 
going to bet this nag. Three minutes before the race was due 
to go off, out comes my bandy-legged uncle carrying a bag in 
his hand, “Go get number nine and bet till your hands go 
numb,” he whispered and headed for the hundred-buck window. 
I go to the fifty-buck window. I still don't believe him, but I 
bet about five hundred bucks anyway. When I left the window, 
there was a minute to go. I looked up at the tote board. In 
two minutes, the odds had dropped from 20 to | to 4 to 1. That’s 
how much the Lombardos bet on the race. They made a for- 
tune. The horse won by a country mile. I picked up over two 
grand and shook my head all the way home. I couldn’t be- 
lieve it. 

It wasn’t long before I found out why guys like Lombardo 
bet till their socks fell off. No matter what racetrack you went 
to, the mob had a guy who could put the race in the bag for 
you, At Suffolk Downs they had Fat Al Samenza. He was the 
bag man for the spit box. It use to cost five hundred bucks to 
buy the spit box. When you bought the spit box, you were really 
buying the switch of the urine sample from the one you knew 
had traces of drugs in it to a clean sample. What you would 
do was hit the horse you wanted to win with stimulants in 
the neck and, if you thought it was necessary, buy a little extra 
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protection from some jockeys to ride interference for the horse 
‘you wanted to win. If the horse won, you switched the urine 
sample. 

While Samenza handled things for us at Suffolk Downs, the 
biggest fixer the mob had in New England was Joe Blondy 
Simonelli. He’s a made guy who has been with the mob for 
decades. Blondy handled all the Rhode Island tracks, .Narra- 
gansett, Lincoln Downs, as well as tracks in New Hampshire 
and Massachusetts. He had a long record of convictions and 
arrests for things like forgery, possessing lottery tickets, and 
having a pistol, but he was the field representative for the New 
England Horsemen’s Benevolent Protective Association. That's 
the union for the horse owners. He was once barred from 
Rhode Island tracks, but Patriarca arranged to pay off the right 
people, and the Rhode Island State Racing Commission re- 
instated Blondy in 1961. 

Blondy’s technique was usually to bag the jockeys, but he 
could get the spit boxes or do whatever you wanted to do 
illegally at the tracks. He could squeeze horse owners to enter 
certain races and to drop out of others so that a horse the mob 
wanted outclassed all the others in a special race. He could 
arrange to have horses scratched at the last minute. But he did 
his best work bagging the jockeys. He’d get a jock to one of 
the mob nightclubs, fix him up with a broad and get him laid. 
The kid would come back two or three times and be hot to 
trot. Sometimes Blondy would arrange for the jock to get 
knocked out in a rigged crap game so he was in hock up to his 
neck. Then he'd proposition him. “Listen, you're riding a horse 
tomorrow in the fifth race,” he'd say. “We want you to take a 
dive. We'll bet two hundred bucks on this other horse for you.” 
Now the jock had a choice. He could refuse and then get 
blackballed for hanging out with mob guys, or he could get 
a few ribs broken for not paying off his debts. He usually got 
the message fast and played ball. I can remember Blondy 
coming to see Uncle Dominick back at Pinetree Stables and 
being told who Joe Lombardo wanted to win, who Lombardo 
wanted to ride a certain horse, when he wanted the spit box 
bought, and what jocks he wanted paid off. Blondy took care 
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of everything for Lombardo. He's made a 
bundle for the mob over the last 30 years. 
Fixing races was a complicated process. 
It required paying off exercise boys and 
stable hands to leave areas where horses 
were to be drugged. It meant reaching the 
right jockeys and cultivating the right own- 
ers. It meant dealing with the right people 
to obtain the most effective drugs. It also 
meant warning New England bookmakers 
working for the Office about bagged races 
—so they would not get hurt by heavy bet- 
ting—while at the same time keeping out- 
of-state bookies in the dark about what 
was going on. The mob was not above 
cheating its own elsewhere in the country 
if it could get away with it. One of the 
biggest chiselers was Henry Tameleo. 

When races were fixed, our bookies 
couldn't get hurt. We'd list a banana horse 
on the sheet that went out to all our book- 
makers and he'd then refuse to take any 
action on that horse from anyone in the 
city. I think we had the best bookie pro- 
tection setup in the country. We'd have lists 
of banana races from all over the country 
that our bookies would refuse to take bets 
on. Sometimes it was because the race was 
fixed. Other times it was because the horse 
looked too good on paper—it couldn't lose. 
Every time we had a banana race going in 
New England, Tameleo was on the phone 
calling layoff centers with bets in Chicago, 
New Orleans, Florida and New York. 
They'd take the bets and they'd get burnt. 
Tameleo was hurting other mobs, but he 
didn’t give a damn. He said they were do- 
ing the same thing to us, but our informa- 
tion about their activities was better than 
theirs about us. We got burned less in other 
parts of the country than most mobs. 

A lot of times things went wrong when 
we'd try and set up a banana race. You 
know, in order to junk up a horse, he’s got 
to be a sound horse to begin with. He's got 
to be able to win on his own. All you're 
doing with junk, a stimulant, is giving him 
a little boost. In other words, you're giving 
the horse an extra 35 or 40 feet. You got 
to make him feel better than he’s ever felt 
in his life. Then you buy the spit box and 
you tell your jock what it's all about. 
Sometimes you take in some other jocks to 
help out, but usually you try not to, because 
jocks are all touts. The first thing they do 
is call up their sucker friends all over the 
country with tips, and the horse you might 
want to pay ten bucks winds up paying only 
four bucks on two bet. This is the major 
reason that you keep as few people inyolved 
in the fix as possible. You tell your jock: 
“This horse has the stuff in him. Make sure 
you get him out front fast.” You tell him 
that because you don't want him to get in 
trouble on the rail or get boxed in by other 
horses. A juiced horse is no guarantee you'll 
win but if he gets on the rail or boxed in, 
he'll do crazy things to keep sprinting and 
then you lose your edge and your money, 

Now a lot of mob guys own horses that 
run at these tracks. Joe “Little Beans” Palla- 
dino had horses, so did Richie Castucci, 
Jerry Angiulo and Lombardo. I had a few 
myself. Usually we all owned them through 
fronts who got a piece of the action from 
us for allowing us to use their names. Most 
of us couldn't own them in our own names 
because we had criminal records and the 
tracks and racing associations barred us 
from ownership. I remember one friend of 
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mine, a bookmaker by the name of Johnny 
Grasso, owned several horses. One of them 
was a cripple. I can't remember its name, 
but it had real bad legs, At any rate, Herbie 
Serino, Al Judd and me decided one day 
we were going to juice this horse up for a 
race at Suffolk Downs. Grasso didn’t know 
about it. 

We knew this horse would open up on 
the tote board as at least a 20-1 shot. But 
to get this horse moving, we figured he'd 
need a barrelful of stimulants. So we went 
to a drustore in East Boston where I had 
connections and we bought a full bottle of 
heart-shaped Benzedrine pills—the real 
strong ones. Herbie got a big, big carrot. 
We took the carrot, carved little holes in 
it, and stuck 40 or 50 of the pills in the 
carrot. The next day we went to the stable 
area, and there was an exercise boy near 
the horse’s stall. I gave the kid a sawbuck 
[ten dollars] to go buy a cup of coffee and 
when he disappeared, we went to the horse. 
I grabbed the horse by a piece of flesh 
under his mouth, forced his mouth open 
and Herbie jammed the carrot in and then 
we closed it. Just to make sure, we took 
a bucket of water and while two of us held 
his ears, we made him take a long drink. 
Then we walked across the barn area and 
watched. 

Christ, a half hour later he was kicking 
the barn down. His eyes were glassy and 
he was shaking his head and flexing his legs 
like he was a young colt. I bet a grand to 
win on the horse and when I dropped the 
bet, the board showed the horse as a 60-1 
shot. We didn't tell anyone what we'd done, 
not the jockey, not Grasso. Then the an- 
nouncer shouted: “They're off!’ The horse 
got stuck in the gate a little bit at first, but 
that don’t really mean anything—most 
horses on junk get stuck in the gate because 
they're so screwed up in the head they 
don’t hear the bell or anything else. Sud- 
denly that horse took off like a bat out 
of hell. The jock on top didn’t know what 
was happening, He must have got scared. 
He knew he was riding a cripple, but the 
damned thing was acting like he was 
Citation. So he took the horse on the rail 
to try and calm him down, The horse got 
boxed in, but he was so juiced up and ex- 
cited that he started bumping into other 
horses. He even tried to jump over one of 
them, 

To make a long story short, even if he’d 
won, it wouldn't have done us any good. 
He'd have been disqualified. As it was, he 
ran third and was disqualified from third 
to fourth for bumping the other horses. 
Poor Grasso was standing there in front of 
me in the stands watching and shaking his 
head. He was talking to his wife Marie: 
“What the hell is wrong with that horse?” 
he said. “What's he gone crazy, for Chris- 
sakes?” Two days later, the horse died of a 
heart attack. Grasso never figured out what 
happened, 

If we'd been smart, we'd have talked to 
the jock, but then Grasso would have 
known and we'd have been in a lot of 
trouble for doing something like that with- 
out letting him in on it. Jocks are the ones 
that can screw up the best-laid plans. When 
those little monkeys get up on top of a 
horse, forget about it—they can make 
Citation look like a workhorse. You can 
handicap all day, juice up any horse you 
can name, but the jock can ruin everything 


for you. Like the time with a horse I had 
called Bravad. 

Bravad was a horse I owned under my 
wife’s uncle’s name, a guy called Ralph 
Champy. He died in 1970, He was a won- 
derful person. He'd bought this horse for 
me under his name and we'd raced him a 
few times, but we hadn't done anything sen- 
sational with him. One day I decided to 
buy the spit box for half a grand from a 
guy I had at Suffolk Downs. Just before 
the race, I jabbed this horse with some 
juice to perk him up, and I hit his ankles 
with Novocain so he wouldn't feel any- 
thing. And just to make sure he felt like 
a real spring chicken when he got out on 
the track, [ hit him with a cow kicker in 
the ass, The cow kicker is an electric wire. 
You put one end in the wall socket and 
the other open end of the wire you jam 
against the horse’s ass. It wakes him right 
up. 

Now, Bravad was running in the second 
race at Suffolk Downs, and I told the 
jockey what was up and what to do. Then 
I headed for the stands. In the first race, 
IT got lucky and picked the first winner. 
That gave me a leg up on the daily doubles 
and I had Bravad in the second race for 
the doubles and everything else you can 
imagine. All told, [ would have won no 
less than fifty grand if he came in first. I'm 
looking out at the track through binoculars. 
Here comes Bravad, His eyes were as big 
as saucers. He’s flipping his tail and pranc- 
ing like a two year old colt. The bell rings, 
and they're off. Bravad got stuck in the 
gale for a moment, but by the time they 
came to the top of the stretch, he was 
leading by ten lengths. 

Now the jock looks back and he sees no 
one is near him. He starts just hand-riding 
the horse—no whip or anything. He fell 
asleep on the horse, the sonofabitch. He 
wasn't paying any attention to the field. 
All of a sudden the announcer says: “and 
here comes so and so”—whatever the hell 
the other horse was named. “He's flying 
on the outside . . . he’s caught Bravad!" 
They hit the wire neck-and-neck and this 
other horse beats Bravad by an inch in a 
photo finish. I was shell-shocked, I sat there 
and looked and looked and I watched. I sat 
there watching as they brought the horses 
in and I Jooked at this jockey and at Bravad 
as he prances Jike he'd just won the Ken- 
tucky Derby. All the while I'm boiling. 1 
couldn't take it any more and I excused 
myself from the people I was with and 
went down to the stable area. 

There they were. They're walking this 
nag around in a circle, cooling him off, 
and he’s whinneying and looking at me, 
proud as hell of himself. There I am, the 
big shot. I’ve just blown 50 grand and I'm 
standing there talking to this stupid horse. 
“Why, why did you do this to me, you 
sonofabitch?” I said. “Why?” He just looks 
at me, and I'm standing there like a jerk 
wailing for him to answer. You understand, 
I'm so upset I'm talking to a horse and 
expecting answers yet. I turned to the jockey 
—I was ready to eat him alive right then 
and there but I didn't—and I said: “Put 
him back in the stable over there.” So he 
did and I'm looking at that horse and he's 
looking at me. All of a sudden, I just went 
black. IT couldn’t see anything. My temper 
blew and I reached back and threw a 
right-hand punch to his nose. Pow—right 
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Sound in the round 


This discrete 4-channel 8-track CarTape Player 
also makes your 2-channel tapes sound terrific. 


2-channel car stereo changed auto- 
motive sound reproduction from a 
single spot on the dash to a line 
across the front. Now Quadraline 
gives you sound in the round. 


Music isn’t bunched up in the 
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four separate 534” Golden Voice 
speakers (one in each corner of 
your car.) The tape deck contains 
four separate amplifiers. 


When a 4-channel cartridge is 
played, a separate channel of 
sound flows out of each speaker. 
From the left and right front. 
From the left and right rear. 


Even 2-channel 
tapes sound terrific 
—absolutely terrific. 


Model TM920S-1. Discrete 4-channel 
car tape player. Four Golden Voice 
speakers. Four separate amplifiers, 
Left/right and front/back balance con- 
trols. Tone control. Automatic Program 
Change. Program Selector. Tool steel 
security lock optional at extra cost. 
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SOMETHING ELSE in sound on wheels 


on the soft part of his nose. Blood squirts 
from his nose and his legs start wobbling. 
T almost put him out for the count. I stood 
there shouting: “You sonofabitch.” The 
jockey and a trainer held me, I think I 
would have killed him, He never won after 
that either. I was so mad that day that I 
left my car at the track. I couldn't drive 
home. 

That night the jock came to the Ebbtide 
to see me. “Vinnie,” he started to say. I 
looked at him. My fists were white I was 
squeezing them so tight. “Don’t come near 
the table, Alf,” I said. “Don’t even open 
your mouth, Come near the table and I'll 
break a chair over your head.” The kid was 
trembling now. “Do yourself a favor,” I 
said. “Get out of here and don't come back 
because, if you ever come near me, I'm go- 
ing to split your head wide open,” The 
jock took off like he was shot out of a 
cannon. But that's what I mean about 
jockeys. They can screw you up—they can 
foul up the best sure thing in the world, 

To junk horses we had two sources for 
the drugs we wanted. For stimulants we 
went to a guy named Dr. Charles E. Reilly 
of Charlestown. Doc Reilly was a regular 
physician, but he was also a gambler. All 
the mob guys would get their juice from 
him. They made a few big scores with him 
when he was junking dogs at the dog races, 
but then he got caught. I’m a fool as a 
gambler, but I’m not an idiot. I wouldn't 
go near dog races. They're all fixed. At least 
with a horse you get a little shake for your 
money. 

Doc Reilly would give you any kind of 
dope or medicine you wanted, as long as 
you gave him the name of the horse you 
were juicing. That's all he wanted. There 
was no charge for the stuff. Just give him 
the name. He supplied not only the juice 
but the needles as well, He'd say: “Now 
Vinnie, don't forget to call me with the 
horse’s name.” And I did, He'd give me a 
stimulant solution that would give speed to 
the slowest nag alive. When we'd bag the 
horse we wanted to, we'd spread the word 
that another horse was going to win. Every- 
one would run to the bookies and bet, say, 
the sixth horse, while we had the seventh 
horse in the bag. Everyone made a killing 
that way except the suckers. The bookies 
had a field day and the guys that were part 
of the fix, like Doc Reilly and Tameleo, 
made a bundle. 

We didn't always use stimulants in a race. 
Sometimes we'd use depressants, I remem- 
ber one race in particular, the Constitution 
Handicap on June 3, 1968. Tameleo, Bobby 
Cardillo, Chris Mustone and me were all 
involved in that one. But this time we de- 
cided to use a depressant. The best stuff in 
the world for slowing a horse down came 
from Roy Patton in New York. He was a 
trainer and a horse tout, and he'd been 
barred from the races because of the things 
he did. He had some stuff that would have 
slowed War Admiral down to a walk. When 
horses were hit with his stuff, they'd act 
like they were walking on eggs. You had 
to be careful, though. If you gave them too 
much—particularly if it was a_ stallion— 
their joints would fall out and they’d run 
like they had three hind legs. It was terrible. 
That's how Rocco Palladino and Butch 
Rossi killed a horse. Rossi is a made gun 
who worked with Tameleo and handled a 
lot of loansharking and bookmaking for 


the mob. He was a sneaky bastard. He'd 
cheat his mother for a buck. He used to 
chisel Tameleo, but Tameleo never figured 
it out. He liked Rossi because Rossi use to 
provide him with young girls. That was one 
of Tameleo’s biggest faults. He was a sex 
degenerate. Rossi even gave him his own 
girl for a night to keep Tameleo happy. 
But while he was pimping for Tameleo, he 
was stealing him blind. He was supposed to 
cut in Tameleo, who he called “Da-Da,” 
for a piece of his action. He might have 
made fifteen grand for one month, but he'd 
tell Tameleo he had a bad month and only 
made a few thousand bucks. If he owed 
Tameleo a thousand bucks, he'd chisel it 
down to 975 bucks. I'd hear him call Tame- 
leo “Da-Da,” and my skin would crawl. I 
remember one time when I thought Butch 
was a friend that I found out he was cutting 
in on my business. I called him up and told 
him I was going to shoot him, He ran to 
Tameleo and Patriarca and they told me I 
shouldn't tell Butch things like that—Butch 
was a good kid, they said, Finally, I told 
Butch one day: “Don't ever cross me again. 
Forget about Henry and Ray—TI'll put a 
hole through your head so big you'll be 
able to drive a limousine through it.” He 
got the message. After that, he'd cross the 
street to avoid me and he never came to 
my house again. 

Anyhow, Rossi and Palladino had this 
horse that was so slow he couldn't save his 
ass, but he was insured for ten grand. They 
decided to collect the insurance. They tried 
everything to get rid of him. They tried to 
give the horse pneumonia by packing ice 
around him. They filled his stall with wet 
straw and made him lie in it when he was 
all sweated up. They even gave the poor 
animal rotten food to poison him, but the 
sonofabitch wouldn't die. Finally they went 
to Patton and got the depressant. Now, this 
depressant couldn't be found in the horse 
after he’d been hit with it unless you got 
to the horse while he was still hot and 
checked samples of his sweat. If you waited, 
you couldn't find a trace. So they jazzed 
the horse with an overdose and it finally just 
laid down and died. They collected the ten 
grand, 

That was the stuff we decided to use at 
the Constitution Handicap. But instead of 
juicing the horse we wanted to win, we 
juiced the five other horses in the race with 
depressant. There were six really good 
horses: Dependability (the favorite), Sand- 
over, Sister Carol, Its Blitz and Slapstick, 
and the horse we wanted to win, Flauntless 
Light. It looked like the best bet to pay us 
a good price. We got the depressant and 
got a hold of a couple of stable boys. Car- 
dillo, Mustone and I paid them 20 bucks 
each to take a walk and then we whacked 
every one of the horses with the juice except 
Flauntless Light. When the race came, 
Flauntless Light won by seven lengths and 
paid $12.30 to win. The other horses looked 
like they were going to fall asleep before 
they reached the finish line. There was a 
big stink over the race, but the only horse 
checked for urine samples was Flauntless 
Light. I made twenty-three grand on the 
race. Cardillo made forty grand and 
Tameleo must have made a hundred grand 
or more. He bet with every bookie in the 
country and cleaned up. 

It's really a crying shame what goes on 
at New England tracks, but they aren't the 
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only ones. I don't care where you go— 
whether its the trots at Yonkers Raceway 
in New York or the flats at Hazel Park in 
Detroit or a track in Louisiana—the mob 
can reach the horse it wants to. Banana 
races are run every day. Hazel Park was 
owned by Tony Zerilli and half the Detroit 
mob. If you think that track was on the 
square, you've got to be out of your mind. 
In Louisiana, old Carlos Marcello had 
everything locked up for fixes. And in New 
York, half the Colombo mob was making 
fortunes on twin doubles or in track fixes. 
Not only that, but I'll bet there’s a thousand 
wise guys in the country that own horses 
under different names. Everybody in the 
mob knows what's going on. So do a lot of 
the politicians, but they’re getting their cut, 
and they don’t say a word. We had a state 
legislator who helped us get racing dates 
changed at mob-owned tracks so they 
wouldn't be competing with each other. 

The only guy getting taken is the poor 
sucker who comes to the track every day to 
plunk down his two bucks each race. Maybe 
he goes just for the enjoyment—for a day 
in the sun with the crowds. Maybe he’s a 
compulsive gambler. But whatever the 
reason he goes, he's getting taken not only 
at the track, but at his local bookmakers. 
The bookies know when banana races are 
being run, and they make a fortune off 
them. They take all the bets they can get 
on the horses that can’t win and the horse 
that’s fixed to win can’t be bet. How the 
hell can they lose? And if they're not tak- 
ing suckers with bets, they’re taking them 
in other ways. 

When Tameleo got his start as a jewel 
hustler, he used to work the race tracks in 
Florida. He worked with a fence we called 
Mike Ross. They would pull a_ switch. 
They'd show a sucker a real beautiful stone 
that might be worth five grand and tell the 
sucker he could get it for 1500 bucks. They 
would give it to the sucker, take him to a 
legitimate jeweler, and let him get it ap- 
praised. Then they'd take the ring back 
and hold it until the sucker came back with 
the 15 hundred. When he gave them the 
money, they'd hand him a gaff, a duplicate 
made of glass or of something else. 

There were dozens of rackets being 
worked by mob guys at the tracks. I know 
that in New York mob guys would buy up 
twin double tickets from bettors who 
wanted to avoid the tax men and then the 
guys use stand-ins to collect on the winners. 
There were even shakedown rackets to pro- 
vide protection for those guys buying up 
the tickets. And when the mob isn’t doing 
things like that, it’s corrupting jockeys and 
trainers and track officials and then using 
them for other illegal rackets. If you have 
a jockey compromised with a broad and 
he’s married, or if you have him in hock 
from a fixed crap or card game, you got a 
sucker that will move things like stolen 
securities or other hot goods for you if you 
want to squeeze him. 

New England is just now starting to 
smarten up about what’s going on. There’ve 
been indictments in Rhode Island and in 
Massachusetts for race fixing, but that isn’t 
going to clear it up unless they come up 
with better controls to stop mob guys from 
buying into tracks and horses and figure out 
ways to isolate the horses before races. J 
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POKER PLAYIN’ PRO ( from page 47) 
and I wasn’t there long before I met the 
kind of people I'm always looking for. 
Through them I found out about an exclu- 
sive club in Sidney, and I got an invitation 
to pay a visit to this club. Where it looked 
for a while like we were in the same 
fix as that polar bear—on a cold-ass trail 
—we suddenly struck oil instead. 

When I entered the club, I noticed a 6- 
by-12 snooker table, and I also saw some 
tables covered with green felt, which looked 
downright promising. I wasn’t at the club 
long before I learned they had a world 
champion snooker player as a member. 
They asked me if I ever played snooker. 
Now they didn’t know it, but that was 
kinda like asking Howard Cosell if he ever 
broadcast sporting events. 

I not only cut my teeth on a pool cue in 
Amarillo—where I eventually became 
snooker champion—but I shot snooker and 
hustled pool games up and down the West 
Coast while a young feller serving in the 
U.S. Navy, and later traveled all over 
Europe as a civilian member of Uncle 
Sam's Special Services, giving pool exhibi- 
tions and chalking up with the champions 
of the world. This was my background, and 
I told these Sidney gents, “Yes, suh, I'd be 
delighted to try my hand at some snooker.” 

Well, I really dusted this champion of 
theirs playing snooker. Things got so ex- 
citing between him and me that the Harlem 
Globetrotters, who were playing an ex- 
hibition game in Sidney, quit at the half 
and came upstairs to watch our snooker 
game because there wasn’t anybody left 
watching the Globetrotters. 

After I got this snooker behind me, my 
partner and I were asked to join the card 
playing. That’s what I'd been waiting for. 
We played gin rummy and poker, too. I 
went down there to stay ten days and 
stayed six weeks. There’s a rumor that T 
came away with a lot of money on that trip; 
there’s a rumor that I really knocked the 
fire from those kangaroos, . . . What's more, 
I'm welcome back—they even made me an 
honorary member of that club. This boy 
that went with me, he ain't welcome back 
“down under.” Turned out he was a thief 
—a cheat—something I sure as hell didn't 
know when I was paying his way, ... 

Sometimes people wonder about my 
background, wonder if I come from a long 
line of professional gamblers. Nothing 
could be further from the truth, My folks 
Were average, churchgoing, hardworking 
people. Daddy ran some cafés and a used- 
car business in Amarillo for many years. 

I was born in Johnson, Arkansas, but my 
folks saw the error of their ways and came 
to Texas when I was less than a year old. I 
grew up in Texas and consider myself a 
dyed-in-the-wool Texan. My folks divorced 
when I was about 11, and I spent part of 
the time with one and then the other. 

There was no gambling background at all 
in the family. When I was in high school 
in Amarillo, I used to cut sixth period study 
hall with three other boys (one was a candi- 
date for mayor of our town in later years) 
and I'd go to the pool halls and bust every- 
body playing pool. 

That’s the way it all got started. First 
pool, and then I got interested in cards. I 
guess T was about 16 at the time. I was al- 
ways looking for a new chance or a new 


80 / TRUE / APRIL 1973 


way to make money. Then the money was 
important but nowadays money is just a 
toy to me—it’s the thrill and the challenge 
of beating the best that I'm after. I don’t 
have any set amount of money I wanna 
make. 

As a youngun I had a keen eye and a 
sharp wit, and I got into games in places 
where other people wouldn't get games. I 
started out asa poo! hustler, and I became 
the best in my town and played all over the 
country, too. I generally was undercover 
when hustling pool—I wore the cowboy hat 
and boots and played the role of the coun- 
trified kid who thinks he can shoot pool. 

By the time I was 17 I'd played prac- 
tically all the good players in the U.S, 

Most of ‘em beat me, primarily because 
of my youth. But from 17 on, I became 
proficient in pool. 

I joined the Navy when I was 17. The 
Navy recruiting team came around while I 
was in high school and explained that any- 
one who had a C average could join up 
and get a high school diploma. 

I had a good deal in the Navy. I was a 
captain’s yeoman and chauffeur—and that 
didn’t constitute a hell of a lot of work. 
So with all that free time I hustled pool 
up and down the West Coast, using a Navy 
vehicle. It definitely was against the rules 
and regulations. Yet because of this Navy 
vehicle T had gas available during the war, 
I had all the chow chits I wanted and I 
could stay in fine hotels for free. It was 
something. I won five Cadillac automobiles 
in San Francisco in one week, just play- 
ing pool. I won the Cads after winning all 
the surplus money that was sewed up there. 

After my tour in the Navy, I thought I 
had all the money there was in the world, 
I couldn’t imagine anybody else having 
any. I had over $100,000 when I came out. 
It lasted me just over a year. Well, I was 
sull just a kid. I wasn't quite 20. 

After I went broke, this chance came up 
to enter Special Services for Uncle Sam. In 
this job, I gave pocket billiard exhibitions 
throughout the European theater. I had a 
lot of spare time over there, too. I was 
supposed to have been a good-will am- 
bassador, and I guess I probably created a 
little good will. But by the same token, I 
busted all those GIs playing poker and 
shooting craps and betting on the football 
games—making wagers on anything com- 
petitive. 

I stayed in Special Services almost one 
year. While I was on these tours, [ played 
all the European champions, I played Erich 
Hagenlacher, the European balk line billiard 
champion, in Germany. In France, I played 
the international European three-pocket 
billiard champion, Roger Conti, I played 
Joe Davis of England, the world champion 
snooker player. (I never beat him.) 

I beat Hagenlacher at snooker because 
he was primarily a billiard player. T had to 
play billiards with Conti. I didn’t know 
billiards and he beat me. I told him I was 
tired of him beating me playing pool. He 
said, “Well, you can't play.” 

I told him, “By God, I can play if we 
get some money on the line and we can 
find a table that’s got pockets on it.” Be- 
fore I left France, I won several thousand 
francs off that man because we finally went 
to a town where I found me a snooker 
table. 


Well, I knocked all the tail feathers out 
of him playing snooker, and from then on, 
when he and I played an exhibition game, 
it got a little closer. He used to beat me 
unmercifully, but after I broke his ass at 
snooker, he let up on me a little in the 
exhibition games. 

I kept playing pool until I was about 30 
years old, Yeah, I've played Minnesota 
Fats, I first played him in North Amboy, 
New Jersey, and Fats beat me out of $12,- 
000. 

Then, in 1950, he came to Amarillo and 
played me, and I broke him and three of 
his backers. I played Fats again at Atlanta, 
Georgia, and he broke me. I played him 
three times in all, and he beat me two of 
‘em. The first time Fats played me, he didn’t 
know who I was; he beat me out of that 
$12,000, but he could've won five times 
that. After I left, he found out who I was. 
Then he came to Amarillo and played me 
a proposition game, and I beat him—took 
his money and that of the three backers he 
brought with him. 

Pool was good for me; it was very lucra- 
tive right after the war, but then it died 
out. The big money reverted to cards, so I 
adapted myself. My occupation is still 
listed on my tax return as professional 
pool player, and I play in three world 
tournaments every year. In 1971, out of 
154 players, I finished 17th. Pool was my 
first love, and now it's a good sideline with 
me. 

I thrive on the action and excitement of 
high-stakes poker. My way of life is. real 
satisfying to me—a man's gotta like his 
line of work. Folks have asked me why 1 
never did “get into something else.” Hell, 
that’s a silly question, far as I'm con- 
cerned. Why should I get into something 
I don't know a damned thing about— 
maybe building computers or inventing 
medical wonder drugs or being a college 
professor or something? Would the world 
be better off if I made myself unhappy by 
Opening up a shoe store or an automobile 
garage? 

Most of the things in the world I want 
are things I've got. How many people can 
say that? I enjoy gambling. 

No way around it, the life of a profes- 
sional poker player is an interesting one. 
Hell yes, there’re times when you're gonna 
get busted—flat on your ass. Nobody is al- 
ways a winner, and anybody who says he is 
either is a liar or doesn’t play poker. I’ve 
been slicker than a wet gut many a time, 
but when I get broke, I] come back. 

I was down south one time in a game 
with a bunch of the top players. One guy 
had lost a lot of money and he was squeak- 
ing, really squeaking. There was about six 
of us that went to this place to eat, and this 
boy was squeaking about his losses. There 
wasn't any denying that he’d lost a hell 
of a lot of money. Now, most professional 
gamblers don't squeak when they lose. But 
he kept on and on. Finally, I said to him, 
“Where'd you get that suit?” 

“It’s a tailor-made suit,” he said. 

“What'd it cost you?" I asked, 

“Three hundred and fifty-nine dollars.” 

“What's that you're wearing on your feet, 
partner?” I asked. 

“Those are alligator loafers.” 

“How much they cost ya?” 

“One hundred and fifty dollars.” 
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~.. Here's how it works and what it does for you: 


Quadra-Trac eliminates shift lever and front locking hubs. \ 
Quadra-Trac is full-time automatic 4-wheel drive. There's 2 
no need to get out and lock in the front wheel hubs or 
even shift a lever... Quadra-Trac eliminates both. 4-wheel 
drive is automatically there when you need it —on or off 
the highway. 


Quadra-Trac offers superior traction. : 
Under test conditions, two Jeep Wagoneers, one Quadra- 3" 
Trac, one without, were asked to make an accelerating 
turn on a water-soaked road. The Wagoneer with f 
Quadra-Trac remained in control, while the other vehicle 

had a tendency to fishtail. : 


z, Quadra-Trac works in a new way. 

A third differential allows torque to be directed auto- 
matically to the wheels that have the best traction. If the 
wheels on one axle start to slip, as on ice or rough terrain, 
the wheels on the other axle automatically take over. 


Quadra-Trac is one of the most advanced 4-wheel drive 
systems ever developed and it's available now on Jeep 


Wagoneer and Jeep Truck. If you want V w 
to know more about it, see your Jeep ee 
dealer. He's the 4-wheel drive expert. Toughest 4-letter word on wheels. 


I said, “You got on a pair of cashmere 
socks. What'd they set you back?” 

“Six dollars a pair.” 

I asked him what he was paying for the 
suite he was occupying in the hotel, “Forty 
dollars a night,” he said. 

“You flew down here in a jetliner, didn’t 
you?” 

He admitted that was so. 

“What'd we just order now?” I asked. We 
were sitting at a table in a restaurant. 

“Prime rib.” He's beginning to look kinda 
sheepish. 

Prime rib was $7.50. 

I said, “All right, now lookee here, 
neighbor, You're wearing a three-hundred- 
and-sixty-dollar tailor-made suit, you've got 
on a pair of one-hundred-and-fifty-dollar 
shoes, you paid six dollars for those socks, 
you're staying in a forty-dollar-a-day suite, 
you flew here on a jet, you're eating a 
seven-fifty steak, and you're hollering? How 
many people you know who do all that?” 

I know I live high on the hog, but it’s 
something you gotta do when you're hunt- 
ing high-stakes poker. I wear both shop- 
made and tailor-made western suits which 
range in cost up to $550 a suit; I’ve got a 
dozen or so pairs of boots, including calf, 
kangaroo, ostrich, anteater, lizard, alligator 
and nylon that'll run from $225 to $1000 a 
pair and up; and probably a dozen $100 
ten-gallon hats. I always travel by jet and 
there ain't any two-week period I don’t go 
somewhere by plane. 

I've owned a stable of racehorses, but 
they were a liability, not an asset. I've had 
some ventures in the stock market that were 
all bad. But I’m not looking for a solid 
investment. My investments will be to bet 
on the next World Series or Super Bowl. 

I do most of my globe-trotting and poker 
playing during the winter months. Sum- 
mers I spend with my family, We have our 
home in Amarillo with an olympic-size 
swimming pool in the backyard, our own 
water well, and a flock of younguns who 
love to go swimming. I lead an ordinary 
family man’s life; I've even coached Little 
League baseball. 

My wife Helen Elizabeth has never 
played a game of chance, as far as I know. 
She thinks a king is the ruler of a country 
and a queen is his bedmate, We have three 
kids—the oldest boy, Bunky, is attending 
college on a golf scholarship; Becky, 13, 
and Todd, 8, go to public schools, 

My family knows I gamble, but I keep 
my gambling business away from ‘em. If I 
come home from a real bad trip, and I mean 
a real bad trip, and one of the kids asks, 
“How did you do, Daddy?” my answer's 
the same as if it had been a mighty good 
trip. I tell "em I did just fine, and they 
must think I’m the cleverest booger in the 
world because IT don't ever lose. But there's 
no need for me to be a hardship on my 
family those times I do lose. 

One time I was playing in Nevada and 
a man who I know is with the Organization 
came over and asked for a piece of my play. 
I know these people, I don’t deny it. But the 
extent of my association with ‘em is “Hi" 
and “How are you?” They respect me be- 
cause they know my word is good, that T'll 
do what T say I'll do. JI laugh and I joke 
and tease with these people, and they accept 
it that way. So, instead of just telling this 
Organization feller he couldn’t have a 
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piece of my play, I told him I already had 
five partners, He slapped me on the back and 
walked off, and one of the guys setting at 
the table asked, “Whatta you mean, Slim, 
you got five partners?” 

“I damn sure do,” I said grinning. “I got 
a wife, three kids and a Weimaraner dog.” 
My idea is you catch more flies with honey 
than you do a swatter. That way, you don't 
make enemies, and you can’t afford to have 
those Organization people for enemies. 

I'm always being asked what it takes to 
be a professional poker player. Well, you 
gotta have a strong constitution and no 
nerves whatsoever, You've also gotta be 
an honest man. All the stock in trade that 
a gambler has is his word. Most likely, 
he'll have his money somewhere in a safe- 
deposit box. But if he needs it to meet his 
bets, he'll go get it or send for it. He'll pay 
his gambling debts before he pays his 
grocery bill. And, if you don’t, it doesn't 
take six months in this business to find out 
who will and who won't. 

We're always running into each other— 
us high-stake players—wherever we go, you 
know. And the word gets around fast— 
“Ol So-and-So got $2000 from Ol’ So- 
and-So, and the next time he saw him, he 
didn't pay him." That's the kiss-off, that 
feller’s through in the big games because his 
word ain't no damn good. 

Tt’s a small, elite group of men who play 
high poker for a living. Most of 'em are 
older than me, in their 60s. But you won't 
find a more honest bunch anywhere in the 
world. They're tough, hard-bitten guys who 
have been around; they know their way 
around anywhere on this globe and yet, in 
our circle, we can lay down beside each 
other and sleep and leave all our money in 
our pants pocket and not worry about it. 

You can’t do that with the square-Johns. 

In a room full of professional gamblers, 
we can walk off and leave all our chips on 
the table, even if we gotta go back to the 
motel and change clothes, or leave the game 
to sleep for five or six hours. We don't 
worry one bit about somebody taking our 
chips. Now, go play in some of these pri- 
vate games with some of these goody two- 
shoes, and see how you come out if you 
leave your pile for a minute. 

T've got two or three cigar boxes full of 
bad checks I've been given by businessmen, 
but I ain't got a damn one from a profes- 
sional gambler. 

In our circle, we get broke, we can bor- 
row money two different ways. We don't 
sign any notes; we don't sign anything at 
all. You either borrow “principle” money 
or you borrow a bankroll with the under- 
standing you'll pay it back when you can. 

“Principle” money, you tell the lender 
when you're gonna pay it back and, neigh- 
bor, you pay it back exactly when you tell 
him. When you borrow the money with- 
out setting a repayment deadline, you may 
run into the lender the next day or next 
week in a game. But he don’t ask for or 
expect the money until you say when. He 
knows you're short, or you'd pay it. 

But principle money is just what it says 
because if you're short and need your 
money—you need money to operate on— 
and you have been told a time when you'll 
get the money back, that’s when you're sup- 
posed to get it, no later. Principle money 
you pay the lender the following morning 


or whenever you can get to your stash and 
get your money. 

And, there’s no such thing as interest 
with us. 

You know, in this world today, nobody 
does any business any more without signing 
contracts, except professional gamblers. In 
the frontier days, a man’s word was good 
enough for deals involving thousands of 
dollars, and it’s still that way in our circle. 
Sometimes we go partners on a trip. Say, 
for instance, that Texas Dolly hears that 
I'm gonna make a playing trip. He may be 
in Fort Worth and me in Alaska, but he'll 
get on the phone and say, “Slim, I've got 
twenty-five percent of you while you're 
gone.” That's the way it'll be, neighbor. 

When [ get back, if I won $14,000, he 
knows I'm not gonna tell him it was $8000 
and give him $2000. And if J tell him I lost, 
he knows that I did—there ain’t any ques- 
tion. He'll assume 25 percent of that loss. 
If you ever get where you can’t operate that 
way in the gambling business, you've got 
no chance. 

There's some gambling I won't do. I don't 
even know those crap tables are out there. 
T won't stand to play in a poker game where 
they're taking money out of my pots. As 
I've said, I got five partners at home and 
T ain't looking to take on any new ones. So 
I don’t want anybody putting their hand 
into my pot. They can charge me by the 
hour—that’s fine with me. In fact, that's 
the way I play most of my poker. Chances 
are that in my lifetime I've paid $20,000 
commission for playing—easily that. That's 
all right because when I'm in such a game, 
J know what percent I'm giving up, or what 
rate per hour I'm paying. 

I won't play blackjack, because I know 
who's got the best of it—I know the per- 
centages in gambling. I know that if I play 
baccarat I've got the worst of it. Now, I’m 
not knocking these games because I’m 
around ‘em all the time, but you've got the 
worst of it when you play ‘em, and I've got 
to have the best of it. I've got what some 
of those people call iron pants—-when I 
walk by blackjack and baccarat tables, I 
don’t even know they're there. 

I'm a winner—I play poker to win, My 
gambling philosophy is that the losers walk, 
the winners talk. There’re winners and 
losers, and all my life I’ve been a winner. 

T guess there're between eight and 12 real 
top poker players in the United States. By 
top players I mean successful players: the 
men who year after year wind up with the 
chips, I think that Pug Pearson is the best 
all-around card player in the world. He’s a 
winner at about any game he plays, but he's 
the best there is at seven-card high. Pug 
lives in Tennessee and Las Vegas—he re- 
cently acquired a fabulous home in Vegas. 
The first time I met Pug, he was a pool 
hustler, same as I was then. 

Another great player is Johnny Moss of 
Odessa, Texas, a former World Series of 
Poker champion. I’ve played many a game 
with Johnny. In fact, for two or three years 
I saw more of him than I did my wife. 
Everytime I looked up, no matter where 
in the world I was playing, there was Johnny 
sitting across the table. He’s been a top 
player for 40 years, and wherever there's 
high action, Johnny shows up. 

I'd rate Bill Boyd of Las Vegas, an execu- 
live at the Golden Nugget, as the best stud 
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player in the world. He uses a lot of psy- 
chology in his play and he has something 
that’s very important to poker—money. If 
you get into one of these big games with 
$2000 and another man there has $20,000, 
you're a decided underdog to start with. 
I don’t care how good you play, the big 
money will move in on you. 

There’s a man from Oklahoma City who's 
a top card player, George Barnes. He’s an- 
other one of the old-timers. George is pri- 
marily a stud player, but he plays it all— 
real good. 

Texas Dolly from Fort Worth—he has 
to be rated high among the best players 
anywhere. Another Las Vegas card player, 
Jimmy Casella, is probably the best there is 
in razz, or seven-card lowball. But he plays 
all the games. He learned Hold’em faster 
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than anybody I've ever seen—learned to 
master it, that is. [See page 86 for rules to 
Hold’em.] 

Jack Strauss of Houston is an excellent 
player. He’s a dangerous player in Hold’em 
(and also a good gin-rummy player). Other 
top-rated players are Aubrey Day from Ala- 
bama, Addington Crandall from San An- 
tonio, Texas, and Jolly Roger Van Osdale 
from Missouri. They always show up for 
the World Series of Poker. 

There’s one lady that comes to Las Vegas 
every year and plays in some of the high 
games but, personally, I think a woman's 
made to be loved and petted and not to play 
poker. I don’t think there’s such a thing as 
a real, top-notch woman poker player. It 
just doesn’t seem to me that their heart’s 
as big as a pea, and you need a lot of heart 


to be a high-roller poker player. If they get 
to going bad in a game, they get frustrated, 
whereas a man will kinda control his emo- 
tions. Women are tight players. They're just 
not with it as poker players as far as I'm 
concerned. A woman would have a better 
chance of putting a wildcat in a tobacco 
sack than she would have of coming out to 
Vegas and beating me. I've played gin rum- 
my with some women who played good but, 
of course, I beat every damned one of ’em. 

In my dealings, I find that the monied peo- 
ple in America are the biggest phonies. With 
them it’s all a big “I” and a little “you,” 
usually with an “O” thrown in between. 
These big shots want to do this and do that, 
but I do very little business with ’em, be- 
cause I either know something about ’em or 
their word’s no good. 

You'd be surprised the number of people 
who are being taken regularly in some of 
these private games. I play in ‘em once in 
a while—people will call and want me to 
come to their hometown and sit in a game. 
It doesn’t take me long to see that these 
people are being robbed. 

But I don’t tattle on this robber. That’s 
his thing, and I don’t bother nobody. Yet, 
by the same token, I won't stand to be 
robbed myself. So I have a way of letting 
this thief know that I’m wise to what he is 
and to what he’s doing. This is a courtesy 
thing among gamblers. If I get involved in 
a pot, he won't take the best of it with me, 
because if he does he’s got to kick my money 
back. I'm sure not going to lose my money 
to a man knowing that he’s cheatin’ me. 

Another occupational hazard of our 
business is hijacks. We get stuck up every 
once in a while. But that’s just one of the 
hazards of this business because if we get 
hijacked we don’t say anything about it to 
the law. We're not looking to run tattle- 
tale it. 

Hijackers will hit the game or hit you 
after you leave. You're always pointed out, 
and they'll be waiting for you at your room, 
or they'll come and take off the whole game. 
I take some precautions, but I won't say 
here what they are. I’ve been lucky—I’ve 
only had it about three times in the last ten 
years. I missed one of the biggest ones. I 
was supposed to be at that game, but I 
wasn’t there. That’s why we don’t play with 
cash in the high games anymore. 

I look forward to the World Series of 
Poker every year. As long as they're holding 
it, you can bet your damn boots I'll be 
there. I hope a lot more card players around 
the country come out, too. All the local 
champions usually show up. Some bring 
$8000, some bring $30,000 with ’em. The 
more people who wanna play, the merrier, 
as far as we’re concerned. Of course, the 
big ones usually eat up the little ones. 

I think a lot of people will be in Las 
Vegas for the World Series of Poker—root- 
ing for me to win. And I’m gonna try not to 
disappoint ‘em, but good Lord, all those 
boys are top players. You've got to realize 
you're about a 12-to-one underdog not to 
win the World Series of Poker when you 
start with these boys. But I'll damned sure 
make it hard for some of ’em while I’m in 
there. They know it, too. 

Here’s hopin’ I see you there, neighbor. 
Maybe you can use these tips of mine, and 
knock me out of that fracas. 

If you do, all I can say is you were 
taught damn well. 
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streamlined housing (which enclosed drive- 
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In ’73, the hot idea is our 1500: With 150 
fire-breathing horses, the most powerful—most 
advanced—production outboard made. But every 
year is a Mercury year. Our record of industry 
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1941 INTERNAL REED VALVE INDUCTION 
Eliminating disadvantages of external manifolding. 
1952 FLO-TORQ SAFETY CLUTCH 
Eliminates shear pins. 


1957 JET-PROP UNDERWATER EXHAUST 
For quieter operation, less underwater drag. 


1958 FIXED-JET CARBURETORS 
For perfect air/fuel mix, maximum power 
and fuel economy. 


1966 THUNDERBOLT CD IGNITION 
For sure, fast starts and smoother running. 


1969 DIRECT CHARGE INDUCTION 
For more horsepower per cubic inch, more 
miles per gallon. 
1973 “POWER-PORTED” PISTONS— 
Newest Mercury innovation for more 
efficient power. 


Depend on Mercury to stay ahead. This year. 
Next year. Our record proves it. 
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Share the fun of the great outdoors. 
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POKER PLAYIN’ PRO 


HOLD'EM, a variation of seven-card stud, 
is my game. 

| play it better than any other poker, 
and needless to say, I'd rather play it 
than anything else. For some years Hold- 
‘em has been a top game among the 
high-stakes gamblers of the country; | 
know, because I’ve played with all of ’em 
— in the East, West, North and South. It 
has been known by other names, includ- 
ing Hold Me and Hold Me, Darling. | think 
Hold'em is on the way to becoming the 
most popular poker game in America 
today, even at that once-a-week family 
get-together around the table. Because 
it's a game that can be just as much fun 
with a nickel ante and a quarter limit as 
when high table stakes are riding on the 
outcome. 

lf you can run a bluff, Hold’em is your 
game. There is a greater element of bluff 
than in any other form of poker. 

This is how you play: 

Each player gets two cards, face down. 
You ante at the start like any other game, 
and the first betting interval comes after 
the first two down cards are dealt. The 
play rotates to the left from the dealer. 
On this opening round, a player must stay 
or get out. 

Next, three cards are dealt face up in 
the center. This is called the flop, and 
these are community cards to be used 
by all players in making their hands, 
along with the two they've got in the hole. 

You make the second wager after the 
flop. This time, a player can pass because 
a pot’s already started. 

Then two more cards are dealt face up 
in the center—one at a time, with a 
betting interval coming after each card. 
In the games in which | play we always 
burn the top card at the start of every 
turn—you burn one and turn one. This 
is a precautionary thing, the main reason 
for it being that burning or discarding 
that top card eliminates cheating 90 per- 
cent of the time. Marked cards won't 
work for a cheater when the top card is 
burned. Not that we're accusing anybody 
of being a cheat: burning the top card is 
just a traditional thing in professional 
and many amateur games. 

Most of the games | play in have no 
limit, but Hold'em is an interesting game 
to play with a limit because after the 
turn there are so many times that you'll 
have something good to draw at. 

Here’s an example. Suppose you’ve 
got the ten, jack of diamonds as hole 
cards. The turn comes the seven of dia- 
monds, eight of diainonds and ten of 
spades (the community cards). Now that 
doesn't look like much of a hand by usual 
standards; really, all you've got is two 
tens. Still, your hand is a favorite over 
two aces! 

Why is your hand—the worst one ob- 
viously—the favorite? Well, neighbor, re- 
member you've got two more cards to 
come. If you catch anothe: ten, you make 
trips, and there’s two tens left in the 
deck. Other cards left that will help your 
hand are three jacks —you could make 
jacks and tens or even three jacks. Four 
nines are left, which could give you a 
straight if one falls. There are eight dia- 


86 / TRUE / APRIL 1973 


monds that could make you a flush 
(You've got to say eight because you 
figured the nine of diamonds as a winner 
in making a straight). 

Total these helping cards—two tens, 
three jacks, four nines and eight dia- 
monds; that’s 17 winners you've got in 
the deck. With two cards to come you 
double your chances of drawing a hand, 
so that adds up to 34 winners. With that 
many winning cards still out, you’re damn 
sure a favorite to beat two aces with that 
ten, jack of diamonds you're holding. 

Now, with you having the ten, jack of 
diamonds, let's give another player the 
ace of spades and the ace of clubs. Then 
say that the seven of diamonds, eight of 
diamonds and ten of spades hit out there 
in the flop. 

Your potential draw makes yours the 
best of the two hands. I'll take your hand 
and play against those two aces anytime. 
In 20 hands with these same combina- 
tions, I'll win the majority of 'em. | believe 
that so strongly that I'll take the ten, 
jack and play freeze-out with anyone, and 
break whoever is playing against me. 

I'd go so far as to say that any tight- 
ass player with that two-ace hand could 
turn his cards face up to me and I'd 
still call a raise with that ten, jack of 
diarnonds I'm holding. |'m not saying 
that I'd call a raise with all my chips, 
because two aces is the best hand at 
this point, but I'd call one with up to 
ten percent of the chips | have in front 
of me. The reason again is that hidden 
percentage I've talked about: If | help my 
hand | might be getting laid ten to one 
odds that | don’t win the pot because 
this cat with the two aces will go all the 
way with ‘em. And I'll break him. 

But the picture can change drastically 
with just one card. If the four of clubs, 
say, was out there instead of that ten 
of spades, you’re no longer holding the 
best hand. You've eliminated your two 
tens. 

Now you’ve got 12 winners—nine dia- 
monds and three nines—left in the deck 
that can make you either a flush or a 
straight; considering two cards to come, 
you've got 24 winners. Otherwise, those 
last .wo cards would have to be a ten, 
ten; ten, jack or jack, jack and the odd: 
of them falling that way are out of this 
world, roughly in the neighborhood of 
150 to one. So with that four of clubs 
instead of the ten of spades in the mid- 
dle, your hand ain't worth. much. 

The fourth community cad in Hold’em 
is an important one. This card possibly 
will make a straight or a flush on the 
board, or otherwise help someone's hand. 
It's very unusual if it doesn't help some- 
body. 

Just to give an example, say the flop 
includes a queen, jack, five. The fourth 
up card is dealt and it's a nine. You can 
bet your hoss that somebody in the pot 
has him a ten, and that gives him a four- 
card straight draw right there. And if he 
happens to be holding a king, ten, he’s 
already got himself a king high straight. 
Somebody sitting there may have turned 
three jacks and is feeling good, and sud- 
denly he’s looking at a possible straight 


in another player's hand. That’s how that 
fourth card can change things. 

There’re some split pots in Ho!d’em 
because with everybody playing those five 
community cards, there'll be some equal 
hands held. This is important for you to 
realize when you first start playing the 
game. Watch that board and if there’s a 
straight there, everybody that stayed in 
the pot has got a straight. 

If the flop cards are seven, eight, nine, 
ten, jack, and you're holding the queen, 
naturally you've got the biggest straight 
at the table. (You don’t use the seven, 
of course.) You’ve got the winning hand. 
If no one has a queen, it’s a split pot, 
and everybody that participated shares 
in the win. 

Occasionally a four-card flush will 
come up in Hold’em. If there’re four 
hearts on the board and you've got the 
ace of hearts in your hand, you've got a 
cinch if the board ain’t paired, or if there 
ain't a possible straight flush out. You'll 
win with your nut flush (ace-high flush). 

This is why Hold’em is such a fascinat- 
ing game. You may come in with an ace 
of hearts and a trey of diamonds. The 
turn brings a deuce and four of hearts 
and eight of clubs. Lookee there partner, 
you've got some kind of hand! A bigger 
hand yet would result if the flop included 
a deuce, “our and eight of hearts. With 
the ace o . earts in your hand, you've goi: 
two draw. © make a cinch flush. It'd be 
a cinch flush because it’d be ace-high, 

By the same token, if a little, ol’ rag- 
gedy-ass five hits out there, you've got 
a straight: ace, deuce, trey, four, five. 

There’s so many concealed things that 
can happen to you in a Hold'em game. 

A big, big rule to remember: play your 
hand fast in Hold'em, while you're hold- 
ing the best cards. Unless, of course, 
you've t)-ned some kind of a mortal 
cinch wit: ‘hich you can afford to psyche 
some mo_ = into the pot. But also be- 
ware of th. se mortal cinches. 

By a mortal cinch | mean this: If I've 
got two kings and the turn comes king, 
seven, eight, I'm going to make a good 
bet because, by God, with three kings I'm 
hunting somebody with a draw at some- 
thing like an ace, king. 

The ace, king hand will have a shot at 
two kings with an ace kicker, and I'll sure 
as hell get a call out of him becuuse he’s 
got the Lk ‘gest card on the board paired, 
backed by the ace. Or | might catch 
someone \\'.0 took a turn holding a king, 
eight of spades and is trying to flush. 
After the flop he’s got kings and eights 
and you can bust this dude; he’s going 
to play those two top pair there on the 
board. 

So |’ll lead strong with three kings. If 
| run into a hand and a man plays back 
at me, I'll call. I've got the top hand, and 
he’s an underdog if he’s shooting at a 
straight. If he’s come in with a king, 
seven in his hand, he's dead to the pot 
—if another seven hits, it’ll make him a 
seven full on kings and, by the same 
token, I'll have a king full on sevens and 
cause him some misfortune. In Hold'em, 
you just never -know until that final card 
is turned. 
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Behind seat is storage space Fordboxcoverlooksandfits 

not gas tank on most models. right, protects your cargo. 

Full-foam seat over 5 in. deep Heater is modern blend-airtype; Box sides are double-wall their 
is standard in every cab. optional “air” is all builtin: fulldepth with no seams. 
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£7 | 

j 
Front disc brakes are standard Roomiest Ford pickup cab ever Ford’s famous Twin-l-Beam | 
A on Ford pickups (except 4x4), offers unusual quiet, comfort. suspension...smooth, strong. | 
| | 
A better idea for safety: 
Buckle up. 
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FORD DIVISION Works like a truok/rides like a car. 
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Up 10% 


Land Increasing At Much Higher Rate”’ 


* No Interest * No Salesmen 
* Just $24.50 per month ‘* Total Price $2,450 

* Buyer Protection Plan + 214 Acres (Equal to 10 
City Lots) of Growing Colorado. 


THERE IS ONLY ONE COLORADO 

Large land buyers discovered this growing state long 
ago. Most areas in Denver, Aspen, Vail and Colorado 
Springs are rapidly expanding causing property. in 
these areas to become more desirable. Now a new 
area, the San Luis Valley in Southern Colorado, is 
open to the individual buyer. For years so much of 
this area has been tightly held by a few large land 
owners. But now a part of this beautiful valley, Wild 
Horse Mesa, is available to you for vacation, retire- 
ment or long term investment. 


WILD HORSE MESA, YOUR SPECIAL PLACE 

Fresh, clean air to breathe. You will see neighboring 
mountain peaks which reach for the clear blue sky. 
Roam the Pinon and Ponderosa woodlands, ride the 
wild horse trails and see the wild horse herds which 
still roam the mesa top. The Mesa overlooks one 
of the San Luis Valley's largest lakes . . . Lake San- 
chez, where your family can swim, sail, water ski 


* No Down Payment 


"President's Message to Congress 
Jan, 30, 1967 


and fish for flashing Northerns and Rainbow Trout. 


LAND BUYERS ENJOY MANY EXTRAS 

Three national forests, within 75 miles, offer unex- 
celled hunting, camping, exploring and hiking. Snow 
skiers find Taos and Red River, New Mexico, both 
within 65 miles. Modern conveniences are here too. 
School, shopping, churches and friendly people in 
San Luis and Questa within 22 miles. 


ALL THIS FOR ONLY $24.50 PER MONTH. 


These are but a few reasons why property at this 
price and these terms is going fast. It will never be 
any easier to buy your own 21/ acre retreat in Wild 
Horse Mesa. Just $24.50 total monthly payment. No 
down payment, no sales commissions. Every dollar 
is applied to the purchase of your land. 


TAKE ACTION NOW 


Buy while these low current prices are still in effect. 
We are proud of our reputation for doing business 
fairly and honestly. We want you to know about us. 
Write any Costilla County Official, County Court 
House, San Luis, Colorado. Be first this time. Fill 
out coupon below. 


WILD HORSE MESA 


VALLEY PLAZA CENTER - ALAMOSA, COLO. 81101 


Please reserve a 21% acre tract in my name. | understand that there is no 
obligation and that | may purchase my property for $2,450.00, with no 
money down, no interest and monthly payments of only $24.50. Please 
rush my color brochure, purchase agreement and land map showing the 
exact location of my property. No salesman will call. 


Name 


Address 


City State Zip 
(| am interested in the purchase of 2% acre sites) 
This offer is subject to all local, state and federal regulations. 


SWINGING SINGLES ( From page 41) 
mense, but maldistributed. On a nationwide 
basis, unmarried women outnumber un- 
married men; but the proportions vary 
tremendously according to age levels. 
Among young adults the female preponder- 
ance is around four to three. After the age 
of 45 it rises as high as four to one, as more 
women become widows. Yet some states— 
especially Alaska, Hawaii and Nevada— 
suffer a distinct shortage of women in all 
age brackets. The District of Columbia, on 
the other hand, has only about 70 single 
men for every 100 single women, while in 
Miami the girl-boy ratio is a fantastic seven 
to one (this being due to the presence of 
legions of airline stewardesses in training). 

By and large it can be said that the great 
urban centers draw many more single girls 
than men because female power is needed 
for sales, clerical and secretarial work. It 
happens, therefore, that while a state s over- 
all sex ratio may seem reasonably balanced, 
it is actually heavily weighted against 
women in metropolitan areas and against 
men in rural regions. 

But just because a city contains more 
lone females than males, it doesn’t follow 
that this is necessarily reflected at all singles 
functions. Attendance varies according to 
a bewilderingly illogical pattern. The bars, 
for instance, always have a clear male ma- 
jority. At “singles weekends,” however, the 
customary ratio is three or four women per 
man. 

I could find no discernible reason why 
this should be so. Singles weekends are 
expensive, competition is frenetic, their 
purpose—if anything—more blatant. 

Singles weekends have become synony- 
mous with half-a-dozen resort hotels situ- 
ated in New York's Sullivan County, a 
stretch of gently undulating countryside in 
the southern foothills of the Catskills, col- 
loquially known as the “Borscht Belt" or 
the “Jewish Alps.” They did, in fact, origi- 
nate there, but have since spread throughout 
New England, to Florida, southern Cali- 
fornia and even Puerto Rico. 

The Catskills’ largest resort is the high- 
rise Concord, a titanic edifice that could 
pass as the Slst state. The Concord has 
three nightclubs, a discothéque, six bands, a 
dining room the size of an airfield, a 1500- 
foot toboggan run, four indoor and 13 out- 
door tennis courts, a skating rink, three golf 
courses, an indoor pool ringed by sun 
lamps, the Night Owl Lounge for insomni- 
acs and—periodically—orange snow. 

The weekend I got there it was jammed 
with 2800 singles and could dispense with 
the orange snow. It could have dispensed 
with most of the indoor entertainment as 
well, because the gathered stags supplied 
the only attraction that interested them— 
each other. 

From Friday’s registration to Sunday’s 
checkout, the motto was “mix!” You mixed 
on the dance floor, in the pool, along the 
bars, around the lobbies, at the wine tasting, 
the graphology lecture, the bridge tourna- 
ment, and during what appeared to be a 
permanent game of “Simon Says” proceed- 
ing in one of the lounges. We were goaded 
into greater mixing efforts by a social 
hostess with a smile tattooed on her face. 

The ages of the guests ranged from the 
early 20s to the late 50s. The men dressed 
with extreme casualness, but the women 
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THE QUALITY NAME IN OUTDOOR FOOTWEAR 
CAMPING - HIKING - FISHING - HUNTING 
---OR JUST KNOCKING AROUND 


From Northern Wisconsin comes a boot as 
great as the great outdoors, Wood N’ 
Stream. In leathers tanned to the colors of 


ST REGM 


leaves, with that rubbed-in-oil 


feel. Soft and supple, yet rugged and 
strong. Look for Wood N’ Stream at local 
shoe, department and sporting goods 
stores. 
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SHOE COMPANY 


me MERRILL, WI 54452 (715-536-5521) 
> A Division of Bata Shoe Co., Inc. 


“Six months ago 
| wouldnt have believed it myself. 
But now my invention idea is being 
manufactured for nationwide distribution: 


I’ve never really con- 
sidered myself an inven- 
tor by any stretch of the 
imagination. But for a 
long time, I’ve had ideas, 
Sometimes I laugh at 
them myself. But I was 
never really serious un- 
til this idea. 

One day I saw a new 
pickup truck. The guy 
had drilled holes in the 
panels to bolt his load down. They had 
rusted and ruined the looks of his truck. 

I didn’t do anything about it right off. But 
a couple of days later I made a few rough 
sketches for an anchor tie-down. Then I 
started trying to make one. I made mistakes, 
but the idea was a good one—a tie-down 
which required no drilling of new holes, no 
marring, scratching or rusting. 

I knew it would be great for farmers, 
ranchers, dairymen—anyone, really, with a 
load to tie down securely and rattle-free 
from machinery to motorcycles. 

My idea was coming along, but I knew I 
needed some professional help, That’s when 
I went to see Invenco. 

First, they evaluated my idea. It passed. 
I got excited. 

Then the Invenco specialists really helped 
me get organized right down to engineering 
drawings. They were thorough, knowledge- 


Mike Powell 
Ft. Worth, Texas 


able and patient—real experts. 

My story isn’t over yet. Six months ago I 
wouldn’t have believed it. But through the 
assistance of Invenco’s affiliates, my idea, 
all-purpose anchor tie-downs for pickups, is 
now being manufactured for nationwide 
distribution. 

I know everybody can’t be successful. But 
it’s a thrill to think about your product 
being for sale. And I know I couldn’t have 
done it without Invenco. 

You know, I’m just an average guy. But if 
all this can happen to me and my idea, 
chances are it can happen to you, too. 


Invenco 


To get started on a money making venture with your 
invention idea, return this coupon now for free in- 
formation or call the Invenco Office in your area. 


The Company for People 
with Invention Ideas 


Name. — = 

Address____ a == 

City __State- 

Phone = 

Return to: Invention Company of America 
Department Tl 


2420 LTV Tower 
Dallas, Texas 75201 


Offices in New Orleans, Tampa, Dallas, Houston, 
Ft. Worth, San Antonio 
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seemed to have brought one wardrobe 
trunk each. Some of them changed attire 
four times a day, never repeating an en- 
semble in 48 hours. Without exception, they 
were as jittery as neon lights, punctuating 
the weekend with sudden explosions of 
door-slamming, tear-brimming rage. 

My roommate, a veteran of five week- 
ends, explained their behavior to me. “It’s 
all this competition. Makes them flip their 
wigs. You better watch out—give one of 
them the slightest encouragement and you'll 
be stuck with her for the whole weekend.” 
His name was Max; he was 33, a salesman, 
and lived in Brooklyn with his mother. He 
had a nervous tic on the left side of his face 
and the remarkable ability to blush with 
his ears. Most of his stay he wore a green 
sweater with bright pink pants. 

I went to one of the lobbies. A girl sat 
down beside me. She wore a phosphores- 
cently turquoise mini-skirt, a platinum hair- 
piece and the eye makeup of a Balkan spy 
in an early Erich von Stroheim production, 
We spent the next 15 minutes strenuously 
lying to each other. I told her I was di- 
vorced and she told me she was a fashion 
model. I told her I was a corporation lawyer 
and’she told me she came up here to relax. 
Tt went on that way until the social hostess 
appeared, blowing a bosun’s whistle and 
advising us to mingle! We mingled. 

If the girls were tense, the men were 
breathtakingly rude. I heard one cavalier 
introduce himself to an overweight brunette 
with the words: “Lissen, why don't you go 
on a Stillman diet?” 

A young man of elephantine proportions, 
chewing a soggy cigar, broke into an all- 
girl conversation about Chinese acupunc- 
ture by hollering: “Aw, cut out dat smart 
talk and maybe you'll get husbands.” 

The ladies gave almost as good as they 
got. At dinner a matron with inch-long eye- 
lashes and a plastic butterfly on her silver 
lamé gown surveyed the scene and said 
loudly, but to no one in particular: “ll 
have to see about another table. Just once 
I wanna sit with some class people.” 

If whatever raged outside was the war 
between the sexes, this was nuclear combat. 
And all present had paid between $70 and 
$80 to participate, not including transporta- 
tion costs. 

The tone persisted through a dinner 
dance, a calypso party, a cocktail mixer and 
a disc session with free wine, possibly be- 
cause nobody drank enough to get mellow. 
Enough, though, for me to hear some fairly 
unvarnished female views of the setup. 

“My mother makes me come up here on2 
month after another, She pays for it, so 
don't have an excuse. Why? Because I’m 
going on twenty-six, an old maid already. 
Well, just look at these jerks—look at 
them!” 

Her neighbor looked as ordered and 
nodded, her jaws chewing rhythmically. 
“Yeuh, they're terribly few this week. So 
perhaps itll be better next month.” 

A girl with a voice like a caress, who did 
freelance public-relations work, gave me 
another angle. “The older women are the 
worst here. They just about trample you 
underfoot hurling themselves at guys. And 
most of them don't even want sex; just 
compliments. Anything to keep their egos 
intact for a little while longer.” 

“And the men?” 
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She made a curious grimace, something 
halfway between sympathy and disgust. “A 
lot of schlemiels. They all want to go to 
bed with you immediately. If not here than 
back in the city. But they’re scared of any 
kind of commitment. Emotional or any- 
thing.” 

Yet despite her observations—and mine 
—the singles weekends produce a steady 
crop of marriages. Mostly by a delayed- 
action mechanism. A girl will give her tele- 
phone number to eight or ten men over the 
weekend, Perhaps half will actually ring 
her for a date, half again may take her out 
repeatedly, ove may stick around for keeps. 

The Concord’s neighbor is the smaller, 
but equally hectic, Grossinger’s. A singles 
weekend at Grossinger’s costs $65, includ- 
ing meals that are not only gargantuan but 
excellent. When the guests aren't actually 
eating they're kept entertained “from dawn 
to yawn,” and frequently a good while 
longer. 

Grossinger's specializes in participation 
programs on all levels. One gathering in- 
vites patrons to thrash out requests and 
complaints with the management in open 
assembly. Another features amateur con- 
tests of singers or instrumentalists. When 
I looked into the resort's nightclub I no- 
ticed that paying guests were taking turns 
replacing the professional go-go girls in 
their glittering display cages for long and 
arduous stretches. 

I asked one of the volunteers, still drip- 
ping sweat from her exertions, if she'd 
enjoyed her stint in the cage. “No,” she 
panted, “but with a thousand women here, 
how else are you gonna make guys notice 
you!” 

The logical extension of the singles 
weekend is the singles tour. These excur- 
sions have been around for years. Essential- 
ly these are packaged, conducted, prepaid 
and pretipped group jaunts, lasting from 
seven days to three weeks, confined—osten- 
sibly, at least—to the unmarried. They 
range from $154 hops to Hawaii to bus and 
boat zigzags through seven European 
countries, costing around $700 plus air fare. 
They serve the same purpose as the week- 
ends, sometimes even the self-same clients; 

But there are differences and they loom 
very large on that ultimate of singles enter- 
prises; the cruise. Around half a dozen 
shipping Companies are currently conduct- 
ing singles cruises. One has actually teamed 
up with a computer outfit to produce the 
quintessence of mating games, played with 
more or less captive participants. 

In 1969 the Greek Line began to sail 
singles cruises to the Caribbean in conjunc- 
tion with a computer-matching company 
appropriately called Operation Match. The 
idea proved so successful that the company 
now runs three such tours a year, booking 
about 700 passengers per trip, filling every 
inch of cabin space of its white 26,300-ton 
luxury flagship, Queen Anna Maria. 

Passengers answer questionnaires before- 
hand. Once embarked, they receive lists of 
those the computer has paired them with; 
often long lists, containing up to 40 names. 
During the first day out, the constant re- 
frain on board is, “Are you on my list?’” 

But they quickly learn that life afloat has 
its own rules, quite unconnected with com- 
puter listings. The first is that, although 
one class, the vessel boasts an elite fringe 


in the shape of the occupants of single 
cabins. They cost $600 for nine days (com- 
pared to $300 for the cheapest double) and 
entail considerable erotic privileges. 

The composition of the passengers is apt 
to come as another surprise. Women will 
usually outnumber men—but not among 
the largest age group on board, those be- 
tween 25 and 35. There the ratio is more 
likely to be two males per female. The 
higher up in age span, the lower the male 
ratio descends. 

Here, however, a totally unforeseen 
factor intrudes: the crew. The presence of 
several hundred sturdy seafarers can play 
havoe with the dreams of men banking on 
the numerical law of supply and demand. 
Officially the ship’s personnel is forbidden 
to fraternize, but the ban holds good only 
as long as they are on duty. After that it 
becomes about as effective as Prohibition. 

Other deductions from the ranks of 
available partners are the “sickies” and the 
drunks. The former term applies to the 
permanent mal de mer invalids who get 
seasick the moment they climb up the gang- 
way and remain in that condition more or 
less uninterrupted until they crawl back on 
land. The second embraces two distinct 
categories of liquor fiends. One is totally 
harmless, if useless, They are the men (al- 
ways men) who simply went on the cruise 
in order to imbibe peacefully. The latter, 
however, can become a_ nerve-grinding 
nuisance after a few days. They are the 
men and women who can't cope with the 
constant liquor supply flowing at dinner. 

Which brings us to another fact of ship- 
board life: the inability to get away. Once 
a particular menace has you targeted, there 
is practically no escape from his or her 
attentions. 

Getting away, however, is not a major 
concern for people on singles cruises. The 
important thing is to get closer. And the 
entire ship's program is aimed to accom- 
plish just that. 

From the “round robin” meals (anyone 
can sit at any table) to the nightly balloon 
dances, the /eitmotif is proximity, In the 
balloon dances, several men have inflated 
toy balloons hung over their nether por- 
tions. An equal number of women are un- 
leashed to catch them, clasp them in their 
arms and, by rubbing hard against the ap- 
propriate parts, pop the balloon. As an 
inhibition shedder it beats deck tennis. 

In case some inhibitions still linger, 
there’s Charlotte Antin, the cool and ex- 
quisitely poised blonde social directress, 
giving lectures on dating behavior for wo- 
men over 40. “You can’t just sit around 
waiting for the man to make the advances,” 
she tells her audience, “He is the commodity 
in demand, not you... .” 

Certain inhibitions, of course, remain un- 
assailable, just as there are men and women 
on whom not even tropical ocean moon- 
light can graft sex appeal. Singles cruises 
have wallflowers, but they have decidedly 
fewer of them than most mating functions. 
About halfway through the voyage, a special 
chemistry takes over—melting reserve, 
transmuting active dislike into resigned 
toleration and fanning minuscule sparks 
into fair-sized glows. The glows may not 
last past landfall, but their warmth will 
linger at least part of the way through the 
bleak winter season at home. 


The £3300 luxury car 
Detroit won't build. 


There isn't a car Detroit can't build. 

If it wants to. 

Yet, domestic car makers still build luxury cars the 
same old way: 

Big and flashy. With lots of horses under lots of 
sheet metal. 

Well, their way is not our way. 

Our luxury car, the Volkswagen 412, will do more 
for you than just wow the neighbors. 

It's big enough and plush enough inside to make 
everyone comfortable. 

But not so big outside to make you uncomfortable 
parking it. 

It's powerful enough to cruise around 90 all day. 


But not so powerful it can't 
go 20** miles a gallon under 

normal conditions. 

It's nimble enough to handle like a sports 

car. Because it has the same kind of suspension 

system found in some exotic sports cars. 

In fact, the 412 is so well engineered, it has elec- 
tronic fuel injection. For superb engine performance. 

(While Detroit still clings tenaciously to the or- 
dinary carburetor.) 

Our luxury car even comes with steel-belted radial 
tires, a timed preheating system, an automatic trans- 
mission and lots more. 

All standard equipment. 

So, if you're spending $3300 or more on a luxury 
car, but not getting all this luxury, think it over. 

Maybe you're not getting a luxury car. 


The Volkswagen 412 


Few things in life work as well as a Volkswagen. 


*1973 VOLKSWAGEN 412 4-DOOR SEDAN SUGGESTED RETAIL PRICE, P.O.E. LOCAL TAXES AND OTHER DEALER CHARGES, IF ANY, ADDITIONAL 
**BASED ON DIN 70030 TEST CONDITIONS © VOLKSWAGEN OF AMERICA, INC. 
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Cruises are both the most expensive and 
most elaborately organized facet of the 
singles spectrum. At the opposite end of the 
scale, range the singles parties—which get 
by on the barest minimum of structuring. 
As a matter of fact, their main attraction is 
the apparently casual nonchalance with 
which they are thrown together; although 
the nonchalance is more apparent than real. 

Singles parties are such purely metro- 
politan phenomena that most people living 
outside the New York, Chicago and Los 
Angeles areas don’t know the meaning of 
the term. It signifies a party—afternoon or 
night—at which only unmarried adults 
gather. Sometimes by personal invitation, 
more often by following advertisements 
appearing in specific publications. 

These parties are the epitome of free 
enterprise, requiring merely a biggish apart- 
ment, a record player, large quantities of 
paper cups and a resilient nervous. system. 
Anyone can throw them and charge what- 
ever entrance fee the market allows, which, 
at the moment, is between $2 and $3, de- 
pending on the neighborhood, the reputa- 
tion of the hosts and the presence or ab- 
sence of such supplements as coffee cake or 
hors d'oeuvres. Since liquor regulations for- 
bid the sale of alcohol on unlicensed prem- 
ises (and the admission charges could be 
construed as constituting sales), the entre- 
preneurs usually compromise by dispensing 
anonymous concoctions called “punch” 
which may or may not contain an eye- 
dropper's measure of spirits. 

In the pioneering days of these ventures 
the hosts were invariably young bachelors, 
and very much in evidence. In the words of 
Jerry Farbin, who helped usher in the vogue 
around 1958: “I made about twenty bucks 
clear profit on each party and I always got 


the best looker to stay. She'd also help clean 
up the mess next morning. Sometimes she 
made my breakfast, too.” 

Since then, however, the atmosphere has 
become more detached. The hosts are now 
frequently married middle-aged couples, 
whose only purpose is to rake in the gate 
money and keep anxious eyes on their 
breakables. Since competition is fierce, they 
may insert inducements into their ads, 
promising “College Graduates Only” or 
“Professional People” or “Writers, Musi- 
cians and Artists.” In practice these baits 
are blithely disregarded. Not once, at any 
singles party, was I asked at the door to 
reveal my academic status or means of 
livelihood. 

The parties get a wide cross section of 
ages—probably wider than ordinary shin- 
digs. Unfortunately they also get the kind 
of individuals who would never be invited 
to a normal gathering. And some of them 
have to be experienced to be believed. 

At one function, held in a home in West- 
wood, Los Angeles, I had trouble finding 
the house number, which was hidden behind 
palm branches. A little man loomed up be- 
side me, looking rather like Charlie Brown, 
but grown and wrinkled. “What the hell 
are you looking for—the number? It's right 
in front of you, stupid! You blind or some- 
thing?” He had the tone of voice you'd 
expect a Pekingese to develop, given human 
vocal chords. 

We entered the house together. At the 
door the little man kept a firm hold on his 
two dollars while he peered into the living 
room. There were about 20 people inside. 
“Well, when is everybody coming?” he 
yapped. The hostess assured him that more 
guests were expected, 

He sat down comfortably and proceeded 


“Well... what kind of a cock-and-bull story this time?” 
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to comment on the furniture and his fellows: 
“If there’s one thing I can’t stand it’s them 
Mexican blankets,”’ he announced, pointing 
to one. “Ah, well, they're cheap, that's 
something.” His pudgy index finger wan- 
dered to a rather scruffy young girl standing 
nearby. “Hey, miss, listen—I'm in dry 
cleaning and I reckon you need a bit of dry 
cleaning.” He let out a Pekingese laugh, 

His unmarried state, at least, was never 
in doubt. 

The astonishing thing is the number of 
really attractive guests of both sexes who 
turn up; admittedly for different reasons. 
T asked a svelte, raven-haired Chicago sec- 
retary why she chose parties she had to 
pay for. 

“Because it would take me about a month 
to meet as many bachelors as I meet here 
in one night,” she said gravely and frankly. 
“I think it's worth the door money.” 

“How do you know they’re bachelors?” 

She laughed. “Oh, I've learned the signals. 
Like—you ask a man where he lives, right? 
If he’s single, he'll tell you in detail. A 
married man gets evasive. He'll say, ‘Oh, 
not too far from here.’ Something like 
that.” 

“Any other signals?” This was becoming 
instructive. 

“Plenty.” She thought for a moment. 
“When a guy asks your phone number, you 
ask his in return. Bachelors give their home 
numbers. Married men give you their office 
numbers. Another thing—vacations. A sin- 
gle man will go to Europe for two weeks. 
Or to Mexico. A married man with a family 
—he goes to the beach.” 

The authentic bachelors produced other 
motivations, but with equal directness. “If 
you can't score at these parties, you can’t 
score, period.” 

My informant was a tall cerebral-looking 
veterinarian named Ivan, who claimed that 
he had never yet departed alone from a 
singles party. Judging purely by his per- 
formance that night he was probably tell- 
ing the truth. 

“It's a contradictory setup.” Ivan launched 
into what was obviously a well-trodden 
topic. “You have a basis of perfect equality. 
Men and women paying the same admission 
and gathering for the same purpose. This 
seems to produce a certain recklessness in 
girls. But at the same time they feel—how 
can you describe it—kind of exposed— 
just by being here. Now, when I approach 
them, casually, and say, ‘Drop over to my 
pad for a drink,’ I play on both these feel- 
ings at once. I appeal to the recklessness 
and simultaneously offer rescue from ex- 
posure, you get me? It's hitting a psycho- 
logical solar plexus, Seven times out of ten 
they'll accept my invitation,” 

At the moment America is experiencing 
a unique attempt to transfer the singles 
party notion to everyday life. This is em- 
bodied in an entirely new form of com- 
munity known as singles complexes. Cur- 
rently these are still confined to California 
and Florida, but it seems purely a matter of 
time until the idea spreads northward, 

They have been dubbed “a cross between 
country club and fishbowl”—meaning they 
are big on facilities and weak on privacy. 
But privacy ranks very low on the list of 
their tenants’ priorities. The tenants are 
middling affluent singles, theoretically of all 
ages, in practice mostly between 20 and 40. 


You're looking at the future 
of color television. 


And avery untroubled future it is. 
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You're looking at the brand-new JCPenney solid-state Color TV. 
And that’s just about all you’ve got to do with it, too; relax, and look 
at it. Because we built in every new idea we could think of to make your 
color viewing less trouble. We built in 100% solid-state modular circuitry 
which is designed to keep repairs to a minimum. 

Then there’s our new improved Chroma-Loc" a sophisticated 
color-control system that helps give you good balanced color and tint at 
all times. The Contrast Control, Fine Tuning and Color Purifier circuits 
are all automatic, too. 

Our Chroma-Brite* black matrix picture tube gives clear, 

a stunningly brilliant color in 
Our 5 plug-in both our 17” and 19” models 
modular circuits. (screens measured diagonally). 

We even made it easier on you when you 
turn on the set. You get sound and picture in seconds. 
We call it our Quick-Pic fast warm-up. . 

Now what good is all this if something should Our Chronix-Loc corrects 'a'sourpuse 
go wrong, right? Well, we designed our 5 modular at the push of a button.* 
circuit panels so they plug in and out of the chassis in minutes. And that makes 
most repairs easier: 

With all this, you’d expect the price to give you trouble. But not at JCPenney. 

Shouldn't there be a JCPenney solid-state Color TV in your future? 


Available at most large JCPenney stores. Prices slightly higher 41 995 
in Alaska, Hawaii and Puerto Rico. 19” portable 


*Simulated color pictures. 379 95 as sottable 


Screen size measured diagonally. 


We know what you're looking for. 
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JANIE EAST. 


If she doesn’t 
give It to you, 


get it yourself. 


You’re a man with very defi- 
nite tastes. Your cologne should 
reflect those tastes...strong, 
exotic, sensuous, lingering. 
Jade East is the cologne to 
meet those tastes. If she doesn’t 
give it to you...get it yourself. 
SWANK sole distributor. 
Available at fine stores everywhere. 
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The dwellings are called complexes be- 
cause they consist of a multiplicity of 
buildings, spread over ten or 12 acres 
of landscaped grounds, housing up to 500 
people. The facilities, which come with the 
apartment key, may include swimming 
pools, whirlpools, basketball, tennis and 
volleyball courts, huge clubhouses, billiard 
rooms, gymnasiums and saunas, indoor golf 
ranges and, above all, parties. Organized 
and catered parties that spread and spill 
over lounges and patios, in and out of apart- 
ments and into swimming pools and may 
continue from Friday night to Sunday dawn. 

Advertising for these complexes, while 
never mentioning sex, has a faintly orgiastic 
undertone: “Fun Pads for Young Adults,” 
“No Way To Miss!” and “Live there and 
live!” Most of them employ full-time activi- 
ties directors to run the ceaseless round of 
cook-ins, barbecues, amateur theatricals, 
lectures, card tournaments, Ping-Pong 
matches, water ballets, discussions, disc 
sessions, luaus, art classes and parties, 
parties, parties... . 

A lot of action for the money, consider- 
ing that the furnished apartments rent at 
around $135 per studio and $220 for two- 
bedroom units. But the action has a dis- 
tinct fraternity-sorority flavor, reinforced 
by the housemotherlike presence of the 
social directress. “More like Stanford than 
Sodom,” as a former tenant put it. 

Ponytailed Evelyn Norris, who still lives 
there, disagreed: “I think this is an ideal 
place—until you get married, anyway. I 
used to hate going home to my lonely apart- 
ment, shut the door and feel all isolated, 
nobody caring what happened to me. Here, 
even if you just have a cold, people come 
and inquire how you're doing.” 

There is also an additional factor, which 
Evelyn failed to mention. In every singles 
complex opened to date, the male popula- 
tion predominates by two to one! 

All of the preceding developments point 
to a growing awareness in this country of 
singles as a distinctive social group. They 
are being looked upon less as folks suffering 
from a passing aberration of life-style, a 
kind of lingering pubescence. 

But while singles are gaining increasing 
social recognition, they still suffer dis- 
crimination where it stings worst—finan- 
cially. Since 1948, when Congress instituted 
the joint tax return for married couples, the 
disadvantages for single people in the same 
income bracket as marrieds have grown 
apace. Today a childless couple earning 
$10,000 pays $1620 in income tax. An un- 
married person must pay $2090. 

This is not only unfair but is intended to 
be so. As California C.P.A. Denny Flynn 
explained to an interviewer: “The tax 
structure is geared toward family develop- 
ment. This has been a basic American fact 
for so long it has become a sort of tradi- 
tion.” 

Bearing him out are numerous recorded 
statements by congressmen proclaiming that 
if single people’s tax rates were reduced it 
would encourage them to live together with- 
out marrying. The government would, in 
effect, be abetting promiscuity. 

Bankers may not take a moral stand on 
the issue, but they frankly admit that they 
consider singles poor risks and make it more 
difficult for them to obtain loans. Which 
in turn makes it harder for singles to acquire 


property, thereby helping to keep them 
“poor risks.” 

As a minority group the singles therefore 
have some legitimate complaints. The as- 
tonishing thing is that so far they have only 
found one solitary champion in the press. 
Who, as it happens, is married. 

The sole exception is Merla Zellerbach, 
a columnist for the San Francisco Chroni- 
cle, who has authored books on subjects 
like mental institutions and prisons. Her 
concern with singles may have something 
to do with the startling fact that in the 
1970 census San Francisco was found to 
contain one of the nation’s highest propor- 
tion of single people over the age of 14— 
41 percent. 

Her one-woman crusade is not so much 
concerned with singles as such, as with the 
loneliness and exploitation that frequently 
goes with their state. Her column, “My 
Fair City,” has become a platform for the 
needs and grievances of the unmarried. 

“What first drew my attention to this 
problem? Well, about five years ago I re- 
ceived a letter from a colonel. He wrote that 
he was attractive and well-to-do and di- 
vorced. ‘How do I go about meeting 
women?’ With his permission, I printed the 
letter and his address in my column, I 
think he got something like 300 calls the 
first day.” 

She smiled, but added quickly: “It wasn’t 
funny, really. After the colonel’s letter I 
received hundreds more—from men and 
women—all wrapped in that terrible cocoon 


of isolation.” 1 ag 
Merla Zellerbach’s crusading instinct 


awoke. But unlike her dogmatic fellow- 
columnist, Dr. Crane, she didn’t mount the 
morality charger. Instead she joined with 
some of the more articulate letter writers 
and formed what they called—for want of 
a better title—The Organization. This is an 
expanding group of unattached individuals 
who get together regularly to talk, dance, 
hike and visit shows; but mainly to get to- 
gether. The kind of loose-slung, inexpensive, 
pleasantly nondirected solitude breaker 
that could exist everywhere, but doesn’t. 

In June 1970, Merla and her husband, 
author Fred Goerner, followed this up with 
a pioneering venture that may represent 
the shape of things to come. The Singles 
Information Service (SIS), among other 
functions, acts as a consumer guide for 
singles. It uses volunteers to compile and 
publish information of special interest to 
singles: computer dating, taxation, crime 
(which is much higher against single people 
than marrieds), lonely hearts clubs and 
encounter groups. The SIS compiles bulle- 
tins comparing and evaluating services, 
issuing blunt warnings against those it con- 
siders rackets. 

At the moment the Singles Information 
Service is still in a decidedly embryonic 
stage. But it can serve as a model for a 
nationwide network of such units operating 
at consumer level, which would diminish 
the easy pickings currently enjoyed by the 
loneliness hucksters. 

Loneliness, like illness and idealism, is a 
highly exploitable state. In our uprooted 
society it has reached the proportions of a 
national malaise. It is out of this malaise 
and the exploitation of it that the myth of 
the “swinging singles” has grown and con- 
tinues to evolve. J 
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Se thaie : aren ty very mahy fishing reels that can honestly be 
NGF ea called ‘classics: : 
*But this j is one: the. pe old. Zebco 33. 
ee “Our own R-D. Hullsthe-fatheiof spin-castihg reels, created it 
= oa Bek in. 4999. And it’s been America: s‘most popular spin: casting 
ae Ss icf ever: since.” 
oes “-Forall around use, you sitnply. can’t buya better reel. 

Sas 3 -Its-lightweight, only 8 oz:Well made (after all, we've had 20. 
a cos to perfect it): And it comes with over 1G vars Oo: ft.) of 
oe 10.1b. test: DuPont Stren® line. : 

y You might say we build them,to last: too, . . 
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= Zebro/ Consumer Division Brunswick Corporation. For a copy of our 4-color 1973 catalog; write Zebc6, Box 270; Tulsa, Oklax74101.~ * 
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The Great Come-From-Behind 
ang BY DENIS W. SCHULZ 


For seven years they finished 
last. Then, as if to atone, they 
tore the other teams apart 


AFTER FINISHING second the two previous 
seasons, the 1929 Philadelphia Athletics 
took the American League apart. They 
won 104 games, finishing 18 games ahead 
of the runner-up New York Yankees who 
had been champions for the last three years. 
For the Athletics and their venerable 
manager Connie Mack, it was their first 
pennant in 15 years. For Philadelphia 
fans it was much more: it was atonement 
for having finished last seven consecutive 
times (1915-21). 

The 1929 Philadelphia Athletics were 
loaded, They had the best pitching staff 
in baseball at a time when batting averages 
were as high as they've ever been; their 
defense was the best in the league and they 
could score runs as well as anyone else. Two 
great southpaws, Lefty Grove and Rube 
Walberg, lead the pitching staff and 
right-hander George Earnshaw was good 
enough to win 24 games. Mickey Cochrane 
was behind the plate with a .331 batting 
average and the rest of the lineup was 
equally explosive. Jimmy Foxx (.354) 
was at first and Al Simmons (.365) was in 
left field. And then there was Bing Miller, 
Mule Haas and Jimmy Dykes. 

The task set before the Athletics in the 
1929 World Series, however, was not an 
easy one. The American League had won 
the last two series—the Yankees sweeping 
the Pirates and Cardinals in ’27 and ’28— 
and if the league was to continue its 
dominance, it would now have to be at 
the expense of the Chicago Cubs, led by 
the shrewd Marse Joe McCarthy. The Cubs 
were fairly equal to the A's in hitting and 
fielding—they had such men as Rogers 
Hornsby, Hack Wilson, Kiki Cuyler, 
Charlie Grimm and Woody English—but in 
pitching, Philadelphia appeared to have 
a definite edge. 

The Series opened in Chicago’s Wrigley 
Field and Connie Mack, flying in the face 
of his strength, nominated Howard Ehmke 
as his first game pitcher. The husky 
right-hander had made only eight starts 
during the season and was almost at the 
end of his career. But he had it that 
day. Oh, how he had it. He beat the Cubs 
and Charlie Root 3-1, striking out 13 
batters, a Series record that stood for 24 
years, 

There was a return to normalcy the 
following day with Athletic ace Lefty Grove 
going against Chicago’s Pat Malone. The 


A’s won 9-3 and were two up after two 
games. 

After a one-day break for travel, the 
Series resumed in Philadelphia's Shibe 
Park. The Cubs were now up against the 
wall, which is when Chicago pitcher Guy 
Bush, the Mississippi Mudcat, began to 
turn the Series around. The crafty right- 
hander bested George Earnshaw 3-1. 

The Cubs now had some momentum and 
they carried it into the fourth game. 
Charlie Root started against Jack Quinn 
and the Chicago bats boomed. Quinn 
departed to be followed by Rube Walberg 
and Eddie Rommel, and after six-and-a-half 
innings, the Cubs were ahead, 8-0. 

In the last half of the seventh, 
when Hack Wilson lost Bing Miller’s 
pop fiy in the sun, the A’s had 
two on and nobody out. From then on, 
nothing went right for Chicago. The next 
batter, Jimmy Dykes, singled off Root's 
glove and Foxx scored. Then Joe Boley 
bounced one through the middle and Miller 
crossed the plate. The score was now 8-3 
with two on and still no outs. George 
Burns then pinch-hit for the pitcher, 
popped up and it was one away. Max Bishop 
tapped a roller behind second for a single 
and Dykes scored. That was it for Charlie 
Root. He was replaced by veteran Art 
Nehf. Mule Haas was next at the plate 
and he lofted a fly to center field that 
should at least have been the second out. 
But once again Hack Wilson lost the ball 


SIMMONS 


ILLUSTRATED BY WILLARD MULLIN 


in the sun. Haas circled the bases 
for a three-run inside-the-park homer. 
The huge Cub lead was cut to 8-7. 
Mickey Cochrane walked and the Cubs 
replaced Nehf with Sheriff Blake. Simmons, 
up for the second time in the inning, 
bounced a bad-hop single over the third- 
baseman’s shoulder and when Foxx singled 
to center to score Cochrane with the 
tying run, that was all for Blake. Cub ace 
Pat Malone came on to pitch. He promptly 
hit Miller to load the bases. Then Dykes 
whacked a drive into left field that Riggs 
Stephenson misplayed for a two-base hit. 
Two more runs scored and the World Series 
of 1929 was virtually over. The 
Athletics had scored ten runs in the seventh 
inning to win the fourth game 10-8. 
But Philadelphia's come-from-behind 
heroics were not quite over. The fifth game 
of the Series was played in Shibe Park. 
It was Ehmke against Malone and for 
eight-and-one-half innings the Cubs were 
back in business. Malone was pitching a 
two-hit shutout and Chicago took a 
2-0 lead into the last of the ninth. Then 
with one out, Max Bishop singled and 
Mule Haas—that man again—homered 
over the right-field fence. The score was 
tied. There was no way the Cubs could 
stave off defeat. Al Simmons doubled and 
Bing Miller singled him home. The 
Athletics were the new World Champions. 
Twice they had come from behind 
against enormous odds. 
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HERE’S A GREAT NEW 
OPPORTUNITY TO 
EARN MORE THAN 
$10,000 AYEAR 


AS A PROFESSIONAL 


BARTENDER 


Enter the exciting career of Bartending and Bar 
Management. Unlimited opportunities to be 
where the action is, meet many exciting people 
and work in clean comfortable conditions. This 
Home Study course teaches you all phases of 
bartending in the privacy of your own home, 
with a certificate upon completion of the 
course. Act today. 


Bf ACT NOW! Write for FREE information! No obligation! 
IJ Professional Bartenders Institute | 
P.O. Box 6455, Dept. T-4 i 

| Omaha, Nebraska 68106 
| Please send me important facts on how | can learn Bar- G 
| tending. | understand I'm under no obligation. | 
- NAME AGEL : 
a ADDRESS. | 
VTA a | 


NOW IN PAPERBACK! 


and other confessions 
i 


The New Book “eo 


Mithor of 0 Gor ATHER 


“PUZO has salty and stinging and wise 
things ‘to say about many matters, 
ranging from gambling, crime, and 
writing to food, sex, Norman Mailer, 


and the ‘Italian Spirit.’ ” 
—SAN BERNARDINO 


FAWCETT SUIN-TELEGRAM 
CREST | P1797 = $1.25 


Wherever Paperbacks Are Sold 


Buy this Fawcett Crest Book from your paperback bookseller It he 
is sold oul, send only price of book plus 15¢ for postage and 


handling lo Fawcel! Crest Books, Fawcett World Library, Green- 
wich, Conn. 06830. Please order by mumber and lille 
Orders accepted only for the United States and Possessions 
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TAXING CHURCHES (from page 56) 
people should expect the people of God 
to speak with conviction and with con- 
sistency. The voice of the church is com- 
promised because the church speaks from, 
the privileged position of exemption. If 
the churches were taxed they could speak 
with courage and consistency. And society 
would be more inclined to listen to them, 
Personally, I believe that the church is the 
most important institution in society. The 
church can exist even when democratic 
government fails. The church can, has and 
will exist if we close our hospitals, libraries, 
schools and other public institutions—for 
the spiritual structure that is the church 
does not depend upon government patron- 
age for its strength. 

If the churches were taxed, the church 
would be forced to prove its value or it 
would close up. 

Taxing the churches is not taxing God. 
It is not an irreligious concept. If the 
churches were taxed, the churches would 
be forced to get back to their proper busi- 
ness of religion. Accumulating property, 
installing computers, collecting stock, build- 
ing buildings and attending board meetings 
have become primary activities for far too 
many churchmen, Churches have become 
vast empires of investment, construction 
and employment, and empire building is in- 
consistent with the concept of church. 
When the church uses men in these busi- 
ness enterprises, there is no time for ministry 
and witness. 

I have heard churchmen say that a 
church-owned hospital, or a church-owned 
parking lot, or a church-owned building had 
to show a profit. But no one ever asks why 
those charitable, nonprofit institutions must 
show a profit. 

The church is reluctant to sell what she 
has and give to the poor. The church seems 
intent on accumulation, This is a misuse of 
our talent and personnel. If our financial 
interests were taxed we might be forced out 
of the business world. If we chose to stay 
in the market place as competitors, we 
would at least compete on the same tax 
basis as other business people. 

It is not surprising that churches accumu- 
late wealth. Considering our tax exemption 
it is surprising that we haven't accumulated 
more, We have no right to expect an advan- 
tage in the common market. We should not 
accept a privileged position that puts the 
other tax-paying businesses at a disadvan- 
tage. This is grossly unfair, It is wrong for 
us to compete with private business. It is 
wrong, but it is profitable, and the church- 
men justify it by saying that the profit is 
used for good causes. 


If the churches were taxed, we would be , 


respected as honest competitors. If the 
churches were taxed, churchmen would be 
forced to give a public accounting of their 
income and holdings. Americans increas- 
ingly demand public disclosure of the in- 
come sources and assets of politicians, poli- 
tical parties and corporations. Is it unfair 
for people to know the source of church 
wealth? Is it unfair to receive an accounting 
of the assets that a church has collected? Is 
it unfair to ask for public disclosure? 

If contributions were the sole support of 
the church, then contributors could claim 
privacy, although most contributors dis- 
close their gifts on their income tax report, 


But churches do not depend exclusively 
upon contributions. They also receive in- 
come from sales, profits and interest on in- 
vestments. Most of this income should be 
taxed. And could easily be taxed if our 
legislators had the courage to act. 

If the churches were taxed, the blurring 
line of church-state separation would be 
clarified. Separation has been good for 
Americans, It has been good for the 
churches. Separation was not a whim of the 
Founding Fathers, It was a basic premise 
of freedom designed to guarantee dignity 
and choice in religion. The Supreme Court 
has consistently held that government can- 
not support any religion. Nor can govern- 
ment prohibit the free exercise of religion. 
government was and is neutral. This is 
right, It is best for both government and 
religion. 

Churches have not been satisfied with 
this healthy arrangement. They have agi- 
tated for tax moneys to support their 
schools, their hospitals, their colleges, their 
poverty programs and their housing proj- 
ects. Certain churchmen and certain poli- 
ticians have talked about the cooperation 
between church and state. They say that 
cooperation is better than separation. 

Churchmen have begged for and received 
tax dollars from the public treasury. They 
have used Presbyterian dollars to build 
Catholic hospitals, Jewish dollars to build 
Baptist colleges, dollars from atheists and 
Unitarians to build Methodist nursing 
homes. There is a constant and intense 
struggle for tax aid to church-owned and 
operated day schools. 

Churchmen have agreed that these build- 
ings and institutions will not be sectarian— 
that they will not even be religious. But 
the notion of churches receiving tax moneys 
for non-religious purposes seems absurd, 

Cooperation instead of separation sounds 
innocent and progressive. It sounds like 
church and state have reached a gentlemen’s 
agreement to work together. Cooperation 
assumes that both church and state have 
the same purpose and the same role. This 
is an incorrect assumption, It equates re- 
ligion and nationalism. It equates God and 
Caesar, It is a false equation. 

Cooperation is a misnomer because the 
church is not making a financial contribu- 
tion to the public treasury. The state is not 
collecting from the church but the church 
is receiving from the state. We are receiv- 
ing money and privileged status. And this 
makes our position even more embarrassing 
and more difficult. Churches become para- 
sitic in this position, 

If the church were taxed, the church 
would either support her institutions and 
programs or give them up. We would have 
to re-examine and re-assess our role in so- 
ciety. We would have to determine pri- 
orities. We would be forced out of privilege 
into ministry. We would either support 
ourselves or we would abandon our vast 
empire. 

I am a churchman. I believe that if the 
churches were taxed the American churches 
would enjoy a new vitality. They would be 
free to be prophetic. They would be 
stronger and more respected. If the churches 
were taxed, your tax burden might be 
lighter. The public treasury might be en- 
larged. Most important of all, in my view, 
the churches would attain a new and higher 
level of integrity. I 
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GET RIGHT INT O SAILING 
FOR ONLY $229. 


Just take your Sunflower" to the water, raise her We'll send you a free brochure of our full line of 
sail and you're off. Sailing. You’re actually sailing. sailboats. They’re all great fun and a breeze to sail. 
And you'll keep on sailing because the Sunflower — And we'll include an illustrated manual that can teach 
is virtually maintenance-free. She’s made of Corlite™ you to sail in a few hours. 
material which is tougher than fiberglass. And lighter, Write away right away. You could be sailing 


so you can easily car-top her anywhere there’s water. —_ next week. 


' THE SUNFLOWER: 


I Snark Products, Inc., One Riverside Plaza,North Bergen, N. d. 07047 I 


Show me how to get into sailing without going overboard. Send me 
your free illustrated brochure and sailing manual, and name of my 
i nearest dealer. 
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COMING IN TRUE 


Sleep Away 
Dry 
Skin If hands and 


knuckles get so 
dry and cracked that nothing 
seems to help, try this simple 
treatment. Each night at bed- 
time, massage a dab of Cuti- 
cura Ointment into the skin. 
Next morning, wash thoroughly 
with Cuticura medicated soap. 
You'll be amazed how quickly 


your skin be- Citicars 
comes soft and 
smooth. | OINTMENT \. 
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One-Year Program 
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“The President’s Brain Is Missing” 


Vital medical materials—long withheld from examination by 
qualified specialists—have mysteriously “disappeared” from the 
JFK assassination evidence stored in the National Archives. Why? 
Who has them now? Could it be that their examination by 
experienced medical detectives would disprove the Warren 
Commission’s conclusions concerning what happened that day in 
Dallas? One of America’s leading forensic pathologists 

believes it would. 


NEW YORK INSTITUTE OF 
DVERTISING 


280 MADISON AVE., NEW YORK 10016 * ORegon 9-8270 


Be a VETERINARY ASSISTANT 


Lab Aide, Zookeeper, Pet Shop/Kennel Owner 
EN - WOMEN! Train at Home in Spare Time... 
end for Career Kit—ALL FREE! 


— True’s Vacation 
' Guide for Active Men 


Before a TRUE man heads for his next 

» vacation, he should check this handy 
roundup of recreational possibilities. Ten 
“ experts in their fields tell where to go and 
* “why. Included in this report are golf, 
water sports, bicycling, fishing, hunting, 
camping and more—much more. 
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| North American School of Animal Sciences, Dept. 34204 

Coveery by Home Study 
4500. Campus Dr., Newport Beach, CA 92663 


One To Hang 
On The Wall 


Most of the biggest largemouth bass in 
the U.S. are caught in northern Florida. 
This article tells where and how to catch 
huge bass—fish substantially over ten 
pounds—in north Florida: baits, places, 
methods. It’s all here. 


Prescription 
for Better Golf 


The Rx reads in part: relax and enjoy. 

In this chapter from the book Games 
Doctors Play, the author says, “It takes 
most golfers years to learn the simple 
way. Most of them never do. They get so 
confused by ‘tips’ that they cannot get 
back to the basic simplicity of the game.” 
He had the same problem until he trained 
himself to concentrate on a few basic 
essentials. Now a thoroughly competent 
golfer, he feels that all there is to learn 
falls into six easy-to-master categories— 
and he explains them fully but simply. 
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HELPS DRAW OUT 


Here's quick, proven relief when unsightly and 
painful boils make you feel miserable. Soothing 
BOIL-EASE with 7 medicated ingredients helps 
reduce swelling and pain. Protects against in- 
fection, so you look and feel better fast 
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T2hp, and tough. ae 
i 3 BS be released unharmed while bait-caught fish have swallowed 


we a re, the hook and must be killed. Not so. A skillful bait 
ve : Ler me ; : fisherman will hook at least nine out of ten trout in the 
‘ mouth. The trick is to let them have the bait just long 
enough to get it inside, but not long enough to swallow it. 
I go one step further. I press down the barb until it is only 
a little hump near the point of the hook and I have released 
hundreds of worm-caught trout unharmed. 

All my fish that morning came from sheltered spots— 
backwaters, eddies, cutouts in the bank and close behind 
obstructions. Although I did occasionally tumble my bait 
along the bottom in midstream, in stretches where the cur- 
rent was not so fast, I failed to get a single bite there. 
Trout are wonderfully swift and strong and they can swim 
rapidly upstream through water racing fast, but they cannot 
lie in heavy current all the time. They must have shelter 
from it, a spot in which to rest and, preferably, one in which 
food is dropped by the slower flow. In the high, cold water 
of the early season you must seek out such places. 

I mentioned fishing close behind obstructions and I do 
mean close, a lesson that I learned with considerable em- 
barrassment on the Red River, in New Mexico. My wife 
and I had camped the evening before in a lovely spot be- 
side it. Now, almost 24 hours later, I was slumped, tired 
and dejected, on the end of a log beside our tent. Ellen was 
cooking dinner on the camp stove nearby. I had fished all 
day—first with lures, then with worms—and I had not 
caught a single trout. I hadn’t tried flies at all because the 
Red was cold, discolored and so high it was flowing through 
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¥ of my failure, of course, and with feminine practicality she 
expect the best from Black & Decker said, “There’s a man who knows how to catch them. Why 


don’t you ask him how to do it?” 


SPRING TROUT (Continued from page 65) ae S24 
vibrations to the fish. They would either dart away or hide : ; > ; he saw for all 
under the bank and, in either case, become uncatchable. q 

I stopped a rod’s length from the edge, tossed my worm 
into the eddy, and let it sink until the shot stopped on 
bottom. Then I raised the rod a few inches and let the 
leader swing around in the current. I could feel the shot 
touch bottom occasionally. 

Suddenly all movement stopped. I drew in a few inches 
of line. I felt the electric tap, tap, tap of a biting trout. I 
lowered the rod a foot or so to horizontal, waited an in- 
stant, and struck. 

A trout! A lunging, darting, twisting trout, six feet down 
in the murky water, was trying to dislodge the hook. It 
shot around the backwater. I lifted steadily, not too hard, 
but hard enough to keep it out of the entangling alder roots 
downstream. Soon it was on the surface, splashing furi- 
ously. I swung it out and safely back onto the grass. 

Much to my surprise it was a beautiful native brook 
trout about nine inches long. I had never caught a brookie 
from this stream before; no doubt they moved into the cold 
feeders later, leaving the main river to the more durable 
browns. 

I knelt beside my little fish. I admired it. I took in every 
detail—the bright-red spots rimmed by brilliant blue, the 
orange fins edged with a clean white, the purple iridescent 
sheen of its upper sides, the curious vermiculations on its 
back. Surely there is no more lovely fish than a freshly 
caught brook trout. 

About noon I met Hal walking back upstream toward 
the car. He had caught nothing. The mesh bag that hung 
from one side of my fishing vest contained seven trout, all 
cleaned and separated by handfuls of grass. All were 
browns but the first. They ranged in size from eight to a 
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A bitter pill! I struggled with my pride 
while the angler drew closer, walking softly 
on the close-cropped grass among the 
cottonwoods. I dreaded accosting strangers 
and I expected to be rebuffed, or lied to, 
anyway. But I also wanted badly to catch 
some trout, e¢ven one trout, 

There was no other way. I intercepted 
the fortunate angler, admired his catch, and 
invited him to join us for a cup of coffee. 
He declined pleasantly, said he would be 
late getting home even now, and was ob- 
viously anxious to start on. It was now or 
never, I blurted out the painful truth. 

He was a gentleman and if he happens 
to read this he will know that I still appreci- 
ate his generosity and truthfulness after all 
these years. “The river is so high there are 
no pools,” he said. “The only place a trout 
can rest is behind a rock. Not two feet be- 
hind it, close behind it. You fishing worms?” 
I nodded. “All right. Don’t cast behind a 
rock, The current will carry your bait away 
before it ever gets down to the level of the 
fish. Cast on a rock. Try to keep your line 
out of the water and gently pull the worm 
off the downstream side.” 

With that he was on his way. I could 
hardly wait for morning and when it finally 
came, I did, as best I could, exactly what he 
had told me to do. And when I did it well, 
I caught trout, good ones. They were nearly 
ail browns, though I did get a few rain- 
bows, and they ranged in size from 12 to 
17 inches. 

The Red River was as different from the 
New York meadow stream I fished with 
Hal Bayliss as any trout river could possi- 
bly be. The fastest water there was slower 
than the slowest in the Red. It boiled and 
tossed and churned down through its rocky 
canyon and slammed into the boulders 
along its course with the force of a cataract. 
Yet, in both, only with a worm could I 
catch trout—and only where they had 
shelter from the full sweep of the current. 

The common garden worm is, without 
a doubt, the greatest of all spring trout 
baits. I don’t like nightcrawlers; they’re too 
big. And a chunk of a nightcrawler is not 
nearly so good a bait as an entire earth- 
worm. Yet they share one quality: they 
both emit an odor in the water that is 
ambrosia to ali trout. 

Fish have an excellent sense of smell; in 
fact some, such as catfish, depend on it 
almost entirely in their feeding. Trout can 
smell a Worm in water so muddy they can’t 
see the bait. Their sense of smell directs 
them to it, and once they find it their sense 
of taste, also keen, tells them it is food. 

There are places, such as high in the 
mountains or in areas of acid soil, or where 
the earth consists only of sand and rocks, 
that you can’t find worms. Then what? For- 
tunately there are other good spring trout 
baits. A little newt, or salamander, which 
you may find beneath a rotting log along 
the stream, is one. A big trout can’t resist 
it. Hook it lightly through one leg or just 
under the skin so it will stay alive and 
wiggly and fish ii like a worm. But let the 
trout have it a little longer—because it is 
a bigger bait—before you set the hook. 

The white grubs from decaying wood, 
often in trees still standing, are good bait. 
Sometimes you can find them by ripping 
the bark off; sometimes they are buried in 
the wood and difficuit to dig out. 


Any nymph that is big enough, to put on 
a hook, even a No. 14, will catch trout. 
Many nymphs cling to rocks in the stream 
and you find them by turning over the 
rocks. The drawback here is that when the 
water is high and dirty and you need bait, 
you usually can’t get to the rocks that 
harbor nymphs. But if you can, the yellow- 
and-brown stonefly nymph is excellent; the 
big black one, fair. Put the hook through 
them from the rear belly with the point 
hidden between their eyes—and don’t ask 
me why this is better than hooking them 
head-first. I only know that it is. Strangely, 
I have never tried hellgrammites for trout. 

Almost anywhere you fish you will find 
various kinds of frogs or toads, some of 
them small enough to look like trout bait. 
Ignore them. Trout don't like them, possi- 
bly for the same reason that a dog picks up 
a garden toad but once. It exudes a fluid 
that makes a dog roll his eyes, rub his 
muzzle on the ground and foam as though 
he were mad. He never forgets. Perhaps 
these leaping amphibians are equally 
offensive to trout. (Strangely, the leopard 
frog is one of the best baits for bass. I only 
wish I understood all I know about fishing!) 

When in desperation you turn to live 
bait and can find nothing else, split a few 
goldenrod galls—the strange, round knobs 
on the stalks of winter-withered goldenrod. 
You may find smallish white grubs in some. 
If so, use a tiny hook and fish them like a 
worm. They are a great favorite of winter 
bluegill fishermen, but they also taste good 
to trout. 

For some reason—another thing I can’t 
explain—I am offended by such completely 
unnatural baits for trout as marshmallows 
and corn. If you must fish them, learn how 
to do it on your own. 

Salmon roe is something else. It is a 
natural bait. On the West Coast rivers and 
again on those that flow into the Great 
Lakes, I have watched trout hanging around 
downstream from the redds of spawning 
salmon, gobbling up every stray egg that 
drifted away. You can buy a jar of salmon 
eggs in states where they are legal and have 
enough bait for a day’s fishing. Cluster eggs 
are mostly for big fish in big water. Single 
eggs—the more effective if fished properly— 
are better everywhere, though more diffi- 
cult to use. Rig this way: put a light egg- 
shaped sinker with a clean hole through 
the center on your monofilament line. Tie a 
small swivel to the end of the line so the 
sinker can’t slide off. Then tie a long, light 
leader—six to ten feet of four-pound test— 
to the lower end of the swivel. Use a hook 
that will be completely hidden by the egg, 
ordinarily a short-shank No. 12 or 14. Bait 
with one egg. Let the sinker roll along the 
bottom. When it stops, lift your rod gently. 
If you feel a tug on the free-running line, 
strike. You will hook your fish in the mouth. 

This is a better method in low water than 
in early spring. It will take trout where they 
are hard to catch at all seasons, but it is 
not the best for murky, cold, fast-flowing 
water. The best bait then is a worm. But 
there is one other bait I have held back for 
last—a minnow. I have known a number 
of trout anglers who were big-fish spe- 
cialists. They sought only big trout and after 
years of trial and error they had learned 
how to catch them—and they all used 
minnows for bait. 
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And it’s norjastluck. 


In almost every river there are trout 
most anglers never even dream about, and 
this is especially true on brown-trout 
streams because browns, if they survive the 
first three or four years, finally become so 
smart that most of us can’t catch them. 
How do they survive? They quit rising, they 
lose interest in all insects and they feed 
chiefly on smaller fish. Sometimes they hit 
a bucktail. I tie one five inches long and 
it has rewarded me in such famous and 
hard-fished streams as Montana’s Madison 
and Yellowstone. 

But a minnow is the best and a dead one 
is better than one still alive. A sculpin— 
the prickly, homely, little mountain bull- 
head of the West—is a killer. Big trout love 
it. In western rivers, where the high water 
doesn’t come until June, you can catch 
sculpins by turning over bottom stones and 
stabbing them with a table fork. 

On any trout stream anywhere—early or 
late in the season, cold water or warm, 
clear or muddy—if you would pass by a 
hundred lesser fish for one lunker, use a 
minnow. Once in Newfoundland a six-inch 
brook trout hit my salmon fly. I was strip- 
ping it in rapidly so I could turn it loose 
and resume fishing for salmon when the 
bottom rose up and engulfed it. The bottom 
was not a salmon; it was a simply tremend- 
ous brook trout. I let it chew the baby for 
a minute or two, then struck. But the No. 
8 hook pulled free. Had I hooked it, this 
trout might have pulled me in, wrapped 
the line around my neck, strangled and 
eaten me. I have always been a lucky fisher- 
man. 

The woman who is now my wife was not 
completely sold on me when I took her fish- 


ing on the opening day of the trout season 
in 1936. The Boise River was high and 
dirty. We stopped beside a pool with a big 
rock breaking the racing current at the 
upstream end. I got out my casting rod— 
who had heard of spinning tackle in 1936? 
—and rigged this way: first, I put some 
wraparound sinker (lead wire) on the 
braided line and then looped on a three- 
foot leader of Japanese gut, which pre- 
ceded nylon. I tied on a No. 4 hook. I stuck 
the point through a four-inch shiner just 
behind the dorsal fin, pulled hook and sev- 
eral inches of gut through, wrapped it 
around the minnow, put the hook through 
the back again, and slipped it down be- 
neath a gill cover and out the mouth. The 
bend and point stuck out one side. (This 
may seem backward but, remember, trout 
always swallow minnows head-first.) 

I cast close behind the big rock, let the 
minnow sink, and tightened. A fish had it 
already! I struck. Eventually I landed a 
rainbow that weighed exactly five pounds. 
My darling had never seen a trout so big. 
She was impressed. 

We have now been happily married for 
34 years. I still know how to catch big trout 
on minnows. But in the early spring when 
we love to camp beside some little stream 
and eat trout for breakfast and mere size 
is no longer important and the water is 
high and muddy, I use the greatest of all 
trout baits, a worm. 

If you would like to catch trout this 
spring, I advise you to dig some worms and 
fish them as I have suggested. Fish them 
deep in the quietest water when the streams 
are racing high; and strike firmly, but 
gently, when the line comes tight. Jj 
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TES FUNNY LIFE 


= Over the incoming door at an Internal 
Revenue Service office is a sign reading, 
“Watch Your Step.” Over the outgoing 
door there’s another sign: “Watch Your 
Language.” 
H. Bolley 
Hartford, Conn. 


* A Sunday school teacher asked her 
class if they knew where God lived. One 
little girl stood up and quietly said, “God 
is in my heart.” 

“No, no,” yelled a little boy. “He lives 
in the bathroom at my house. Every 
morning my dad stands outside the door 
and shouts, ‘God, you still in there?’ ” 

G. Laughhunn 
Sterling Heights, Mich. 


=" While driving through the Missouri 
Ozarks with my son-in-law, we stopped 
for gas at a small crossroads settlement. 
The gas station, which was really a 
country store, was the only business estab- 
lishment among a couple of dozen ram- 
shackle homes. It looked like the entire 
local citizenry were lolling about the 
front of the store. My son-in-law, a big- 
city-bred boy, noticed the inactivity and 
cracked to the bewhiskered, elderly store 
owner, “Hey, Grandpa, how long has 
this town been dead?” 

Still pumping gas into our car, the 
man replied, “Not long, ah reckon. 
Yo’all are the first buzzard to come 
*round.” 

Wilfred Beaver 
Sparta, Wis. 


= My teenaged daughter and I were 
watching a romantic 1930’s film on the 
TV late show. As usual for pictures of 
that era, the movie ended with a clinch 
and fadeout. “Hey, Dad,” my daughter 
commented, “your movies ended where 
ours begin.” 

Jackson D. Compton Sr. 

Moab, Utah 


= A friend of mine was upset by a tax 
clerk’s ruling that a baby born on Janu- 
ary 6, 1973, was not deductible on last 
year’s income tax. “After all,” my friend 
told the clerk, “it was last year’s business.” 
Henry E. Leabo 
Huntington Beach, Calif. 


= A neighbor, who recently immigrated 
from Europe, went into a local drugstore 
and asked for a small-sized tube of tooth- 
paste. “Lady,” said the clerk,“here in 
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America we have only three sizes— 
large, giant and super. If you want small, 
take the large.” 
G. G. Crabtree 
Lansing, Mich. 


= Sign on a medical building door: “The 
doctor is on vacation. Don’t overdo, eat 
sensibly, get the proper rest, and stop by 
again in a month.” 
M. J. McGowin 
Jerico Springs, Mo. 


= The father of a lovely 18-year-old girl 
found out that his daughter had hitch- 
hiked alone from Seattle to San Diego. 
“You could have been molested, as- 
saulted—raped!” the father shouted. 

“I was perfectly safe,” the girl said 
sweetly. “Every time a lone man picked 
me up, I always told him I was going to 
San Diego because that city has the best 
V.D. clinic on the West Coast.” 

Grant Chett 
San Diego, Calif. 


= At Pensacola, Florida, Naval Air Com- 
mand, the following dialogue took place 
between tower control and a student 
pilot who was having radio trouble: 
“Tower to Navy 248, if you read our 
transmission, rock your wings.” 
The student replied, “This is Navy 
248, if you read me, rock the tower.” 
Edward Cronan 
Santa Ana, Calif. 


=" Recently I ran into an Army buddy 
still in uniform, who had served with me 
in Vietnam. “That's quite an impressive 
row of ribbons you’ve got on your chest,” 
I commented. “What did your girl say 
when she saw all your medals?” 
“Well,” he replied, “I guess the first 
thing she said was ‘Ouch!’ ” 
Howard Tyler 
Huntington Beach, Calif. 


=" The other day my wife went to the 
butcher shop and was told that the steak 
she wanted was $3 a pound. “But I can 
buy the same steak for two dollars a 
pound at the shop across the street,” my 
wife protested. 
“Then why not buy it there?” the 
butcher asked. 
“They're out of it,” she answered. 
“Well,” the butcher said, “when I’m 
out of it, I only charge a dollar a pound.” 
Tony Pettito 
Saugus, Mass. 


$50 will be paid on acceptance for each origi- 
nal, not previously published, humorous anec- 
dote. Contributions, which must be typewritten, 
cannot be acknowledged or returned—if your 
submission is not accepted within six weeks, 
consider it rejected. Address: TRUE Magazine 
Fun Editor, One Astor Plaza, 1515 Broadway, 
New York, N.Y. 10036. 
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TRY A NEW FACE (Continued from page 36 ) 

chins tends to be pretty much confined to younger men, although 
older ones who can at last afford to have long-standing grievances 
corrected are doing so in growing numbers. Those over 40, 


however, are primarily interested in combating 


common symptoms of aging. Older men, ANNOUNCING 


hoping to still further their careers 
or at least hold out against youthful 
preemptors, fear that sagging jowls 
and puffy eyes may be interpreted 
as signs of flagging power or even 
of dissipation, The 55-year-old 
head of a corporate legal depart- 
ment had his pendulous eye pouches 
removed. “Maybe I was getting para- 
noiac about it,” he says, “but every 
time I had a prelunch martini I had 
a hunch they were thinking, ‘Old Bill’s 
drinking is really beginning to show.’ ” 

A study made in 1960 by a team of 
psychiatrists and plastic surgeons un- 
der Dr. Milton Edgerton at Johns 
Hopkins University indicated that men 
who request cosmetic surgery show 
more psychopathological and emo- 
tional problems than women seeking 
the same operations. Many surgeons 
insist that, because of changing at- 
titudes and surgeons’ unwilling- 
ness to accept unsuitable pa- 
tients, the findings are less true 
today. Furthermore, surgeons 
usually steer clear of candi- 
dates who show emotional in- 
stability, express unrealistic 
expectations of what surgery 
can accomplish, or those who 
tend to overemphasize minor 
physical defects to which they 
attribute essentially unrelated 
emotional or _ interpersonal 
problems. Nevertheless, one 
plastic surgeon who refused to 
be interviewed told me why: 
“Although I have quite a few 
male patients, the 
last thing I want to 
be known as is a 
specialist in male cos- 
metic surgery. There 
are just too many 
problems.” 

Dr. Berry, how- 
ever, sees the answer 
to these problems in 
finding “a procedure 
which is acceptable 
to and which im- 
proves upon the mas- 
culine self-image and 
which is at the same 
time effective without 
leaving telltale signs.” In 
his opinion, the operation 
which best meets these criteria 
is blepharoplasty, or eye lift. 

Your eyes are the first fea- 
ture to attract attention and, 
along with your chin and neck 
profile, are also the first to re- 
veal signs of age. Folds of 
crepelike tissue on the upper 
lid and bags on the lower usually ap- 


pear when you are in your 30s or 40s. 
leaves barely perceptible incision scars, is, in most cases, re- 
markably effective in restoring the open-eyed look and taut 
orbital tissue of youth. The operation, however, is an exceed- 
ingly delicate one and the merest slip of the scalpel can result 
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Blepharoplasty, which 
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in “staring” eyes if too much tissue is removed from the upper 
lid, or a “hang-dog” look if too much is taken from the bottom. 

Dr. Berry similarly feels that remodeling of features should 
be kept within the bounds of conventional concepts of mascu- 
linity. “There is a natural balance,” he says, 
“which shouldn’t be too drastically disturbed. 


The merest suggestion—the barely 
perceptible correction of a reced- 
ing chin or the slightest modification 
of an oversized nose—can be more 
effective in improving a profile than 
dramatic alterations which tend to 
throw overall proportions out of 
whack.” Dr. Berry is of the conserva- 
tive school who feels that ideally the 
results of cosmetic surgery should be 
so subtle that you will look as though 
you have just returned from a restful 
vacation. 

Not all plastic surgeons, however, 
agree with him, and any candidate for 
cosmetic surgery should bear in mind 
that he is more or less at the mercy of 
the surgeon's interpretation of aesthe- 
tics. At Lenox Hill Hospital’s Plastic 
Surgical Service, which provides plas- 
tic surgery for patients who can’t afford 
a private physician, a male patient in 
his 40s recently requested that sur- 

geons restore the hump on his nose 

which had been removed by naso- 
plasty. As the patient said, the 
altered nose “would have been beau- 
tiful on a woman” but on him had 
a devastatingly effeminizing effect. 
Ultimately his masculine self- 
image was restored along with 
the hump on his nose. 
Reconstruction of a nose 
sometimes involves the still ex- 
perimental use of silicone im- 
plants. But many surgeons pre- 
fer to use cartilage transplants 
taken from the patient’s own rib, 
bone shaved from the crest of his 
hip, or banked cartilage—that 
is, cartilage from previous naso- 
plasties which has been stored 
in a preservative for future use. 
About 30 percent of banked- 
cartilage recipients absorb the 
transplant, nevertheless, the pro- 
cedure has the advantage of 
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Male cosmetic sur- 
gery introduces other 
difficulties for both 
surgeon and patient. 

Men who are bald or 
who show signs of event- 
ual baldness are poor candi- 
dates for face lifts, because 
an ample head of hair is re- 
quired to hide scars left by 
incisions. On the West 


Coast, where toupees are more fashion- 
able and the quest for physical perfection 
more frenetic, surgeons are more likely to accept a balding patient 
than they are in the medically more conservative East. Men 
endowed with a full and seemingly permanent head of hair are 
at an obvious advantage with today’s longer hair styles, but as 
One surgeon pointed out, “Hair styles are subject to the vagaries 


of fashion, whereas scars are here to stay.” 

Similarly, partial face and neck lifts 
which remove the fat pad under the chin 
and the “turkey gobbler’—the vertical fold 
of skin down the front of the neck—also 
leave a scar. Various techniques which 
necessitate a crisscross incision under the 
chin have been considerably improved upon 
by lipectomy—a procedure which leaves 
only a single small scar. Nevertheless, some 
surgeons are still reluctant to replace one 
undesirable (the fat pad) with another— 
the scar. On women—or men with plenty 
of hair—much the same results can be 
achieved by a conventional face lift which 
removes fat from the jawline and lifts and 
tightens the skin all around. In this pro- 
cedure the scars are easily concealed. It 
should be noted that, depending on the 
patient's age and general condition, a face 
lift is good for seven to ten years. Growing 
a beard is one way to conceal a lipectomy 
scar, if you look good in, like or can suc- 
cessfully grow a beard. But beards, as with 
the longer hair styles, may soon go the way 
of blue suede shoes. 

It is beard growth which makes men less 
suitable candidates than women for chemi- 
cal skin peeling (more often performed by 
dermatologists than surgeons) or for derma- 
brasion. The latter is a painstaking surgical 
procedure in which the outer layer of the 
skin is sanded away, and hopefully with it 
facial scars, blemishes and wrinkles. Whisk- 
er growth increases the risk of postoperative 
infection. 

Several plastic surgeons told me that 
dermabrasion is now being done less often 
than it was a decade ago, mainly because 
the results were not as successful as was 
originally hoped. Pigment discolorations, 
for example, which are sometimes removed 
by the technique are also sometimes caused 
by it. Acne pitting and other deep-seated 
scars are less likely to be eradicated than 
softened, and wrinkles can be better reme- 
died by face and eye lifts. The doctors also 
cautioned that chemical peeling should only 
be performed by a highly qualified derma- 
tologist or surgeon. Unfortunately, in less 
skillful hands, the results can be calamitous. 

Body contouring, a face lift for your 
body, is most often performed on overaged 
women who want to recapture the illusion 
of youth. On men, the procedure is almost 
exclusively confined to those afflicted with 
gynecomastia (enlargement of the male 
breast tissue) or to men who have lost 
enormous amounts of excess weight. The 
younger, more resilient body can generally 
accommodate drastic weight losses, but the 
man who is over 40 is more likely to dis- 
cover that his skin now fits him like his 
old suits, Sagging, drooping skin tends to 
accumulate on the buttocks, stomach, pec- 
toral area and the underside of the arm (a 
condition popularly referred to as “kimono 
arm”). The surgeon corrects this by lifting 
and tightening the body skin in strategic 
areas in essentially the same way he per- 
forms a face lift. Although body contour- 
ing is an exceedingly complicated operation 
which causes extensive scarring, a thin man 
drowning in a fat man’s skin may well feel 
the advantages of the operation far out- 
weigh the disadvantages, 

Hair transplants, introduced about 12 
years ago, are rapidly gaining in popularity, 
despite the fact that the procedure is ex- 


pensive, lengthy (the results don’t even show 
until after approximately 18 months) and 
not always successful. One West Coast 
plastic surgeon has compared the poor re- 
sults to “potted plants on a veranda.” Ap- 
parently many men still prefer potted plants 
to an altogether empty veranda. I recently 
asked an attractive cartoonist in his late 
40s in the midst of a hair transplant why 
he was spending so much time and money 
for such dubious results. His reply—if your 
hair were turning gray, wouldn't you have 
it dyed?’—was a riposte calculated to si- 
lence any female. 

To cover one square inch of bald area 
requires 20 grafts containing from ten to 
12 hairs punched out from the back of the 
head and transplanted to the front. As many 
as 750 grafts may be necessary to cover a 
sizeable bald spot. Dr. Charles A. Monell, 
chief of surgery at Beverly Glen Hospital 
in Los Angeles, recently told a meeting of 
plastic surgeons, “It is a technique of great 
promise, but much of the promise is not 
being realized. . . . The blame must be 
directed at the people doing the job.” 

Dr. Monell pointed out that because hair 
grafting looks deceptively easy, physicians 
of all kinds—dermatologists, surgeons, gen- 
eral practitioners, even psychiatrists and 
pathologists—think they are qualified to 
do it as a simple office procedure. Common 
physician errors include taking too few or 
too large grafts, incorrectly positioning 
them, or removing fat and follicles from the 
bottom of grafts. 

Hair transplant disasters underline the 
fact that any physician licensed to practice 


medicine in the United States can, patient 
permitting, perform any procedure he 
wishes. Although most doctors are unwill- 
ing to jeopardize their professional status 
or risk malpractice suits, anyone contem- 
plating cosmetic surgery should exercise 
extreme caution in selecting the man to do 
the job. 

Ask your own doctor to recommend a 
plastic surgeon, and then call a large metro- 
politan hospital and ask for the names of 
one or two others. Next, set up appoint- 
ments for consultations with two or three 
men. These consultations will help you de- 
termine what their attitudes are toward 
cosmetic surgery in general and toward your 
specific problem. It will also enlighten you 
about their fees. After you have narrowed 
your choice, talk to someone (or at least an 
acquaintance of someone) who has had 
work done by this doctor. Although all 
plastic surgeons are highly skilled (their 
training is one of the most extensive in the 
medical profession) you are seeking the 
doctor who is right for you, 

You will find that plastic surgeons are 
increasingly sympathetic toward patients 
who seek surgery for aesthetic’s sake. Their 
skilled hands can alter nature’s minor mis- 
takes, but they do not promise miracles. 

Nevertheless many people who have had 
cosmetic surgery claim that the surgical 
lifts provide emotional and psychological 
lifts. As Dr, Dioran Goulian put it, “Some- 
times surgery is more helpful than many 
hours on a psychiatrist’s couch. It’s amaz- 
ing how a small change in someone's face 
can help his attitude toward life.” J 
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DEATH RAY (Continued from page 39) 

bombers, low-flying tactical aircraft, ground-emplaced artillery, 
armored vehicles, and infantrymen and their weapons are pul- 
verized by the disintegrating effects of this deadly light beam. 

Though this sounds like science fiction, it's not meant to enter- 
tain. It’s meant to alert the public and bluntly warn that the 
electro-optical “death ray’"—destructive light shot through guns— 
has moved out of the Buck Rogers comic strip and into the labo- 
ratories, where it is now but a few steps removed from the arms 
factory. 

Although the Pentagon understandably refuses to discuss 
“death ray” technol- 
ogy, and has drawn 
a tight security 
blanket over the de- 
velopment of this 
type of weapon, total 
secrecy is impossible 
—if for no reason 
other than that elec- 
tro-optical technol- 
ogy is known to sci- 
entists the world 
over, 

Theory became 
fact in the United 
States when Dr. 
Theodore H. Mai- 
man, a young physi- 
cist working at the 
Electronics Research 
Laboratories of the 
Hughes Aircraft 
Company, reported 
the first successful 
operation of a /aser, 
—an acronym for 
Light Amplification 
by Stimulated Emis- 
sion of Radiation— 
using a synthetic 
ruby crystal. The re- 
sult was an almost 
perfect ray of intense 
red light bursting out 
in a narrow beam of 
400 trillion unbroken 
waves a second. All 
the light waves had 
been drawn into tight 
focus and were movy- 
ing in unison instead 
of spreading in all 
directions. In crude, | 
physical terms, the 
synchronized waves 
could be likened to 
a battalion of infan- Y 
try trotting in step 
across a wooden 
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months before he was turned out of office in October of that year, 
Premier Nikita Khrushchev boasted to a visiting American in- 
dustrialist that, “Our Soviet scientists are superior to yours.” Seated 
at his desk in the Kremlin, Khrushchev picked up a steel ruler. 
“You see these holes?” he asked, pointing to tiny holes of different 
dimensions spaced in order along the length of the ruler. “They 
were drilled by rays of light that our scientists created!” 

Although a majority of Americans never did take the late 
Soviet leader seriously, there were those among U.S. weapons 
scientists who urged the admirals and generals in the Pentagon to 
initiate research and development programs so that the laser could 
be harnessed for mili- 
tary purposes. 

The early ruby 
lasers were soon 
phased out in favor 
of more powerful 
gaseous-discharge 
lasers with their more 
tightly controlled and 
continuous beams. 
But the electric 
power required to 
“pump” a constant 
beam of light was 
tremendous. The call 
went out to more 
than 400 major de- 
fense contractors to 
secretly begin re- 
searching smaller and 
more powerful lasers 
with an eye toward 
developing an arse- 
nal of electro-optical 
weapons, Though re- 
search was to be fed- 
erally funded by the 
Advanced Research 
Projects Agency 
(ARPA), companies 
would be free to 
profit from any non- 
military applications 
they might hit upon. 
“But come up with 
something!” panicky 
weapons experts in 
the Pentagon pleaded 
as they focused their 
attention on top- 
secret intelligence re- 
ports which indicated 
that Red Army gen- 
erals were exacting 
similar requirements 
from Soviet physi- 
cists in the weapons 
research field. 

In his last report 


Polished 


bridge, the enormous TOOLS BY to Congress, Defense 
impact of their “co- Secretary Melvin 
herent” footsteps Laird alluded to a 


quickly demolishing 
the structure. 

The simplicity of 
Dr. Maiman’s laser was as astonishing as its power. It consisted 
of a rod of pink synthetic ruby about two-inches long and a bit 
less than the diameter of a cigarette in width, with each end silvered 
for internal reflection, An intense flash of white light from the 
side created the “lase” effect, with the ruby generating a brilliant 
beam of coherent red light through its more lightly silvered end. 
Maiman’s first red flash scarcely had time to die out before his 
results were duplicated in dozens of laboratories in this country 
and abroad. Communications, medical, navigation and industrial 
problems were solved by laser technology—but the weapons ex- 
perts also wanted to harness the laser's power. 

The race was on in earnest between the weapons scientists of 
the United States and the Soviet Union by mid-1964. Several 
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top-secret laser weap- 
on under develop- 
ment in the Soviet 
Union. The Russians, he claimed in the heavily censored testimony 
that was released some months later, are close to achieving “a 
major new military capability” in laser weaponry that will have 
as much impact as the successful orbiting of the first Sputnik. 
Laird was referring to Soviet capability in shooting down or 
neutralizing spy-in-the-sky satellites and the vital U.S. communica- 
tions satellites. “The Soviets are that close,” he later commented 
to a longtime friend on the Senate Preparedness Sub-Committee. 
“It's only a matter of time.” 

Laird painstakingly avoided any mention of U.S. Air Force 
studies of lasers that would be capable of disabling sensors aboard 
hostile satellites and destroying surveillance and communications 
birds. The American laser satellite was referred to as SAINT, for 
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The Lazy Man’s Way to Riches 


‘Most People Are Too Busy Earning a Living to Make Any Money’ 


I used to work hard, The 18- 
hour days. The 7-day weeks. 

But I didn’t start making big 
money until I did less—a lot less. 

For example, this ad took about 
2 hours to write. With a little luck, 
it should earn me 50, maybe a hun- 
dred thousand dollars. 

What’s more, I’m going to ask 
you to send me 10 dollars for some- 
thing that’ll cost me no more than 
50 cents. And J’ll try to make it so 
irresistible that you’d be a darned 
fool not to do it. 

After all, why should you care if 
I make $9.50 profit if I can show 
you how to make a lot more? 

What if I’m so sure that you will 
make money my Lazy Man’s Way 
that I’ll make you the world’s most 
unusual guarantee? 

And here it is: I won’t even cash 
your check or money order for 31 
days after I’ve sent you my mate- 
rial, 

That'll give you plenty of time 
to get it, look it over, try it out. 

If you don’t agree that it’s worth 
at least a hundred times what 
you invested, send it back. Your 
uncashed check or money order 
will be put in the return mail. 

The only reason I won’t send it 
to you and bill you or send it 
C.0.D. is because both these meth- 
ods involve more time and money. 

And I’m already going to give 
hs the biggest bargain of your 

ife. 

Because I’m going to tell you 
what it took me 11 years to per- 
fect: How to make money the Lazy 
Man’s Way. 

O.K.—now I have to brag a lit- 
tle. I don’t mind it. And it’s neces- 
sary —to prove that sending me 10 
dollars... which I’ll keep “in es- 
crow” until you’re satisfied... is 
the smartest thing you ever did. 

I live in a home that’s worth 
$100,000. I know it is, because I 
turned down an offer for that 
much. My mortgage is less than 
half that, and the only reason I 
haven’t paid it off is because my 
Tax Accountant says I’d be an 
idiot. 

My “office,” about a mile and a 
half from my home, is right on the 
beach. My view is so breathtaking 
that most people comment that 
they don’t see how I get any work 
done. But I do enough. About 6 
hours a day, 8 or 9 months a year. 

The rest of the time we spend at 


our mountain “cabin.” I paid 
$30,000 for it—cash. 

I have 2 boats and a Cadillac. 
All paid for. 

We have stocks, bonds, invest- 
ments, cash in the bank. But the 
most important thing I have is 
priceless: time with my family. 

And I’ll show you just how I did 
it—the Lazy Man’s Way—a secret 
I’ve shared with just a few friends 
til now. 

It doesn’t require “education.” 
I’m a high school graduate. 

It doesn’t require “capital.” 
When I started out, I was so deep 
in debt that a lawyer friend ad- 
vised bankruptcy as the only way 
out. He was wrong. We paid off our 
debts and, outside of the mortgage, 
don’t owe a cent to any man. 

It doesn’t require “luck.” I’ve 
had more than my share, but I’m 
not promising you that you’ll make 
as much money as I have. And you 
may do better; I personally know 
one man who used these principles, 
worked hard, and made 11 million 
dollars in 8 years. But money isn’t 
everything. 

It doesn’t require “talent.” Just 
enough brains to know what to 
look for. And J’ll tell you that. 


Sworn Statement: 

“T have examined this advertisement. On the basis of personal acquaint- 
ance with Mr. Joe Karbo for 18 years and my professional relationship as 
his accountant, I certify that every statement is true.” 


Bank Reference: 


It doesn’t require “youth.’”’ One 
woman I worked with is over 70. 
She’s travelled the world over, 
making all the money she needs, 
doing only what I taught her. 

It doesn’t require “experience.” 
A widow in Chicago has been aver- 
aging $25,000 a year for the past 
5 years, using my methods. 

What does it require? Belief. 
Enough to take a chance. Enough 
to absorb what I'll send you. 
Enough to put the principles into 
action. If you do just that —noth- 
ing more, nothing less—the results 
will be hard to believe. Remember 
—I guarantee it. 

You don’t have to give up your 
job. But you may soon be making 
so much money that you'll be able 
to. Once again—I guarantee it. 

The wisest man I ever knew told 
me something I never forgot: 
“Most people are too busy earning 
a living to make any money.” 

Don’t take as long as I did to 
find out he was right. 

T’ll prove it to you, if you’ll send 
in the coupon now. I’m not asking 
you to “believe” me. Just try it. If 
I’m wrong, all you’ve lost is a cou- 
ple of minutes and an 8-cent stamp. 
But what if I’m right? 


{Accountant's name available upon request, ] 
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17122 Beach Blvd., Huntington Beach, California 92647 
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ten dollars. 


Name 
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Joe, you may be full of beans, but what have I got to lose? Send 
me the Lazy Man’s Way to Riches. But don’t deposit my check or 
money order for 31 days after it’s in the mail. 

If I return your material—for any reason—within that time, return 
my uncashed check or money order to me. On that basis, here’s my 


Address 


City 
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Satellite Interceptor, and the project—code- 
named “Black Eye”—launched the Air 
Force supersecret Special Weapons Labo- 
ratory located at Kirtland Air Force Base 
near Albuquerque, New Mexico. Funded by 
ARPA, and with a constant flow of visitors 
from Washington—including weapons sci- 
entists from the ClA—the activities at the 
Special Weapons Laboratory are kept under 
security wraps comparable to the World 
War II atomic bomb “Manhattan Project.” 
In June 1971, a multimillion dollar laser 
weapons testing lab was completed at Kirt- 
land which, coincidentally, is not far from 
that isolated area where the first atomic 
bomb was exploded in mid-1945. The area 
is still a heavily guarded, off-limits govern- 
ment reservation; and in the nearby foot- 
hills of the Manzano Mountains, the Air 
Force operates a laser-weapons test range. 

Almost daily, scientists fire a gigantic 
laser gun that carries the technical designa- 
tion XLD-1. This massive device—a build- 
ing-size, gas-dynamic generating plant, fed 
by a powerful electric generator—fires off 
a 16-microradian laser beam. Fired at the 
nearby Manzano Mountains, the beam 
sends up puffs of light-gray smoke where it 
strikes the dirt and rock slopes, fusing the 
section of mountainside where it hits and 
marking the area with holes several feet 
deep. This laser beam, carrying a 60 kilo- 
watt punch, reportedly has ignited wooden 
targets from distances of two miles. And 
last April the Air Force began firing the 
XLD-1 at unmanned drones—small remote- 
controlled aircraft. 

The laser gun actually works, but there 
are still several major engineering and tech- 
nical problems to be overcome. Most im- 
portant is the problem of portability. The 
laser gun has to be reduced in size so that 
ships and aircraft can carry the new weap- 
ons and infantry and artillerymen can shoot 
them. 

Laser weaponry had passed through sev- 
eral stages of development when Aviation 
Week magazine, (in August 1972) reported 
that widespread development of destructive, 
high-energy light beams would be in the 
military inventory within six to ten years. 
Quoting Lieutenant General William C. 
Gribble Jr., the Army’s chief of research 
and development, the magazine declared 
that new power-output capabilities are 
motivating the Defense Department to 
pump additional funds into a technology 
that is fast approaching “a threshold for use 
in thermal weapons.” The magazine de- 
scribed in brief how applications could 
include surface defense against low-flying 
aircraft, missiles, remotely piloted drones 
and guided “smart” bombs. 

What had not been disclosed by the 
Army's research-and-development chief was 
the fact that an experimental laser rifle was 
developed back in 1964. Ostensibly, this 
rifle was designed to release intense bursts 
of light instead of bullets, and the word had 
filtered out that beams from the laser rifle 
were capable of igniting objects, detonating 
explosives and causing temporary blindness. 

It was at the time the biggest military 
put-on since World War I, when Allied 
intelligence agencies were involved in 
various hugger-mugger operations to lead 
Nazi spies down the garden path with de- 
coy leads. The Army was playing its own 
game at the time and the news about the 
laser rifle developed by Maser Optics, Inc., 
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of Boston was deliberately leaked at just 
about the time when the generals were ap- 
pearing on Capitol Hill and requesting more 
money. In censored testimony, the generals 
allowed as how the Russians were fast de- 
veloping their own laser guns and that the 
United States had to be first. But an Ameri- 
can GI carrying a 1964-model laser rifle 
wouldn't have gotten very far lugging a 65- 
pound rechargeable battery pack on his 
back. Nor could this weighty adult toy do 
anything more than scorch a sheet of carbon 
paper with a fraction-of-a-second blast of 
light. 

In the mid-Sixties laser weapons develop- 
ment became part of the annual money 
game; and representatives from various 
companies, campus laboratories and think- 
tanks were regularly commuting to Wash- 
ington with proposals for research-and-de- 
velopment contracts. Major companies 
couldn't miss—especially when lobbyists 
discreetly dropped inside information to 
their friends on congressional committees 
that a certain scientist just back from a 
European conference had heard from an 
Italian scientist who was close to a Polish 
scientist that Prochorov at the Lebedev 
Physics Institute had succeeded in creating 
a chemical laser that required little or no 
electric power to create a light beam with 
an extremely high energy potential. A tip 
from the corporation lobbyist, a day or 
two before the Senate Preparedness Sub- 
Committee was about to vote a new re- 
search-and-development appropriation, 
would send the accountants back to their 
adding machines to figure out how they 
could boost laser research by another $30 
million. It is estimated that annual funds 
for “electro-optical warfare” have almost 
doubled in the past two years and are cur- 
rently in excess of $90 million. 

Despite the heavy research facilities that 
have been developed by the major corpora- 
tions that comprise the nation’s military- 
industrial complex, the Pentagon annually 
announces what the generals are looking for 
in the Way of new weapons. One item that’s 
always on the announcement sheet circu- 
lated by the National Inventors Council of 
the Department of Commerce publicizes 
the technical specifications for mass-destruc- 
tion weapons like the so-called “death ray.” 
In an announcement made in early 1972, 
the “specs” call for a death ray that is 
capable of sizzling enemy infantrymen at 
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a range of at Jeast 500 yards. The 34-page 
blue booklet spelled it out thus: 

“No. 450. Destructive ray equipment of 
usable size capable of producing destructive 
or death rays effective at 500 yards without 
excessive power input. Military application 
—to augment conventional weapons. Status 
—investigations to date indicate that tre- 
mendous amounts of power would be re- 
quired using present techniques and that a 
completely new approach is indicated.” 

This annual request is a Jong shot 
prompted by the weapons scientists’ belief 
that there is always the possibility that some 
medern Tom Edison in a basement work- 
shop-lab might devise a simpler and less 
cumbersome death-ray weapon. 

Actually the laboratories already have 
produced death-ray equipment. At the 
6570th Aerospace Medical Research Labo- 
ratory at Wright-Patterson Air Force Base 
in Ohio, lasers have been used to play havoc 
with the physiology of rabbits and monkeys. 
The beam from the experimental laser gun 
brought the eyes of the rabbits and primates 
to the boiling point, causing bleeding and 
a microexplosion in the eye. Also, in the 
laser labs, primates have been zapped with 
beams which burned through flesh and 
bone—virtually disintegrating limbs and 
portions of bodies and leaving nothing more 
than a puff of smoke and the distinct odor 
of cooked meat. The Jasers in the labs can 
kill and destroy living creatures and sensi- 
tive man-made equipment in seconds—all 
under highly controlled conditions. Pres- 
ently in the works is a portable chemical 
laser that can be aimed like a rifle, and can 
fatally penetrate a human body with a 
quarter-inch hole at a distance of five miles. 

Current developments indicate that re- 
search in high-power lasers has now reached 
the threshold of practical application. The 
challenge that remains is one of building 
up vast bursts of energy in a “power plant” 
of practical size. Lack of a compact, 
efficient power source has been regarded as 
the major stumbling block. Chemical lasers, 
requiring less power to convert chemicals 
into heat and light, appear to hold the ulti- 
mate answer. 

The “eye-popper” type of weapon used 
in the Wright-Patterson experiments is one 
that the combat commanders claim they 
need—if for no other reason than to 
counter the very effective optical-sighted 
antiaircraft weapons that have taken a 


“Not this winter... I've got a headache!” 
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deadly toll of American tactical aircraft and 
helicopters. An estimated 80 percent of the 
aircraft losses in Vietnam were caused by 
these manually controlled, optical-sighted 
antiaircraft weapons, and the Air Force is 
crash-programming visual countermeasures 
that will include airborne weapons capable 
of damaging or destroying human retinal 
tissue. The generals have been anxious to 
try out any airborne prototype, and there 
are strong indications that at least a few 
experiments were carried out in Indochina 
during the past year. 

Officially, only a handful of top-level 
Americans are privy to the full scope of the 
death-ray program. The public is kept in 
the dark about Project “Spade”—a space- 
based laser radiation system that could 
thermally destroy targets in space. As one 
congressional committee was told behind 
closed doors by Assistant Air Force Secre- 
tary Grant Hansen, it is a superpowered 
laser system “that can track a_ ballistic 
missile from a space-based defense system 
and kill it over the country it was launched 
from.” Needless to say, the success of 
“Spade” would render useless the East-West 
arsenals of nuclear-tipped ICBMs, and the 
hundreds of billions of dollars spent by na- 
tions to build up their missile capabilities 
would become money down the drain. 

Weapons development is as old an art as 
war itself. It boils down to creating a 
weapon that can be used by a man. A laser 
rifle for the infantryman has to be as simple 
to handle and shoot as an M-16 rifle. The 
average GI has to be able to disassemble 
its basic parts, clean them and reassemble 
the weapon for use. If the laser rifle is de- 
veloped as an infantry weapon, its power 
pack will have to be light enough for a GI 
to run and crawl with. The laser rifle will 
have to withstand heat and cold, rain and 
dirt and the inevitable bouncing around that 
any field weapon undergoes. 

These are some of the problems that are 
being studied by the weapons scientists. 
They have taken the laser and created the 
so-called smart bombs which accurately 
seek out targets by following a pulsing laser 
beam. Artillerymen in Vietnam have been 
using laser aiming devices, tied in with com- 
puters, that automatically calculate distance 
to a target. The laser range finder is now 
the most accurate support weapon in the 
hands of artillerymen, and as a guidance 
system for tactical aircraft, it has no peer. 

But as the day of the death ray grows 
closer, many laser scientists are becom- 
ing more and more concerned over the 
weapons developers’ refusal to consider its 
ethical implications. Paul Baran, a former 
Rand think-tank engineer who worked on 
laser-weapons development, claims that 
there’s “an unmistakable amorality which in- 
fects some of my engineering colleagues.” 
And when queried about the laser's mili- 
tary applications, one of the world’s most 
respected scientists recently declared with 
an almost visible shudder: “I really don’t 
know what the military applications are. 
And I don’t want to know.” 

He called the laser a “very powerful 
force for science and humanity.” But, he 
added, it also could be used for “evil things.” 

Properly used and controlled, the laser’s 
beam can become a light that will brighten 
mankind's future. But delivered into the 
wrong hands, for the wrong purposes, it 
could become a force to enslave the world. 
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Wilkinson applied the science of ergonomics to 
make a totally different kind of razor to help you 
shave closer with fewer nicks and cuts! 


Ergonomics is the science of making tools, objects, 
and instruments compatible with the human body. To 
apply this science to the design of the Wilkinson 
BONDED Razor, Wilkinson studied the physiology of 
the hand, the structure of skin and beard, the topog- 
raphy of the face, conditioned responses in shaving 
and the shortcomings of the old double-edge razor. 

Ergonomics told us blade angle must be precision 
set for closer shaves. Ergonomics told us edge ex- 
posure must be scientifically calibrated for protec- 
tion from nicks and cuts. To achieve these ergonomic 
goals, we knew each chromed stainless edge had to 
be permanently positioned in its own shaving head. 
To do it, we created the Wilkinson BONDED Blade— 
the first of its kind in the history of shaving. 

Ergonomics told us the BONDED Razor needs 
only a single superb chromed stainless edge to 
shave closer than the razor most men shave with. 

With the Wilkinson BONDED you change blades, 
but you can't change the precision. Unlike old double- 
edge razors, there are no moving parts to cause mis- 
aligned blades, nicks and cuts. 

The Wilkinson BONDED is 
more than just a razor; itis a 
totally different kind of shaving 
system in which the unique 
BONDED Blade is matched to 
a razor handle which is also 
the result of ergonomic study. 

The handle is longer for better control. And flat- 
sided so you can position the head against your face 
without trial and error. 

The head of the Wilkinson BONDED Razor is more 
compact than a double-edge razor. So you can 
shave under your nose and other hard-to-get-at 
places with more confidence and ease. 

Is the Wilkinson BONDED Razor a better way to 
shave in theory only? Not at all. In rigidly supervised 
“—\. tests, against double-edge razors, the Wilkinson 
\ ONDED was proved superior for less irritation, for 


ess pull or drag, for cleaner, closer shaves, with 
ewer nicks and cuts...superior in every category 
f shaving performance. In fact, the Wilkinson 
BONDED is so great an improve- 
i nt, more than four million 
have bought it. 

 elpahomnic design, BONDED 
Bladé, The Wilkinson BONDED 
» Razormay well be the most 
ia advanged shaving instrument 


he Wilkinson 
DED™ Razor. 
er way to shave. 


TRUE / APRIL 1973 / 113 


MAN TO MAN ANSWERS 


FROM THE STAFF OF TRUE 


Q: What's the divorce rate in the U.S. to- 
day? Dale Yeoman, Fresno, Calif. 

A: The ratio of divorces to marriages in the 
U.S. has now reached an all-time high of 
more than 40 percent. The figure, says the 
U.S. Bureau of Census, is based on the 
average number of divorces 1969-71 com- 
pared to marriages seven years earlier (the 
median duration of marriages ending in di- 
vorce is seven years). 


Q: Exactly what constitutes “organic” 
foods? Edward Veeder, Yakima, Wash. 

A: The term “organically grown” is best de- 
fined to mean food which has not been sub- 
jected to pesticides or artificial fertilizers, 
and grown on soil whose humus content is 
increased by adding organic matter. As for 
“organically processed,” this means food 
whose ingredients have all been grown or- 
ganically, including meat and poultry, and 
which hasn't been treated with preservatives, 
hormones, antibiotics or synthetic additives, 
There's a bill before Congress that would 
regulate the use of the word “organic” for 
the booming health food trade by establish- 
ing certain standards governing growth and 
processing. 


Q: Why is the horseshoe a symbol of good 
luck? Bill Larrocha, Brewster, N.Y. 

A: Dunstan, archbishop of Canterbury, was 
quite skilled at shoeing horses. One day, 
the story goes, the devil walked in and asked 
Dunstan to nail new shoes on his claven 
feet. The archbishop gave “Auld Clootie” 
such a rough shoeing that he begged for 
mercy. Dunstan said, “Very well, I'll take 
it easy, but only if you promise never to 
enter an abode where there is a horseshoe 
nailed above the door." The devil agreed, 
or so the British story goes. 


Q: Which of our U.S. Presidents have been 
sons of preachers? Steve A. Kiley, Charles- 
ton, W.Va. 
A: Chester Alan Arthur, Grover Cleveland 
and Woodrow Wilson were sons of 
preachers. 


Q: Do any states still require cattle brand- 
ing? Frank B. Stowall, Springfield, Ill. 
A: Only two—Colorado and New Mexico. 


Q: What is catgut actually made of? Burt 
Manheim, Anderson, S.C. 

A: Catgut is a strong cord made by twisting 
the dried intestines of animals, usually 
sheep, It is primarily used for the stringing 
of musical instruments. 


Q: How does our American team stack up 
in current world ping-pong rankings? Terry 
Loberg, Santa Monica, Calif. 
A: At present, the U.S. table tennis team is 
ranked 28th in the world; the People’s Re- 
public of China is ranked first. 


Q: Has it ever been determined how much 
destruction was done by General Sherman’s 
march to the sea during the Civil War? 
Vernal Blackwell, Lawton, Okla. 

A: Sherman’s troops in their march through 
Georgia destroyed property, say historians, 
valued at an estimated $100 million. 


Q: Just what are barnacles and why are they 
such a menace to ships? Frederick Larkin, 
El Paso, Tex. 

A: The barnacle is a member of the animal 
kingdom. It's a crustacean, a member of the 
shellfish family, shrimplike in structure and 
living in salt water. While most barnacles 
thrive on surfaces below water, some 
species do live above the water line. The 
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weight of barnacles slows the speed of ships 
and can interfere with steering. The ship- 
ping industry has experimented with differ- 
ent methods to prevent this nuisance, but 
has not been too successful. 


Q: How many times was playboy Tommy 
Manville married? Andreas Boittari, Chi- 
cago, Ill, 

A: The late Manville (died in 1966 at age 
73), heir ta an asbestos fortune, was mar- 
ried 13 times, but two of his wives he mar- 
ried twice. His first marriage in 1911 was 
to Florence Reid (now 88 and living in a 
Long Island nursing home), his last to the 
late Christina Popa in 1960. The latter's 
death on October 19, 1971, has produced 
still another court battle over the Manville 
fortune, estimated now at more than $20 
million. 


Q: Why is an illegal activity called a 
“racket?” Paul Reel, Gainesville, Fla. 

A: A racket originally meant, as it still 
means in accepted standard English, “a dis- 
turbing noise.” It came to mean an illegal 
activity or dishonest business from the prac- 
tice of pickpockets in the 17th and 18th 
centuries. They would have their confed- 
erates explode firecrackers or make other 
noisy disturbances in the street to draw a 
crowd and distract attention so pockets 
could be more conveniently picked. 


Q: What's the name of the long rod used to 
blow glass? Arnie Schrock, Chicago, Ill. 
A: Glassblowers call it a “punty.” 


Q: What’s meant by the term “salting a 
mine?" Lincoln Papp, Trenton, NJ, 

A: A mine is “salted" by scattering minerals 
or ores to deliberately deceive a prospec- 
tive buyer. 


Q: What’s the total prize money for the 
tournaments included in the annual PGA 
Tour? Lou Sharrend, Washington, D.C. 

A: The PGA Tour (50 events), plus the U.S. 
Open, Masters Championship, and the 
Canadian Open, totaled $6,723,517.99 in 
1971 (latest available complete figures). 


Q: What does “Tora! Tora! Tora!” mean? 
Robert L. Ferguson, Mason City, lowa. 

A: “Tiger! Tiger! Tiger!” It was the code 
sent by Lt, Commander Mitsuo Fuschida to 
the Japanese carrier flagship Akagi after he 
led the successful strike on Pearl Harbor. 


Q: When were the first modern military 
uniforms worn? Raymond Grady, Roch- 
ester, N.Y. 

A: The first’ military uniforms in the 
“modern” world appeared during the Ren- 
aissance, when Michelangelo designed an 
outfit ta be worn by all the Papal Guards, 
who still wear his costumes today. 


Q: Have any groups or individuals profited 
from the 1899 New York state law which 
rewards those who turn in polluters with 
part of the fine? There was lots of hoopla 
when officials said they were going to start 
enforcing this law which forbids polluting 
navigable waterways, but I've heard nothing 
since. Henry Dewitt, Bridgeton, N.J. 

A: There has been a score of prosecutions 
and several convictions under the Refuse 
Act of 1899. Those who developed the evi- 
dence have been cut in for their percentage 
(usually 50 percent). A couple of examples: 
the Hudson River Fishermen's Association 
got $3000 for pointing out fuel discharges 
into the river by the Penn-Central Railroad. 
The same organization stands to reap an- 
other $25,000 for blowing the whistle on 
Anaconda Co. A Manhattan housewife is 
now $12,500 richer for reporting a cement- 
mix company. Even when the law hasn't 
yielded convictions, it has been effective as 
a pressure device for bringing offenders 
into line. 


Q: Nuclear power plants have been 
troubled by fish getting caught in their cool- 
ing water intakes. Have there been any 
recent solutions? George Pyle, Dublin, Ga. 
A: After trying several unsatisfactory solu- 
tions, the Virginia Electric & Power Co. 
seems to have solved the problem. The 
company is blasting rock music through 
underwater speakers to scare the fish away. 
So far it's working. 


Q: After the New York Stock Exchange, 
does the London Exchange or the Paris 
Bourse handle a larger volume of trading? 
David Sanders, Milwaukee, Wisc. 

A: The London Exchange. 


Q: How did Woody Allen’s career get 
started? Samuel R. Marion, Mobile, Ala. 
A: At 17, Allen, who was still in high school, 
began writing jokes for the radio and TV 
shows of Peter Lind Hayes and Herb 
Shriner, He flunked out of New York Uni- 
versity, did a stint writing for a half-dozen 
big-name comics (among them Art Carney, 
Sid Caesar, Carol Channing) and started 
playing stand-up routines to Greenwich 
Village audiences in 1962. 


Q: How large are the ship models used in 
war movies? Joseph Jaffee, New Orleans, 
La, 

A: Hollywood special-effects men now use 
models on the scale of one-half or three- 
quarters of an inch to the foot. Some models 
run upwards of 40 feet. The larger scale is 
used when the script calls for a ship to be 
blown up. The larger the model, the more 
realistic the explosion looks on film. 


Q: I like to do off-highway driving in the 
desert. Do you have any pointers I should 
follow? Arthur Davis, Phoenix, Ariz. 

A: Russell P. MacFall, author of the Gem 
Hunter's Guide, offers the following: “Use 
second gear in soft sand. If you get stuck, 
do not dig sand away from the wheels— 
this only softens it and makes the wheels 
sink deeper. Instead try these remedies: 
1. Tramp the sand down hard in front of 
the wheels. 2, Lay chicken wire under the 
wheels. 3. Place burlap bags, filled half full 
of sand and tied, under the wheels. 4. Let 
air out of the tires until they are about half 
deflated. 
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The folks at FRANKLIN put old-fashioned craftsmanship in their 
products...no short cuts and lots of picky, picky attention to every 
detail. DECRAFORM® rigid vinyl door and drawer fronts, custom house 
type cabinetry and colorful fiberglass bath units are designed and 
fabricated by the “fussy folks” at FRANKLIN. 

Look into a FRANKLIN for your family fun — motor home, travel trailer, 
truck camper, ranch wagon (5th wheel trailer), travel home or convert- 
ible camper. Write for free color literature today! 
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Dept. 738, Nappanee, Indiana 46550 
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time to grow. 
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Q: When and where is the next total solar 
eclipse? Michael Hiller, Ellenville, N.Y. 

A: If you can make it to Africa, you can 
catch one on June 30, 1973. The next total 
eclipse of the sun in North America will not 
occur until Feb. 26, 1979. 


Q: What happens to old Air Force planes? 
Donald Carillo, New Haven, Conn. 

A: The Air Force stores about 5000 obso- 
lete planes—ranging from B-17 Invaders to 
B-52 Stratofortresses—at its Davis-Monthan 
base outside af Tucson, Arizona. Engines 
are taken out and stored in grease. The 
planes are then sealed, and can last for 
years in the desert climate without deterio- 
rating. The oldest are weeded out and 
eventually junked, dismantled, sold (for 
movies, or, in the case of a couple of B-19 
engines, for use in a powerboat), given to 
air museums, or used by other government 
agencies. 


Q: I understand that during the Cultural 
Revolution the Chinese uncovered some 
extraordinary archaeological sites. Can 
you fill me in? Donald Kurz, Huntington, 
W. Va. 

A: In 1968 the People’s Liberation Army 
discovered two ancient tombs which are 
proving to be the richest archaeological 
cache ever unearthed in China. The army 
had been sent looking for caves that could 
serve as shelters during an enemy attack. 
In the process, the burial places of Liu 


Sheng and his consort, Tou Wan, were 
found a few miles southwest of Peking. Liu 
Sheng ruled the region from 154 to 113 
B.C. Among the 2800 objects (bronze, gold, 
silver, iron, jade, glass, pottery and silk) in 
the tombs was a spectacular jade suit which 
covered the prince's body. It was con- 
structed of 2690 thin rectangles of polished 
jade held together with gold wire. 


Q: How did unbranded cattle come by the 
name “mavericks?” J.C. Walker, Carlsbad, 
N.M. 

A: In 1845, a Texas lawyer, Samuel A. 
Maverick acquired 400 head of stock cattle 
in lieu of a $1200 debt. He never bothered 
to brand the new calves so neighbors, who 
were not averse to taking a few for them- 
selves, began referring to the unbranded 
animals as “mavericks.” 

It may be interesting to know that there 
was an earlier Samuel Maverick who was 
quite a “maverick” himself. He lived on 
Noddle's Island in Boston Harbor in the 
mid-17th-century. A staunch Episcopalian, 
he was for years at odds with the Puritan 
oligarchy. 


Q: Being single and living in an apartment, 
I hate filling out the long 1040 income-tax 
form. What ever happened to the short 
form? Frank McGowan, Logan, Utah. 

A: Form 1040-A was discontinued three 
years ago in an apparent attempt to simplify 
procedures by the IRS. It is being brought 
back for 1972 returns, however, 


Q: When was the first American freeway 
built? William C. Herman, Escondido, 
Calif. 

A: Henry Hudson Parkway in New York 
City—begun in 1934—ranks as the first 
true freeway having limited access, no grade 
crossings and its own service Stations. 


Q: Why is there a $20,000 reward posted 
for the Indonesian one-horned. rhinoceros? 
Paul Kenney, Seattle, Wash. 

A: The Indonesian rhino has been hunted 
to the verge of extinction. Less than 20 still 
remain in a game preserve on Java's eastern 
tip. Chinese folklore holds that powder 
ground from the rhino’s horn greatly in- 
creases a man’s sexual powers and there is 
rumored to be a $20,000 standing offer 
among the Singapore Chinese community 
for anyone who can deliver one of these 
horns, 


Q: Where did the term “go-go” originate? 
Norman Rouleau, Wilmington, N.C. 

A: In the mid 1950s there was a British 
movie entitled Whiskey Galore. In the 
French version the title was translated, 
Whiskey & Go-Go. (“Go-go"” is a French 
expression meaning “without limit.”) Be- 
cause of the film's immense popularity and 
because of the chic attached to drinking 
whiskey in France, several discothéques 
adopted the movie's title. As the discothéque 
craze spread all over the world, so did the 
term “go-go,” 
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Here is the sensible way to order contraceptives... 
with complete privacy and at dollars savings cost 


Family planning and protection against disease is a very intimate and 
personal thing. It is not easy to learn of the variety of types and 
brands of condoms—or to check and compare cost in a drug store 
that is either crowded or where you are personally known. This is 
why thousands of men and women in all walks of life make it their 
personal business to order male prophylactics directly from Federal 
Pharmacal Laboratories—one of the nations oldest and most com- 
plete mail order sources for these products. All the famous brands 
are available, Trojans, Shieks, Ramses, Protex, etc. All are fully 
tested and guaranteed fresh... and you will truly be surprised at the 
money you can save! Every order shipped in a plain package to respect 
your privacy. Our mini-catalog will bring you up to date on the many 
types, brands, their individual features, and discount prices. It is 
available FREE on request. Or send $5.00 for our special introductory 
sample kit of various brands—it’s a $12.00 value at more than a 55% 


discount!!! 
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The sportsman’s guide to family vacationing. 


Start on Virginia’s golden coast. 
While you’re battling a giant striped bass on one of our Eastern Shore islands, 


mile 
on horseback. 


“While you're exploring the Blue Ridge on 
after mile of hiking trails, they can spend the day , 


Or try outfoxing a mountain trout while 
they take off for presidential homes like Monticello and Ash Lawn. 


Or have a family get-together 
at one of Virginia’s Gem @8%) mountain lakes with all 
RS, ea g the comforts of home. 


But, whatever you do, do it in Virginia. 
Because—whether it’s golf or fishing or hiking or camping or boating — 
whatever you'd love to do on your vacation 
is always near something they'd love to do on theirs. 
In Virginia. 
The sporting proposition for the family man who'd like to take separate vacations 
together. 


Virginia is for lovers. 


For free 36-page color vacation guide and booklets on salt or fresh-water fishing, visit, write or call 
VIRGINIA STATE TRAVEL SERVICE 
Dept. 931, 11 Rockefeller Plaza, New York 10020, phone (212) 245-3080; 
Dept. 931, 911 E. Broad St., Richmond 23219, phone (703) 770-4484; 
Dept. 931, 906 17th St., N.W., Washington 20006, phone (202) 293-5350. 
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at the fabulous 
Scorpion Too 


Have you heard about sport flying? 


Did you know that you can participate 
in your own personal helicopter. 


The Scorpion Too is RotorWay’s answer to backyard flight. 


Remember, the Scorpion is a true vertical take-off helicopter. 
It takes off straight up. 


Using a 140 h.p. engine, it cruises at 75 m.p.h. and can carry 
over 400 Ibs. The most exciting news about the twin-seat Scor- 
pion is its low cost, but then it’s about time a helicopter became 
a recreational vehicle. 


Send $5 now 
for graphically illustrated 


color package containing: If W 
* Fundamentals of rotorcraft flight RT wre (e Or. re ay 
« Illustrated flight maneuvers 


* How you learn to fly a 


me ; . * Enclose this coupon with your $5 and you will 

Scorpion development history receive free, along with your package, a 25x38’ 
« Helicopter design theory full color reproduction of this beautiful scaled 
* Engineering definitions cut-away ene a | —— morta Abt 
* Power plant considerations Commissioned Dick Aleith, one of the Westis 
Uprlcawtormatton leading illustrators, to create this work of art. 
» Performance specifications 


It's truly a collector’s item. | 
» Unique features of the Scorpion Too Dept. Bi Abed tll Lh Re 10 | 
* Three-view dimensioned drawing Tempe, Arizona 85281 | 
* Electrical and other options | 


» Exploded view of sub-assemblies Name 
* Description of major component areas Address 
* Information on how to proceed City State Zip 


Q: Why are covered bridges covered? Chet 
Weeks, Towson, Mad. 

A: The roof keeps rain and snow off the 
bridge’s principal timbers and keeps them 
from rotting. The theory was that it is a hell 
of a lot easier to replace a roof than an 
entire bridge. 


Q: What were the first kinds of instruments 
used in the American colonies? Lawrence 
McGuire, Lansing, Mich. 

A: A 1635 inventory from Newcastle, New 
Hampshire, lists “two drums, fifteen re- 
corders and hautboys [an early oboe.” The 
settlers of New Hampshire and Maine, how- 
ever, were considerably less rigid than their 
Pilgrim and Puritan neighbors to the south. 
Yet scholars are now discovering that even 
the Puritans—despite their ordinances 
against dancing, maypoles and long hair— 
used a full range of instruments, including 
violins, guitars and trumpets. 


Q: I just inherited an old house and its con- 
tents, among which I found two silhouette 
portraits. Can you tell me why silhouettes 
used to be popular but aren’t any more? 
Stuart Langton, Laconia, N.H. 

A: Before daguerrotypes and photography 
came into general use in the mid-19th 
century, silhouettes were the only alterna- 
tive to expensive and _ time-consuming 
painted portraits. They are said to be named 
after Etienne de Silhouette, minister of fi- 
nance under Louis XV. He, like the art 
form, was said to be extraordinarily cheap. 


Q: I plan on doing a lot of back-packing 
this year and would like to know how much 
a gallon of water weighs. George Archer, 
Kearney, Neb. 

A: Eight-and-one-third pounds. 


HAVE A QUESTION? 


TRUE welcomes any reasonable question, but 
cannot provide individual replies. The most in- 
teresting questions will be answered in these 
columns. Address your inquiries to TRUE Mag- 
azine, Dept. T-4 One Astor Plaza, 1515 Broad- 
way, New York, N.Y. 10036. 


Moving Soon? 

Please let us know six weeks before you 
move what your new address will be. Be 
sure to supply us with both your old and 
new address, including the address label 
from your current issue. Copies we mail 
to your old address will not be delivered 
by the Post Office unless you pay extra 
postage. 
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TRUE Subscription Department 
CHANGE OF ADDRESS 
Greenwich, Connecticut 06830 


ITT Credit Reserve can 
give you the security 
of knowing $3,000 

is available to you 
within 24 hours. 


ITT Credit Reserve is a personal 
financial service funded and estab- 
lished by America’s eighth largest 
company, International Telephone 
& Telegraph Corporation. 

On acceptance, you establish for 
yourself and your family a $3,000 
line of credit, all or any part of 
which may be drawn upon in less 
than 24 hours. 

schedule and full 
information on interest rates are 
available upon inquiry. 

Your inquiry about ITT Credit Re- 
serve will be treated in complete 
confidence. 


A payment 


ITT CREDIT RESERVE 


See CHF OHF SES SHSTEEEHSESESEOSESSESEEEES 


Please send information on ITT Credit Reserve 
NAME 
ADDRESS 


CITY STAT 


Mail to: K. B. Leverly, Service Director, 2100 Firs 
or phone toll-free 800-453-5316 Mon.-Fri., 


Washington's Birthday 
Memorial Day 
Labor Day 
Columbus Day 
Veterans Day 


THE pa! 
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it Lowers. | 
It’s Hydraulic. 


There's an Alaskan in 14 models to meet 
every need: 8-ft., 10-ft. and 12-ft; 8-ft. and 
10-ft. cabovers; 8-ft. and 10-ft. fiberglass; / 
plus mini-cabovers for compacts. Sold 
and installed only at Alaskan Camper 
factories at factory prices. Also avail- 
able at authorized factory outlets. 


9AM 


= 


££ 
-— : ‘ 
ot f ay 
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> International Telephone 
and Telegraph Corporation, 


| a 
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No obligation, of course 


AGE 


SSS 7" 


t Security Building, Salt Lake City, Utah 84111 
8:30 P.M. EDT—Sat., 10 AM--6 P.M., EDT 


DISCOVER AMERICA 


DOWN FOR SAFE 


~—s 


UP FOR 
SPACIOUS LIVING 


Write to the nearest factory for free folder describing the most advanced camper on the road. 


R.D. HALL MFG., INC., 9847 Glenoaks Bivd., Sun Valley, 
CA 91352 Dept TR-4 
Factory Outlet: ALASKAN CAMPER SALES, INC., Inter- 
state 80 (half way between S.F.- “Sacramento), Ri! 1, Bo 
332, Suisun City, CA94585 Dept TR-4 
ALASKAN CAMPERS NORTHWEST Lae pb410 So. 
143rd St, (Tukwila) Seattle, WA 98168 Dep 


ALASKAN CAMPERS SOUTH CENTRAL. Inc. 9042 


Long Point Rd., Houston, TX 77055 Dept TR-4 
U S PATENT NO 2879103 ANO 3652;19 


ALASKAN CAMPERS dato 1100 Denver Ave., Fort 

Lupton, CO 80621 Dept 

ALASKAN CAMPERS NO" ‘CENTRAL, ING. 3726 No. 
x 9th Ave. Sioux Falls, SD 57104 Dept 

ALASKAN CAMPERS NORTHEAST, NG. 401 West End 

Ave., Manheim, PA 17545 Dept. TR-4 

ALASKAN CAMPERS WESTERN CANADA, rip. §539- 

6th Street S.E., Calgary, Alberta, CAN Dept TR 


CANADIAN PATENT NO 637-543 
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Next trip to Chicago, 
give her good reason to be jealous. 


Ah the glamour of business travel. Or so your 
wife thinks. But one place shed be right about. 
Chicago's Hotels Ambassador. 

Here you enjoy the same regal treatment as 
the famous stars who visit us. From a staff that 
numbers over five hundred — almost one for every 
room. 

Speaking of rooms, you can dine in the fabled 
Pump Room. Or sip a drink 200 years ago in the 
Prince of Wales. Or simply relax in your room. 
Which you'll find is much more than four walls 
and a bed. 
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All for a price that’s not a bit astronomical. 

So next trip to Chicago, book with us. We’re 
at 1300 North State Parkway, Chicago, Ill. 60610. 
Phone (312) 787-7200. Telex (312) 253-272. 

But don’t tell your wife about it. It could be 
the last business trip you take alone. 


HOTELS 


The Star Treatment 


Mr. Fohn Farmer, Managing Director 


TRUE GOES 


SHOPPING 


This department is not composed of paid advertising. 
The merchandise shown here is the newest and/or most 
interesting our shopping editor has found this month. 
Refunds are guaranteed except on personalized items. 
Prices include postage unless otherwise specified. 


Golf training weight 


Put more distance in your shots and 
more power in your swing with this new 
Driv-Mor golf weight. It slows down 
your back swing, lets wrist cock 
naturally and makes it nearly impos- 
sible for you to hit from the top. It 
slips on any club and locks in place. 
Fits in your pocket or golf bag when 
you are not using it. $4.20 from 
Driv-Mor, Dept. TR-3, Box 715, 
Spokane, Wash. 99210. 


Dapper derby 

Just right for a grand ole time—this 
fun derby for costume parties, con- 
ventions, etc., is made of wool 

felt in bright red or jet black. Sizes 
S, M, L, XL. Buy one for a gag at 
$2.98 or get ten or more at $2.68 
each, 20 or more at $2.38 each. 

Add $1 per order for handling. You'll 
also get a free catalog. Outdoor World, 


Dept. TR-3E, Estes Park, Colo. 80517. 


Mariner’s head 


This lifelike boatman’s head, cast in 
relief and painted in natural fresh tones 
is startlingly realistic. The weathered 
face under the yellow slicker hat 
seems to speak of the rigors of the sea, 
It's 5” high, 4” wide. $7.70 from 
Preston’s, 113-R Main St. Wharf, 
Greenport, N.Y. 11944. Nautical gift 
catalog, 25¢. 


Ten-speed rucksack 


Streamlined rucksack will appeal 
especially to cyclists and day hikers; 


it carries the load comfortably close to 


the body. Made of nylon with ad- 
justable-webbing shoulder straps and 
waistband, the roomy main pouch 


is reinforced with calfskin. Double-pull 


zipper permits quick access. Also has 


zippered outer pocket. Colors: bronze, 


international orange or green. $12.95 
from Eddie Bauer, Dept. XF6, 
Seattle, Wash. 98124. 


Own your own land 
in the great Pacific 
Northwest for as 
little as $1550! 


Start buying your own recreation land 
now in the primitive areas of Montana, 
Idaho or Washington. Every tract with 
growing timber in the heart of country 
rich in wild life. Mountain, stream, view 
sites available in 5 to 40 acre tracts. Low 
down payment; terms less than bank rates. 
Guaranteed road access, warranty deed, 
title insurance. Enjoy America's vanishing 
wilderness now . . . keep it for retirement 


or investment. Come in person or use the 
attached coupon. The sooner you act, the 


sooner we can fulfill your request ahead 
of others who also are interested in un- 
crowded land. 


Over 82,000 acres bought by satis- 
fied purchasers in the past 10 years 
from this pioneer land company. 


Please send free lists of sites, maps and 


complete information. 


Rush this coupon now! 


+ GF! & 


REFORESTATION 


Write Dept.: D41 P.O. Box 14006 Opportunity 
Station, Spokane, Washington 99214 
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A 6-foot fiberglass spin rod that reduces to 15”, 
or a 7-foot fly rod that packs in 1612”. Excellent 
action. Satisfaction guaranteed. Initialed case 2.50. 


[_] SPIN ROD [] Red Case(s) 
LJ] FLY ROD "js 


Add 95¢ per rod for shipping. 


4973 se 


Fishing, Camping, Gift 


~=CATALOG 


SEND ME 1973 CATALOG WITH 
40 PAGES OF OUTDOOR BARGAINS 


Enclose Check or ae 
Money Order. No C.0.D. (Cal. residents add 5% tax.) 


Name 
Address = 
City a Stae)— Zip 


International Sportsman, Ine. 
Dept. 1504 26 Mark Dr., San Rafael, CA 94903 


¥. S 


19 CHAMPIONS OF LIBERTY 


TERRIFIC OFFER, trivial price! Complete U.S, ‘‘Cham- 
pone of Liberty” set of colorful stamps issued 1957-61 
jonoring 10 world heroes like Paderewski, Garibaldi, 
Gandhi. Includes both 4c and scarce 8c values PLUS 
giant Magsaysay stamp. Retail $1.00 —all 19 stamps 
ae for 25c. Plus fine stamp selections to examine 
e. Buy any or none, return in 10 days. Cancel serv- 
ice any time. Rush reply — sorry, only one to a collector. 
GARCELON STAMP CO., Dept.TM4L, Calais, Maine 


Improved 


NEW ere DCOpPe-Shot_ 
SCOPE-SHOT COMPLETE WITH 100 | World's Finest to se% 
EXPLODING PELLETS | SLINGSHO 


They crack like o rifle 
when they hit—leave 33) 
mer ae of — 


Beautifully polished 
cost aluminum stock. 
Pistol grip. So powerful it kills) | /Mow/ 
small game. Fits pocket perfectly! 
Guoronteed. FREE shooting manvol. 

EXTRA RUBBER SLINGS, 6 pairs $2.00 p.p. 3 Leather 
Pr Pooch & Sling assemblies only $2.00 p.p. 
PRECISION SLINGSHOT AMMO: Giant Bag of 
1000 Exploding Pellets, $4.00; 225 4" Stee! Hunt- 
ing Balls $2.00; 140 5/16” Steel Hunting Balls, 
$2.00 p.p. 15 Official Slingshot Tergets $1.00 p.p- 


Order NOW from: 
GENERAL SPORTS , 4184-14 Apple St., Cinti., Ohio 45223 


FIND BURIED TREASURE _ 
Powerful electronic detector finds 


buried gold, silver, coins, etc. 
Financing available. 


9°5 to 19850 


a 
fi 
~~ goo onion RELCG. Dept. D-43 
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Wide sneakers 


At last—sneakers are designed for 
those of us with wide feet. Canvas 
sneakers come in faded blue or denim 
brown, sizes 5-13, in one wide width 
for EE-EEEEE. State size. $9.00. 
Ask for catalog of other footgear 

for wide feet. Hitchcock Shoes, 

Inc., Hingham 7-C, Mass. 02043. 


Suit yourself 


This outfit feels and looks like leather, 
but costs only half the price. Imported 
Italian fabric is as soft and supple as 
kid, but it’s actually 100-percent cotton 
with a polyurethane coating. Jacket 
has inverted pleats and western-style 
pearl snaps; matching pants have flare 
bottoms, western pockets and stitched 
front leg seams. Comes in saddle tan 
or buffalo brown. Jacket in sizes S, 

M, L, XL is $29.95; pants (even waist 
sizes 28-40) are $32.50. Complete suit 
is $59.95. Lew Magram, Dept. TR-3, 
830 Seventh Ave., New York, N.Y. 
10019. 


Motorcycle theft alarm 


Cycle Gard is a solid-state electronic 
device that warns owners of attempts 
to steal their motorcycles, trail bikes 
or mini-bikes. When mounted on the 
rear fender under the license plate, 

it looks like part of overall design. 
The alarm sounds raucously for 30 to 
45 seconds when the motion-sensitive 
switch detects movement. Self- 
powered by batteries inside an ABS 
Cycolac case, the unit can’t be de- 
activated or foamed out of operation 
$29.95 from Cycle Gard, Security 
Products Division of Alcotronics, 
Church Rd. and Roland Ave., 

Mt. Laurel, N. J. 08057. 


Multipurpose file 


This file has eight different cutting 
surfaces for planing, cutting, shaving, 
rasping, deburring and sharpening, 
can be used on wood, plastic, steel, 
copper, brass, rubber or aluminum, 
The 15” tool is made of high-carbon 
steel with a plastic-covered steel 
handle: $4.95 from J. R. Artman Co., 
Dept. TR-1, 5209 Grant Ave., 
Cleveland, Ohio 44125. 


GUARANTEED! 


Triple your money in less than 
30 days...or get your money hack 


THAT’S RIGHT! Now there’s a guarantced-safe way for you to TRIPLE your money 
in 30 days or less... without risking one red cent! You can start small or start large... 


watch a $50.00 investment grow to $150.00, or watch $500.00 grow to $1,500.00 — all 
within a month! Or, if you wish, you can start with no investment whatsoever, and still 
enjoy the same fantastic 200% profits that haye made the spare time of others worth as 
much as $25.00... $50.00... yes, even as much as $100.00 per hour! 


These highest-ever profits are waiting for 
you to collect them right now, just as soon as 
you start to show Merlite Gem Rings to your 
friends, neighbors, people at work! And we do 
mean show — you don’t have to sell these re- 
markable rings, because they literally sell them- 
selves, and sell themselves FAST, on sight! You 
don’t need a “sales pitch,” you don’t need to 
knock on doors, you don’t need to do any hard 
work at all! Just SHOW Merlite Gem Rings to 
folks you know ... and watch your money 
ana before your very eyes! WE GUARAN- 


STUNNING MAN-MADE GEM STONES 
THAT RIVAL NATURE’S OWN! 
Merlite Gem Rings feature astonishingly 

beautiful man-made stones that only the trained 
eye of the professional jeweler can distinguish 
from the most priceless creations of Nature. 
Nearly as hard as diamonds, and rivaling the 
brilliance of diamonds, these stones will actually 
scratch glass, yet won't break, chip or discolor, 
To bring out all their fiery beauty, we set them 
in exquisite 10K gold-filled, 18K heavy gold 
electroplated, and sterling silver mountings. The 
result: rings which look like they should sell for 
hundreds, even THOUSANDS of dollars... but 
which you can offer to your customers for only 
$15.00 to $30.00 each! And remember... every 

ring they buy from you puts a whopping 200% 

profit in your pocket! Sell a $15.00 ring, and 

pocket $10.00. Sell a $80.00 ring, and pocket 
$20.00. Sell three, four, five rings in an hour, 
and you’re on your way to Easy Street! 


DOZENS AND DOZENS OF FAST- 
SELLING STYLES TO CHOOSE FROM! 

The Merlite Gem Ring Line includes over 
100 of irresistable styles for men, for women, for 
children, for EVERYBODY! What's more, new 
styles are constantly being added, plus special 
promotions to let you cash in BIG on the tre- 
mendous buying sprees at Christmas, Valentine 
Day, Mother's Day, Father’s Day. What’s more, 
each Merlite Gem Ring comes complete with a 
beautiful gift box at no extra cost! When you 
become a Merlite Gem Ring Dealer, every day of 
the week, every day of the year means profits, 
profits, and MORE profits ... profits so huge, 
so effortless, that you can forget about money 
worries. 

EVERY RING GUARANTEED FOR 
A LIFETIME! 

Every Merlite Gem Ring purchased from 
you carries with it a written, Unconditional 
Lifetime Guarantee. Under the terms of this 


FREE! 


LUXURIOUS JEWELER’S DISPLAY CASE 


We normally charge $8.00 for this 
professional jeweler’s display case, 
but it’s yours, absolutely FREE 
when you become a Merlite Gem 
Ring Dealer under our sensational 
TRIPLE - YOUR- MONEY Profit 
Plan. Small enough to carry in 
your pocket or purse, lined with 
luxurious black velvet, 
holds 12 rings—sparks instant sales 


114 EAST 32ND STREET, NEW YORK, N.Y. 10016 


Guarantee, the ring may be returned to Merlite 
Industries at any time, in any condition, and for 
a service fee of just $3.00, we will repair it or 
replace it with a brand-new ring, and return it 
promptly to the owner. This sales-clinching 
Guarantee even applies to rings with missing 


stones! 
SAME-DAY DELIVERY! 
FREE DROP-SHIP SERVICE! 


What’s more, you and your customers won’t 
have to wait for delivery on Merlite Gem Rings! 
Your orders are processed the same day we re- 
ceive them, so that shipments are speeding back 
to you within 24 hours or less. And as an extra 
FREE service to you, we’ll even drop-ship rings 
directly to your customers, so that YOU don’t 
have to spend your valuable time making de- 
liveries! 


YOUR CHOICE OF TWO NO-RISK 
MONEY-MAKING PLANS! 


As a Merlite Gem Ring Dealer, there are 
TWO ways for you to make the most fantastic 
profits of your life. If you wish, you can start 
without investing one penny in inventory; 
simply show our gorgeous 12-page, full-color 
Customer Presentation Catalogue to your cus- 
tomers, collect your money, and forward the 
orders to us for immediate delivery. Or start 
with a protected inventory of Merlite Gem Rings 
and make money even faster by offering on-the- 
spot delivery. If you do decide to start with in- 
ventory, you won’t be risking a penny: regard- 
less of the size of your first order, we GUARAN- 
TEE that you'll sell out quickly and easily 
within the first 30 days. If not, Merlite Indus- 
tries will buy back any unsold rings for every 
penny you paid for them. And under either plan, 
you make a full 200% profit on each and every 
sale! 


SEND NO MONEY — BUT MAIL 
COUPON TODAY! 


Regardless of which plan you decide to start 
with, the most important thing is to get started 
NOW! Just take a moment to fill in and mail the 
coupon below. By return mail we'll rush you 
EVERYTHING you need to start making big, 
easy money next week: the lavish 12-page Cus- 
tomer Presentation Catalogue, an accurate ring- 
sizer, wholesale order forms, plus full details of 
our fantastic TRIPLE-YOUR-MONEY Profit 
Offer. It’s all FREE, there’s no obligation, and 
nobody will call on you. Don’t miss out on the 
biggest Profit Bonanza of a lifetime — mail the 
coupon TODAY! 


| 114 East 32nd Street 
| New York, N.Y. 10016 


my part! 
the case i po 


every time you open it! Think of it | NAME 
—a “jewelry shop” you can fit in | 
your pocket ... and that can turn ADDRESS 
your spare-time hours into a 
FULL-TIME income! Just mail | CITY. 
the coupon for FREE details! 

MERLITE INDUSTRIES, INC. | STATE 


| I'm ready for TRIPLE PROFITS with Merlite Gem Rings! By re- 

| turn mail, rush me everything I need to start cashing in at once, 
including the lavish full-color Customer Presentation Catalogue! | 

| I understand that everything is FREE and without any obligation | 


IN CANADA: MOPA CO., LTD., 371 DOWD ST., MONTREAL 128, QUEBEC _| 


I MERLITE INDUSTRIES, INC. Dept. 131 am), 


ZIP 
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WORLD'S LONGEST 
STAMP SET! 


134 Stamps in 
One Giant Complete 
Mint Collection 


A Sensational Get Acquainted Offer 
To Introduce You to Our Exceptional Values 


Be the one collector in ten thousand to own this scarce, 
genuine complete mint set released 12 years ago by 
Turkey. Put yourself in the “Advanced Collector" group 
now with this unique issue — worth over $7 at standard 
catalog prices— but yours for just $2.95 postpaid (money 
back if not delighted) while our small supply lasts! We'll 
also include your name on our jist to receive the big 
Kenmore Catalog plus our next twelve exclusive direct 
mail offers that can easily enrich your present collection 
far beyond your expectations. And from our famous Ap- 
proval Service you get other unusual world-wide com- 
plete stamp sets for free examination. Buy any you want, 
return balance — cancel service anytime. Start today to 
make your collection more valuable, more rewarding. 
Order now — $2.95 postpaid. 


KENMORE, Milford LT-298,N.Hamp.03055 


POSTER SIZE 


A great gift or gag idea. Ideal 
room decoration . . . Perfect for 
parties. Send any b&w or color 
photo, polaroid print, cartoon or 
magazine photo, For slides and 
negatives add $1.00 per poster 
ordered, Better originals produce 
better posters. Giant b&w poster 
mailed in tube. 


112 FT x2 FT $2.50 
3FTx4FT $7.50 
RUSH SERVICE, Posters 
only. Shipped 1st class in 

1 day. Add $2.00 per poster 
ordered. No slides. 


Id SOc for postage and 
handling ‘or oan item ordered WY. residents 300. sales 
tax. Send check. cash or M.0. (No C.0.0.) to: 


PHOTO POSTER, INC. 
Dept. TR43, 210 E. 23 St., New York, N.Y. 10010 


Est. 

by MAIL #35 
Write for FREE o 
CATALOG with 
14 LENS 
SAMPLE CARD 
Thousands of 
Customers 


QUALITY READING or BIFOCAL GLASSES 


for Far & Near—for less money. 
Limited to folks approximately 40 years or 
older not suffering from astigmatism or dis- 
ease of the eye. Money refunded if not sat- 
isfied. May we serve you? Write now! No 
obligation. 


ADVANCE SPECTACLE CO., INC. Dept.TM-2 


537 S. DEARBORN ST. * CHICAGO, 


ELECTRIC ARC 


Ets: BAH Sih be ed 


ILL. 60605 


REPAIR most anything 
for CAR—HOME—BUSI- 
NESS: Lifetime BURN. 
UT GUARANTEE—10 day money back trial (if retnd). NO 
EXPERIENCE NEEDED-FREE WELDING INSTRUCTIONS! 
SEND ONLY $2.00 {cash, ck, M0.) and pay postman 
$9.99 COD postage or send $11.99 
plus $1.00 postaxe for paid del. in U.S.A. COMPLETE 
READY TO USE—Includes BIG pack steel, Brazing, Solder, 
Carbon “‘touch"’ rods and ELECTROFLAME ARC TORCH! 
Best Ever Made! OFFER LIMITED—Order now! MIDWAY 
WELDER, Dept. FT-4, Kearney, Nebr. 68847. 


A) Send 25¢ coin for COLOR 
PHOTO CATALOG of Ameri- 
ca‘s smartest swimwear, 
sportswear, His’n Hers Bikinis. 
in Phoenix 

at 3903 North 16th Street 


PARR OF ARIZONA 


Dept. 24 BOX 294 
PHOENIX, 8500} 
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Wrist slingshot 

Hard-hitting slingshot packs a powerful 
wallop—has 50-pound pull, 225- 
yard range. Extremely accurate with 
new wrist-lock support. With ten- 
year guarantee against breakage, each 
is $3.73. From United Products Co.., 
Dept. T-1, 9043 So, Western, 
Chicago, Ill. 60220. 


Grandfather clock 


If you’ve always hankered after one 
of these traditional timepieces, now 
you can have one that suits your 
budget. You can get a fully assembled 
clock, an unfinished case, a clock-case 
kit, or a West German clock move- 
ment, all at relatively inexpensive 
prices. Detailed blueprint plans for 
grandfather clocks are also ayailable. 
For brochure write Emperor Clock Co., 
Drawer M-24, Fairhope, Ala. 36532. 


cy 


Build a weather station 


With this relatively inexpensive kit 
you can put together a working 
weather station. Amateur meteorolo- 
gists and weather buffs have great fun 
checking their weather predictions 
against official forecasts. Kit includes 
all the materials you need to build 
the weather station plus cloud chart 
and forecasting manual. $15.95 from 
Edmund Scientific Co., 380 Edscorp 
Bldg., Barrington, N.J. 08007. 


Hand gun cases 


Made with true Down East craftsman- 
ship, these rugged gun cases look 
almost custom-made. They're finished 
in simulated, sculptured Spanish 

oak, have polished solid-brass hard- 
ware, built-in changeable combination 
lock and a velvety interior that molds 
itself to custom fit any gun. Can be 
initialed in gold, too. Order length 
and width a half inch or more larger 
than actual gun size. Inside case size: 
8” by 51%” by 214” is $25.95; 

914” by 612” by 23%4”, $29.95; 
11%” by 7%” by 3”, $32.95; 

1444” by 744” by 3” $39.95 from 
Griffin Cases, WAMCO Bldg., 
Mingo Loop, Oquossoc, Me. 04964. 


TRUE GOES 
SHOPPING 


Do-it-yourself redcap 


When there's not a porter in sight, 
Baggage Master really comes in handy. 
You fasten two wide, black web 

straps which have six-inch castor- 
bearing metal platforms attached to 
them, around your suitcase. Then slip 
tether pull-cord around the handle, 
and you can pull your luggage easily. 
The straps and tether cord come in 
zippered black bag that will fit in your 
pocket or briefcase. To handle more 
than one piece of luggage, put the 
straps around the bottom suitcase and 
stack the others on top. $12.95 from 
Casual Living, Dept. T-2, 

Stony Hill, Bethel, Conn. 06801. 


Marker with a message 


Grained oil-rubbed walnut marker for 
home or office desk is 812” long, 134” 
high. It’s $2.40 from Spear 
Engineering, 2010 Spear Bldg., 
Colorado Springs, Colo. 80933. 


catch more fish 
than you ever 
caught before! 


a half million 
fishermen 
can't be wrong! 


last year that's how many used 
iy 


©. KetchuM 


yy FISH LURE 


(a love potion tor fish—they simply can't resist it!) 


aa 
nee, 


just spray it 
on bait, flies, 
lures, hooks 


fish will flock 


to your line! THOUSANDS OF SATISFIED USERS REORDER EVERY YEAR 


KetchuM Spanish Fly lures bass, salmon, perch, trout—any kind of fish— 
you don't need an assortment of formulas 

KetchuM Spanish Fly works in all seasons—hot, cold or rainy 

KetchuM Spanish Fly works in fresh or salt water 

KetchuM Spanish Fly gives you a big full 4 ounces of aerosol spray— 
lasts most fishermen a full season 
@eeeeceeeeesceeeseseeeeeeoseaesed 

KetchuM Co. * 3798 Grand * Oakland « Ca + 94610 


Please rush me SPANISH FLY bait oil. | understand | can 
return my purchase for full refund in 60 days if not com- 
pletely satisfied. (One formula for all fish all seasons.) 
[) send 1 spray can @ $2.95 
(J send 2 spray cans @ $5.00 


IF THE FISH ARE THERE, 
KetchuM SPANISH FLY 


, N. : 
WILL CATCH 'EM sme (please print) 
GUARANTEED TO BRING IN Address 
EVERY KIND OF FISH OR che ane se 


YOUR MONEY REFUNDED 


Dealer inquiries invited 


(1 Check enclosed [] Money Order enclosed 


eeeeeeeeeeeoeoseveoseseeosesecoeeee 
KetchuM Fishing Products * 3798 Grand + Oakland = Ca + 94610 


“If only | had this book 
when I was single!” 


Mike Jackson 


Contained in this book are actual inter- 
views with 25 beautiful girls. They tell 
you —in their very own words—exactly 
what it takes to pick them up. 


It's easy to handle girls once you’ve been 
introduced to them. But what if there’s 
no one around to introduce you? If the 
girl of your dreams is a gorgeous stranger 
you see walking down the street? 


HOW TO PICK UP GIRLS has all the 
answers. Here are just a few of the sure- 
fire techniques you can learn and master: 


How to make shyness work for you 
How to be sexy 
Best places to meet girls 
50 great opening lines 
World's greatest pickup technique 
Why women are dying to meet you 
How to get women to approach you 
Send for your copy right away. 

Within days, you can actually be 
picking up beautiful girls. 

The Northern Valley Co. 

Dept. S-T4 

227 E. 45th St. 

N.Y., N.Y. 10017 

Enclosed is $7.95. Rush me my copy of 


HOW TO PICK UP GIRLS right away. 
[please add 50¢ for postage and handling.} 


Name 


Featuri 
with 25 bea 


Address 
City — State =" Zip 
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KAFTAN 


Is it a robe? A cloak? It's 
a bit of both and neither 
one. Moroccan-inspired, 
the perfect new fashion for 
relaxing and informal 
entertaining. Washable 
nylon tricot with full hood 
and lace-up ''V’’ neck, 
Black, Red or Royal Pur- 
ple. One size fits all. 

653 KAFTAN. ... $19.95 


Check or M. 0. No COD’s. 
50c per order postage. 


Send for FREE 
Fashion Catalog. 


lew magram 
shirtmaker to the stars 
830 SEVENTH AVENUE 
Dept.AT2 N.Y.C. 10019 


SEAHORSE SALE *2.75 


Your order will receive, FREE food, 
hitching post, instructions and our 
catalog — LIVE AIR MAIL delivery 
GUARANTEED, Four fresh caught 
LIVE SEAHORSES (including pregnant 
male). F. F. Marine Life 
Since 1960 
Box 23158 T-4 
Ft. Lauderdale, Fla. 33307 


AUTHORS WANTED BY 
NEW YORK PUBLISHER 


Leading book publisher seeks manuscripts of 
all types: fiction, non-fiction, poetry, scholarly 
and even controversial works. New authors 
welcomed. Send for booklet TR. It’s free. 
Vantage Press, 516 W. 34 St., New York, N.Y. 


BUSINESS OPPORTUNITIES 

Home import Mail Order Business. Start without 

capital. Free Report. Mellinger, Dept. G1764, Wood- 
land Hills, California 91364. 
BIG PROFITS in becoming a Supplier to major industry 
through electroplating small parts and metalizing non- 
metallics. Write for free particulars: Mason, Room MC-136- 
CD, 1512 Jarvis, Chicago, Nlinois 60626. 
1 Made $40,000.00 Year by Mailorder! Helped others 
make money! Start with $10.00—Free Proof. Torrey, Box 
318-MT, Ypsilanti, Michigan 48197, « 

HERBALISM! The home gold mine! Free lesson! 
* Herbalism Institute-T, 1339 Remuda, Glendora, Cali- 
fornia 91740. 


MONEY MAKING OPPORTUNITIES 
World's leading contest magazine, an Year, $4.00. Prize- 
winner, 1315 Central, St. Petersburg, Florida 33705. 
SPARE TIME OPPORTUNITIES 
STUFF ENVELOPES. $25.00 Hundred, Immediate earnings. 
Beginner's kit, $1.00 (refundable). Lewcard, B392QM, 
Brea, California 92621. 
SALESMEN WANTED 
EARN BIG COMMISSIONS Soliciting delinquent accounts. 


No collecting or investment. Metropolitan Finance, 1129 
West 4ist, Kansas City, Missouri. 
FREE Sellin 


AGENTS 
Outfit! Office Supplies, Machines, Fur- 
* niture and 
cago, Illinois 60618. 


quipment. Oseco, 3505-MC Elston, Chi- 
EDUCATION—HOME STUDY 
DETECTIVE COURSE. Free Intormation. Universal Detec- 


tives, Box 8180-C, Universal City, California. 


OF INTEREST TO MEN 
JOIN AN EXPLORATION and Gold Recovery Expedi- 
¥ tion to South America. Write Golden Con jor, 55 E. 
Washington, Chicago, IIlinois 60602. 
OF INTEREST TO ALL 


DISAPPEARING Card baffles professional Magicians. 

* Easy. $1.00. Wilson, Box 181B, Warminster, Penna. 18974. 

SMOKERS—Kick The Habit! New, tapering-off system 

works in 3 weeks, Complete Kit—Instructions only $1.00 

LS (Refundable). Quit-Nic, 4450 Jackman, Toledo, 
io K 


CEARN TO DEFEND YOURSELF against Assault! Defeat 
Muggers, Bullies, Rapists! Free Details! POB 4703, Ingle- 
wood, California 90302, 


MAKE DEMOCRACY WORK. Send Congress 50 opinions. 
$1.00. EPOCH-TR, Box 21037, Washington 20009. 


BARGAINS—CATALOGS 


GRANT'S MAIL ORDER DIVISION. Send for Free Sale 
Catalog. Route 2, Lithia, Florida 33547. 


INVENTIONS WANTED 


INVENTIONS WANTED: Patented, Unpatented. Global 
Marketing, 2420-M 77th, Oakland, California 54605. 


PERSONAL—MISCELLANEOUS 
BLANK DIPLOMAS!!! CERTIFICATES! For Sale! Cata- 


SOT TTTUL TUMMMUILILLLILUELRU LLL LLL LR PLAC ELELOLRLELLLCRLECL ELSA 


MARKET PLACE 


For ad-rates write Classified, 100 E. Ohio, Chicago 60611 
MLE TT TT LO LT TE 


TELL THE WORLD YOU SERVED! 
WEAR A COMMEMORATIVE RING 


DIVISION NUMBER 
HESIGNIA 


New gold-encrusted 
emblems. Choice of 
over 100 military, 4 
fraternal, prolession 
aI, SErviCe ChUDS ge 


GIRTHSTONES, 
GEMSTONES OR 
DIAMONDS: 


FROM 
$48 Easy-Pay Plan = 
PRESTIGE RINGS you'll be proud to wear, Combine your 
present affiliation or profession with a lifetime armed 
service memento. Heavy, man-sized in 10-K gold. Amer- 
ica’s largest selection of military rings, over 1000 com- 
binations, all services, all wars. Prompt delivery. Charge 
on B of A, M C, Amex cards, Money-back guarantee! 

Send for FREE full color catalog today. 

ROYAL MILITARY JEWELRY 

Box TR-2, Apache Junction, Ariz. 85220 


“LISTEN IN” TO POLICE-FIRE RADIO CALLS IN YOUR CAR! 


Works with Any Car—Portable or 
Home Radio! Just Plugs in—No wit- 
ing—3 minute heokup! Switch  in- 
stantly from regular to All Police- 
Fire-Emergency —Commercial- Taxs- 
cab-State-City-Gov't 2 way Radio calls 
in Your Area. Dual—Hi-Low Bands 
—tunes 36-49 & 150-175 MHZ, Use 
Everywhere-anytime-always works! 
SEND ONLY $2.0 feash, Ck., M.O 1 and . 
r SY pay pastiman SOU plus COD pate. or 
send $11.99 for pod. Del in Complete, ready tu use 
with instructions. One Year service Warranty—10 Day 
Money Back Trial (if rind Sold enty Direct from factory. 
WESTERN RADIO, Dept. KEARNEY, NEBR. 66847 


WIPE OUT DEBT 


Getting out of debi can be remarkably simple. Our Money-Saving Guide 
shows you Five QUICK, EASY, and LEGAL Ways to clear up your credit, 
and solve all of your financial problems immediately! Our Guide alo 
shows you where fo buy Nat |. Advertised Merchandise (Clothing, Appli- 
ances, TVs, Comeras, ete.) ot low, Factory Prices! Save up to 90% on 
Special Bargains! Satisfaction Guaranteed, Hurry! Supply is Limited! 
Send only $1.00 with your nome, addreis & zip to: GEM! PUBLICA- 
TIONS, P. O. Box 38-3206, Wilcox Sta,, Los Angeles, CA 90038. 


Mn evden teananataataa 
SOUT RLELU LLL Le EEL HOBBIES 


SPORTS 
SERVICES 
SCHOOLS 


COINS—CURRENCY 


COLLECT COINS for Profit! How to Start, Where to 
* Sell. Lists of valuable coins. Check your Change! 
Send $1,00. Richard's House, 1209 Sherwin, Chicago 60626. 


FISH 


WATER VEGETATION PROBLEMS? Cure with white amur, 
delicious plant-eating Chinese fish. Free information. 
Malone Farms, Box 158K, Lonoke, Arkansas 72086. 


LIVE BAIT 


GIANT REDWORMS—Unequaled size, lively. 1000-56; 
* §000-$27.50; 10,000-$50. Generous overcount, Dealer 
quantity discounts. Free information. North American 
Bait Farms, Box 655NP, Ontario, California 91761. 


HELP WANTED—EMPLOYMENT INFORMATION 


OVERSEAS JOBS—Europe, South America, Australia, Far 
East, etc. 2000 openings all trades. Construction, Office, 
Engineering, Sales, etc, $700 to $3,000 month. Expenses 
paid. Free Information. Write Overseas Jobs, Interna- 
tional Airport, Box 536-C, Miami, Florida 33148. 
WORLD-WIDE --- . Jabs Now . . - $700.00 to $3,500.00 
monthly! Trans n Allowance! Overtime! Free In- 
formation. Send age, occupation. Write: Global Employ- 
ment, Box 706-R137, Orinda, California 94563. 

OVERSEAS EMPLOYMENT .. . Australia, Europe, Asia, 
South America! All Occupations! $700-§4,000 monthly! 
Write: Employment International, Box 29217-RP, Indla- 
napolis, Indiana 46229. _ - 

ALASKA Employment Opportunities! Men and Women. 
List over 900 potential employers, 100 trades and profes- 
sions. Sources for job availability, land, cost of living and 
more. $5.00. The Aurora Company, Box 113, Glennallen, 
Alaska 99588. 

OVERSEAS JOB JOURNAL—World’s largest international 
employment monthly. All countries, occupations. Guar- 
anteed, Year $12. Subscribe today. Box 25488-H, Phoenix, 
Arizona 85002. 


REAL ESTATE 


IDEAL 5-ACRE RANCH. Lake Conchas, New Mexico. 
$3,475. No Down, No Interest. §29/mo. Vacation Paradise. 
Money Maker. Free Brochure, Ranchos: Box 1244B, Con- 
chas Dam, New Mexico 88416. eo! 4 
FREE CATALOG! PHOTOS! Coast to coast farms, 
* business, retirement, investment. All types, sizes, 
prices, Safe-Buy Real Estate, Box 589-TJ, Little Rock, 
Arkansas 72203. 
$1.00 ACRE! USA and Canada. Lists, photographs mailed. 
Government Lands, 220 Delaware Ave., Buffalo, N.Y. 14202. 
FREE ...NEW... BIG... SUMMER catalog. Hundreds 
of top real estate values coast to coast! United Farm 
Agency, 612-TM West 47th St., Kansas City, Missouri 64112. 
ee 


SLEEP LEARNING—HYPNOTISM 


— 
SLEEP-LEARNING—HYPNOTISM! Strange catalog free! 
Autosuggestion, Box 24-TT, Olympia, Washington. : 
HYPNOTISM REVEALED! Free Illustrated Details; Powers, 
12015 Sherman Road, North Hollywood, California 91605. 


ADVERTISERS—AGENCIES 


**SECRETS OF SUCCESSFUL CLASSIFIED ADVER- 

TISING”' telis short-cuts to bigger mail response and 
profits, includes copy-hints plus where to place your ads 
and why—and much more. $2.00 postpaid. Refundable. 
Free Details about millions-of-prospects for your ‘‘offer."’ 
Write S, Omessi, Dept. SO-T4, Classified, Inc., 100 East 
Ohio Street, Chicago, Illinois 60611. 
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TRUE GOES 
SHOPPING 


A 


Sin ouNK 


Status basketball jersey 


It’s Wilt-the-Stilt on front and back 

of this colorful basketball jersey. 

Wilt Chamberlain “goes up” on the 
front and “slam-dunks” on the back. 
Jersey is gold with purple trim. 

Sizes S, M, L, XL. $6.95 from Jay 
Ward Productions, Dept. TR-2, 8218 
Sunset Blvd., Hollywood, Calif. 90046. 


Y THE REMINGTON 
( ISTORICAL TREASURY 
OF AMERICAN GUNS | 


OY KANON |. PETERSON 


History of American guns 


Written by firearms expert Harold L. 
Peterson, The Remington Historical 
Treasury of American Guns covers 
the development of American 

arms from colonial flintlocks to the 
present, and includes detailed back- 
grounds on the men who made and 
used them. Fully illustrated, revised 
edition in soft cover is $2.95 from 
Gun Book, Dept. T-1, Box 731, 
Bridgeport, Conn. 06601. 


TRUE GOES 
SHOPPING 


Concho belt kit 


Make a handsome steerhide belt in less 
than a half hour. All the hard work 
has been done for you—the leather is 
cut, and stained and ready for 
assembly. Hardware and full instruc- 
tions are included. Kit is $6 from 
The Different Drummer, Dept. TR-3, 
6311 Yucca, Los Angeles, Calif. 90028. 


Scrimshaw tie tack 


Handsome whale tie tack crafted on 
ivory is a fine example of scrimshaw 
art—the American folk art developed 
aboard whaling ships in the early 
1800s. Each tie tack antiqued and 
buffed to a fine patina, comes cleverly 
packaged in a leather ditty bag which 
has a tag describing the history of 
scrimshaw. $8.20 each; two for $15.50. 
From J. W. Holst Inc., Dept. TR-3, 
1005 East Bay St., East Tawas, Mich. 
48730. 


GAMBLER HAT ... very sharp looking in 
lustrous finish high quality wool felt, The modern 
styling is accented by rugged leather hat band 
and its brass studs and decorative feather. 
3' a‘ rolled brim. Buffalo brn, or bik. Sizes 634 to 
758, $7.95, Add $1 handling cha. Free catalog. 

_ 


Division of 


PHONE 303: 586-3361 ESTES PARK, COLO. 80517 


1970 US POPULATION, 
PEAKS AND RIVERS 


States listed size wise in population 
and sq. mi. Easy reference arrange- 
ment. Peaks over 14000’, Rivers over 
400 mi. States listed alphabetical with 
cities over 25,000 largest first. Median 
age and people per sq. mi. in states. 
Declaration of Independence. EXCEL- 
LENT FOR STUDENTS, Travelers and 
statistical minded. Hard to do without 
after having one. 


JOHNSON ENTERPRISES, P.0. BOX 5337 
San Mateo, Ca 94402 


Price—$2.50 
No CODs 


Be in Profitable Business, Earn 


CASH FILING SAWS 


Make from $3 to $6 an hourin 
your spare time, Start saw fil- 
ing shopin basementor garage. 
No experience needed to turn 
out perfect cutting saws with 
machine accuracy of Foley Au- 
* tomatic Saw Filer, No canvas- 
sing —steady year'round Casu 
business, Ideal forsmall towns, 
Free booklet —"*Money Mak- 
inG Facts""—shows how to 
start. Easy payments. No 
salesman will call. 

L i Send postcard today. 


Foley Mfg.. 431-3 Foley Bldg., Minneapolis, Minn, 55418 


Self-Contained. Picks up slightest sound 
& transmits it without wires up to 450 
ft, thru any FM. radio. Tunable 88-108 
mcs. Use as a silent monitor, burg, 
alarm, music amplifier, intercom, baby 
sitter, hot line, etc. Only 1% x 42x 
5a". Complete with batt, Money back 
guarantee. —— Only $12.95 

Add 5Qc for AMC SALES, Dept. T 

pstg. & hdlg. P. 0. 2923, Pasadena, Ca. 91105 


SECRET LOANS! 


Borrow by mail in absolute privacy. Up to 
$3000 from reputable company—founded 
1897. No interviews. No co-signers. No mort- 
gages. For full details write: 
, Dial Finance Co., Dept. 3391 

405 S. 16th Street, Omaha, Nebr. 68102 


PSYCHEDELIC BLACKLIGHT 


This fantastic blacklight kit contains screw- 
in 60 Watt blacklight bulb, strobe button, 
swivel hood, will burn continuously or flash. 
Great for Parties! Illuminates blacklite 
posters. Kit sells for $7.95. Bulb ordered 
separately $2.50. Cardinal House, Dept. E, 
612 Bow Drive, Vandalia, Ill. 62471 


| TRAIN TO BEA 
| PARK RANGER 


FREE kit shows how to train in your 
spare time for exciting outdoor ca- 
reer. Approved for GI's and Vets. 
| Write National School of Conserva 
| tion, 1129 20th St., N.W., Wash- 
| ington, D.C. 20036, Dept. FC 77 


HAS INNER VISION 


—— 


The niciants called it 
COSMIC CONSCIOUSNESS 


There are no physical limita- 
tions to inner vision . . . the 
psychic faculties of man know 
no barriers of space or time. A 
world of marvelous phenomena 
awaits your command. Within 
the natural — but unused — 
functions of your mind are dor- 
mant powers which can bring 
sper a transformation of your 
ife. 

Know the mysterious world 
within you and learn the secrets 
of a full and peaceful life! 

The Rosicrucians (not a reli- 
gion) are an age-old brother- 
hood of learning. For centuries 
they have shown men and 
women how to utilize the full- 
ness of their being. This is an 
age of daring adventure... but 
the greatest of all is the ex- 
ploration of self. Determine 
your purpose, function and 
powers as a human being, 
Write for your FREE copy 
of “The Mastery of Life’ — 
Today! No obligation. No sales- 
men. A nonprofit organization. 
Address: Scribe £.¢.H. 


The ROSICRUCIANS (AMORC) 


San Jose, California 95114, U.S.A. 
jae SEND THIS COUPON == oa 


Scribe E.C.H. 
The ROSICRUCIANS (AMORC) 
San Jose, California 95114, U.S.A. 


| 

| 

| Please send me the free book, The Mas- 
| tery of Life, which explains how I may 
| learn to use my faculties and powers of 
| 

| 

| 

| 

| 


mind. 


Name 


r 
| 
| 
| 
I 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
I 
| 
L 
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BLOW 
YOURSELF UP 
into o GIANT POSTER 


FRO) 

ont $2 

Send any black & white or color 
photo up to 8" x 10” for 
birthdays, anniversaries ...We 
return original intact. Great 
giftidea... a splendid gag. 
surprise parties crating a 
den, playroom, teenager's room. 


NOW! 
LAMINATED POSTERS 
Lasts forever! 


Highlight effect. 
$2.00 additional naa$1.50 pertues 


Tha Blow Yourself Up Co. TR-43, 663 Fifth Ave, N.Y.. N.Y. 10022 
Please send me....posters (7 3.50 C) @ $2.00 1) @ $2.50 
© @ $7.50 L) Frames Pa Tial Laminating @ Bore jsu- 
perspeed|@ $1.50 plus 50¢ each for nanaiing. 


Shas I. 
2ft.x3 ft, $3.50 
1 ft. x 1¥2 ft. $2.00 
1¥2 ft. x 2 ft. $2.50 
3ft.x4 ft. $7.50 
Frames: fit up to 
2 ft.x 3 ft. $3.00 


plua 50e ea, handling. For prompt 
delivery put name & address on 
Send check, cash 
esidents add 
Jes tax 


if you send slide or negative, 
add $1.00 for each size. 
SUPERSPEED SERVICE 
shipped 1st class mail 


Mesh Bikini Briefs 


Imported Norwegian ‘‘see 
thru’ fish net weave keeps 
you cool in summer and 
warm in winter, Washes in a 
jiffy, A European Import by 
IFT International, 100% 
cotton in White, Red, Navy, 
Powder Blue, Black. 

Waist sizes 2B to 40. Order 
No. 639. 3 for $8.95, 6 for 
$17.50. Add 50¢ for postage. 
No COD's. 

Write for FREE 1972 

Fashion Catalog. 


lew magram 


830 Seventh Ave., 
Dept. AT1, N.Y.C. 10019 


= eee ee ee eee ee ee es 
i Enjoy An Exciting, Romantic 4 
IMPRESSIVE LOOK ANYTIME! I 


I QUICK-CHANGE to suit your mood time: 
” aT * 4 ry 
BALL THREE $6, S076 (ar ”ey.tuat osc? “Simaly 
— 


check the color you want or send 
a sample of your hair and leave 
the matching to our expert. MAIL 
COUPON NOW! 


Adheres securely . . ,» off and 
on in seconds . . , can be worn 
as is or trimmed to just the style 
vou want 


To Order give hair color Blonde: 
OD Black: D Light Brown; D Medium 

O Dark Brown; O Grey: 
er; O Auburn or send hai 
. O Mustache $2; O Deluxe 
Mustache SS; QO Sideburns 53; 
O Deluxe Sideburns 55; O Van 
Dyke $3: O Deluxe Van Dyke $5; 
O All Three $6; 0 Ali Three De- 
luxe 510 (1 save $5) 


Brow 


Oo $i 
sample: 


Masculiner Co,, Dept, A-10 § 


160 Amherst St., East Orange, N.J. 07019 q 
—_ = 


SOLD ON MONEY BACK GUARANTEE | ot 


TITANIA 


the miracle jewel stone you 
read abont in The Reaper's 


Mone 8 DIAMONDS 


MORE BRILLIANT and 
More Beautiful than 


Unset ''Titontal® 
jewel, 1 to 5 emrats, 
fur your own rings, 


ania’’ Solitaire 
“ beautiful 14 kt weld) Masculine box 


e 1a kt, 
"$36.00" pees yen $44.00" 
or FREE HANDY RING SIZE CHART & 


120 PAGE FULL COLOR JEWELRY CATALOG, 
10 DAY MONEY BACK GUARANTEE 


OUR 27th YEAR! 


LAPIDARY CO. 


NEW YORK, N.Y. 10009 


1 carat ‘Titania’ sep in a 
a 


SELL new lifetime, Golden Metol © 
Social Security Plates in spare time for 
BIG PROFITS. Millions wailing to buy. 
No investment or obligation whatsoever. 
SEND FOR FREE SAMPLE AND 
COMPLETE SALES KIT NOW! 


RUSSELL PRODUCTS CO. 
MAURY COUNTY SHOPPING CENTER 
DEPT. H8, COLUMBIA, TENN. 38401 


a4 
| 


ib 


eu 


— NEW — 
INTERNATIONAL VASECTOMY SOCIETY 


LV.S. 
TIE TACK 


ACTUAL 
SIZE 


Handsome Tie Tack $3.50 postage prepaid. Send 
cash, check or M,O. to 1.V,5.-4 P. QO, Box 5697, 
Pasadena, California 91107. California residents 
add 5% sales tax. 


Find enclosed $ Tie Tacks 


amepemmresnemn. TOT, 
PLEASE PRINT 


NAME 
STREET 
cry 
STATE 


wu 


Income unlimited 

lucrative fees in dignified full or part time home-office business prepar- 
ing income (ax returns during tusy tax season, Many operate profitable 
Business Tax Service with steady monthly fees of $10-$50. No bookkeep- 
ing experience necessary, We train you at home and help you start. 
Licensed by N.Y, Education Dep! No agent will call, Write for free titera- 
ture. Accredited Member NHSC. Approved for Vet Training. A home study 
school. NATIONAL TAX TRAINING SCHOOL, 

Monsey 66LD, N.Y. 10952 


1852 ile < ” or Hbgoees 
5 Assorte 

75¢ Each Seven Different .., 

DLH Sales 


422-T Washington Building 


leoroocece Washington, D.C. 20005 epeeceee’ 


MEXICAN IMPORTS 


The finest, in leather goods, pottery, wrought : 
iron, wall decorations, chess sets, picture : 
frames, lamps, etc. Write for Free Catalog, 


BAJA IMPORTS, DEPT, 182T 
168 E. Main St., El Cajon, Calif, 932020 


If your doctor recommends 
you keep close tab on your 
blood pressure, here’s the perfect in- 
strument. High-quality Aneroid-type with touch and 
hold Velcro® sleeve. No slipping. Accurate, easy-to- 
read gauge. Compact zippered case. Unconditional 
one-year worranty against defects ir workmanship 
or moteriols. $17.95 plus 85c¢ postage, You'll need 
9 stethoscope and we have an excellent one for 
$4.95 plus 45¢ postage. Money-back guarantee if 

returned ppd. within 30 days. 
Dept, T-43BU: 


Kinlen Co. . 
809 Wyandotte . Kansas City, Mo. 64105 


WHAT CAN YOU LOSE? 
Items shown in True goes shopping are 
sold on a moneyback guarantee. If you 
are not satisfied with what you get, send 
it back, pal. 


FAMILY CREST RINGS 


Your own family crest hand-engraved on sterling 
silver ring $55.00 
Hand-engraved on 18k gold ring $125.00 
Hand-engraved on precious stones, 18k gold setting 
$165.00 
Your choice of stones: Synthetic ruby, synthetic 
sapphire, topaz quartz, amethyst, tourmaline, lapiz 
jJazuli, onyx, agate and bloodstone, If you already 
have a coat of arms send us a drawing or descrip- 
tion; otherwise we do research. Send for free color 
catalogue. ALSO CUFF-LINKS and PENDANTS. 
HERALDICA IMPORTS, Dept. TR-16 
21 West 46th St., New York, N.Y. 10036 


Opportunities 
From True To You 


INVISIBLE REWEAVING IN SPARE 
TIME PAYS OFF. Men and women of all 
ages can make big money at home by 
removing all traces of cuts, tears, burns 
and holes in coats, suits and dresses in 
all kinds of fabrics. 

In large cities or small towns, there 
are just not enough people who know 
how to do this interesting reweaving 
work. Yet, it can be learned very quickly, 
at home, by anyone with normal eye- 
sight and use of hands and who can 
read and follow simple instructions. 

For more than twenty years, the Fabri- 
con Company has shown men and 
women all over America, even with the 
most elementary educational back- 
ground, how to make up to $10 in an 
hour and for as many hours as they 
want to devote to this fascinating and 
much-appreciated reweaving service. 
Just two jobs a day can add up to $240 
a month, and it is all profit. 

Fabricon's easy-to-learn home study 
course gives you material to work on, 
plus the patented “invisible reweaver’’ 
used in the course that makes it all so 
simple. The intensive training brings this 
profession within the grasp of men and 
women of all backgrounds. 

It is all explained to you in free litera- 
ture which will be mailed to you without 
obligation. No salesman will call. 

Write to the Fabricon Company, Dept. 
TR-4, 2021 Montrose Avenue, Chicago, 
Illinois 60618. 


LOCKSMITHING SUCCESS ODDS: 
20,000 to 1! That is the statistic that 
almost guarantees a measure of success 
for any ambitious man who enters the 
Locksmithing field. There is only one 
Locksmith for every 20,000 people in 
this country, which means that there is 
only one Locksmith for every 60,000 
locks, 

Conditions have never been better for 
Locksmiths. Every person in a big city 
or in a small town is surely seeking pro- 
tection for his home and property, and 
he seeks the Locksmith to provide for 
this protection, 

Surprisingly, you can learn the skill 
of Locksmithing in about six months 
while you train in the privacy of your 
own home. Until lately, this trade had 
been passed down from father to son. 
Now, Locksmithing Institute has devel- 
oped a home-study course that teaches 
by ‘‘doing,'’ not ‘reading,’ and this 
professional trade can be learned by 
anyone with normal eyesight and use of 
hands. The accredited course includes 
easy-to-follow instructions, 306 profes- 
sional tools, training projects and ma- 
terials, and there is no age or education 
restriction. 

To receive full information by mail, 
write to Locksmithing Institute, Dept. 
TR-4, Little Falls, New Jersey 07424. No 
salesman will call. 


BEA 


te Newspaper headlines tell the story. 


Pick up a paper any day Burglary. house 
breaking. vandalized homes — no wonder 
America is locked up tighter than ever be 
fore, And there are more hames, more stores 
and factories. more hotels, more cars, and 
more people. And that means more keys 
and locks 


%& The fast way to success... independence. 


From the start you get practical experience 
doing real jobs on car locks, home locks, 
padlocks, and safes. Within six months you 
can be on the road to complete indepen- 
dence of bosses, low wages, layoffs, small 
retirement income 

Don't you owe it to yourself to get the facts 
today? The card below won't even cost you 
postage No salesman will call, You and you 
alone can make your decision based on the 
straight-forward facts you will receive 


) KEY MACHINE 
plus your tools, locks, 
picks, supplies 
included with course 
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the whole course was training people fot the 


as much as $10 an hour—or more. 


Today a trained locksmith can just about 
write his own ticket. Earn as much as he 
wants to work, Earn in his spare time. ina 
business of his own, of in_a highly-paid 
position with someone else. Earn in almost 
any part of the country he wishes to five 


3% Learn at home—earn as you learn. 


Division 


Dept. 1128-043, 
Locksmitheng Instilute 1s Licensed by State of New Jersey, Accrediled Member 
Natoonal Home Study Council, State Approved Diploma. Approved for Veterans Trarning 


MAIL COUPON TODAY! No Salesman will call 


Let Locksmithing Institute show you abso 
lutely free how you can qualify for this ex 
citing, action field, The information card 
below will bring you full details about the 
fast. easy course that trains you by “doing” 
for this highly-paid profession See how you 
can learn at home, in your spare time. even 
while you hold down your present job, See 
how the key-making machine and complete 
set of tools included with the course can 
put you in business earning money right 
while you are learning 


LOCKSMITHING INSTITUTE 


of Technical Home Study Schools 
Little Fails, New Jersey 07424 


YOUR OWN 


SERVICING & SALES AT HOME QUICKLY! 


security field. As crime. inert demand 
for home and business pro! expands 
with it, The need has never been greater: 


Yet, surprisingly, you need no particular 
mochanical abilities or even electrical knowl- 
edge, Alarm aystems operate on very low 
voltages which are not dangerous and do not 
require an electrician’s license 


Profitability is high! An ave © $450 job 
can cost just $80 fer parts and take just 16 
hours of labor (your own or that of a helper 
whom you pay about $5 per hour). Similar 
businesses are bringing their owners gross 
incomes of $15,000 to $30,000 in many com- 
munities 
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Protecting America offers two opportunities for a real future 
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HORACE H, ALBRIGHT 


BURGLAR 


FIRE ALARM BUSINESS 


“While in trang | (Brookhaven, Miss.) 
earned $200 and | now = average about the Locksmithing Insti 
have a mobile unit $4.00 per hour. | think tute 45 doing a fine job LEARN ALARM/SECURITY INSTALLATION, Train in your own home, at the hours 


you choose. Lessons—clearly written for 


spare time en- the greatest, the best locksmithing trade 1 study at home—cover all ty; alta- 
joyed the course and instructor and when | ow do alf the lock re A recent FBI crime report showed that a tions, alarms, electric eve Te taies 
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one of the mest rapidly-expanding indus: y-to-understand illustrations, You 

trict in the U.S.A, is the me and business vailuble, as needed, personal help 


akillod instructor. You will learn by 
doing, and will receive a kit of professional 
, Supplics and materials, with which 
you can put theory into practice, You will 
be trained In estimating for profit, and in 
how to get business, 


For full information on all the opportuai- 
ties in this expanding field, mail coupon 
today. No saleaman will call, ever. 


SECURITY SYSTEMS 
MANAGEMENT SCHOOL 


Division of Technical Home Study Schoula 
Dept.7 128-043, Little Fall, N. J, O7424 


| TECHNICAL HOME STUDY SCHOOLS 
Little Falls, New Jersey 07424 Dept, 128-043 
Please send me without cost or obligation complete details regarding your 
| practical Home Study Training. | am especially interested in: (check one only) 


O Security Systems Management School 


| 
| address 
| 


(PLEASE PRINT) 


State —Zip. 


| City. 


© Veterans and Servicemen: check here for G. 1. Bill Information for Locksmithing Institute 


LITTLE WONDER USES HOUSE WIRING SYSTEM AS 


GIANT TV ANTENNA 


NOW : 25 


ONLY 
== === 30-Day Money Back Guarantee! = oo 


j WINDSOR HOUSE, Inc. Dept. 224 
j 3947 AUSTIN BLVD., ISLAND PARK, N.Y. 11558 


yc 


Tunes-in every channel in your area 
sharp and clear! Replaces unsightly 
“rabbit ears’’ and other indoor an- 
tennas. Attaches to TV antenna ter- 
minals in seconds. Plugs into any 
electric outlet. Uses no electricity. 


— 


RUSH . . . (quantity) Antennas for $1.25 each 
plus 60¢ each postage and handling. 


New York Residents Add Sales Tax! 


SAVE ME MORE! Rush 2 for $2.40 plus 80¢ 


CO : 
4 postage and handling. 
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BRINGS IN CHANNELS 
SHARP AND CLEAR! 
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BY JOHN DU BARRY 


WHOLESALE HOMICIDE 

Public mass murders by individuals in re- 
cent times have been interpreted as extreme 
symptoms of American violence. Mind- 
doctors offer no clearer explanation of 
ruthless, random slaughters, such as 
Whitman’s fusilade from a Texas college 
tower that killed 16 and wounded 31, 
Unruh’s pistol-slaying of 13 in New Jersey, 
Held’s toll of six dead and six wounded in 
Pennsylvania, and the New Orleans 
motor-lodge rampage that left six dead 
and 15 wounded earlier this year. Yet 
similar outbursts were known to have 
occurred elsewhere in the world for cen- 
turies, with equal lack of understanding. 
In that part of the Orient inhabited by 

the Malay races—Malaya, Indonesia, the 
Philippines—murderous rampages were 

a social phenomenon called amok. Euro- 
peans, who first saw it in the 16th century, 
called it “running amuck.” A Malay might, 
without warning, grab up his Aris—the 
long, wavy-edged Malayan dagger—and 
run silently headlong through the street 

or village, stabbing and hacking every 
person he encountered. Alarm cries of 
“Amok! Amok!" sent men, women and 
children scattering in panic. The amok 
killer usually met immediate death at the 
hands of armed men brave and strong 
enough to stop him. If unopposed, he sank 
into a coma and awakened remembering 
nothing. Puzzled Westerners imagined 
various reasons for amok-running—opium, 
syphilis, malaria, woman trouble, tem- 
porary insanity. Malays were reticent on 
the subject. But the fact that the amok- 
runner sometimes made ready by stripping 
naked and oiling his body indicated that 
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the murders were premeditated, One 
knowledgeable observer considered amok 
the Malays’ mode of suicide when humilia- 
lion or personal difficulties became un- 
bearable. The city of Macassar in Indonesia 
had a notable 19th-century reputation for 
averaging one or two amoks per month, 
with five or more victims each time. Today 
amok isn't heard of, or perhaps goes 
unreported. Western psychiatry has yet to 
produce a definitive study of mass homi- 
cide, though modern firearms make it easier 
and more efficient than in the days of 
knives and swords. 


WONDER WEEDS 

Two fiowers contribute to the good life 
for men though they remain unseen. One 
is the hop blossom. Female flowers of 

the hop vine Humulus lupulus add bitter 
flavor to malt brew to produce beer; 
without hops, beer would be unrecognizable. 
The other beneficial flower is teasel, a 
little-known prickly bloom that helps make 
woolen cloth fit to wear. Woven woolens 
as they come off the loom are hard, harsh 
fabrics that require “finishing.” Part of 
that treatment is teaseling—from the 
same Anglo-Saxon word-root “tease”’—to 
raise a nap on the cloth, resulting in the 
slight fuzziness of a good wool sport 

jacket or overcoat which blurs the weave, 
blends thread colors, and gives a pleas- 
ant “hand” or feel. The flower head of 
teasel, Dipsacus fullonum, much like a bur, 
has spines ending in tiny hooks. In ancient 
times, teasels were rubbed by hand 
across woolen goods to snag and raise 
surface fiber ends for napping. So im- 
portant were they that in the 14th cen- 
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“He's a great scientist, but his mind wanders.” 
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tury European cloth-makers tried to 
wreck England's rival woolen industry by 
buying up all of that country's teasel 
crop. As late as 1800, textile workers still 
did some teaseling by hand, though 
machines were taking over the job. Large 
cylinders covered with teasels set in slots 
revolved in light contact with moving strips 
of cloth. Today in textile mills teasels 
continue to whirl against some woolen 
materials. Growers supply the dried flower 
heads from France, Oregon and New York 
state. But the machines using a flower 

as a tool—unique in this modern age— 
may convert soon to imitation plastic 
teasels, more durable and uniform. The 
natural flower seems fated to become an 
unwanted weed. 


CASH CROP IN FRUIT LOOT 

Money growing on trees is a human dream 
that came true, more or less, in just two 
known cases. The first was cocoa beans. 

A New World plant, the cacao tree, bears 
pods filled with large seeds from which 
come cocoa powder and chocolate. Central 
American people, especially the Mayas 
and the Aztecs, liked chocolate and prized 
the seeds or “beans” highly. Hence cocoa 
beans became a medium of exchange— 

a kind of edible money. The second in- 
stance of tree money occurred in old 
Siam. After a Siamese king died, the next 
king by custom distributed largesse to his 
nobles and common people in the form 
of “fruit” plucked from trees outside the 
royal palace. The trees imitated the 
legendary four trees that will bloom in 
the city of Buddha's rebirth and bear all 
kinds of delicious fruit in fabulous quan- 
tities. The king’s fruits were hollow wooden 
limes and lemons; inside those he handed 
to aristocrats were gold coins or a promis- 
sory note for a boat, a house or other 
valuable gift to be paid for by the treasury. 
For the populace, lesser officials tossed 
fresh limes to excited crowds who scram- 
bled and fought for them. As has always 
been their fate, the common people got 
shortchanged. Their fruit contained only 
a small silver coin or a lottery ticket. 
The Siamese “trees that gratify the desires 
of men” had shrunk to very stunted affairs 
with a meager harvest when, after the 
death of King Rama, they were abol- 
ished in 1926. 


NO SAFETY IN SEX? 


The sexual act, among animals large and 
small, appears to confer immunity against 
attack while it is going on. Though then 
defenseless, animals never seem to be 
sought out or attacked by their predators 
while mating. A unique exception to the 
rule can be blamed, not surprisingly, on 
the most predatory animal: man. Fishermen 
of lower Chile go after long-legged crabs, 
species Lithodes antarctica, when they 
come to shallow water to breed. With a 
line and bait, the men first catch a female 
crab, They secure her in a noose and lower 
her again into the water. Male crabs 
gather and eagerly clutch the female, 
sometimes five or six at once. Intent on 
what they are doing, they are lifted to 
the surface and picked off. The female 
can be used again and again. Copulating 
males pay with their lives for being literally 
caught in the act. 


Anatomy 
ofaGremlin 


1. Gremlin is the only little economy 6. And more headroom in the trunk. 
car with a standard 6-cylinder engine. And only American Motors makes this 

2. Reaches turnpike speed easily. promise: The Buyer Protection Plan backs 

3. Weighs more than other small cars. every 73 car we build. And we'll see that our 
And its wheels are set wider apart. dealers back that promise. 


4. Has a wider front seat. 
5. A wider back seat. 


AMERICAN MOTORS BUYER PROTECTION PLANP Buckie up doe wells: 


4. Asimple, strong guarantee, just 101 words! 
When you buy a new 1973 car from an American Motors 
dealer, American Motors Corporation guarantees to you that, 
except for tires, it will pay for the repair or replacement of 
any part it supplies that is defective in material or workman- 
ship. This guarantee is good for 12 months from the date the 
car is first used or 12,000 miles, whichever comes first. All 
we require is that the car be properly maintained and cared 
for under normal use and service in the fifty United States or 
Canada, and that guaranteed repairs or replacement be made 
by an American Motors dealer. 

2. A free loaner car from almost every one of our 
dealers if guaranteed repairs take overnight. 
3. Special Trip Interruption Protection. 
4. And a toll free hot line to AMC Headquarters. 


AMC Vt Gremlin 


We back them better because we build them better. 
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Yes, longer... 
yet milder. 
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You get both with Pall Mall Gold IOO's 
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That Cigarette Smoking Is Dan angerous to Your Health. 
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